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SECOND REJUVENATION 


ANNUAL MEETING AT PEORIA 





Illinois Fire Prevention Association 
Again Determines to Get Busy 
and Stay That Way 





WEW OFFICERS ELECTED 
President—William E. Van Deventer, 
Aetna. 


Vice-President—Dan T. Smith, Milwau- 
Mechanics. 





kee 

8 tary-Treasu J. EZ. Mavon, Glens 
Palis. 

Executive Commi: ZH. Jones, 
Hartford; Raymond 


Philadelphia 

dorff, Atlas of England; Wallace 

Prussian National; John Norse, North- 
National; Ev Tt. Tanner, 

Security of New Haven and 


For the second time in its history 
the Illinois State Fire Prevention As- 
sociation was given the pulmotor treat- 
ment at its annual meeting in Peoria 
Tuesday evening. The organization, 
which was resuscitated a year ago but 
languished within the twelve-month, 
was given oxygen by Ernest Palmer of 
Chicago, assistant general counsel of 
the National Board, a few volunteer 
speakers, the retiring secretary-treas- 
urer, Fred B. Luce, and the new offi- 
cers. It is believed by the physicians 
in charge that the effects of gas from 
that street of ashes, stretching from 
New York ad infinitum, have been 
overcome and the body can now forget 
dogma and go out into the highways 
and byways and minister and preach to 
the gentiles. 

Good Pinancial Condition 


The meeting was called to order by 
Mr. Luce, the only officer present, Pres- 
ident Joel W. Hubble having left the 
field and Vice-Presid:nt George W. 
Stuck being out of the city. Former 
President Robert M. Bennett was called 
to the chair and presided. Mr. Luce’s 
report showed the association in good 
financial condition. Its treasury now 
holds $530.81. Delinquent fees that are 
collectible and the dues for the coming 
year will greatly increase this amount. 
But sixty companies or general offices, 
forty-three of which are union and 
seventeen bureau, are now represented 
in the organization, and the member- 
ship is ninety-three. As 203 companies 
are active in Illinois, the possibilities 
of augmenting this membership are 
great. 

2,000 Defects Reported 

Mr. Luce read the report of R. F. 
Woltersdorff, who represented the organ- 
ization at the annual conference of state 


associations in Cincinnati. As to work 
accomplished in the past year he said 


(CONTINUED ON PAGE 16) 
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CONTINENTAL 


A wise Agent makes his 

strongest company his leader. 

That company is certain to be 
the Continental. 
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DEAN ON CLASSIFICATION 
STATISTICS THROW NO LIGHT 





Great Paper by Author of Analytic 
System Written for Committee of 
Commissioners Convention 





A. F. Dean, author of the analytic 
system of rating, has prepared a paper 
on “Classified Experience” for the com- 
mittee on classification of the National 
Convention of Insurance Commission- 
ers. Mr. Dean discussed the question 
whether statistics or the loss experience 
of each class are available as a mathe- 
matical or logical foundation for com- 
puting either basis rates or what are 
known as class or minimum rates. 

Mr. Dean, whose studies of the the- 
ory and science of fire rating have 
been no doubt far deeper than those of 
any other underwriter, was formerly 
an advocate of classification, but was 
one of the first to reach the conclusion 
that classified statistics furnish no guide 
to rating. This conclusion has been 
reached by many underwriters after 
several expensive attempts to classify 
the experience of companies so that it 
would be useful in establishing proper 
rates. 

Class or Minimum Rates 

Class or minimum rates are disap- 
pearing because the various classes are 
all being brought under schedules, and 
no one claims that classified experience 
is of any use in establishing either 
charges or credits. Thus by elimina- 
tion the inquiry is narrowed down to 
the basis rate. 

Mr. Dean’s paper will be published in 
full in THe WesTEeRN Unperwriter. It 
should be read by every fire insurance 
man who wishes a better understand- 
ing of his business, whether he is con- 
cerned with rating problems or not. 
The first installment is as follows: 
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The language of the resolution adopted 
at the annual meeting of the National 
Convention of Insurance Commissioners 
made it your duty 

“To ascertain the feasibility of having 
fire insurance companies adopt a uniform 
system of classifying their experience 
and making reports to some central or- 
ganization.” 

Concerning Certain Misconceptions 

The argument in support of this reso- 
lution, read by Mr. Appleton of the New 
York insurance department, contained 
certain misconceptions which at the out- 
set ought to be answered. 

Mr. Appleton said: 

“It is claimed by the advocates of 
classification figures that the only true 
basis for schedule base rates and class 
or minimum rates, is the loss experience 
of each class.” 

This statement I infer embodies the 
theory you are expected to investigate, 

(CONTINUED ON PAGE 25) 
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TWO MIDYEAR MEETINGS 


ILLINOIS FIELD MEN GATHER 





Big Attendance at Both State Board 
and Field Club Sessions—Next 
Meetings at Bloomington 





About 100 Illinois field men gathered 
in Peoria Tuesday to attend the mid- 
qeer meetings of the Illinois State 

oard and the Illinois Field Club and 
the annual meeting of the state fire pre- 
vention association. The meetings 
were among the best attended in the 
histories of each organization. The 
union organization had sixty-five pres- 
ent and bureau thirty. In view of this 
success it was practically decided to 
hold the next meetings, which come in 
March, at Bloomington. John H. 
Wood, secretary of the Bloomington 
board, was in the city and extended an 
invitation to both organizations to hold 
their next meetings in his city. As the 
bid was offered at the fire prevention 
meeting it could not be acted upon, but 
President Holdfoot of the board and 
President Tanner of the club offered to 
extend this invitation to their respective 
organizations and said that acceptance 
was merely a matter of routine. 

Progress in Cooperation 

It is believed that the prospect of 
this gathering in Bloomington will do 
much to keep conditions good there. 
At present there is some little friction 
within the Bloomington board. Mean- 
while efforts will be made to straighten 
things out. 

The state board held its meeting in 
the Jefferson hotel in the afternoon and 
the field club in the Association of 
Commerce assembly room in the morn- 
ing. Both organizations handled much 
routine business. Reports showed that 
conditions were generally improving 
and that progress toward better co- 
operation between the two bodies, in 
line with the cooperation agreement of 
the union and bureau, is being made. 

Getting After Delinquents 

The field club discussed the Wiscon- 
sin plan of getting delinquent local 
agents in line and authorized its execu- 
tive committee to see if the plan could 
be used in Illinois. In the Badger 
State the system of reporting delin- 
quent agents and enforcing through the 
organization the new forty-five-day rule 
for the payment of balances has the 
approval of the insurance department. 
If a similar plan meets with the ap- 
proval of the Illinois department and 
the companies it will be adopted by the 
club. How to get bureau field men, 
who under the rule adopted at Buffalo 
by bureau should affiliate, to join the 
club was discussed. It was finally de- 
cided that only missionary work on 
the part of members would be effective, 
other methods having failed. 

Conditions Are Improving 

At the state board meeting it was 
reported that Ashley and Cambridge, 
which have been giving trouble, are 
now in good condition and things were 
never better. The governing commit- 
tee of the union has Mount Sterling 
and Lincoln in charge and it is hoped 
that necessary reforms were to be se- 
cured through the efforts of I. S. Black- 
welder of the union. Springfield, which 
has been a sore spot ever since separa- 
tion brought on rate wars, now has 
bright prospects. All of the companies 
responsible are ready to cooperate in 
improving conditions there, it is said. 





WILL REVOKE LICENSES 

In a letter to a local agent, Superin- 
tendent Moore of Ohio has stated that 
he will revoke the license of any com- 
pany attaching an explosion clause to its 

licies uniess its charter permits it to 
igsue explosion insurance in its home 
state. He recently ruled that unless com- 
panies had such charter rights they could 
not attach the explosion damage coverage 
clauses that are being used in those parts 
of Ohio where natural gas is common, 
The agent of a company so prohibited 
asked what penalty was provided, none 
being shown in the statute. ; 
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UNIFORM SYSTEM THE OBJECT 


Dwelling House Schedule Conference 
Arranges To Have Committee To 
Work Out Plan 


The conference of raters to consider 
the advisability of formulating a sched- 
ule for rating dwellings was held in 
Chicago at the local board rooms Tues- 
day. W. L. Steele, manager of the 
Niagara, held the gavel, the Western 
Union uniform schedule committee, of 
which he is chairman, having called the 
meeting and being responsible for the 
move toward such a system of rating. 
E. B. Hatch, secretary of the Western 
Union, acted as secretary. Raters from 
the various sectional organizations of 
the country, representing the east, 
south, west and Pacific coast, attended. 
The present situation was discussed 
and it was decided to have a commit- 
tee, with representatives from each sec- 
tion as members, to furmulate such a 
system. 

At present there is a great differ- 
ence in the rates and methods of rating 
throughout the country. The term 
rules also differ. Then there are the 
complaints that poor dwellings pay the 
same rates as good ones and that there 
is a lack of equity in the premiums 
on this class. All of the conditions 
and the present trend toward uniform, 
and consequently more equitable, rat- 
ing of alf fire risks, is responsible for 
the conference. 

It is hoped by those fathering the 
movement that some system will be 
evolved that will meet with the same 
approval as the Dean system does on 
mercantile and one that is elastic 
enough to fit the varying conditions of 
various sections of the country and 
the difference in hazards according to 
fire protection and construction. The 
schedule will probably arrange for term 
rates that will be defensible. Those 
present were: 

J. N. McCune, secretary Underwriters’ 
Equitable Rating Bureau, Portland, Ore.; 
Lee McKenzie, Washington Surveying & 
Rating Bureau, Seattle, Wash; G. V. 
Lowry, district secretary, Board of Fire 


Underwriters of the Pacific, Salt Lake 
City, Utah; R. G. Potter and Assistants 


(CONTINUED ON PAGE 27) 
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TENNESSEE AGENTS MEET 


FIRE PREVENTION KEYNOTE 





Serious Evils in the Business Discussed 
and Measures Looking to Their 
Correction Adopted 





Nashville, Tenn., Dec. 11—(Special) 
—Fire prevention had foremost place 
in the proceedings of the nineteenth an- 
nual convention of the Tennessee As- 
sociation of Local Fire Insurance 
Agents, which was called to order by 
President James B. McKee Tuesday 
mornin at the Hermitage Hotel. 

_In his report the president empha- 
sized the importance of having a pub- 
licity and expansion committee to con- 
duct a campaign to enliven the asso- 
ciation’s work. President McKee took 
a decided stand against all solicitors 
and brokers, declaring that they 
worked with but one purpose, namely, 
to get the greatest commission possi- 
ble with the least expense of effort. 

Gives Rebaters a Rap 

He commented at great length on the 
alarming increase in unnecessary fire 
hazards. He severely arraigned the re- 
baters, who he declared are unfair to 
competitors and discriminate among 
customers, besides lowering the dig- 
nity of the insurance business. The as- 
sociation has shown a rapid growth 
under the efficient administration of 
President McKee, and he was honored 
with reelection by the convention, as 
was also Secretary-Treasurer C. H. B. 
Loventhal. 

The report of the secretary-treasurer 
showed a comfortable amount of funds 
on hand and it was suggested that these 
funds should be expended in a campaign 
of extension and publicity. The presi- 
dent named a committee to determine 
the most advantageous way to disburse 
the funds. 

Hill on Fire Prevention 

Reduction of the great fire waste was 
the keynote of a telling address by H. 

Hill, president of the Nashville 
Credit Men’s Association, which, Mr. 
riillassured his hearers, stood ready at 
all times to cooperate with fire insur- 
ance men. He stated that the latter 
did much to preserve the stability of 
business, since often after a large fire a 
merchant’s assets in the main consisted 
of his insurance policies. Characteriz- 
ing as criminal negligence the preva- 
lence of carelessness and indifference 
to fire losses, Mr. Hill made an earnest 
plea that a book along this line be is- 
sued and freely distributed. He fur- 
ther urged that text books relating to 
means of fire prevention be placed in 
all public schools as part of the cur- 
Ticulum. 

_H. Forry of Indianapolis, vice- 
president of the National Association 
of Local Agents, made a plea for a 
greater concentration of energies and 
offered numerous beneficial suggestions 
as to agents’ qualifications. 

Declaring that rebating had as its 
foundation a desire to discriminate in 
favor of the larger risks, O. B. Ryon 
of Chicago, general counsel of the leg- 
islative committee of the National 
Board, urged that a vigorous measure 
be enacted to counteract this evil. 

Strong Resolutions Adopted 

The resolutions adopted by the con- 
vention suggested an educational cam- 
paign for proper building laws, a de- 
termined effort to reduce fire hazards, 
and called upon all local boards to use 
their influence and work for the adop- 
tion of uniform building codes. The 
adoption of rules governing solicitors 
were urged and the passage of a law 
prohibiting rebates in fire insurance. A 
severe arraignment was made of small 
banks which use their ability to furnish 
long time loans as an inducement to 
secure insurance business, and the pas- 
sage of a measure aimed to prohibit 
this Practice was suggested. The reso- 
lutions committee reported in favor ot 
the adoption of a credit system, and it 
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was suggested that various collection 
rules be investigated in order to pre- 
vent an agent being forced to employ 
outside capital in his business on ac- 
count of slow premium payments. Fol- 
lowing an open discussion of agents’ 
qualifications, rebates, methods of col- 
lection of premiums, etc., the conven- 
tion adjourned. 





Changes in the Field 








Byron K. Cowles 


Byron K. Cowles of Minneapolis, 
special agent of the Hamburg Bremen 
in Minnesota, the Dakotas, Wisconsin 
and northern Michigan, has been ap- 
pointed Minnesota state agent of the 
Phoenix of Hartford. Manager George 
M. Lovejoy, accompanied by State 
Agent C. H. Luce of Michigan, were in 
Minneapolis for some days and the ap- 
pointment was made Tuesday. Mr. 
Cowles is well known in the field and 
has always been active in the field or- 
ganizations. 


H. W. Watkins and H. A. Lingenfelser 

Owing to the death of Special Agent 
F. M. Watkins of the National-Ben 
Franklin Fire, who handled Indiana and 
Illinois, the company has readjusted 
its field arrangements. Mr. Watkins’ 
son, H. W., succeeds his father in 
charge of Indiana with Indianapolis as 
headquarters. H. A. Lingenfelser, 
formerly with the Cooper of Dayton 
has been appointed special agent for 
the National-Ben Franklin in Illinois 
and southern Wisconsin with head- 
quarters at 1523 Cedar street, Milwau- 
kee. 





Henry A. Yeats 
Henrv A. Yeats, who is connected 
with the Illinois Inspection Bureau at 
Springfield, Ill, has been appointed 
special agent of the Hartford Fire in 
southern Illinois. 





Thomas E, Allaire 
Thomas E. Allaire, formerly special 
agent of the Central National in Ohio 
and Michigan, and later manager of the 
Industrial Fire of Akron, O., has been 
appointed Ohio special agent of the 
National-Ben Franklin Fire. A. E. 
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Hayes of Detroit, who has had Ohio 
and Michigan, will hereafter confine 
his attention to Michigan. Mr. Allaire 
is a wide-awake, hustling field man. He 
will have his headquarters at 1357 Hood 
avenue, Chicago, until Jan. 1, when he 
will move to Cleveland. 


B. E. Hoffmaster 


B. E. Hoffmaster of Omaha, special 
agent of the Security of Connecticut in 
Iowa, has been made special agent of 
the New Hampshire in the same state. 
He will continue to make Omaha his 
headquarters for the present. Mr. 
Hoffmaster will assume his new posi- 
tion Jan. 1. Nebraska and South Da- 
kota, which heretofore have been 
handled in connection with Iowa, will 
be supervised by Special Agent C. W. 
Krueger of Denver. Mr. Hoffmaster 
was formerly in the field for the Com- 
mercial Union. 


Death of M. O. Brown 

New York, Dec. 11—(Special)—M. O. 
Brown, vice-president and treasurer of 
the Westchester Fire, died at his home 
in Mamaroneck early this morning. Al- 
though his death was sudden, he hav- 
ing been at his office as lately as last 
Monday, he nevertheless had been a 
sufferer for years, having contracted a 
malady in one of the campaigns of the 
Civil War. 

He telephoned Tuesday morning that 
he would stay at home that day. His 
illness was not serious until this morn- 
ing, when heart failure resulted and he 
died at 10:20 o’clock. He is survived 
by one daughter and one son, and 
funeral arrangements will not be 
known until they arrive. 











Winship Named In Michigan 

Detroit, Mich. Dec. 11—(Special)— 
John T. Winship is considering the of- 
fice of state insurance commissioner, 
offered him by Governor-elect Ferris, 
succeeding Calvin A. Palmer, republi- 
can. Mr. Winship says the appoint- 
ment comes as a surprise, he not being 
a candidate for any office. He does 
not know yet who will be his deputy. 

This is an unofficial announcement 
that came from Saginaw today. Mr. 
Winship is former chairman of the 
democratic state committee. One ver- 
sion says that he has accepted and 
another that he has not decided. The 


——— - 





story is doubted because Mr. Winship 
is of the “reactoinary” wing of the 
democratic party while Governor-elect 
Ferris is its most prominent progress- 
ive. Mr. Winship is not an insurance 
man. He is known principally as a 
politician. Formerly he was publisher 
of the Saginaw News. 





Davis To Return to the Field 


Charles W. Davis, formerly travel- 
ing out of Chicago as special agent 
of the St. Louis Fire, and later special 
agent in Missouri for the St. Paul, has 
returned to Chicago, and is now casting 
about for a field position. Mr. Davis 
went to Denver to engage in manufac- 
turing pursuits but finds the old love 
the best. He has, therefore, disposed 
of his interests in Denver. 





Bove: Fire, Canada—The New York 
department has asked for another modi- 
fication of the referee’s ruling on the 
trust funds of this company in the United 
States. The department holds that the 
$200,000 on deposit with the state as capi- 
tal must not be touched until all business 
issued by the Sovereign has expired and 
all claims are paid. Even though all pres 
ent loss claims are paid and reinsurance 
is effected the deposit must be held, be- 
lieves the department to guarantee as fa- 
vorable treatment of the contracts by the 
reinsuring company as would be given by 
the original company. The department 
desires that the referee’s opinion safe- 
guard all policyholders in all ways, as his 
opinion will have the same weight in set- 
tling future disputes of this kind as would 
an opinion from the supreme court. 





PEORIA AGENTS REORGANIZING 


Tuesday was a great little day for re- 
vivications in Peoria. Attempts were 
made to reorganize the local board as 
well as the state fire prevention associa- 
tion. Field men in the city were asked 
to attend a meeting of local agents at 
five in the afternoon to assist the agents, 
but the turnout of local representatives 
was small. Another meeting, of which 
all had sufficient notice, was held Wed- 
nesday morning. The board had not met 
for several years and many agents are 
either outside or writing in violation of 
the board rules, which cover term rates. 
It is expected that these rules will be 
made to correspond with those of the 
union and bureau as promulgated by the 
joint conference committee. 





Commissioner Darst of West Virginia 
is seeking the passage of a law which 
will make it necessary to get the approval 
of the insurance department on all re- 
insurance deals. Under present condi- 
tions policyholders have no guarantee 
that their interests will be protected when 
their contracts are transferred from one 
company to another. 
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ST. JOSEPH SITUATION 
MERCHANTS GET GOOD ADVICE 





Objectors to Rates Told by Commerce 
Club Committee To Do Its Part 
By Reducing Hazard 





There is loud protest among the 
merchants of St. Joseph, Mo., against 
the new rates. The insurance commit- 
tee of the commerce club has been 
asked to take action. It appointed a 
special committee to go into the situa- 
tion. This committee is composed of 
F. A. Moore, Lurton H. Stubbs, the 
well-known local agent, and H. E. 
Moore. It has reported back to the 
parent committee, suggesting that little 
can be accomplished by simply pro- 
testing, but that reductions can be se- 
cured by reduction of fire hazards. It 
recommends that each merchant get a 
makeup of his rate and all improve- 
ments that will secure credits be made. 
It recommends regular inspections by 
the fire department, electrical inspec- 
tions by the city electricial department, 
the organization of a flying squadron 
within the fire department and better 
enforcement of the building ordinances. 

Two Sides to Question 

A special committee appointed by you 
to make special recommendations report 
as follows: 

Believing there are two sides to every 
questica. and before condemning the new 

re insurance rates as unjust, discrimi- 
natory and unreasonable, a thorough in- 
vestigation along practical lines should 
be made. 

The National Association of Credit Men 
of the United States has taken up this im- 
portant question with wonderful results, 
and we believe if the commerce club will 
work along the same lines as good results 
may be obtained in this city. In a pam- 
phiet recently issued by the credit men 
entitled “Barking Up the Wrong Tree” 
they say in part: 

Cooperation Versus Railing 

“Instead of railing at the insurance 
companies, might it not be more sensible 
to see what we can do to cut down the 
losses? Strangely enough it has been the 
companies which have led in this move- 
ment until now, and we business men, 
who are paying the price of this excess, 
are holding back. There’s our mistake. 
It’s the business men’s problem, our prob- 
lem, to work out, whether we are located 
in city or village. 

“What have the insuring companies 
been doing to solve the problem? They 
have been trying to determine what are 
the chances of fire destroying any class 
of property, from a socalled fireproof 
warehouse to a wookworking mill, and fix 
the rates accordingly, and, in each class, 
reward by rate reduction, improvements 
which experience has shown lessees the 
chances of fire. All this data has been 
gathered into experience tables, from 
which “schedule of rates” are prepared, 
hence these schedules represent the con- 
densed experience of companies. * * * 

To Whom Are Cuts Due? 

“Further, the insuring companies have, 
through a study of the conditions and 
makeup of the great majority of risks, 
suggested methods, many involving but 
small expenses to adopt, by means of 
which, experience has shown, losses can 
be cut down, and rates correspondingly 
reduced. 

“Don't vou think it’s only fair that the 
policvholder who cuts down the chances 
of fire, as experience has taught he can, 
and the community which reduces the con- 
flazration hazard, should be rewarded by 
lower rate<? 

Community Action Good 

“What is an intelligent manner to get 
at this matter? We suggest that you get 
in touch with the nearest rating bureau, 
and ascertain what can be done to reduce 
your rate. If you can do this in associa- 
tion with a group of business neichbors, 
so much the better. for your interests 
are bound up with theirs tn the matter. 

“Poesibly you would get poor satisfac- 
tion out of the ratine bureau, for natu- 
rally there’s a great difference in the ef- 
ficiency of these bureaus. We don’t need 
to be told that in some the policyholders 
are invited to treat with incompetent 
clerks, and sometimes inefficient or boor- 
ish managers: but if you can enlist a half 
dozen or so neighbors to demand of the 
insurance companies an intelligent report 
on your risk and competent advice on 
your vicinity, you will get what you ask 


for. 
Give and Take Proposition 

“And here let us warn you, not to make 
the entire burden of vour talk with in- 
surance companies, lower rates only. 
Companies aré apt to allow conditions to 
remain ac they are in these communities 
which blindly demand lower rates, and 








treat suggestions for improvements as 
impertinent interference. 

aturally some of the changes sug- 
gested may not be practical in your case, 
others you will find it simple to adopt, 
and so reduce by that much, not only 
the fire hazard on your own premises, 
but the possibility of wiping out an en- 
tire business section.” These suggestions, 
coming as they do from practical busi- 
ness men who have had experience along 
practical lines on this important question, 
we have quoted freely from their pam- 
phlet, and upon their advice make the 
following recommendations: 

Six Recommendations Made 


First—Have every merchant through 
his local fire insurance agent ask for a 
makeup of his fire insurance rate. Find 
what improvements are required by the 
rating bureau, see exactly what credits 
will be allowed, and what his rate will 
be if the improvements are made, and try 
to discover if the recommendations are 
practical and reasonable. 

Second—Have the commerce club re- 
quest the Missouri Actuarial Bureau to 
furnish a sufficient force of competent 
inspectors in their St. Jaseph office to 
assist in this work. 

Third—Have the commerce club take up 
the question of regular inspections and 
reinspections of all business buildings 
under the protection of the fire depart- 


ment. 
Reduce Municipal Hazard 

Fourth—Have the commerce club take 
up the question with the proper city 
authorities of providing auto fire trucks 
and organizing in the fire department a 
—— squadron which will quickly re- 
spond to all fire alarms with prompt and 
efficient service. 

Fifth—Have the commerce club take up 
with the proper city authorities the ques- 
tion of better electrical inspections so 
that the reports when O. K.’d by the city 
electrical department will be accepted by 
the underwriters. - 

Quick Results Expected 

Sixth—Have the commerce club appoint 
a@ special committee to cooperate with the 
building inspector for more rigid inspec- 
tfon of building under construction, in 
order to lessen the chances of fire and 
afford better protection to life as well as 
property. 

We believe if this question is taken up 
along the lines suggested that quick re- 
sults can be obtained in the betterment 
of the dangers existing in St. Joseph from 
fire, and at the same time will imme- 
diately bring to all property owners an 
insurance rate which will be found to be 
just and equitable. 





November Fire Loss 

The fire loss of the United States and 
Canada for November, as compiled 
from the records of the Journal of 
Commerce, shows a total of $16,172,300. 
The following table gives a comparison 
by months of the fire losses for this 
year and the two preceding years: 

1910 1911 1912 

Jan. ...$15,175,400 $21,922,450 $35,653,150 
Feb. ... 15,489,350 16,415,000 28,601,650 


March 18,465,500 31,569,800 16,650,850 
April .. 18,001,800 17,670,550 16,349,400 

ay ... 18,823,200 21,422,0 21,013,950 
June ... 13,183,600 20,691,950 16,103,450 
July ... 26,847,900 25,301,150 15,219,100 
Aug. ... 21,570,550 12,662,650 14,158,800 
Sept. ... 11,700,000 11,333,250 13,779,300 
Ocf. .... 37,188,300 13,945,000 13,651,650 
Nov. - 16,407,000 18,680,600 16,172,300 





Total $212,942,600 $211,614,400 $207,353,900 

Barring some large fire before Decem- 
ber closes, it seems likely that the 1912 
fire loss will be lighter than the sums 
chargeable against 1910 and 1911. The 
December losses so far are quite moder- 
ate and underwriters do not expect the 
fires to become numerous and expensive 
until a cold snap commences. 





Ernst J. F. Hexamer, a widely known 
civil engineer, died the other day at his 
home in Philadelphia, aged 85 years. Mr. 
Hexamer was known among fire insurance 
men as the originator of the system of 
city fire maps used by companies all over 
the world, showing the construction and 
relative liability to fire of every building. 


WANTED 


Special Agent for Ohio, 
Indiana, Kentucky and 
West Virginia. State age, 
references, experience and 
salary expected. Address 
42-U, care The Western 
Underwriter. 





NAY, NAY, PAULINE, NAY 
MISSOURI REFUSES NEW RATES 





State Department Will Not Allow 
Christmas Package to Be Left 
in Its Stocking 





The specific rates in Missouri were 
filed Monday at the state insurance de- 
partment in Jefferson City by Attorney 
Seymour Edgerton, representing the 
companies, and Manager H. M. Hess of 
the Missouri Actuarial Bureau. Su- 
perintendent Blake had ruled that the 
rates could not be filed until all the 
state was rated. The actuarial bureau 
at once put on a large force and the 
work was completed a few weeks ago. 

Superintendent Blake had notified the 
companies that he would not accept 
the rates, inasmuch as he had held that 
the basis schedules were unjust and un- 
reasonable. The companies, however, 
say there is a long list of court prece- 
dents in the state as to what consti- 
tutes legal filing. Attorney Bates gives 
an opinion to the effect that this filing 
of the rates is complete and legal and 
that they are in full force and effect, 
and they can not be set aside unless 
the decisions of the higher courts are 
reversed. 

It is now stated that inasmuch as a 
legal filing has been consummated, 
companies and agents can not deviate 
from the rates without subjecting 
themselves to penalties. 

The Missouri committee states that 
now that the rating of the state has 
been completed, the actuarial bureau 
can devote itself to furnishing esti- 
mates on risks where improvements 
have been made or will be made in or- 
der to get a lower rate. 

SPURNS TEMPTING MORSEL 

Jefferson City, Mo., Dec. 9—The 
state insurance department today per- 
emptorily refused to receive the new 
rates for Missouri, prepared under the 
new rate regulation law by the Mis- 
souri Actuarial Bureau. 

The rates were brought here this aft- 
ernoon by M. Hess, secretary ot 
the bureau, and James A. Waterworth, 
for many years head of the board of 
underwriters of St. Louis. They were 
represented by Seymour Edgerton ot 
Chicago, attornev for the companies. 
Carrying a good-sized load of the rates 
in his arms, Mr. Hess presented the 
same to Maj. William L. Chambers, 
legal representative of the department. 
The latter informed Mr. Hess that he 
would not even permit him to leave 
the rates in the office, much less file 
them, and requested him to remove 
them from the building, something that 
was complied with. 

Befuse to Accept the Gift 

Meanwhile, four boxes containing the 
remainder of the rates had reached the 
insurance department by express, and 
the express driver was told that it 
would be useless to unload them, as 
under no circumstances could they be 
brought into the department. 

This was the end of the chapter. 
The bureau representatives returned 
to St. Louis this evening and took the 
rates back with them. What the next 
move, if any, will be, is not known here. 

The refusal of the department to re- 
ceive these rates was in accordance 
with a ruling of Superintendent Blake 
announced several days ago, to the ef- 
fect that he would not permit the new 
rates to be filed. Superintendent Blake 
was not in the city today, but his as- 
sistants acted with his full authority 
and approval. 

Mr. Blake contends that the new 
rates average from 15 to 20 percent 
higher than the old ones. He there- 
fore holds that they are not reasonable 
rates, within the meaning of the law, 
and he would be derelict 1n his duty to 
the public if he permitted them to be 
filed and given a semblance of legal 





standing. 








News About Companies 





Jefferson Fire—The outstanding risks 
of the Jefferson Fire of Philadelphia in 
California, Washington, Idaho, ontana 
and Arizona not covered by the deal with 
the Firemens Fund have been reinsured in 
the North River of New York. The Jef- 
ferson Underwriters, which was organ- 
ized to write railroad business chiefly 
when the Jefferson stopped taking such 
risks, also retires. The Firemens Fund 
did not take the railroad business. 


FPireman’s Fund—The Fireman’s Fund 
has received its Dominion license in 
Canada. The eastern department will 
have Toronto and the territory east, the 
central department at Chicago will have 
the section between Toronto and Alberta 
and the western provinces will report to 
the home office. Bernard Faymonville, 
vice-president of the Fireman’s Fund, 
who has been in the east a month, was in 
Chicago last week on his way home to 
San Francisco, having completed the de- 
tails of the Dominion license and the re- 
insurance of the Jefferson Fire by his 
company. septa 

L’Urbaine Fire of Paris—It is making 
its deposit of $500,000 with the New York 
insurance department preparatory to writ- 
ing direct business in the United States. 
It will be represented by Fred S. James 
& Co. of New York as United States man- 
agers. L’Urbaine will be handled in con- 
nection with the General Fire. Because 
of this relation the Nord Deutsche, which 
has operated conjointly with the General, 
is establishing its independent field force. 
L’Urbaine is one of the strongest of the 
French fire companies, having been organ- 
ized in 1838 and writing about $5,000,000 
in premiums, largely in France. It has 
done some surplus business in the United 
States for some time, but is now entering 
for direct business. a 

Ohio German—aA final dividend on the 
Ohio German is expected in January, and 
will probably be about 10 percent. That 
will make the total payments to credi- 
tors a little more than 50 percent. 


Central Union, Kansas City—The direc- 

tors will meet Friday to elect a vice-presi- 

. W. Good, resigned. 

Since Mr. Good left A. E. Pinkney of 

Chicago, state agent for Illinois and In- 

diana, has been at the home office looking 
after the underwriting. . 


Metropolitan Fire, It is under- 
stood that this company will become a 
member of the Western Insurance Bureau. 
It confines its operations to Illinois. 


Western Reserve, eland—At a meet- 
ing of the stockholders Monday a reso- 
lution was adopted which provides that 
the matter of liquidation of the company 
shall be turned over to the present execu- 
tive committee as trustees to dispose of 
the assets as may seem best. No busi- 
ness will be written after Dec. 20. Until 
the liquidating committee makes some 
other arrangements, the present officers 
of the company will continue in their 
places. 


THE COMPANY WITH THE PYRAMID 

















|NEW HAMPSHIRE-~| 
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TOTAL LIABILITIES $2.496,304.53 
POLICY HOLDERS SURPLUS $3,229,504.81 | 














WESTERN SPECIAL AGENTS—M. 8. 


Moore, Terre Haute, Ind.; F. 6, 
Bloomington, Ill.; George K. March, Hills- 
dale, Mich.; D. C. Zercher, sas ty, 
Mo.; Ww. EK eb.; A. T. 


bus hio; A. D. Yeaton, Oshkosh, Wis.; 
E. J. MacDonald, Minn 
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ORGANIZE A LOCAL CLUB 
CINCINNATI TAKES THE LEAD 





Ohio City First to Get at the Fire Pre- 
vention Subject in a Prac- 
tical Way 





The Cincinnati Fire Prevention & 
Protection Club, the first city fire pre- 
vention association to be organized in 
the country, was formed on Tuesday 
of this week at a meeting held at the 
Sinton hotel. The club starts off with 
a membership of about 60, well dis- 
tributed among the various fire protec- 
tion and prevention interests. Among 
those who joined were architects, 
building firms, insurance men, fire cap- 
tains, citv officials, manufacturers and 
representatives of fire protective and 
preventative apparatus, about 20 of the 
city’s leading manufacturing concerns 
and a number of others, including a 
consulting engineer, secretary of the 
local university, the secretary of the 
municipal research bureau, etc. 

Culkins Acted as Chairman 


The meeting was especially interest- 
ing, as it showed to what extent a 
movement of this kind could be organ- 
ized. The results were very encourag- 
ing, and it is hoped that the movement 
may extend to other cities. W. C. 
Cuikins, executive secretary of the 
chamber of commerce, presided ‘in the 
absence of Safety Director Cash, and 
W. R. Koehler, secretary of the Globe 
Automatic Sprinkler Company, acted 
as secretary. This is believed to be 
the first fire prevention organization in 
which all the various interests took an 
active part. 

The speaker of the day was A. C. 
Speed, the originator of the state fire 
prevention association idea, who re- 
counted the progress of the movement 
and showed some of the good work 
that can be done by a local association. 
He felicitated the club on being the 
first one to be organized and predicted 
that other cities would take up the idea. 
Mr. Speed was in his best form and 
greatly interested his hearers. He gave 
many points to illustrate the value of 
organization work. 

Responses Were Satisfactory 


On motion it was decided to organize 
the club as proposed and the fact that 
some 60 acceptances of memberships in 
response to about 350 notices sent out 
were received was considered e jally 
satisfactory. A prominent manufacturer 
suggested that the dues be made $10 per 
year instead of $2, and that one of the 
first things which the club should en- 
courage should be the establishment of 
fire drills in the factories of the city. 
The meeting at the Sinton was for the 
purposes of preliminary organization, and 
a committee was appointed to formulate 
a@ proposed constitution and by-laws and 
to nominate officers and the executive 
committee. Many practical ways of 
making the club the means of a reduc- 
tion in the fire waste were suggested at 
the meeting and its abundant scope was 
fully demonstrated. It is believed that 


Cincinnati has started a movement which 
will become nation-wide. 
Purposes of the Club 

One of the speakers in discussing the 
purposes of the club said: “It is a well 
known fact in fire protection and preven- 
tion circles that there is the greatest 
ignorance regarding the subject among 
just the people who can do the most prac- 
tical work. Most fire insurance agents 
know very little about the approved 
methods of fire protection and prevention, 
and yet they come into daily contact with 
the public and are just the medium 
through which the public ought to be 
educated. How many architects, builders 
and contractors are there who are plan- 
ning and putting up buildings know 
enough about the subject always to keep 
the hazard of fire at the minimum? How 
many firemen and even fire captains are 
there who are doing all that they could 
do to prevent fires as well as put them 
out? In the large factories and mercan- 
tile establishments there are men whose 
duty it is to look after the fire protection 
and insurance. These men, who spend 
perhaps hundreds or thousands of dollars 
a year for fire equipment and insurance 
on behalf of their concerns, are certainly 
sufficiently interested to join a club of 
this kind. We have in the city quite a 
number of manufacturers and their rep- 
resentatives of fire protective and pre- 
ventive equipment, materials, devices and 
systems, all of whom have a valuable 
experience and knowledge. These men are 
engaged in widely dissimilar work and 
yet their business has a common basis 
and purpose. 

To Complete the Organization 

If this club were to organize and have, 
say a dozen committees, one for each 
monthly meeting in the year, providing 
speakers who are students of the various 
subjects, and these talks were followed 
by discussions, doubtless there would 
soon be a body of 100 or 200 men who 
could pass upon fire protection and pre- 
vention matters from the standpoint of 
the layman, at least with a fair degree 
of intelligence. Some of the assignments 
of these committees might well be: 
Ordinances, laws and legislation; insur- 
ance; private or individual fire protection 
in factories and mercantile establish- 
ments; fire protection devices, apparatus 
and appliances; municipal fire protection; 
publicity and education; municipal and 
individual fire inspection; work of fire 
marshals, salvage corps, etc. The follow- 
ing committee on the completion of the 
organization was appointed: Frank A. 
McGee of the Baldwin Piano Company; A. 
J. Nearacher of the General re Ex- 
tinguisher Company; A. W. Schell, presi- 
dent of the Fire Underwriters’ Club; W. 
R. Koehler, of the Globe Company, and 
E. any Wohlgemuth, editor of Fire Pro- 
tection. 





With Chicago Brokers 











Some of the Chicago brokers are ob- 
jecting to the proposed antirebate bill 
drawn up for introduction in the IIli- 
nois legislature in behalf of the Illinois 
Local Agents’ Association. The brok- 
ers are in favor of a stringent anti- 
rebate bill but they feel that the tenta- 
tive draft will cause trouble because 
it does specifically say that payment 
of ‘commissions to brokers by com- 
panies and agents is not rebating. The 
bill recites that companies may pay 
commissions to agents and other com- 
panies but it is silent on the broker. 
Those who have charge of the bill 
claim that the term “broker” as used 





WANTED 


Position as special agent by young man 
with five years’ experience as inspector and 


special agent. Employed, but desire im- 
mediate cnanee. Ad 34-M, care 
The Western Underwriter. 





WANTED 


Position in Indiana or adjacent field by 
experienced field man Correspondence 
confidential. Address 


41-T, care The Western Underwriter 


in fire insurance is not defined in the 
Illinois law, and hence any reference 
to a broker in the antirebate law would 
be superfluous. They hold that by 
inference brokers can receive com- 
pensation as at present. The brokers 
are not so sure about this and do not 
want to take any chances. They feel 
that this bill should clearly define a 
broker and that payment of commis- 
sions to brokers should be legalized. 
The brokers would very much like to 
see a brokers’ license law that will put 
a standard of qualifications on brokers. 
They feel that this will be necessary 
to make an antirebate law effective as 
it will then prevent those qualifying 
as brokers, who want to get the com- 
missions on their own property, a form 
of legalized rebating now in vogue. 
* * * 

Brokers have noticed for some 
months that merchants are carrying 
light stocks and have not been pur- 
chasing heavily. The uncertain po- 
litical conditions have affected the 
merchants to some extent. In spite 
of the curtailment in fire premiums, 
almost all the brokers are ahead of the 
game because of their casualty busi- 
ness. The large amount of workmen’s 
compensation insurance on the market 
has been a life saver. The automobile 
business has also been a source of 
steady income. 





Charlies &. Purdin—Manager J. H. 
Lenehan of the Nord Deutsche announces 
the appointment of Charles L. Purdin as 
superintendent of agencies, effective 
from January 1. Mr. Purdin has been 
a many years with the Commercial 

nion. 





President Hawley and General Counsel 
Elliott of the Ohio Farmers are in Chi- 
cago this wee 





AS VIBWED FRUM GHIGAGO 


STATUS OF CLASSIFICATION 

The Insurance Commissioners’ Con- 
vention has a special committee that 
has been looking into the subject of 
uniform classification by fire companies. 
At the commissioners’ meeting last 
week no further action was taken as 
the committee was unable to make a 
definite report and asked for more time, 
which was given. 








* * 
INSURANCE CLUB ENTERTAINMENT 
The Fire Insurance Club of Chicago 
will have an evening of entertainment 
next Tuesday night, Dec. 17. That 
evening was turned over to the insur- 
ance newspaper men to get up the 
program. They have arranged with 
Cartoonist French, who draws the 
“Anxious Moments” and other cartoons 
on the Record-Herald, and his “car- 
toonoscope.” This is a contraption in 
the nature of a stereopticon, so ar- 
ranged that the spectators looking at 
the screen can see the hand and pencil 
of the artist as he draws the pictures 
which appear. To furnish the proper 
environment for such an artistic treat 
a pianist named Foote (he is said to 
be all hands when it comes to playing 
the piano) has been engaged and will 
dispense music, soft or otherwise. 
Also Colonel William Lightfoot Vis- 
scher will be there and tell stories. 
Not an insurance newspaper man in 
the bunch, so nobody need stay away 

for fear of being bored. 

* * *® 

HANSEN MADE PRESIDENT 

H. M. Hansen, Chicago manager of 
the Northwestern Underwriters, was 
elected president of the Fire Insurance 





The Yorkshire 


Is now , em for Tg ig me noe Pam Massach 
Illinois, Pennsylvania, New Jersey 
the Pacific Coast States, and will soon be prepared 


Insurance Company, Ltd. 
of YORK, ENGLAND 
lle Georgia, od 


ESTABLISHED 18224 
The “Yorkshire” is the Oldest and Strongest of the English Fire Com- 
panies not heretofore represented in the United States. 
Ample funds have been furnished for purposes of United States deposit 


and investment. 


FRANK & DUBOIS, 
United States Managers. 


ERNEST B. BOYD, 
Underwriting Manager. 


O. E. LANE, Superintendent of Agencies 
No. 47 William Street, New York 


New York Life Insurance & Trust Co., United States Trustee, No. 52 Wall Street 








ALEXANDER N. STEWART, President 





JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 





S. LAURENCE BODINE, Vice-President 


SAMUEL W. SCOTT, Secretary 











ATTENTION 


STOCK SALESMEN 
AND INSURANCE AGENTS 





ding and are i 
applications for agencies are 


men of Kentucky. 


J. C. W. BECKHAM 
President 





Our authorized Capital is $1,000,000.00. We have a multiple charter, which is 
Our is fully paid and non-assessable. 

g great progress. We need a few more stock salesmen, and 
considered, as we will qualify in a short while. 
e are backed by over SIX HUNDRED of the leading business 


FOR PARTICULARS ADDRESS SALES DEPARTMENT 

The United American Insurance Company 

The United American Building 
FRANKFORT, KENTUCKY 


We own a han office 


and professional 


CHAS. E. DEXTER 
Gen’l Manager 














Live Stock Insurance 


is a splendid line for agencies having men com- 
ee hen: H Mul 





Standard Live Stock Insurance Company 


1353 Lemcke Annex, Indianapolis, Ind. 


Capital Stock $250,000 


Assets $325,000 


For Agencies in Territory Designated, address 


INDIANA—Home Office 


MINNESOTA—Gorham-Braden Co., Minneapolis, Minn. 


ILLINOIS—R. P. Stericker, Aurora, Ill. NEBRASKA—Russell & Poush, Lincoln, Neb. 
OnI0—I. M. Dye, Urbana, O. SouTH CAROLINA—W. K. Sease, Orangeburg, S. C. 








6 


THE WESTERN UNDERWRITER. 


December 12, 1912. 








Club of Chicago at its annual meeting 
Tuesday. Other officers chosen were: 
Vice-president, C. E. Varley, Spring- 
field; secretary, Lee Le Wand, West- 
ern and British America; treasurer, T. 
H. Waller, Millers National; librarian, 
W. H. Dennison, Moore, Case, Lyman 
& Hubbard; directors, W. A. Smith, 
Royal; E. F. Reynolds, Critchell, Mil- 
ler, Whitney & Barbour; E. G. Carlisle, 
Springfield; Wilfred Wintergreen Mack, 
Insurance Field. 

The retiring president, E. A. Brem- 
ner, could not be present, as he broke 
his arm Sunday while cranking his 
auto. He was presented with a mag- 
nificent chafing dish. E. R. Hardy of 
New York, representing the Insurance 
Society of that city, was present and 
gave a talk. Reports showed a total 
membership of 664, there being eleven 
honorary, 104 associate and 549 active. 
Twenty-three new membership appli- 
cations were handed in at Tuesday’s 
meeting. 

x* * * 
WEW FIRM HAS STARTED 

J. E. Purnell, Jr., and L. H. Dudley, 
who have been connected with Lyman 
& Richie, at Chicago, and David F. 
Conover, a broker in Rollins & Bur- 
dick’s office, have organized a new in- 
surance firm, taking temporary quar- 
ters in Lyman & Richie’s office in the 
Insurance Exchange. It is stated that 
in a short time they will have a sepa- 
rate office and get some companies. 


LARGE CITIES MEETING 

The joint large cities committee of 
the Western Union and Western In- 
surance Bureau held a meeting in Chi- 
cago Tuesday. Inasmuch as the op- 
posing element has withdrawn its ob- 
jections grounded on the position that 
until the working agreement in the 
outside field was observed, nothing 
should he done in the cities, progress 
was made toward definite plans to be 
submitted. The committee has been 
divided into subcommittees to investi- 
gate certain features that will have to 
be taken into consideration. Chair- 
man Charles E. Sheldon is confident 
that something can be accomplished. 


SUGGESTION FROM OUTSIDE 

A farm journal suggests that the 
system of insuring cattle at the Union 
stock yards, Chicago, could be ex- 
tended to warehouses where farmers 
deliver products other than livestock. 
For every carload of cattle the con- 
signor now pays a fee of 10 cents, 
which goes to the Hartford Fire. Each 
carload is in the yard from a few 
minutes to possibly two days and the 
dime pays fire insurance for that length 
of time. A blanket policy is issued 
and premiums are computed from the 
records of arrivals month by month. 
It now is suggested that similar 
policies be written on all manner of 
warehouses where produce comes in to 
remain for but a brief period at the 
risk of the consignor. It is said that 
many losses are sustained by farmers 
and produce buyers that can only be 
distributed among the shippers by the 
extension of this form of insurance 
now being used at the stockyards. 

* * * 
PLAN FOR A MERGER 

The plan of four or five well-known 
local firms in the Insurance Exchange 
to merge their interests seems to be 
taking on more definite form. The 
methods adopted by the Insurance 
Agency Company of St. Louis have been 
investigated and if the deal goes 
through, some scheme like that will 
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be followed. In this way, the indentity 
of each agency will be preserved but 
the economy will come in using the 
same office force and utilizing other 
mutual machinery, which will serve to 
reduce expenses considerably. The ex- 
pense item in the Chicago local busi- 
ness is high and the margin .of profit 
is steadily decreasing. 

* * * 

A. F. SHAW IMPROVING 

A. F. Shaw, United States manager 
for the Law Union & Rock and local 
agent at Chicago, is recovering rapidly 
from his recent accident, though still 
compelled to remain away from the 
office. The day before Thanksgiving he 
was riding about the south side boule- 
vards when thrown from a fractious 
horse. 

. . + 
CRUM & FORSTER PLANS 

No definite date has been set yet 
for establishing the western office of 
the Crum & Forster companies at Free- 
port, Ill, in charge of Manager Fred 
M. Gund. He will have jurisdiction 
over these companies in conjunction 
with the Wiliamsburg City. 

The Crum & Forster companies will 
seek admission to the Western Insur- 
ance Bureau as soon as they are re- 
leased from their union obligations. 

It is stated that the field men for 
both the Crum & Forster companies 
and the Wiliamsburg City will continue 


as heretofore. 
* * 
VOTES AGAINST THE REQUEST 
The retirement of the Crum & 


Forster companies from the Western 
Union prior to the regular ninety day 
limit, under the rules, has been blocked 
by a negative vote of the James A. 
Jones Agency at Detroit, which has the 
general agency of the Dutchess, one 
of the companies affected. The agency 
operates the Granite State and Dutch- 
ess. The latter is one of the Crum & 
Forster companies and will retire from 
the Jones office because of its leaving 
the Union. The governing commit- 
tee asked the members to waive the 
ninety day rule so that the companies 
could leave at once as they were 
anxious to get their western affairs in 
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market. 
* . . 


VALUED POLICY LAW PAMPHLET . 

The publicity committee of the Union 
is just preparing for distribution a very 
valuable pamphlet on the evils of the 
valued policy law, showing how it is an 
incentive to arson. It will be freely 
circulated. Pee. 


HOW MANY LOSE OUT 

A local agent at West Chicago re- 
cently wrote $10,000 on a church there 
at a rate of $1.80 for five years and im- 
mediately on receipt of the daily report 
the company instructed him to get the 
tariff, $1.95. In reply the policy was 
returned as untaken with notice that 
the business had gone to a Chicago 
agency, which wrote $11,000 for a pre- 
mium of $160.87. Now the Chicago 
agents are charged both with violating 
the ethics of the local agent by going 
beyond their own territory and also 
with rate cutting. To the latter “crime” 
they can plead not guilty, as they at- 
tached the 80 percent coinsurance 
clause. The local agent at West Chi- 
cago must charge his loss of business 
up to a lack of knowledge of how to 
use the coinsurance clause and credit. 

+ * _ 
SEE THE OLD AND NEW 

It is now a question with some of the 
companies, which is the more valuable 
field man, the one who is of the old 
school and knows little or nothing of 
the analytic system of rating, or the 
man who has dabbled with the schedule 
sufficiently to become impressed with 
the belief that he is thoroughly 
equipped to apply it. 

Some contend that the latter is the 
more valuable in that he is supposed to 
be able to discover defects in risks 
which, if removed, will admit of certain 
credits, thus reducing the final rate, 
and the supposition follows that, he 
being responsible for the lower rate, 
will fall heir to the business. The other 
side takes the position that the “old 
timer” is the better for the reason that 


















































the latter concede that a detached brick 
store building should be rated much 
lower than a frame range, yet many of 
them claim there is more profit in the 
high rated frame range business than 
in the low rated detached brick store. 
. * > 
CRITICISING MANAGERS 


Some of the managers are being crit- 
icised by the ardent workers for co- 
operation because of the matter in 
which instructions are given to agents. 
It is complained that some managers 
in their attempts to be diplomatic are 
promulgating the new rules in the form 
of recommendations and making them- 
selves appear to their agents as fearful 
of attempting to enforce the regula- 


tions. 
s - o 


OBJECT TO THE FORM 


The attention of companies has been 
called to an objectionable household 
furniture form which, it is said, is be- 
ing freely used in Decatur, Ind., Mon- 
mouth, Ill., and elsewhere in union ter- 
ritory. The form is as follows: 


It is understood and agreed that this 
insurance shall cover family wearing 
apparel, personal effects, vehicles or horse 
equipments, as above described, which 
may temporarily be undergoing repairs, 
renovating or cleaning at any location in 
the city or village where this policy is- 
sued, provided that in event of loss, claim 
shall not exceed twenty percent of the 
amount insured under the item by which 
the article or articles are covered by this 
policy; provided, however, if there shall 
be any other insurance on such property, 
this company shall be liable only to pro 
rata with such other insurance in pay- 
ment of any loss, whether such other in- 
surance shall cover such locations or not. 

s o 


SOME LOCAL EVENTS 


Rollins & Burdick of Chicago have been 
appointed Cook county general agents of 
the First National Fire of Washington, 
D. C., which has been admitted to Illinois. 

Vice-President James F. Joseph of the 
Sterling Fire of Indianapolis was in Chi- 
cago Saturday, and in the evening at- 
tended the Indiana Society of ped 
banquet as the guest of J. M. Wil 

Haskell, Miller & Co. of Chicago have 
secured an independent line of the New 
Jersey Fire. 
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OHIO AND WEST VIRGINIA 


ELIMINATES PREMIUM NOTES 


Ohio Mutual of Salem Will Go on the 
Contingent Plan with Cash 
Payments 














An important announcement has just 
been made by the Ohio Mutual of Sa- 
lem to the effect that after Jan. 1 it will 
discontinue the use of premium notes 
and premiums thereafter will be paya- 
ble in advance. The company has set 
aside a permanent emergency fund Jf 
$100,000 and the board of directors 
may at their discretion set aside such 
additional amounts as it may deem rea- 
sonable and proper. This fund is to 
be used for no other purpose than the 
payment of extraordinary fire losses 
and shall not be used for any other 
purpose. President Vernon is to be 
congratulated upon the success which 
his company has met with and upon its 
fine condition. The company will pay 
a dividend of 25 percent this year, In 
announcing the change President Ver- 
non says: 

Effective Jan. ist, 1913, this company 
.will discontinue the use of premium notes, 
and policies issued thereafter will call for 
the payment of the premium in advance, 
under what is known as the “Contingent” 
plan. This will eliminate the credit sys- 
tem—the loss of bad accounts, and the 
making of assessments for irregular 
periods—and substitute a plainer and 
more convenient system by the collection 
of yearly cash premiums, at the issue and 
anniversary of the policy date. 

In thirty-six years the company has 
paid over $1,000,000 in losses, saved 
policyholders fully $600,000, and now has 
net cash assets of approximately $150,000. 
This splendid result has largely been 
obtained from the efforts of the agency 
force, whose support to the company will 
without doubt be strengthened by the 
action now taken. The present premium 
note policies will be continued to expira- 
tion, except where cancellation and re- 
writing is desired. 

The writer has had the pleasure of a 
personal acquaintance with nearly all the 
agents for many years, and desires to 
express appreciation to each and all for 
the cooperation in the past and assured 
for the future. 

The prosperous experience of the com- 
pany justifies estimate of dividend of 25 
percent to policyholders, under a con- 
tinuation of the same conservative under- 
writing and management. 


COMMON HAZARDS LECTURE 








Meeting of Insurance Society of Cleve- 
land—L. W. Theis and C. B. 
Corry the Speakers 





At the regular meeting of the Insur- 
ance Society of Cleveland Wednesday 
evening in the club rooms of the cham- 
ber of commerce, two very interesting 
and instructive papers were read. One 
by L. W. Theis of the Cleveland In- 
spection Bureau treated “Common Haz- 
ards,” the regular topic in the course of 
instruction laid down by the Insurance 
Institute of America. C. B. Corry, 
state agent of the Liverpool & London 
& Globe, read a paper on “Fire Insur- 
ance and Commercial Credits.” 

The attendance continues good and 
much interest is manifested in the work 
that is being done. 


L. W. Theis, in his paper on “Common 
Hazards,” said these hazards are in the 
installation of heating, lighting and power 
devices for the most part, but lack of 
cleanliness and carelessness about the 
property may be enumerated among them 
also. Their study necessitates investiga- 
tions of boilers, furnaces, heaters, pipes, 
chimneys, stacks, the setting of these 
equipments, storage of fuels and oils and 
the kind of power used, if any. Of these 
hazards, those which require more than 
ordinary attention are the ones which are 
known to have produced fires, such as de- 
fective chimneys, stovepipes, stoves, fur- 
naces, ashes, lamps, oils, matches, gas 
jets and electric wiring. 

Discussing boilers Mr. Theis said that 
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a separate power house should be pro- | R. W. ALEXANDER, President , 
vided for those which are used for power mA 
purposes. The boiler room should be al 


made as nearly fireproof as possible with 
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the use of concrete and other noncom- 
bustible materials. All refuse and sweep- 
ings accumulated in boiler rooms should 
be stored in fireproof bins. As soft coal 
is subject to spontaneous combustion, it 
should not be stored in the boiler room. 


Care should be taken to remove all hot ~~ to 
ashes and provide the stacks with spark ere . 
arresters or other protection. Mr. Theis $438,860.21 


also gave proper methods of setting and j ; 
caring for pipes which pass through floors 
or partitions. 


The speaker discussed proper installa- 


tion of hot air furnaces and pointed out BALTIMORE, MD. 


the dangers arising from carelessness and " 
also the hazard connected with the com- | FOR AGENCIES IN ILLINOIS, INDIANA AND OHIO, ADDRESS D. M. TANNER, SPECIAB 
bined heating and ventilating systems. AGENT, RICHWOOD, OHIO, OR HOME OFFICE. 
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oil lamps are not liable to frequent ex- | PhoneMain327 14041st Nat. Bank Bldg. 

plosion, other dangers arise from their I N S U RAN C E CoO 

use. ” 
Electricity in its early history hardly NASHVILLE, TENN. 


seized amen taee on eeeena”2® | Southern Hotell! cam - - —-. s20000000 


past few years that little trouble would 














be experienced from electric lighting if : e eee 
the rules of the national code were Columbus, Ohio NET SURPLUS slits $122,760.00 
observed, 
" Good housekeeping in home, mercantile mension H. H. RIMINGTON, Manager 
ouse, mill or factory is the best pre- AGENTS WANTED IN OHIO 
ventive of fires, Mr. Theis said. If risks 
are maintained in cleanly condition and Insurance Men’s Official Hotel C.A. ROWLAND, Special Agent 
all equipment is given proper attention, 21 S. Linwood Ave., - Crafton, Pa 
with a view to the highest degree of FIREPROOF H. C. ED ‘ . 
efficiency and safety, the. number of fires Nook DY, Jr., Special Agent 
wou e greatly reduced w n a short ‘ance xchang 
time. Corner Main and High Streets ia 
J. R. DOWNEY, Manager Tennessee, Pensylvania, Ohio, Maryland, 
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Cleveland Inspection Bureau, Secre- | (Western Underwriter on file in Reading Room.) 
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department of public safety suggests AN YOU appreciate the selling possibilities of Accident 
that two salvage corps be organized cS a <=: . 
and maintained by the companies in and Disability Policies accumulating fifty per cent on 


Cleveland. Mr. Stillman estimates that ~ a" ‘ 
60 percent of the damage through fires | the Weekly Indemnity? Write today for Agency particulars. 
in the congested value district is caused 
by smoke and water. A salvage organiza- 


tion would greatly reduce this loss by NEALE BROS. & COMPANY, Cleveland, O. 
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covering the merchandise and protect- 
ing it from these elements. 





Ohio Agency Appointments 

x & L. & G. Eng.—B. L. Agler, Garretts- 
ville. 

Lumbermens—I. E. Blohm, one: Small- 
wood & Thrasher, Cambridge; W. F. Rimer, Mt. 
Vernon; Cutter & W West, Marietta. 

Mechanics—I. 2 Marietta. 

N. W. Natl. eT Mossgrove Greensburg; 
W. H. Evans, Jr., Ak ron; Xt. Vigransky and 
ames Carr, Cincinnati; Daniel Sherwood, Cleve- 


mod Se 5 E. Blohm, Marietta. 
ea ze ash.—Neuhart & Schumacher, Woods- 


Reliance—Louis Blohm & Son, Marietta. 

Royal Exch—L. M. Cheney, C. C. Gaylord 
and Jacob Rosenstock. Cleveland. 

Sun, Eng.—Maxwell & Mansfield, Dennison; 
Cc. > Tees, Dalton; J. C. Talbot, Wooster; 
OE t, Mesopotamia. 

vea— Tucker, Newark. 
Teatonta Pa.—Barr & Underwood, Bowling 


West & At—Burt Weir, Xen’ 
bere Pa.—Ignatz Kreft . “Son, Toledo. 
t—Harry Gillespie, Dayton; Mary 
town. 


Higgins, Ye Youn 
arr & Underwood, Bowling 

Green; Smallwood & Thrasher, Cambridge. 

Amer. Union—I. C. Gibbons, Akron; Sears 
Agency, Cincinnati. 

a rit. Amer.—W. E. Agler & Son, Garretts- 
vi 

Camden—G, W. Maglott, Bellville. 

Cent. Natl—S. N. Rucker, Peebles; Oliver 
Goodnight, Barnesville. 

Dubuque—Stone & Mills, Union City; Davis 
Securities Co., Youngstown. 

Firemen’s—Skiff o., Cincinnati; C. S. Hos- 
kinson, Fm, le. 

Ger. Amer., N. Fo Cute & Fling, Payne; 
ti, D. Parsons and W. Welker, Barberton; 


illiam Fair and ys a and B. W. Orr, 
Wooster. 

Germania—J. E. Schmeider, Minster; O. H. 
Schmidt, St. Marys. 


Glens Falls—Hawthorne & Hawthorne, Troy; 
F. W. Arnold, ae, 

Home, E. Hoover, Columbus. 

Home—W. iH Pace b Berlin Heights; A. D. 
Graham, Pros rank Oakes, Pleasant Hill. 

Humboldt, pail. Harper, Youngstown. 

State of Pa.—O. Ps "Reddeman & Co., Cleve- 


land. 
L. & L. & G., Eng.—C. B. Mack, Chagrin 
Falls; G. E. Welis, Wallin on. 
London—Ross & Brand, Urbana. 
Reuben, Toledo, 
Mig rad hil Wick, D. R. 
and E. E. Swartswe' rag Youngstown. 
Milw. Mech.—L, C. Geib, Mill ersburg; Paul 
Tague, New Lexin 
Millers Natl.— CG. Whitaker, Wooster. 
Natl-Ben Franklin—W. V. Welsh and C. W. 
Welsh, Springfield; A. B. Paul, Columbus; J. F. 
Le Bold an George McKay, Toledo; Barr & 
Underwood, Bowling Green. 
Natl. Union—H. Matheny, Nelsonville. 
Nord-Deutsche—C. G. Smith, Toledo. 
Northern, Eng.—J. G. uinlan, Georgetown. 
W. Natl—I. E. Blohm, Marietta; C. C. 
Myers, Rising Sun. 
Norw. Union—A. E. Medinger, Cleveland. 
Old Colony—H. E. Norris & Gray Agency, 
Coshocton, 
Palatine—Emma__ iE. Mansfield; 
A. J. Heller, Orrville. 


WEST VIRGINIA NOTES 


West Virginia fire losses in October 
amounted to $89,243 on property valued 
at $152,552, according to the report of 
the state fire marshal. 

Following an investigation by the state 
fire marshal of the fire which destroyed 
the Stewart Vehicle Company’s plant at 
Martinsburg, W. Va., Claud W. Stewart, 
general manager, has been arrested and 
is now under bond awaiting action of the 
grand jury. 


OHIO NOTES 


R. T. Huggard, Ohio state agent of the 
Springfield, is improving rapidly. He was 
taken to a Columbus hospital last week 
to undergo an operation. 


Kennedy 


Bowman, 








An undesirable use and occupancy form 
has appeared at Cleveland, Ohio, in con- 
nection with insurance for Stearns & Co., 
240-246 Euclid avenue. This form pro- 
vides that in event of loss the company 
shall be liable for a specified amount per 
diem. This makes the contract a valued 
policy, without the usual provision that 
the indemnity recoverable shall be on the 
basis of the actual loss shown. 


- 


MICHIGAN AND INDIANA 


POND WILL GIVE A SMOKER 


me yu Blue Goose Plans Good Time 
in New Quarters in Detroit 
F, & M. Building 











Early in January the Michigan pond 
of the Blue Goose will hold a smoker 
and social meeting as a formal open- 
ing of the hall tendered for its use 
in the new building of the Detroit Fire 
& Marine. There will be no program 
aside from the sociable good time ex- 
cept to adopt resolutions thanking the 
Detroit Fire & Marine for the use of 
the quarters. 

M. M. Hawxhurst, most loyal gander, 
is making preparations for the event. 
It is likely that the noble, tinted goose 
presented to W. T. Benallack in Chi- 
cago, which now is in the possession of 
Joe O’Brien, of Grand Haven, will be 
brought to Detroit by that time and in- 
stalled. The charter of the Michigan 
pond, which has for a long time been 
a decoration of the office of Mr. Benal- 
lack, also will be transferred to the 
new hall. 

The thanks of the order to the De- 
troit Fire & Marine will be conveyed 
also in the next issue of the Blue Goose 
bulletin. 

The first meeting of the pond was 
held in the new hall Monday. 





Looking for a Rate Bill 


Indiana field men say that there is 
no doubt but that a state regulation 
rate bill will be introduced in the legis- 
lature of their state. They hear of it 
from many quarters. It is stated that 
already nine bills have been prepared 
governing insurance. 





Will Use Switch at Evansville 


Some of the companies are intending 
to use disciplinary measures with 
agents at Evansville, Ind. Some of the 
agents there have been playing fast and 
loose with the advisory rates. Field 
men have been in the city speaking in 
an emphatic voice. It is said the agents 
have felt that the companies did not 
mean business, but the sentiment 
among the companies is to have better 
practices in the city. 





On Leave of Absence 


Ernest Newhouse, state agent of the 
German of Indiana in Indiana, is at his 
country home at Lawrence, Ind., on a 
temporary leave of absence after an 
arduous year’s work in the field. Mr. 
Newhouse reports a very good year 
for the German in his territory. 





New Indiana Officers 

The annual meeting of the Indiana 
pond of the Blue Goose was not large- 
ly attended at the state board rooms, 
Monday evening, but its most enthu- 
siastic members were there and they 
——., to elect the following of- 
ficers: Frank Fassold, most loyal 
gander; James F. Joseph, supervisor 
of the flock; J. F. Deiber, custodian of 
the goslings; J. W. Noble, guardian of 
the pond; Irving Williams, wielder of 
the goose quill; C. A. McCotter, keeper 
of the golden goose egg. Thomas E. 
Hayden, special agent of the Aetna 
was admitted. The future of the or- 





TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets . . $922.878.00 
Net Surplus over capital and all liabilities $549,198.00 
EDW. PAPE, Pres. J. LINXWEILER, JR., Sec. 
L. F. CREAMER, Special Agent 





ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 


SALEM, OHIO 
Assets - . - $965,667.00 
Net Cash Assets . 143,648.93 
Losses paid - - 1,010,305.88 


J. R. VERNON, Pres. 


During its oats fe ge the Company has continu- 
ously ful: Somer on ——- of saving 
= x4- "olicyh olders. 


Ohio Business Only Thr Through Local Agencies 


J. AMBLER, Sec’y 


Richland Mutual Insurance Company 


MANSFIELD, OHIO 








H. R. SMITH, President BUSINESS CONFINED TO OHIO R. SMITH, Secretar 


The Gentral Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 


Cash Assets—-$567,833.48 | Cash Surplus—$35 1,738.36 


H. V. OLNEY, President C. A. L. PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
CASH SURPLUS $181,951.76 


BUSINESS CONFINED TO OHIO 
W.A. BOUNDS, President 














ORGANIZED 1837 


H. H. GREER, Secretary 








Shearéoen oO. 





Organized in 19082 
Ohio Underwriters Mutual Fire Insurance Company 
COLUMBUS, OHIO 
Columbus Endorsement Spreads AGENTS WANTED 


Confidence Abroad 
BE, J. Forney, Pres. J. M. Cook, See’y 


Dayton Mutual -Fire Tncorpornted 1873 


DAYTON, . eu 
Insurance Co.,°%:is"|wanstield Mutual 
B. C. COLEMAN, Secy. Fire Insurance Company 


OF MANSFIELD, OHIO 





Assets Jan. 1, 1912, $146,673.87 





Conservative and Careful Management 


AGENTS WANTED 


Insurance - $4,931,049.00 
Total Assets - 622,780,256 








An Agency Company 





Address Home Office. Business Confined to Ohio 
Industrial Fire Insurance Co. 
Cash Capital $100,000 AKRON, O. Surplus $50,000 


AN OHIO COMPANY WRITING OHIO Farm 
BUSINESS THROUGH OHIO AGENTS Department 


HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 
CAPITAL, $400,000.00 

S82 William Street 


GERMAN FIRE 





NEw YorRE 


Cincinnati Underwriters 





INSURANCE COMPANY | 12! East 3rd St. CINCINNATI, 0. 
OF WHEELING, W. VA. Eureka F. 6 M. Ins. Co. Security Ins. Co. 
Organized in 1867 Organized 1864 Organized 188) 





Cash Capital $200,000, Net Surplus$254,549.22 COMBINED STATEMENT 








we ee President Capital - * «+ « $250,000 
F. RI : r Assets - - - «+ «+ 720,044 
S. 'W. RICE, Supt. of Agencies Surplus to Policy Holders - 462,618 

E. A. KEELER 
714 Hippodrome Bldg.. Cleveland, OLie | F, a, ROTHIER, Prest. | ADAM BENUS, Secty, 
_ Special Agent for Obio ond Indians R. HEINTZ, Asst. Secy. R. B. HEATON, State Agt. 





PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager ~ ee Bidg., Pittsburg, Pa. 
Allemannia Fire Insurance Co. ae Fire Insurance Co. 
National-Ben Franklin inousenge Co eutonia Fire Insurance Co. 
Capital, $1,700,008. 4 2187 471.40 pe foe Holders, $3,392,150.11 





iy a Be may, Ng Ohio t for Tadiene 
ret ae t for Illinois 


New Agents Solicited. Annes, Poors, In. General A , Wis., General Agents for Wisconsin 
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ganization was informally discussed 
and it was predicted that the new of- 
ficers would instill some life and enthu- 
siasm into the Indiana pond and that 
there would be some feathers flying 
before their year is out. 





INDIANA MUTUALS TO MEET 


Seventh Annual Convention Will Be 
Held in Indianapolis Jan. 9-10—In- 
teresting Program Prepared 








The Mutual Insurance Companies 
Union of Indiana will hold its seventh 
annual convention at the English hotel, 
Indianapolis, Jan. 9-10. The president 
is George V. Kell of Huntertown and 
the secretary is H. L. Nowlin of 
Moore’s Hill. = program is: 

Jan. 10 a. m. 

1. President's pt A 
Kell, peatersown, Ind. 

3 Appointment of Credentials 
m 


ee. 
8. Enrollment of Members and General 
Discussion. 

. Filing Reports of Companies. 

6. Publicity of Mutual Insurance. 
Harry P. Cooper, Grawhecdevitia, Ind. 


George V. 
Com- 


1:30 p. m. 

1. Report of Committee on Credentials. 

2. Appointment of other committees. 

8. Existing Dangers to Mutual Insur- 
ance Interests. Joseph J. Peters, Mon- 
roeville, Ind. 

4. The Position of Mutual Insurance in 
Relation to Fire Waste. 5 McCotter, 
Indianapolis, Ind., secretary Grain Deal- 
“sy Fire. 

6. Fire Prevention on the Farm. O. M. 
Thurber, Chicago, Secretary National As- 
sociation of Mutual Insurance Companies. 

6. Should Fire Mutuals Encourage the 
Operation of Hail and Cyclone Mutuals? 
Amos Carson, Cicero, Ind. 


Friday, 9:30 a. m. 

1. Should ihe Size of a Mutual Com- 
pany as to the Amount in Force, be Lim- 
ited? Charles B. Miller, Mulberry, Ind. 

Why Mutual Insurance Companies 
Should be Exempt from the Internal Rev- 
enue or Income Tax. N. A. McClung, 
Rochester, Ind. 

8. Report from the National Associa- 
tion of Mutual Insurance Companies. 

* Report of the Secretary-Treasurer. 

Report of Auditing Committee. 

é Reports of other a 

7. Election of O 
‘ 8. Appointment of Standing Commit- 
ees. 
9. Miscellaneous Business, 





Brier Sells His Agency 


Robert C. Brier of Attica, Ind., has 
sold his agency to William V. Hudson 
& Co., composed of Mr. Hudson and 
his sister, who will have charge of the 
office work. Mr. Hudson has been con- 
nected with the agency of Kirkpatrick 
& Blue of Muncie. Mr. Brier entered 
the business some eight years ago, buy- 
ing the old Bennett agency. He now 
proposes to secure a field position. 


Michigan Retail Shoe Stocks 

Some of the Michigan field men the 
other day ran across a $2,000 policy in 
the Michigan Shoe Dealers’ Mutual of 
Fremont, Mich., written at 75 percent 
of the estimate. The assured told the 
field men the company in soliciting the 
business stated that it was able to carry 
the business at a cut during its earlier 
period and now it was carrying no lia- 
bility whatever. He said that the com- 
any had assured him that it was re- 
insuring all its business in first class 
stock companies at one-third reduction 
of the rate at which the policy was 
written. In other words if a policy 
were written at 75 cents, the reinsuring 
companies would take it at 50 cents 








and the balance was passed on to sur- 
plus. The assured also declared that 
the mutual claimed that at a meeting 
of retail shoe dealers, statistics were 
presented from the Michigan insurance 
department office showing that it cost 
the stock companies 18 cents a hundred 
to carry retail shoe stocks in Michi- 
gan. The Michigan department, how- 
ever, states that it has no such sta- 
tistics in its office. It says that it has 
no data as to such risks. 


Inspect Several Towns 
Thé Michigan State Fire Prevention 
Association will meet in Jackson early 
next month, probably on Jan. 7, and 
will inspect in the following two or 
three days, Albion, Marshall and Chel- 
sea. 





MAKE FAVORABLE REPORT 
J. V. Parker, manager of the Western 
Actuarial Bureau, has made favorable 
sprinkler leakage reports on the follow- 
ing Indiana risks: 
“White 


Anderson—Weslow’s 
Store.” 
 ~ encima aenaenE Glass Co.’s fac- 
ta Fayette—Loeb & Hene department 
sto 
Marlon—Spencer-Hogan Fruit & Gro- 
cery Co. and the Marion Shoe Company. 
Terre Haute—Levin Brothers, general 


stock; Columbian Enameling & Stamping 
Company. 


House 


‘| tor 





Indiana Agency + sang oad 


Fid.-Phenix—H. 3 
Heisland, Pekin; E. S. Sale, Dillsboro. 


State of Pa.—Norton Rerreen Portland. 
G Mass. M.—Richie Ensley, Beech 
rove. 


Milw. Mech.—Norton Garrison, Portland. 
Natl.-Ben ey, oa La Grange. 
Newark—J. E. Stewart, Noble. 
New ag pl ns. Agency, 
Northern, N. Yt Story, Freaklin, 
N. W. Natl.—J. Jolly, South Bend; M. 
D. Shirey, Ladoga. 
W. E. Wider, Elkhart; S. O. Wright, 


Royal—H. C. Compton, Greensbur, ve 
Western, Ont.—H. C. Compton, Greensburg. 





Michigan Agency Appointments 
Aachen & M x A S. Marshman, Grand Rapids. 
——-- Ramsdell, Detroit. 

Cont M. Reeves, Pontiac; W. J. 
Mite" Rapid Rive 
Brit. Amer. <a Gould Company, S. Joseph. 
Caledonian—F. D. Balicke, and C. S. ery, 
— J. D. Austin, Pontiac. 
Campbell-Buzzell Co Co., Grand Rapids; 


w. = 4 Bell, Rose Ci 
a /.—Tolonen & Bram, Han- 


Union, N. 
i Natl.—H. A. a Jones, Detroit. 
Firemens—M. 2 5% Douek i Sarah L 
Baker, Lakeview; L. cDonald, Pt. Austin; 
R. IL. — Habtings; Bauard Kirkwood, 


Grand R 
F Pa.—C. W. Tann, Detroit. 
Ger. Alli—F. D. Balicki, Detroit. 
b .—J. P. Wait, Sturgis; Cornelius 
Mast, West Olive; J. F. O’Brien, Mt. Pleasant. 
German —R. ‘C. Gamble, Detroit; Edward 
Kirkwood, Grand Rapids. 


ee Goodwin Co., New York City, 


jocenety Muted, E. Velzy, Sean 
State 3 Pa.—S. A. Fraser, 
& M.—Myron Teedee. Imlay City. 
Natl. 74) Franklin—H. L. Campau, Highland 
Park; F. Pickett and Edward Kirkwood, 
Grand Ra dss, Jacob Hanselman, Manistee; i: 
Vay €— d S. B. Lafferty, Detroit; A. 
Zeiger remont; Elizabeth E. Malo: 
y and W. F. Ki b 
“ke Bruns.—H. A. Jones Real Estate Co., 
Detroit. 
Newark—Myron Fancher, Imlay City; Will- 


a) McQu cQuins Meaty 

Griermann, Carle- 
m. W. B. Mi. Eos Foviening Lewis "Jenson, 
Ewen. 


MICHIGAN NOTES 


The Michigan pond of the Blue Goose 
last week held its first meeting in its new 


quarters in ge Detroit Fire & Marine 
home office building. 

Charles W. Hutchinson, Michigan state 
agent for the Calumet, has been laid up 
for some time with an Roy of lum- 
bago, but is now able to move about. 


Cecil Bay Lumber Gounaan’ Cecil Bay; 
Defoe Boat & Motor Works, Bay City; 
Detroit United Railway Company (Clark 
avenue and Dix avenue barms), Detroit; 
Edison Illuminating Company and Filan- 
ders Motor Company, Detroit; E. B. Mul- 
ler & Co., Bad Axe; Noud Lumber Com- 
pany, Manistee; Petoskey Bl Manu- 
facturing Company, Petoskey; ncess 
Manufacturing Company, Detroit; Sterl- 
ingworth Charcoal Company, Cadillac; J. 
W. York & Sons, Grand Rapids. A new 
book of estimates has been published for 
St. Charles. The bureau has printed a 
map of Jamestown. 


INDIANA NOTES 


A. R. Lukens, a local agent of Evans- 
ville, Ind., committed suicide by drinking 
carbolic acid. No cause for the act was 
given. 

Mrs. William H. Becher, wife of the 
well known Laporte, Ind., agent, was 
operated on the other day for tumors in 
a Chicago hospital. She is doing well. 


Companies are looking over the insur- 
ance list on the loss of the American 
Car & Foundry Company at Terre Haute, 
Ind., as the line was written at a cut. 

The Premier Agency Company has been 
incorporated at Indianapolis, with $30,000 
capital stock, to sell insurance and real 
estate. The directors are V. Vittie, J. W. 
Cowper and William H. Foreman. 

Richard N. Elliott, Allen Wiles and 
Raymond Springer, local agents at Con- 
nersville, Ind., are the chief stockholders 
in the Connersville Securities Company, 
just incorporated, with $10,000 capital 
stock. 

City officials of New Albany, Ind., are 
aroused over an increase in rates on mer- 
cantile risks on the ground of inadequate 
fire protection. Attention is called to the 
construction of a new reel house and the 
purchase of additional hose. - 


The H. H. Woodsmall & Co. general 
agency of Indianapolis has been incor- 
porated, with $50,000 capital paid in. The 
owners of the new Indiana State Bank 
own the stock of the new agency, of 
which Mr. Woodsmall will be president 
and general manager. 


An excellent Garrett 1912 wet pipe 
sprinkler equipment is reported in the 
risk of Glasscock Brothers Manufactur- 
ing Company, Muncie, Ind., manufactur- 
ers of automobile bodies, go-carts, etc. 
The Western Factory Insurance Associ- 
ation will write the line of $100,000. 

At Cayuga, Ind., there is a merger of 
the M. W. Coffin and Charles Hosford 
agencies. The Coffin agency represents 
the Aetna, Hartford, Home, North Amer- 
ica, National, New York Underwriters, 
Phoenix of Hartford and Springfield. The 
Hosford agency has the Hanover, Penn- 
sylvania, Fidelity-Phenix and Queen. 

The Indiana Inspection Bureau has 
made a rate of 18 cents on the curled 
hair building and contents of the Cudahy 
Packing Company at East Chi 
and 25 cents on and in the west hair 
warehouse and south hair and soap ware- 
house. All of these buildings are sprink- 
lered. The bureau also rates the sprink- 
lered iron-clad factory of the Apperson 
Brothers Automobile Company, Kokomo, 
at 15 cents; the new brick assembling, 
upholstering and finishing building at 10 
cents, both sprinklered. 


Report has been made on the sprink- 
lered woodworker of the Indiana Manu- 
facturing Company at Peru, Ind. a old 
style sprinklers and most of the U. T 

heads have been replaced with s eodies 
Grinnell heads. The a oe a 
was overhauled two years 
40,000-gallon tank erected. Parts of the 
equipment are poorly piped, heads widely 
eads in attic badly obstructed 


1 
extra sprinklers. — new buildin 
erected are sp and a few un- 
— buildings torn down, 55 percent 
to 60 percent sprinkler protection credit 
is recommend 











DETROIT, MICH. 
HAS BEEN 
Asscts...... es eeeseeeess -$1,465,502.24 


D. M. FERRY, JR. E. J. BOOTH 
President eres 





‘THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,506,000 in losses. 


tT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Capital. .................-$400,000,00 


— 


H. BE. EVERETT E. P. WEBB 
Secretary Ase't Secretary 











Fire Association of Philadelphia 


Office, 407-409 Walnut Street 
Organized Sept. 1, 1817 


B.C. JETIM, B President 
HEO. H ; CONDERMAN Vv. P. 
M. G. GARRIGUES, S. and Treas. 
N. KELLY, JR., Asst. Sec’y. 


Incorporated March 27, 1820 
Charter Perpetual 


basen paid since organization 

Seah ty ge adecates aarandact $35,000,000 
Cash Capital paeyree Misdeue 000 
ck cacniiwienvevnees 8,767,555 


cago, Ind., | 





IN ILLINOIS AND WISCONSIN 


STUNG ON STATE INSURANCE 








Rock County Pays $386.76 More For 
Tornado Coverage Than Stock 
Companies Would Charge 





State insurance is costing Rock count 
Wis., $386.73 more for its torn 0 
coverage every five years than it could 
secure the same amount of protection 
for from stock companies. The state 
fund, which is open to counties, cities 
and school districts for the insurance 
of buildings, charges 1634 cents per 
hundred for tornado and allows a credit 
of 25 percent for the 90 percent co- 
insurance clause. As this clause is 
compulsory, the rate is 12%4 cents an- 
nually or 62% for five years. The 
board rates are 20 cents for one year, 
40° for three, and 60 for five and with 
25 percent off for 90 percent coinsur- 
ance is 45 cents for five years. The 
amount of insurance required on the 
Rock county court house, jail, poor 
farm and insane hospital is $221,004, 
making the premium in the state fund 
for five years $1,381.25 and in stock 
companies $994.52. 

The county board woke up some time 
ago to the fact that state insurance 
was not the most desirable, but did not 
know the extent of the difference until 
recently when the bill was received 
from the state. It called for $34,500 ad- 
ditional fire insurance on the court 
house, $16,500 additional on the county 
jail and the $221,004 tornado insurance 
on all county buildings, making a total 
bill of $390.28. This statement is the 
only contract which the county has, no 
policy having been issued. The state- 
ment, however, makes two apparent 
errors in favor of the county. It calls 
for $34,500 fire insurance on the court 
house at a rate of 30 cents and makes 
the premium $72.45 instead of $105.50. 
On the jail there is $16,500 at 30 cents, 
with a premium of $41.58 instead of 
$49.50. 

No fire insurance is required on the 
poor farm buildings and insane hos- 
pital as the county board had sufficient 
rewritten just before July 1, when the 
state insurance was started to take 
care of the property for five years. 
The board had previously voted to go 
into the fund and when local agents 
pointed out the saving that could be 
made with the regular companies the 
board rescinded its action. Word came 
from the state that a county once in 
could not get out and lawyers on the 
county board admitted that the law was 
such. The board then decided to make 
the best of it and had all fire insurance 
cancelled and rewritten for five years, 
thinking to get the best of the state 
for that length of time anyway. 

When the bill was received from the 
state it was discovered that the same 
thing should have been done with the 
tornado insurance, something the 
county board had overlooked. The 
county had also underinsured its court 
house and jail, though the commission- 
ers thought they had nearly sufficient 
insurance. However the state sent its 
appraisers to Janesville and unbeknown 
to the county went over all the build- 
ings and fixed their valuations. The 
commissioners believe they should have 
been consulted on these valuations and 
should have more to say regarding other 
matters. But it has discovered that in 
buying state insurance the state dictates 
all terms and the county has absolutely 
nothing to say. 





Record on Adjustment 


T. M. Hogan, Illinois state agent for 
the Dubuque, and W. A. Cavanaugh, 
Illinois state agent for the London & 
Lancashire and Orient, made a record 
on an adjustment at Moline fast week. 
They were at Rock Island when they 
heard the Moline fire whistle, one of 
those sirens that would wake the dead, 
announce a fire at 11:20 at night. Next 
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morning they took the street car over 
to Moline and found that each had 
suffered a loss on the Benson grocery. 
The fire, which started in a candy store, 
had lasted till seven in the morning, 
and water poured upon it had seeped 
into the Benson basement. They found 
three carloads of potatoes, large quan- 
tities of other vegetables, canned goods 
and breakfast foods damaged. They 
quickly agreed with the owner on the 
amount of damage done and proofs of 
loss were completed at three that aft- 
ernoon. 





Want a Reconsideration 


In connection with the recent ruling 
of the attorney-general of Wisconsin 
in connection with the household fur- 
niture and live stock form used by the 
companies, the attorney for the com- 
panies, after consideration of the rul- 
ing, has submitted a request for a re- 
investigation of the matter, pending 
which, he recommends that companies 
need not abandon the use of the 
phraseology in their policies. 


Gets a Leave of Absence 


State Agent Fred Taylor Wise of the 
Home in Illinois has been granted an 
extended leave of absence by the com- 
pany in order that he may fully recu- 
perate. He will go to California about 
the first of the year. 


Only Half Reporting 
It is said that only half of the agents 
at Pana, IIll., are reporting through the 
stamping secretary. The others are 
said to be given to bad practices along 
certain lines. 








Who Has Paid the Freight? 

A compilation of fire losses in Mat- 
toon, Ill., for the past five years shows 
that all of the losses of consequence 
have been paid by companies living up 
to rates while the nonorthodox have 
been getting a good premium income 
with practically no loss ratio. 





_ Little Woe at Alton 

Alton, IIL, which is in better condi- 
tion than ever before in its history, 
still has four agents not reporting 
through the stamping secretary. It is 
not likely that these will join the local 
board, but is possible that all may come 
pd the jurisdiction of the stamping 
office. 





ILLINOIS FIRE LOSSES 


Fewer than forty fires which were re- 
ported to the Illinois state fire marshal’s 
office in November were of incendiary 
origin, according to the monthly report. 
The number of fires reported from over 
the state was 657, of which thirty-six are 
said to be of incendiary origin. 

Of the total number of fires Chicago 
had 254, and there were 403 outside of 
a city of Chicago. The classifications 
ollow: 

Outside of Chicago—Value of buildings, 
$1,530,155; damage to buildings, $303,119; 
value of contents, $662,736; damage to 
contents, $201,932; insurance on buildings, 
$543,193; insurance on contents, $316,329. 

In Chicago—Value of buildings, $3,736,- 
025; damage to buildings, $117,570; value 
of contents, $1,079,035; damage to con- 
tents, $123,095; insurance on buildings, 
$2,066,540; insurance on contents $896,150. 

The greatest number of fires in Chicago 
were from causes “unknown” and outside 
of Chicago also from “unknown.” Matches 
caused thirty-six fires in Chicago and fif- 
teen outside the city. Sparks caused 
seventy-three fires outside the city. De- 





wiring and “carelessness” were among the 
more prominent causes of the fires. More 
dwellings than any other class of build- 
ings were burned. 


MOLINE HAS A FIRE 

Moline, Ill., has been greatly worked up 
against the “insurance trust” because it 
seemed likely the city would be set down 
a class or two for poor fire protection. 
Last week it took the entire Moline de- 
partment seven hours to put out a fire 
in a confectionary store. Damage to that 
and adjoining risks amounted to $20,000. 

The fire started in the basement. The 
day before the fire building inspector, J. 
H. Wood, began an inspection of the en- 
tire city with a view to securing the re- 
moval of rubbish from basements and the 
elimination of other hazards. 





Wisconsin Agency Appointments 
Boston—T. W. S. Collins, Hillsboro. 
Calumet—A. O. Wright, Madison. 
Consolidated—William Pritchard, Randolph; 
Crosse. . 

. Bozeski, Stevens Point; F. 


Milw. Mech.—T. E. Mead, B " 
sy Srena-tl. a Schaefer, Sheboygan. 


N Snyder Clemens, Superior. 

a my te . R. Mondenhauer, Water- 
town. : 

Sterling—A. F. Bishop, Sr., Mineral Point. 


iP, 
United Amer.—A. A. Telfer, Elroy. 
Westchester—C. B. Dockry, Green Bay. 





Illinois Agency Appointments 

Germania—L. B. Tuthill, Anna. 

Home—W. A. Wilkerson, Dahlgren; C. F. 
Hay, | meas Crystal Lake; J. A. McClure, Blue 

ound. 

State of Pa.—Miron Rhodes, Galesburg. 

L. & L. & G., Eng.—Roswell Bills & Co., Pe- 
oria; John Langer, Eldred; Good & Sons, Neoga. 

Lum! en’s—A, S. Mayer, Chicago; George 
Dobler, Rockford. oe - : 

P - F. & M.—Herman Pierik & Co., Spring- 

e 

Mechanics—A. S. Mayer, 
Howe, Rockford. 

Natl. Union—Keck’s Agency, Fairbury; Syl- 
via Zindler, Chicago; Myrta Hurt, Murphysboro. 

New Hamp.—L. W. Terry, Camp Point; R. E. 
Knauer, North Edgewater. 

N. W. NatL—H. R. Brown, Secor; A. W. 
Richards, La — : 

Natl. Ben Franklin—The Gilhofer Ins, Agency, 
Cairo; W. A. Kanally, Sterling; F. M. Hanson, 
Chicago; H. R. Bills, Peoria. 

Peoples Natl.—G. J. Bartelt, Woodstock; F. 
B. pane, ecatur; H. C. Harwood, Blooming- 
ton; A. D. Wilson, Decatur. : 

Aachen & M.—Mrs. N. P. Danks, Clinton. 

Aetna—John Reinecke, Carlinville; Clara 
Cook, Champaign; Roy Wilkins, Alto Pass. 

Agricultural—Champion & Sons, Madison. — 

American, N. J.—Johnson Bros. & Co., Chi- 
cago; Bessie McCarty, Charleston; W. S. Guin- 
ter, Rockford. 

mer. Cent.—Miss B. E. Snell, Mattoon. 

Cent. Union—S. A. Short, Ashland. 

Commerce—J. J. 

Connecticut—J. A. 

Caledonian—J. P. 


Chicago; Harry 


Joliet; E. J. Hutchinson & Son, Champaign. 
Gran. State—P. T. Hummelgaard, Evanston; 
i M. Patterson, Hyde Park; Frank Beedle, 
ittsfield. 
Girard—W. R. Dexheimer 
Ger. All.—W. M. Ealey, 
Germania—F. O., dwig, Chicago. 
Hartford—J. W. Kern, Opdyke; Knox Gee, 
Waltonville; H. N. Bailey, Fisher; E. J. Smith, 
Armstrong; S. Ervin, gootee, 
State of Pa.—W. R. Defheimer, Taylorville. 
London—G. W. Roberts & Son, Chicago. 
Lumbermens—C. H. Mead, Kankakee; Cor- 
lies & Co., Chicago; A. J. Volstorff, Elgin. 
L_& L. & G, N. Y.—A. M. Beery, gotiets 
F. L. Renetzky, Springfield; C. K. Calmer, 
Danville. 
L. & L. & G., Eng.—D. A. Smith, Alto Pass. 
Lon. & Lanc.—J. H. Stephens & Sons, Chi- 


cago. 

Mtilw. Mech.—Joseph Kopf, Streator; W. G. 
Maucker, Rock Island. 

North River—J. P. Callan, Aurora; I. H. 
Johnson, Bloomington; F. A. Hatheway, Ot- 


tawa. 

Fid.-Phenix—J. A. McClure, 
William Johnson, Carlyle; R. S. D 
gol; . F. Sanders, Edgewater; 
mith, Lacon; A. G. Bailey, Leroy; " 
Scharenberg, Morton Grove; F. S. Brown, New 


Taylorville. 
rbana. 








LABEL 


POLICY LABELS 


Printed in 





red, blue or colors, 





Send for folder showing 
an elaborate assortment 





EMBOSSED SEALS IN GOLD AND COLORS 
GRAND RAPIDS LABEL CO., GRAND RAPIDS, MICH. 





gold or green, 
bronze, etc. 








Athens; Johnson Bros. & Co., Oak Park; R. 
W. Walters, Sand 3; R. C. Boehm, White 
Hall; C. H. Giberson, Atwater. 

N. B. & M., Eng.—W. E. Forth, Ludlow. 


ILLINOIS NOTES 

George L. Baldwin at Lena, Ill, has 
taken the Royal. 

At Dongola, Ill, Morris & Son have 
sold their agency to R. 8. Dillow. 

Monier & Morrissey at Champaign, II1., 
ay purchased the agency of F. R. Smed- 
ey. 

At Dixon, Ill, E. W. Smith takes his 
son-in-law, Charles R. Leake, into part- 
nership, the firm name being Smith & 
Leake. 

John Pollock, a Chicago insurance man, 
has been appointed manager of the local 
agency of L. B. Thomas & Son at Bloom- 
ington, Ill. 


Sterling, Ill., having purchased an auto- 
mobile fire truck and established a paid 
fire department, is expecting a reduction 
in insurance rates that will amount to 
$6,000 a year. 


Dolly Bros., for twenty-one years deal- 
ers in footwear at Rock Island, Ill., have 
sold their business and opened a real 
estate and insurance agency there at 122 
Eighteenth street. 


The Illinois Firemen’s Association will 
hold its annual meeting at Ottawa, IIl., 
Jan. 14-16. H. N. Kelsey, western man- 
ager of the Sun, will give a talk at the 
meeting on fire prevention. 


Complaint is made that a union agent 
at Eureka, Ill, has issued a policy on the 
high school there with a premium of $39 
and rendered a bill to the school board 
for $30, leaving his total commission at 
75 cents. 


The sprinklered wholesale and retail 


dry goods store of Joseph Szold & Son, 
2201-2213 South Adams street, Peoria, II1., 





has been rated at 25 cents, building and 


contents. Risk is to be written under 
blanket form with the 90 percent coin- 
surance clause. 


The Kankakee, IIL, local beard held its 
annual meeting last week, practically all 
the members being present. P. A. Bros- 
seau was elected president, E. D. Caulkins 
vice-president, and Shirley EB. Moisant, 
secretary. Mr. Brosseau in his inaugural 
speech advised the agents to study the 
Dean schedule. 

Girard, A. Mavon, Tllinots special agent 
of the Ohio Farmers, will hereafter buy 
six gifts for his own family every De- 
cember. The birthdays of his wife and 
daughter both occur in December and last 
week another birthday was added to the 
list by the arrival of a ten-pound boy. 
Then Christmas for all three comes two 
weeks hence. 

P. J. Purcell, for meer years a local 
agent at Cairo, Ill, di of pneumonia 
last week. Two years ago he disposed 
of his agency to Feuchter & Galligan and 
has since been connected with the insur- 
ance business only as an independent ad- 
juster. He was one of the leading agente 
of the city and did much to improve con- 
ditions there. 


WISCONSIN NOTES 


Damage of $258,330 was done by fires in 
Wisconsin during November, according to 
State Fire Marshal T. M. Purtell’s month- 
ly report today. The total number of 
fires reported was 187. Of the fire causes, 
except unknown, suspicious and incendiary 
head the list, with 21. 


Objection is being made to the follow- 
ing clause which agents at Janesville, 
Wis., are said to be attaching to build- 
ing policies: “It is understood and 
agreed that the actual cash value of the 
above-described building and fixtures 
shall be considered as $..... , and total 
concurrent insurance, not exceeding that 
amount, is hereby permitted.” This 
makes a valued policy and is illegal. 





CONTINGENT I have arranged with a large stock com~- 


COMMISSION 
INSURANCE 


RE-INSURANCE 


Insurance Exchange 


pany to issue contracts insuring agents 
and managers against total or partial loss 
of earned contingent commission. 


I act as intermediary for specific or general 
re-insurances. 


Strict confidence guaranteed. 


F. R. THOMPSON 


CHICAGO 





rPreciallr 


To Every Ambitious Man Who is Interested in 


Fire Insurance, We Offer the Opportunity to 


Be a Fire Insurance 


Expert 








Your Guarantee 


The world-wide reputa- 
tion of the American 


surance agents, 
SUCCESS that you could 
wish. 











is necessary to gain your special k 

edge, when working for an insur- 
ance company. New courses in Fire 
Prevention and Insurance, which in- 
clude Fire-Resisting Construction in 


Write at once! A positively tremendous opportunity for the ambi- 
tious man! A chance to specialize in this great business—to become 
a fire insurance expert—RIGHT IN YOUR OWN HOME. 


Never before have there been such wonderful opportunities for fire insurance 
experts as there are today. More SPECIALLY Th 

carry on the tremendous volume of business done 
by the big insurance companies. 
send the coupon for full particulars of our great offer. 


Experts of National Reputation Will Instruct You 


Our courses are written by insurance men, 


Correspon of national reputation—men who know just the QUALITY and 
ee pe J hon- QUANTITY of training and yen you must have in order to 
esty, and integrity in | Succeed and rise to the highest salaried position. 

together with Our course in FIRE PREVENTION is recommended for insur- 


ance inspectors, field workers, architects and building contractors. 
Our course in FIRE INSURANCE is recommended for fire in- 
adjusters and all office worke 
for the position of agency manager or adjuster. 
OUR INSURANCE INSPECTOR’S COURSE is 
practical for field workers who understand 


AINED MEN are needed to 
Don’t hesitate to 


engineers, architects 





prepare you 


building a 


The American School of Correspondence 
makes it possible for you to avoid hes tedious work of going from department to department which 


ee ee ee eee 


| Your Opportunity Coupon | 











so send the coupon to us immediately. I ose 








CHICAGO, U. S.A. 





iguencere-sa gl Name.. 





Address 


detail and the principles and practice | Check the course you want and mail the coupon now ! 
Rating. Adj “ang aed eeediine. | American Schoo! of Correspondence, Chicage, 0. 5. A ] 
ating, ju an ing. L > 
Please send me your Bulletin and advise me how I can 
MAIL THIS COUPON [= I qualify for the position marked “x.” West. Und. 1 | 
Let us send you our Complete School Bulletin sss Five insurance inspector . Mechanical Orattsman 
applet obs Fg Ty l - +++ Fire insurance Adjuster . Electrical bf 
in a very short time AT SMALL SE. | .... Five Insurance Engineer .. Electrical Wireman | 
If you are interested in Fire Prevention ooo ove eananes Gaver -. Lewyer 
you are ambitious to succeed | °:: ‘architect ' ‘auditor | 
mail the coupon. No obligations— .... Arehitectural Orattemen ad 
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IN THE GREAT NORTHWEST 


JOWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 


FAILURE TO PAY OVER MONEY 


Retention of Premium By Agent May 
Be Embezzlement—Effect of Grant- 














Credit 
Dallas Bollick, a local agent of 
Fargo, N. D., who collected premiums 


and failed to pay them over to the 
company, was recently prosecuted for 
embezzlement at the instance of the 
surety company that was on his bond. 
He was acquitted. In the charge to 
the jury the court thus defined the 
North Dakota law of embezzlement as 
it applies to such a case: 


Embezzlement as defined by the statute, 
section 9204, is the fraudulent appropria- 
tion of property by a person to whom it 
was entrusted. 

It is further provided by section 9211 
that a distinct act of taking is not neces- 
sary to constitute embezzlement, but any 
fraudulent appropriation, conversion or 
use of the property is sufficient. 

And, further, section 9214, “The fact 
that the accused intended to restore the 
property embezzled is no ground of de- 
fense if it has not been restored before 
a pa has been made before a magis- 

2. 


The conversion to be such (embezzie- 
ment) must have been contrary to the 
agreement between the parties, and must 
have arisen out of an intent on the part 
of the defendant to fraudulently appro- 

ee or use the money for his own 

enefit. 
stom—I charge you that if you find 
from the evidence that it is the custom 
among insurance agents and insurance 
brokers in this city and vicinity to treat 
the proceeds of premiums collected as the 
property of the insurance agent or broker 
rom the time said premiums are col- 
lected until payment is due the company 
at the end of the 60 days period dis- 
closed by the testimony, and the company 
knew of such custom and gave the de- 
fendant no different instruction with re- 
spect to the same, that you are entitled 
to take such custom into consideration in 
determining whether or not the defendant 
any intent to embezzl e pri d 
of the check in question. 
of Company — I further 
chargé you that if the company or its 
authorized agent knew that the said de- 
fendant was in the habit of depositing 
premiums collected in his own private ac- 
count and using them for his own private 
purpose until the same became due to the 
company, and the said insurance company 
or its agent made no objection to such 
course of dealing, that the said com- 
pany would be held, as a matter of law, 
to have acquiesed in such conduct on the 
part of the defendant, and the defendant 
could not be found guilty of embezzle- 
ment by reason of such conduct. 

If the company in this case permitted 
the defendant to make use of the funds 
of the company for a period of sixty days 
after they were collected, for the private 
use of the agent, then no embezzlement 
could have occu , and it will be for 
you to gay under this evidence what the 
nature of the contract was between the 
parties, and then form your judgment 
as to the character of the intent with 
which the defendant may have used any 
money, if you find from the evidence be- 

ond 4@ reasonable doubt, that he did use 

or his own purpose money belonging 
originally to the company. 

Intent—Before the offense of embezzle- 
ment can be made out, it must distinctly 
appear that the defendant has acted with 
a felonious intent and made an inten- 
tional wrong disposal, indicating a design 
to cheat and deceive the owner. A mere 
failure to pay over money is not enough, 
if that intent fs not plainly apparent. 

If you find by evidence beyond a reason- 
able doubt that the defendant was not per- 
mitted to use the funds of the company 
for his own abe: purposes, and that 
he did use it, or use the funds men- 
tioned in the information for his own 
private use, there would at once arise a 


ABSOLUTELY FIRE PROOF 


The Martin Hotel 


190 Rooms With Bath 
50 Rooms Without Bath 
Center Insurance District 


The Patronage of Insurance Men Is 
Solicited 


W. B. NATION, Manager 
Sioux City, lowa 














Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Cash Capital- - - - - - $200,000.00 
Total Liabilities (except capital) 182,433.85 


Total Assets - - - - = = $655,414.87 
Surplus to Policyholders - - 372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 








presumption of law that the defendant 
intended the ordinary consequences of his 
voluntary act, and that an unlawful act 
was done with an unlawful intent. This, 
however, is what is known in law as a 
disputed presumption and may be con- 
tradicted by other evidence in the case 
if such evidence has been produced. 

The fraudulent intent may be con- 
ee in any manner capable of effect- 
ng it. 


Blue Goose Holiday Party 
Most Loyal Gander J. L. King of 
the Minnesota Blue Goose is making 
elaborate preparations for the holiday 
dancing party at the Athletic & Boat 
Club, Minneapolis, Dec. 30. Supper 
will be served. 





Must Define Fire 

“What is a fire?” 

This question has been put up to 
Judge Lewis in district court in St. 
Paul, and on its answer depends the 
outcome of a $200,000 suit instituted by 
the Northern Pacific Railway Company 
against the Globe & Rutgers Fire. 

The railway had a large quantity of 
wool stored, which was badly damaged 
by heat. The insurance company re- 
fused to pay the loss on the theory that 
the wool was destroyed by a sort of 
spontaneous combustion that destroyed 
the “fibric vitality,” as the attorneys 
put it. The company declared that 
where there was no flame or glow 
there could be no fire, and it is not re- 
sponsible for the damage. Judge Lewis 
has the matter under advisement. 


Dakota Men to Meet 

Ganders of the Dakota Pond of the 
Blue Goose will gather in Fargo, N. D., 
Friday of this week, to hold their an- 
nual winter splash fest. A large at- 
tendance is looked for from both North 
and South Dakota. 

In the afternoon of the same date, 
the North Dakota State Fire Preven- 
tion Association will reorganize for a 
continuation of the effective inspection 
and public meeting work. The prin- 
cipal work from now until after the 
winter session of the North Dakota 
legislature will be a state-wide com- 
paign toward the establishment of a 
state fire marshal department. 
North Dakota men will be assisted in 
this work by the state firemen’s and 
state credit men’s associations... Out- 
side speakers may be brought in from 
time to time to arouse public sentiment 
and enthusiasm for the establishment 
of this department. 








Don’t Want Any Better 

Just as a sample of how easily it is 
to be misunderstood, here is a card 
received by Secretary Harrison of the 
Iowa State Fire Prevention Associa- 
tion in response to his invitation sent 
to all local agents to join the associa- 
tion: 

“Dear Sirs—I am insured in the 
Aetna for 41 years and their agent for 
40 years, and I don’t want anv better 
and no other just now. r. 

And now the local officers are won- 
dering what they put into the letter, 
which was sent broadcast, that would 
lead Mr. H. to think that they were 
trying to sell him insurance. 





Report on Elevator 
Report has been made on Elevator G 
of the Consolidated Elevator Company, 
Duluth, a small-sized elevator having a 


Anchor Fire Insurance Co. 


Des Moines, lowa 
Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents wanted in Iowa, North and South Dakota 


SHC URIT WY 


Fire Insurance Company of Davenport, Ia. 
Ss. FF. GILMAN, Pres’t M. Cc. HINSCH, soeo’s 
CASH CAPITAL $200,000 


This Company has had 28 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
ent, because in addition to writing a general it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


W.w. MARSH IOWA HERMAN MILLER 
Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 














esentation in protected Cities 


Strictly an Agency Company—No Surplus Lines—For r 
and irect 


Towns, make application 





LAUGH ond THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 

Licensed by the Commissioner of Insurance to Smile ALWAYS 
SAFE SOUND RELIABLE 
Adjusts Its Losses Fairly—Pays Them Promptly 
F. W. HEIDEL, President D. W. CLARE, Secretary 

















The | 


NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1911 
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Total Assets $807,752.58 Capital $300,000 
Net Surplus $262,994.90 
OFFICERS 
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fee} Insurance Co. 
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storage capacity of 1,500,000 bushels. 
Risk has a fairly good one-source 
Neracher sprinkler system, but same is 
not in service during the winter months 
and there are no dry pipe valves in 
system riser. The equipment is shut 


off Oct. 1 and opened up May 1 of each | 


year. Plant has a severe fire record; 
sprinkler piping was installed a num- 
ber of years ago under schedules now 
obsolete. The equipment might hold a 
fire in check until arrival of outside aid 
during summer months when water is 
on building. 





LOSSES IN MINNESOTA 
According to figures compiled by the 
Minnesota fire marshal, losses in that 
state in November were as follows: Min- 
neapolis, $66,091; St. Paul, $32,397; Du- 
oe outside of three large cities, 





TRIED TO BURN POOL HALL 

Charged with piling boxes, books and 
papers in the center of the floor in his 
pool hall and confectionery store, satur- 
ating them with kerosene and setting the 
mass on fire, William O’Hagen of 0, 
Minn., has been indicted by the grand 
jury at Buffalo. O’Hagen carried a policy 
of $600 on his pool tables and $50 on 
his tobacco stock. A. W. Wittman; owner 
of the building, carried a $500 policy. 
The fire was discovered and extinguished 
before much damage was done. The 
town marshal and E. J. Heimbach, deputy 
state fire marshal, caused O’Hagen’s ar- 
rest and indictment. 





CUT DOWN EXPENSES 


Efforts which it is believed will reduce 
the expenses of the Iowa State Fire Pre- 
vention Association 60 percent in the 
making out and publication of town re- 
ports are being put into effect by the 
executive commit At the regular 
Monday meeting in the club rooms in the 
Manhattan block it was voted to curtail 
the amount reported upon by leaving out 
all risks which are found not deficient 
by the inspecting committee. 

he committee is also antenvering to 
collect outstanding fees. Many ave 
neglected the all important duty of com- 
ing across. Some few companies are also 
reported as not supporting the work as 
enthusiastically as the members of the 
association believe they should. 


IOWA NOTES 


Peter Kiene, pioneer insurance man and 
banker at Dubuque, died at his home in 
that city last week of paralysis. He was 
66 years old. Mr. Kiene was chairman 
of the board of directors of the American 
Bankers Insurance Company of Chicago. 
He was prominent in insurance circles 
of the state for many years. 

Some heavy fire losses are being re- 
ported from Iowa towards the end of 
the year. For some weeks, the losses 
have been unusually heavy. Last week 
Muscatine reported two fires with dam- 
ages of $150,000 and Dubuque reported 
one fire of $50,000, Sioux City, however, 
continues to keep ahead of the proces- 
sion and Atlantic is reporting an unusual 
number of fires said to be incendiary. 


MINNESOTA NOTES 


W. L. Timberlake, of St. Paul, of the 
insurance firm of Esterly, Hoppin & Tim- 
berlake, has become associated with the 
insurance firm of Cushing & Dunn. 


The directors of the South St. Paul 
stock exchange have voted to adopt a 
system of fire insurance to protect ship- 
Pers to their market. Shippers are to 
get this insurance at a cost of ten cents 
a carload, the cost to be included in the 
regular yardage costs. 

So as to deal more extensively in 
Promissory notes and other obligations, 
the Howes Insurance agency of Minne- 
apolis, has amended its articles of incor- 
poration, increasing the limit of its in- 
debtedness from $5,000 to $200,000. It 
also changes its name to the Howes 
Holding Company. 

According to State Fire Marshal Keller 
of Minnesota, the alleged “arson gang” 
discovered by the fire marshal of Wis- 
consin, has been storing some of the in- 
struments and goods used by it, in this 
state. The two marshals have arranged 
@ conference and both may take a hand 
in the prosecution. 
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THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
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SHOW FIRE MARSHAL NEEDED 


Half a Hundred ying Losses in 
Thirty Days Alarms Kansas 
Insurance Men 








Nearly half a hundred incendiary 
fires in the last ninety days have cost 
Kansas in the neighborhood of $150,000. 
The figures are alarming local fire in- 
surance men inasmuch as in several 
places where “firebugs” have been at 
work seemingly no effort has been 
made by the officers to trace the in- 
cendiaries. 

On top of such damages a few days 
ago some vandal walked nearly the en- 
tire length of the business section of 
Topeka, Kan., along Kansas avenue, 
and with a diamond or glass cutter, cut 
initials on and otherwise marred most 
of the expensive plate glass windows. 
The damage, if all of the marred win- 
dows are replaced, is estimated at be- 
tween $10,000 and $12,000. There is no 
clue _to the vandal, and the police 
seemingly were not on duty at all while 
the vandalism was going on. The in- 
surance companies, however, will not 
be held for the damages, it being such 


as is not covered by plate glass poli- 
cies. 


Of the fire losses, undoubtedly through 
incendiarism, the heaviest are at Parsons, 
where a lumber yard, valued at $54,000, 
was burned and a mill valued at $6,000 
was completely destroyed. At least six- 
teen incendiary fires are known to have 
occurred there. Not only that but now, 
in the light of recent events, the fire in- 
surance men believe the fire that com- 
pletely destroyed the M., K. & T. depot 
at Parsons last winter, a loss of about 
$240,000, was of incendiary origin. 

At ar peop Kan., a mill valued at 
about $6,000 was destroyed and a number of 
other fires resulting in smaller losses 
have been reported. At Junction City 
one fire destroyed a $5,000 laundry. In 
Topeka the Merchants Transfer & Stor- 
age Company was hit twice in quick 
succession by incendiary fires, the loss 
in the storage plant the first time being 
about $25,000, and in the barn the second 
time being in the neighborhood of $12,000. 
A fire several months ago, also undoubt- 
edly incendiary, destroyed several busi- 
3000 ree to the extent of nearly 
The fact that there seems to have been 
no motive except pure vandalism in many 
of the fires is what is worrying the in- 
surance men. Apparently but few of the 
fires could have been set by owners of 
the property, and much of the property 
was insured only for an insignificant sum 
compared to its value. - 

Insurance men and property owners 
alike are demanding relief from the pres- 
ent situation in no uncertain terms, and 
the relief is likely to be a state fire mar- 
shal law in Kansas. 





Do Not Blame Blake 

Agents in St. Louis are not inclined 
to criticise Superintendent Blake of 
that state for declining to accept the 
specific rates of the Missouri Actuarial 
Bureau for filing under the rating law 
of that state. They say that, realizing 
the rates could not go into effect until 
near the end of his term, he desired to 
leave the question of their enforcement 
to his successor and the Oliver-law to 
the mercy of the incoming legislature. 





Remembrance for E. H. Goodman 

E. H. Goodman, who departs this 
week from his position of special agent 
for the Northern of England in Nebras- 
ka to become special agent for the 
company in Michigan, with headquar- 
ters in Detroit, was given a farewell 
remembrance on Monday by his fellow 
field men of Nebraska. It consisted of 
five pieces of solid silver plate. Mr. 





W. F. BAGLEY, President 


ELMER F. BAGLEY, Secretary-Treasurer 


Che Grain Growers Bail Insurance Co. 


Home Office, Columbian Building, Topeka, Kansas 


Insuses Growing Crops Against Loss or Damage by Hail. New Liberal Contracts. Good Commission 
Exclusive Territory. Agents Wanted in Unoccupied Territory. 





Phoenix Assurance Co. Ltd. 


OF LONDON 
HEAD OFFICE WESTERN DEPT. 
FOR UNITED STATES 
176 WEST JACKSON BLVD. 


100 WILLIAM STREET 
NEW YORK CHICAGO 
FIRE—USE & OCCUPANCY—TOPNADO—SPRINKLER LEAKAGE 


1898 Fourteen Years of Serve 1918 
M. C. TIFFT Security Mutual 
Fire Ins. Co. 
Insurance Law 
a Specialty 


Chatfield, - - Minn. 


Insures Against Loss by Fire, 
Lightning or Tornado 


F. L. TESCA CHAS. L. THURBER 
President . Secretary 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in im 
Plan. Cuisine of acknowledged euvelionce. Restaurant prloes Fy 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


















901-2 Andrus Bldg. 


MINNEAPOLIS, MINN. 





























Northwestern Mutual Fire Insurance Company 
Organized January 1, 1907 


Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 


HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 
J. H. DAHL, Secretary W. W. KING, President FARGO, NORTH DAKOTA 


The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886 Cash Paid-up Capital $200,000.00 
Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company ls 
writing business. It pays to sell live stock insurance if you represent the ‘Indians 
and Ohio.” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 


Companies Bought or Reinsured 


We are able to negotiate the sale of the stock or the reinsurance 
of all or part of the liability of fire insurance companies desiring 
to make a quick deal. Communications absolutely confidential. 
Address 228%-G, care The Western Underwriter. 














EDGAR J. HAYNES, President 


THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintenden® 


NEWARK FIRE 


INSURANCE COMPANY 
NEWARK, N. J. 


Assets - - + = © «+ «© « « $1,876,693.20 

rae ee en er a .00 

Surplus te Policoyhoiders - - + «+ «+ 1%,369,681.30 
N SPECIAL A 


WESTER GENTS 
J. H. MACFARLANE, Michigan and Ohio - - Union Trast Building , Detroit 
CHAS. G. BEADELL, Wisconsin and Minnesota, Pi Bidg., Minneapolis 
Indiana = - is 


ted A. 8. JACOBS, Iilinois and - - cam? ° 
LOUIS BR. DALE, lowa and Missouri - - - Pierce Dallding, 8. Louis, 
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Goodman has sold his home in Omaha, 
and is closing up his insurance busi- 
ness. 





KANSAS MUTUAL MEN MEET 
Important Points Taken Up at the 
Annual Convention—Good Work 

on Fire Protection 





‘Denouncing in bitter terms the 
valued policy laws, proclaiming the ex- 
cellent results and a needed continua- 
tion of the inspection and fire preven- 
tion work, discussing the advisability of 
getting the office of state insurance 
commissioner out of politics, marking 
the closer affiliation between the stock 
and mutual interests in Kansas and 
enthusiastically joining in the work of 
the National Association of Mutual In- 
surance Companies for the betterment 
of country-wide mutual business, the 
thirteenth ‘annual convention of the 
Kansas State Association of Mutual In- 
surance Companies was brought to a 
successful close at Paola, Kan., ending 
a two-days’ session Wednesday. 

_A goodly attendance and an excep- 
tionally good program made this con- 
vention one of the very best in the 
history of the association. 

Fire prevention was the principal 
theme of the convention throughout, 
nearly every paper read carrying some 
point of fire prevention doctrine. The 
second day of the convention might be 
called “fire prevention day,” as outside 
of the business session the whole time 
was filled with papers and addresses on 
the fire prevention movement and ways 
and means of meeting the fire hazard 
problems. 


The morning of the third O. M. Thur- 
ber, manager of “Fire Protection,” Chi- 
cago, addressed 250 high school students 
on the fire prevention question. Deep in- 
terest was shown by the students in this 
talk. At about the same time, in the city 
hall, A. J. Dooley of Topeka, Kans., was 
giving a lecture and scientific aemonstra- 
tion on lightning and lightning rod pro- 
tection. 

In the afternoon of the same day a big 
public meeting was addressed on “Con- 
servation from Fire Loss,” oO. M. 
Thurber. This meeting was attended by 
not only the delegates at the convention, 
but by many local business men, the iocal 
fire department, and a number of woman 
of Paola. 

Previous to this Mr. Thurber had made 
an inspection of the business district of 
Paola, assisted in this work by Chief 
Pickles of the fire department. The great 
annual fire waste was first taken up in a 
comparative way, nationally, by state and 
locally as to cities, towns and farms. The 
reasons for the largest percent of this 
waste was scathingly denounced by the 
speaker. The opera house and moving 
oe theaters at Paola were proven to 

unsafe and veritable death traps in 
their present condition. Every phase of 
the fire hazard problem was touched. 

Nat M. Spencer of Kansas City gave 
an excellent address on the subject of 
“Should Kansas Have a Fire Marshal?” 
Cc, F. Mingenback of McPherson was not 
present but sent his paper on the “Valued 
Policy Law.” Other strong papers touch- 
ing on the fire prevention problems were 
“How Can We Prevent Under-Insurance,” 
by A. H. Diehl of Upland, Kans.; “The 
Inspection Work,” by J. H. Richert of 
Newton, Kans.; “The Constantly Increas- 
ing Gasoline Hazard,” by H. H. Collins of 
Belleville, Kans. 

Ike 8S. Lewis, insurance commissioner 
of Kansas, W. E. Straub, president of the 
National association at Lincoln, Neb., and 
Mrs. M. C. Hitchcock, editor of the Mutual 
Insurance Journal of Lincoln, Neb., were 
unable to attend the convention. Mrs. 
Hitchcock's paper on “Publicity” was sent 
‘in and read. 

. M. Thurber substituted for Mr. 
Straub in a talk on the “Benefits to be 
Derived from Memberships in State and 
National Associations.” After this talk 
the majority of companies represented at 
the convention joined the National asso- 
ciation. 

H. F. Harbough of Wellington, Kans., 
gave some excellent reasons ot “Why 
Mutual Fire and Hail Insurance Com- 
panies Should be Exempt from the Pay- 
ment of the United States Internal Rev- 
enue Tax,” and “The Need of More Active 
Cooperation of Mutual Fire Insurance 
Companies” was handled by J. P. Ranney 
of Paola. Hail insurance was ably dis- 
cussed by F. M. Robinson of Enid, Okla. 

A pleasant surprise not on the pro 
was a rousing mutual talk by Chas. Ridg- 
way, secretary of the Western Millers 
Mutual Fire of Kansas City, Mo. Mr. 
Ridgway in a very able manner put en- 
thusiasm for greater cooperative work in 
every delegate present. 

Theo. Gardner of Topeka, state agent 





of the National of Hartford, helped in 
breaking the ice between old line and 
— | by ™ —_ Ss ee ~~ 
eee, ee y in conduc e 
“Round Table.” 

Officers were elected as follows: 
dent, W. B. Gasche, Topeka, Kans.; vice- 
president, H. E. Harbaugh, So 
Kans., 


ceClure, 
Rigney, Paola. 

The next annual meeting will be held 
at Wichita. 





Cudahy Glue Loss 


Merrick E. Lease, assistant manager 
of the Columbia Fire Underwriters, 
calls attention to a misstatement as to 
the insurance on the Cudahy Packing 
Company glue plant loss in a recent 
issue. He says: 


In your issue of Dec. 5 you have an 
item regarding the burning of the Cu- 
dahy Packing Company’s glue plant at 
South Omaha, in which you state there 
was a loss of $90,000, falling wholly upon 
the National of Hartford and the Colum- 
bia Underwriters of Omaha. This item 
we feel will be of serious consequences, 
and we are calling your attention to 
same feeling that a correction is due. 

The facts in the case are that the Na- 
tional of Hartford was not interested in 
any way, while the Columbia Fire Un- 
derwriters of Omaha had $3,000 on stock, 
together with the following companies: 


BARE swcccovesss bowgesceuuntdes% $ 2,500 
NN: stim inte Srte-ohh. Ok 40 60's 0:06 0.54.0 yes .500 
GL 2o BAGWslhs 6660.0 66010-6004 6% 2,500 
IID fon ong bc ccvueceve 5,500 
Royal London Auxiliary.......... 3,50 


Making total of........... «+ ++$19,500 
On stock with valuation of $21,341.79. The 
Cudahy Packing Company carried no in- 
surance whatever on the building and 
machinery on this section of the plant, 
same being considered of fireproof con- 
struction. 

The Cudahy concern refused to pay 
the rate demanded by the insurance 
companies on the building, because he 
regarded it as a fireproof risk. But 
between the great heat of the burning 
glue, and the undermining from the 
volume of water poured into the plant, 
one of the walls collapsed, and this 
made a loss of approximately $50,000 
on building. 





Put Burden on Companies 


In the consideration of the proposed 
fire marshal law for Kansas a difficulty 
has arisen in the fact that the next 
legislature, controlled in both branches 
by the Democrats, probably will not 
care to place any additional burdens 
on the taxpayers of the state, and may 
refuse to appropriate money necessary 
for the establishment of a state fire 
marshal. One of the main planks of 
the Democratic platform was a pledge 
to reduce taxation. The Democrats 
promised to curtail expense wherever 
possible, and unless some remedy is 
found this state of affairs may block 
seriously the passage of the proposed 
law. 

This will probably lead to the burden 
being put upon the fire companies, as 
in most other states. A tax of one- 
fourth of 1 percent would produce  $12,- 
000 or $15,000 a year. Considerations of 
economy will also lead no doubt to the 
fire marshal’s office being made an ad- 
junct to the insurance department. 
Superintendent Ike S. Lewis is at work 
on a draft of the proposed law. 


May Pull Out of Kansas 


It is stated that two or three com- 
panies are contemplating pulling out 
of Kansas the end of the year, owing 
to the unfavorable experience in the 
state and to the hopeless outlook under 
the state rate regulation act. 








Missouri Agents’ Meeting 

The Missouri Association of Local 
Fire Insurance Agents will hold its an- 
nual meeting at St. Louis next Satur- 
day. Officers for the ensuing year will 
be elected. The rate situation will be 
fully discussed. 

The Missouri committee of managers, 
officers of the Missouri Actuarial Bu- 
reau, and Charles G. Revelle, now first 
assistant attorney-general of the state, 
who will be appointed superintendent 





of insurance, have been invited to at- 
tend. 


Blue Goose Luncheon 

Twenty-five members of the Nebras- 
ka pond of the Blue Goose at their 
weekly luncheon at the Henshaw hotel 
in Omaha Monday enjoyed an interest- 
ing and instructive paper on “Sprinkler 
Systems,” read by H. N. Wood, state 
— of the North British & Mercan- 
tile. 





SUES FOR DETECTIVE’S STATEMENT 

The Fireman’s Fund has been made de- 
fendant in a suit for damages filed in the 
superior court at Oklahoma City by Mrs. 
Lula G. Anderson, as the result of alleged 
false reports which she alleges were cir- 
culated by a detective in the employ of 
the company. 

On June 12, 1911, there was a small fire 
in the house which she occupied and a 
more serious one on the following day. 
Ronald Reed, who made an investigation 
on behalf of the Fireman’s Fund, is 
alleged to have stated that she was unfit 
to occupy the house. In consequence of 
his statements, notices were sent to the 
owner of the house by the various com- 
panies holding policies on it that the 
policies would be cancelled if she re- 
mained in possession. 





OKLAHOMA LOSSES IN NOVEMBER 


A decrease of $165,700 from the fire loss 
for the corresponding month last year is 
shown by the report of State Fire 
Marshal C. C. Hammonds of Oklahoma for 
the month of November, 1912. The total 
loss for the month was $154,670.05, with 
a total of 117 fires, including twenty-six 
from carelessness, with a loss of $18,444. 
The loss from this cause has shown a 
notable decrease, however, during every 
month since the fire marshal’s office has 
been in existence. 

The November fires included thirty-six 
of unknown origin, five supposed to be 
incendiary, five started by children and 
matches, twelve from oil, gas or gasoline 
explosions, and others from minor causes. 

Investigations of sixteen fires reported 
to be of incendiary origin were made dur- 
ing the month and most of them were 
traced to carel ess or ident. Two 
persons will be placed on trial during the 
present month in the district court of 
Murray county, charged with burning a 
store building at Davis several months 
ago. 








BEVENGE TO TUNE OF $100,000 


Personal revenge, according to the con- 
fessions of three incendiaries, made in 
various parts of Kansas in the last week, 
occasioned fires which cost nearly $100,- 
000 in losses. Two men at Coffeyvilie, 
Kan., and a third at Humboldt admitted 
their guilt and told the officers why 
they had set the fires. One man had been 
discharged and was “sore.” Another had 
been stealing coal from the railroad and 
when caught by a watchman was fired 
upon in attempting to make his escape. 
He decided a very proper method of 
vengeance was a fire, and set it to the 
watchman’s house. 





OKLAHOMA NOTES 


Riley R. Cloud, county attorney of Al- 
falfa county, Okla., has dismissed the 
suit brought in the name of the state 
against the Reliable Mutual Hail Insur- 
ance Company, in which a forfeiture of 
the company’s charter was asked on the 
ground that it had violated the anti- 
trust laws of the state. It was also 
charged that Insurance Commissioner 
Ballard was interested in the company. 





MISSOURI NOTES 


It is reported that the plant of the 
Kreg Packing Company, St. Louis, is be- 
ing offered for a term of years. Com- 
anies are advising agents that the risk 
s not eligible to term insurance and are 
asking for annual liability. 

W. H. Markham & Co. will handle the 
line on the new Railway Exchange build- 
ing, St. Louis, amounting to $1,750,000. 
The building occupies an entire block, is 
twenty-one stories high, and is equipped 
throughout with automatic sprinklers. All 
outside windows will be of wire glass set 
in metal frames. 





COLORADO NOTES 


Special Agent R. R. Rose of the Agri- 
cultural in Colorado will retire from_the 
field to give his attention to the law. 
Cashman & Evans of Denver get the 
Colorado general agency of the company. 

The Concordia and National-Ben Frank- 
lin Fire have gees to J. R. Gardner at 
Denver, who will operate these companies 
in conjunction with the Merchants of Den- 
ver in the mountain field. He will also 
have the Ben Franklin Underwriters in 
a similar way. Milton E. Dukes, who 
has been in the local agency at Victor, 
Colo., has been made special agent for 
Mr. Gardner’s general agency. 





KENTUCKY AND THE SOUTH 


EXTENSION OF TIME GRANTED 


New Kentucky Farm Rates Take Effect 
Jan. 1 and City Dwelling 
Rates March 15 


The state insurance board of Ken- 
tucky, following a conference with rep- 
resentatives of the fire insurance com- 
panies in Louisville last Saturday, 
agreed to extend the time granted for 
putting the new dwelling rates into 
effect. Farm rates must be published 
and used Jan. 1 and dwelling rates in 
cities by March 15. Under the an- 
nouncement made previously by the 
board, the companies had only until 
Dec. 15 to comply with its ruling. 

It was explained to the board that 
inasmuch as the new dwelling schedule 
provides for exposure and after charges, 
it will be necessary to get individual 
rates on all dwellings, and consequent- 
ly it is impossible to put them into ef- 
fect immediately. Judge Thomas 
Bates of Chicago asked for a year and 
then six months’ extension of time, but 
the board refused to grant this, finally 
announcing that Jan. 1 and March 15 
were fixed for the application of new 
farm property and town dwelling rates, 
respectively. This will enable the com- 
panies to show their 1912 experience. 

The companies have already decided 
to contest in court the reductions, and 
under the decision of the state insur- 
ance, board to extend rates, the suit or 
suits need not be filed at once, though 
if it is hoped to secure an injunction 
action must be brought speedily. The 
state rating law provides that an ap- 
peal from reductions in rates must be 
brought in the state courts; and it has 
been suggested that this be done and 
also that the federal courts be appealed 
to on the ground of confiscation, thus 
bringing a constitutional question into 
the litigation. 

The companies were represented at 
the conference by Judge Bates, A. G. 
Dugan of the Hartford and Clem E. 
Wheeler, manager of the Kentucky Ac- 
tuarial Bureau. 


Indications are that the state rating 
board of Kentucky is willing that the 
companies should file suits to test the 
right of the board to reduce dwelling 
rates in both the Federal and state courts. 
The board itself, following a conference 
with Judge Bates and Manager Dugan, 
announced that the suits would be for 
the purpose of protecting the companies’ 
rights, “although the suits may not be 
prosecuted to a final decision.” 

Both suits will be filed in Frankfort, 
the state capital, it is understood, and a 
local attorney is to be selected to look 
after the formal action necessary. 

It was expected in Louisville that the 
suits would be filed this week, and action 
was expected as early as Monday; the 
impression now is that a week or ten 
days may elapse before definitely initiat- 
ing the litigation. 














It is understood that Governor Col- 
quitt, who attacked the state rating 
measure in his campaign the past fall 
and pledged a repeal of the rating meas- 
ure, now favors amendment, which would 
allow the companies to make their own 
rates and give the state supervision of 
these. He also favors the adoption of 
a fire marshal law which would give the 
marshal sufficient authority to accomp- 
lish something. O. B. Ryon, general 
counsel for the National Board has just 
returned from Texas. 


WILL NOT TAKE UP BROKERAGE 

The Louisville board has formally noti- 
fied the Kentucky state board committee 
investigating the subject that it will not 
now go into the subject of brokerage. 
The state rating board has ruled that 
brokerage may be paid, but the Louisville 
board understands this applies only to 
licensed agents. 





KENTUCKY NOTES 


The executive committee of the Ken- 
tucky board met in Louisville Tuesday, 
and discussed the project for a publicity 
bureau, but took no definite action. 

The Rock Syne distille at Owens- 
boro, Ky., is vy J equip with auto- 
matic sprinklers both the bottling 
house and distillery proper. This is one 
of a considerable number of Kentucky 
whisky houses which have been improved 
with sprinklers, 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 





NEWS OF FIRE PREVENTION 


HE hearings before the legislative 
T fire investigating committee of 

Wisconsin have indicated that the 
committee is considering seriously a 
recommendation to prohibit the parlor 
match and require that hereafter in 
Wisconsin the sale of matches be con- 
fined to the safety match, or “strike- 
on-the-box” matches. The committee 
has been asked to recommend the uni- 
form bill recommended by the Na- 
tional Board, which requires that a 
safety match shall be ignited only by 
striking on the box, and shall not be 





ignited by heat at a temperature of 


less than 200 degrees. The bill care- 
fully provides for the manner in which 
matches are to be packed and sold by 
the manufacturer to protect fully the 
merchant in handling the matches. 

The committee is also working in 
cooperation with the industrial com- 
mission on the question of a building 
code and on what may be required in 
the way of provisions in the construc- 
tion of buildings looking to protection 
against fire. 


State Fire Marshal’s Work 


Acting State Fire Marshal F. R. 
Morgaridge of Illinois reports the fol- 
lowing arrests, prosecutions and in- 
spections for the week ending Dec. 7: 


Clarence E. Jones of Taylorville, Iil., 
was brought to trial at the November 
term of the circuit court on a charge of 
attempt to commit arson. The state was 
not able to prove sufficient motive in 
this case and the defendant was dis- 
charged. Jones was accused of having 
set fire to his own house in order to 
collect the insurance. The indictment 
should have been drawn for burning to 
defraud but instead he was indicted for 
attempting to burn the household goods 
belonging to the tenant and sufficient 
—- could not be established in the 

e. 

The owner and manager of the Majes- 
tic Theater of East St. Louis, Ill., was 
brought before Judge Wanglin of Belle- 
ville, on Nov. 30, charged with disregard- 
ing an order issued by the department 
demanding certain changes in the con- 
struction of his theater building. He was 
given a jury trial, found guilty and fined 
$10 per day for each day which had 


elapsed since the expiration of the order. 





Activities in Minnesota 

The members of the Minnesota State 
Fire Prevention Association made an 
inspection of Stillwater, Minn., on Dec. 
10. Special trolley cars left Minne- 
apolis for Stillwater carrying about 
thirty-five members of the association. 
The usual order was followed of a 
careful inspection of the business dis- 
trict through the day, followed by a 
public meeting in the evening, at which 
frank comments and criticisms were 
made of conditions as they were found 
in the city, and recommendations were 
made along the lines of fire prevention. 

Walter C. Leach, secretary of the 
Northwestern Fire & Marine, Minne- 
apolis, addressed the Six O’Clock Club 
of Minneapolis, Monday evening, upon 
the subject of fire protection. Mr. 
Leach is an interesting and effective 
speaker and writer and his talk was 
well received. 

J. A. O. Preus, commissioner of in- 
surance for Minnesota, attended the 
National Association of Insurance Com- 
missioners’ gathering in New York last 
week, visiting a few days in Washing- 
ton. Mr. Preus took a great deal of 
interest in the project of a bill against 
Promotion and promoters. without 
something substantial to back them up. 
_ The St. Paul association of commerce 
is doing good work on behalf of fire pre- 
vention by the circulation of bulletins 
upon the subject. A recent bulletin 














called attention to the dangers of fire 
from careless use of pipes, cigars and 
cigarettes, and also ponted out the 
dangers from the common friction 
match. Safety matches were urged for 
tection. 


PLAN PREVENTION CONGRESS 
Kansas Association to Interest Public 


Through Meeting at Topeka after 
Legislature Meets 











A meeting of a committee appointed 
at the recent annual meeting of the 
Kansas State Fire Prevention Asso- 
ciation to arrange for a fire prevention 
congress at Topeka, Kan., some time 
this winter, will meet in the near fu- 
ture and expects to formulate definite 
plans for the congress. 

It is anticipated that the congress 
will be held within a few weeks after 
the Kansas legislature meets, and one 
of its objects will be to arouse public 
sentiment and incidentally to educate 
the public and get public spirited men 
to thinking about measures for fire pre- 
vention and conservation. 

The meeting is planned to be the 
biggest of its kind ever held in Kansas, 
and will include addresses from men 
of every walk of life, if the present 
plans are carried out. The slogan of 
the meeting will be, “Prevent preventa- 
ble fires,” and to this end the biggest 
attempt at public education along fire 
prevention lines will be made. 

Frank L. Britton, special agent for 
the National of Hartford, is chairman 
of the committee in charge of the ar- 
rangements for the congress. The com- 
mittee has full authority to act. 


LABORATORIES COUNCIL ON 








Governing Board Holds a Meeting in 
Chicago and Passes on a Number 
of Tests Made 





The council of the Underwriters 
Laboratories met in Chicago Monday. 
Most of the discussion arose from re- 
ports of the laboratories that had been 
sent out concerning tests. Most of the 
reports can be settled through corre- 
spondence but the rest are held up until 
the council meets. A majority is neces- 
sary to approve materials and devices 
before the stamp is put on them. 

At Monday’s meeting the chief dis- 
cussion arose over Pyrene, the well- 
known extinguisher. In the literature 
giving the approved materials, the chief 
ingredients of extinguishers, for ex- 
ample, are given. The Pyrene Com- 
pany declined to furnish the ingredients 
of its mixture. The laboratories en- 
deavored to analyze it and gave, what, 
in its opinion, is its chief ingredient. 
Now the Pyrene Company objects, 
stating that customers are purchasing 
this chemical and replenishing the ma- 
chine, resulting in corrosion. 

Another subject taken up was a re- 
classification of iron shutters and doors 
for outside and inside use. 

Those present from a distance were: 
Gorham Dana, Underwriters’ Bureau of 
New England; T. B. Sellers, Ohio In- 
spection Bureau; F. E. Cabot, Boston 
Board; E. R. Hardy, New York Insur- 
ance Exchange; F. J. T. Stewart, New 
York Board; C. A. Hexamer, Philadel- 
phia Board; Louis Wiederhold, Jr., 
Middle Department; R. W. Potter, New 
York State Association; H. L. Phillips, 
Factory Insurance Association; W. ©&. 
Mallalieu, National Board. 


To Use Picture Machine 


The executive committee of the Min- 
nesota State Fire Prevention Associa- 
tion is negotiating for the purchase of 
a stereopticon picture machine to be 
used at the public meetings in the edu- 
cation of the public along fire preven- 





Metallic Furniture Department 











Part of The Steel Furniture Equipment installed by us in the o, 
The Insurance Company of North America, Chicago, Ill, 


WE have designers thoroughly experienced in making drawings 
andspecifications for built to order metal equipment for insurance 
0 fices and are always glad to prepare plans for contemplated equip- 
ments without charge or reservation. 
benefit of twenty years’ experience in this work. 


THH VAN DORN IRON WORKS COMPANY 


INSURE YOUR BOOKS AND REGORDS 


with the only logical furniture for Insurance Offices 
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Cleveland, Obio 

















receive any pictures that members may 
have, to be used in connection with the 
machine. 





Recommendations for Duluth 


The Minnesota State Fire Prevention 
Association, in connection with its re- 
port on Duluth, recommends the fol- 
lowing: 


Purchase of a steel fire tug to be owned 
by the city and under the command of 
fire chief. 

High pressure water system in con- 
gested districts to be used for fire pur- 
poses only. 

Making such changes as are practical 
looking to the safety of the Lakewood 
pumping station from a fire hazard stand- 
point and install additional fire hydrants 
about said pumping station. 

Appointment of a competent electrical 
wiring inspector. 

Stricter adherence to fire limits. 

Purchase of motor aerial truck, two 
motor combination wagons, two gasolene 
tractors to haul steam fire engines. 

Fire station in the district known as 
— and a station at Minnesota 

‘oint. 


LINCOLN INSPECTION POSTPONED 
The proposed thorough inspection of 
Lincoln on Jan. 7-9, by the Nebraska 
State Fire Prevention Association, pro- 
ceeding in a body, will probably be de- 
ferred until a few days thereafter. It 
had been arranged to take it up with a 
campaign of education in cooperation 
with the Lincoln commercial club, but 
that organization will then be out of its 
old quarters, and will not be settled in 
new ones until Jan. 10. Therefore the 
change. 





ADEQUATE SUPPLY AT COUNCIL 

More security than for many years past 
is being felt at Council Bluffs, lowa, over 
the installation of a new pump at the 
pumping station, with a daily capacity of 
8,000,000, because this completes a com- 
prehensive plan of enlargement and bet- 
terment of the water plant entered upon 





by the city when it acquired possession 





BRANCHES 
Boston Washington Chicago New York Pittsburgh San Francisco 
tion lines. The committee desires to | of the plant nearly two years ago. Then, 


because of years of litigation, the plant 
had not kept pace with the growth of the 
city, and fire protection in many locali- 
ties was wholly inadequate. Now it is 
regarded as adequate in every particular 
for several years to come. 





GOOD RESULTS AT CHARLESTON 

The inspection work being done by the 
city fire department at Charleston, W. 
Va., is already showing good results. The 
number of fires has been greatly reduced. 





NEW PUMP AT OKLAHOMA CITY 


With the installation of an additional 
pump at the Oklahoma City waterworks 
the Capitol Hill pumping station has been 
shut down and in the future the pressure 
for that suburb will be furnished from 
the main pumping station. Tests of the 
pressure in Capitol Hill, made to deter- 
mine whether or not the abandonment of 
the station there would be expedient, 
show a pressure of fifty-five pounds from 
the main pumping station, which is said 
to be more than sufficient to meet the de- 
mand. New mains have been laid and 
other improvements made to keep up the 
standard of the service in that locality. 
The pressure at the pumping station, with 
the new equipment, is now eighty pounds. 





FIRE PROTECTION NOTES 


Yankton, 8. D., will sell $6,000 water- 
works bonds Jan. 6. 

A contract has been let by Dayton, Ky., 
for the purchase of a $2,000 motor truck 
for its fire department. 

The Ohio Automatic Sprinkler Company 
of Youngstown, with a capital stock of 
$50,000, has been incorporated by B. L 
Thompson and others. 


The water system of Barbourville, Ky., 
is to be improved by the extension of the 
mains. Greater cows and pumping equip- 
ment will also installed. 

The city commissioners of Oklahoma 
City have voted to purchase an additional 
four passenger Ford automobile for the 
use of the city fire department. 

Fire Chief John EB. Casey of Muncie, 
Ind., has begun an inspection of base- 
ments in that city. Accumulaetions of 
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rubbish found will be reported to the in- 
surance men. 

James A. Hensley, of the department 
of public safety of Knoxville, Tenn., has 
recommended the purchase of an automo- 
bile fire truck. The order will be placed 
shortly after January 1 

Large improvements in the pumping 
station of the Louisville Water Company 
have been completed. A turbine was put 
in by the General Electric Company and 
a pump by Henry M. Worthington Com- 
pany. 

Improvements will be made 4 the fire 
Under 
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The city council of Toledo has author- 
ized a bond issue of $200,000 for the 
purchase of motor apparatus for the fire 
department and furnish other city de- 
partment with motor vehicles. It is esti- 
mated that a year will required to 
make the change. The sale of the horses 
and some other property that will not be 
needed will net the city about $70,000, it 
is thought. 


Fireworks manufacturers and whole- 
salers in Des Moines have drawn up an 
ordinance which they wish substituted for 
the one backed by the Iowa State Fire 
Prevention Association and the commer- 
cial club prohibiting the retail sale of 
fireworks in Des Moines. The fireworks 
men declare that the ordinance is too 
drastic. However their ordinance is in 
itself quite strict. 


An East Liverpool, Ohio, newspaper 
predicts a popping up of insurance rates 
as soon as the insurance companies get 
onto the dilapidated condition of the 
Wellsvilie, Ohio, fire department. It states 
the Wellsville city council treats recom- 
mendations for new equipment as a joke. 
sapen ty the director of public safety 
asked for $189 to patch up two old fire 
wagons and keep them from falling down. 
The council took no action. 


SECOND REJUVENATION 


(CONTINUED FROM PAGE 1) 
five towns had been inspected, and 2,000 
defects reported. Many of these have 
since been corrected. Town reports were 
sent only to companies represented in the 
organization or at the inspections. In 
the latter case the reports had been sent 
as a courtesy and in hope that it would 
bring those companies into line but this 
scheme had failed of success. The at- 
tempts at public meetings were failures, 
little good publicity work has been done 
and no successful efforts to get local fire 
departments at work on inspections have 
been made. 

How Others Do It 
Ernest Palmer was the principal 

speaker. He said he had attended annual 
meetings of eight different associations 
the past year and found that Iowa, Kan- 
sas and Missouri were meeting with the 

test success. He said that the high 
oss ratios of these states, adverse legis- 
lation and enlargement of the social 
feature had probably been responsible for 
the greater activity in these common- 
wealths. In five years the Iowa loss 
ratio has jumped from 388 to 560 percent, 
the Kansas from 45 to 73.9 and the Mis- 
sour! from 41 to 73. In view of these 
figures the efficiency of the organizations 
might be questioned but results can not 
be attain in a day and will probably 
not be discernible for a number of years. 
The question really arises as to how much 
higher the ratios might have gone had it 
not been for the fire prevention work. 

Palmer Makes Recommendations 

To the Illinois association Mr. Palmer 

recommended that it follow Kansas lead 
in getting permission to post placards in 
post offices, that it attempt to get the 
women's clubs, civic organizations and 
church men’s clubs interested, that it 
strive to have fire prevention brought 
= Am. the . pee eases pot by 
other than o re Prevention one, 
and that bul iletine that are seasonable be 
sent out. e also said Iowa's campaign 











OF ALL KINDS 





METAL WINDOWS=METAL DOORS 


AND FOR ALL USES 
OUR advice on the improvement of risks is FREE to YOUR customers 


VOIGTMANN & COMPANY 


445-459 WEST ERIE STREET 


Approved by the 
Underwriters Laboratories 


CHICAGO 














to get 6,000 local agents interested as 
associate members should be watched 
and, if ful, copied. To replace the 
unsuccessful public mootings at night Mr. 
Palmer suggested a nonday lunch, cost- 
ing each one present from 25 to 50 cents. 
For such mectings he advised the organ- 
ization to out dodger advertising, 
| mene $10 on printing and distributing 


Fire prevention, said Mr. Palmer, really 
is a matter of advertising. It costs 
money and returns are slow but it pays. 
Last r Kan ppeat $800 in printing 
and istributin literature. One great 
trouble with Illinois is that the men in 
the bg faith. And it also takes 

t.is a long, hard fight, one as 

cult as the pure ood campaign. The 

og acs" tion movement today needs a 
le 


A. B.  pinkney of the Central Union 
gn the greatest need of Illinois was 
th and enthusiasm. He suggested that 
— aldermen and fire chiefs be made 
honorary members and thus brought into 
the work. 





Prom Nominators 

In the nominating speeches and the re- 
marks by newly elected officers various 
suggestions were made. The burden of 
the refrain was that work and self sacri- 
fice were needed. President Van Deventer 
said that the real publicity work, the 
kind that will be effective, can only be 
done by the state organizations, those 
made up of men on the firing line. The 
need is of a personal touch and if the 
members will work, this can be brought 
into play. It was stated by others that 
the Committee on Publicity & Education 
of the Western Union was ready to give 
its support to the organization, providing 
literature and speakers gratis and other- 
wise helping in a financial way. Mr. Van 
Deventer was nominated by D. EB. Monroe, 
Mr. Smith by Everett T. Tanner and Mr. 
Mavon by W. J. Sonnen. After the elec- 
tion an attempt was made to amend the 
bylaw governing dues, leaving the mem- 
bership personal, but assessing each gen- 
eral office but one fee of $10, no matter 
how many men it had in the field. This 
plan will probably be carried out. It is 
hoped that this reduction in fees will 
help materially in the campaign for new 
members. 





Jobe Recommends Laws 

A fire marshal law for Arkansas is 
recommended in the biennial report of 
Auditor John R. Jobe of that state. 
Auditor Jobe also recommends the 
adoption of the Mobile bill regulating 
fraternals, or a similar measure; a law 
governing assessment life and accident 
companies, one regulating stock pro- 
motions, and another to clarify the in- 
surance tax situation in the state. 





Letter from J. F. Downing 











Erie, Pa., Nov. 12. To the Editor: 
I have read with much interest the 
“Some Old Verses” printed in THE 
Western UNpvERwritTeR of the 7th inst., 
and it has occurred to me that the 
“Old Timers” in the vineyard of fire 
insurance in the west and northwest, 
who are still making, but somewhat 
feebly perhaps, “footprints on the sands 
of time,” as well as many of a later 
generation, will be interested in a brief 
statement of facts relating to the or- 
ganization and doing of “The Associa- 
tion of Western Fire Insurance Man- 
agers,” formed in Chicago in the sum- 
mer of 1872—not long after the great 
Chicago fire of 1871—the first associa- 
tion of the kind organized in the west. 


I have not the exact date of the 
soceting but it was in the summer of 
1872, that the managers or general 
agents of fire insurance companies that 
had established so-called western de- 
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Gmmaeeuas e 
partments with headquarters in Cin- 
cinnati, Louisville and Chicago, met in 
the Grand Pacific hotel, Chicago, and 
organized “The Association of Western 
Fire Insurance Managers.” A few of 
the members of the association were 
not managers, but officials of the com- 
panies with which they were connected, 
among whom were James Nichols of 
the National of Hartford and George 
T. Cram of the American Central of 
St. Louis. 

F. C. Bennett, western general agent 
of the Aetna, at Cincinnati, was elected 
president of the association, and was 
reelected each year so long as the as- 
sociation lasted. C. H. Ford was sec- 
retary for a time, being succeeded by 
J. O. Wilson in 1876. | 


According to my sei the follow- 
ing western managers, or officials of 
fire companies doing business in the 
west, became members of the associa- 
tion: F. C. Bennett, G. F. Bissell, H. 
M. Magill, Eugene Cary, George M. 
Lyon, J. B. Castleman, B. C. Townsend, 
J. F. Downing, George T. Cram, Jo- 
seph Bates, W. B. Cornell, A. J. Hard- 
ing, C. W. Kellogg, J. O. Wilson, T. S. 
Chard, James Nichols, C. H. Case, J. M. 
Dresser, J. Peetrey, D. R. Smith, C. E. 
Bliven, R. J. Smith, E. W. Crowell, A. 
F. Wellmarth, T. R. Burch, J. W. Coch- 





ran. There may have been a few others 
whose names I do not find in my list. 
Nearly all have gone to the “undiscov- 
ered country from whose bourn no 
traveler returns.” 

* * * 

The proper committees’ were ap- 
pointed, and rules of practice were 
adopted. One of the first things to be 
done, was to prepare a tariff of mini- 
mum rates for all the different classes 
of property. For this purpose, the 
whole field was divided into four dis- 
tricts: First district—Ohio, Indiana 
and West Virginia; second district— 
Michigan, Illinois, Wisconsin, Minne- 
sota and Iowa; third district—Ken- 
tucky, Missouri, Kansas, Nebraska; 
fourth district—Tennessee, Colorado, 
Dakota. The first printed tariff was 
known as the “December Tariff of 
1872.” The rates varied somewhat in 
the different districts, being based upon 
what appeared at the time to be “safe 
and sane” estimates as to the fire haz- 
ard in different parts of the field under 
cultivation. These rates were revised 
from time to time, and, as a rule, made 
lower. What a contrast between those 
rates and the rates —- today! 
A big reduction in the “cost o living.” 


The association was bound to be 
short-lived, due in part to the organi- 
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zation of the National Board of Fire 
Underwriters, with headquarters in 
New York. I have no record of any 
annual meeting of the association after 
the year 1876. The National Board ap- 
proved the rates and rules of practice 
that had been adopted by the associa- 
tion, but assumed more or less control 
over the western field. The western 
managers deemed themselves well 
fitted to manage affairs in their field 
of operations, without assistance from 
any quarter, and the result was the 
organization of the Western Union, 
with headquarters in Chicago, in 1879. 

This organization is still enjoying 
rates and the rates prevailing today! 
vigorous life and has been of great value 
to all interests concerned—to the insured 
as well as to the insurers. Long may 
it continue in its important and useful 
work! 

J.’ F. Downinc. 





FIRE INSURANCE CYCLOPEDIA 


Four Volume Reference Work on In- 
surance and Fire Prevention Issued 
By Correspondence School 








The American School of Corre- 
spondence, Chicago which has been 
conducting courses for fire insurance 
men since 1910, has just issued the 
Cyclopedia of Fire Prevention and In- 
surance, a reference work, in four large 
library volumes. The general subject 
heads are fires and fire losses, fireproof 
construction, building inspection, in- 
spector’s reports, private and public fire 
protection, common and special hazards, 
chemistry of combustion, underwriters’ 
requirements, fire insurance law, the 
standard policy, rating, underwriting, 
brokerage, settlement of losses. 

The contributors are engineers, archi- 
tects, underwriters and men, many of 
whom are known generally to the in- 
surance business. They are F. W. 
Fitzpatrick, Edward Rochie Hardy, 
Dana Pierce, Theodore L. Condron, H. 
E. C. Rainey, A. H. Nuckolls, J. Albert 
Robinson, Peter Joseph McKeon, A. F. 
Dean, S. W. Stratton, Glenn M. Hobbs, 
J. M. White, Robert E. Gaut, W. C. 
Boorn, James E. Howard, C. H. Straw- 
bridge, Edward B. Waite, Harris C. 
Trow and Jesse M. Howard. The last 
named three are of the American 
School of Correspondence while all of 
the others are and have been connected 
with the fire prevention movement or 
fire insurance business for many years 
in various capacities. 

he volumes cover the various 
courses offered by the school, being 
compiled from the text books, and are 
being sold as a set of books. The il- 
lustrations and diagrams are numer- 
out and explain as well as illumine 
the text. 





Concern Is Reorganized 


Harlow Hewett & Co., attorneys for 
the Pacific Coast Inter-Insurers of 
San Francisco, has been reorganized, 
Mr. Hewett retiring from the firm and 
is no longer connected with it in any 
way. 

W. H. Joyce of Los Angeles is now 
the principal stockholder and is practi- 
ally the owner of the corporation of 
Harlow Hewett & Co. Mr. Joyce was 
for fifteen years secretary and manager 
of the Globe Grain & Milling Company, 
and has always been identified with the 
business progress of California, having 
served for years as director of such 
organizations as the Associated Job- 
bers and the Los Angeles Chamber of 
Commerce. 

Hancock M. Johnston has been 
elected president and R. G. Johns, sec- 
retary, of Harlow Hewett & Co. and 
managers of the Pacific Coast Inter- 
Insurers. Mr. Johnston is the organ- 
izer and manager of the Reciprocal 
Indemnity Exchange of Los Angeles. 
This exchange operates on less than 
30 percent per year and returns the 
saving, in cash each year, and the Pa- 
cific Coast Inter-Insurers will adopt 
the same method at once. Mr. Johns 





was for a number of years an officer 
and underwriter of the Central Manu- 
facturers’ Mutual of Van Wert, Ohio. 





Will Represent the Lloyds 


Attorney Charles M. Howell of Kan- 
sas City, who is attorney for the asso- 
ciation of inter-insurance concerns, will 
also represent the organization of 
Lloyds that has been formed in this 
country. It is likely that the inter- 
insurers and Lloyds, bill agreed on by 
the Insurance Commissioners’ Conven- 
tion will be introduced in most states. 
Attorney Howell will look after all 
legislation for the two organizations. 





Forcing the Assessment 

More than 250 actions have just 
been brought in Oneida County, N. Y., 
before a justice of the peace, by the 
receiver of the Aetna Fire Insurance 
Association of Utica. 

These actions are brought to recover 
the amount of assessments together 
with the penalties and costs added. 

The assessments run from $6.14 to 
$200 but will average about $40. The 
law permits the addition of 50 percent 
to all assessments not paid as a penalty. 
There are outstanding against the as- 
sociation about $11,000 of claims. 

The trouble began in 1908, when John 
L. Robertson, now attorney for Walter 
I. Scoot of Rochester, the receiver, 
began an action to sequestrate the 
property of the association in an effort 
to collect the amount of a fire loss. 
The receiver was appointed in 1909 
and the present actions are the cul- 
mination of a series of efforts to liqui- 
date the concern. 

Under the New York law and the 
decision, policyholders will have no de- 
fense. They are liable for their share 
of the losses and expenses accrued dur- 
ing the time of their membership. 





GENERAL SOUTHERN NOTES 


Geo. F. Billings, becomes a partner with 
Charles H. Pescay at Shreveport, La, 
the firm being Pescay & Billings. Mr. 
Pescay will devote his time to his New 
Orleans office. They are independent ad- 
justers: 


Boland Wright, Wood Gordon and Lee 
Perkins have been indicted at Mayfield, 
Ky., on the charge of arson. They were 
implicated in the fire which destroyed a 
number of tobacco warehouses several 
months ago. Wright and Gordon are to- 
bacco dealers. 

The fire insurance companies have paid 
losses amounting to $6,300 on the Iro- 
quois Club, Newport, Ky., loss, the fire 
which damaged the property being ob- 
viously of incendiary origin. The club 
was used for gambling purposes, and 
had been interfered with by the local 
authorities. Several investigations were 
made, but to no purpose. 

Complaint is made that agents at Jack- 
son, Tenn., have issued policies to C. N. 
Whitlow & Co., on stock of dry goods 
in their sprinklered brick building, corner 
of Church and Lafayette streets, and 
omitted the sprinkler warranty clause. 
— are insisting upon its inser- 

on. 





GENERAL WESTERN NOTES 


Peter Abts was recently convicted of 
arson in Dodge county, Nebraska, and 
sentenced to serve an indeterminate term 
of from one to seven years in the state 
penitentiary. Abts, it was charged, set 
fire to his residence, in order to collect 
the insurance. 


Governor West of Oregon favors ap- 
praising the state property to learn the 
amount to be protected and then getting 
the legislature to appropriate an amount 
equal to three-fourths of what the stock 
companies would charge to insure the 
property and thus create an insurance 
fund. 

There are several candidates for the po- 
sition of fire marshal of South Dakota, 
to succeed Fire Marshal Kraft, who re- 
signed because of lack of support from 
insurance men. Among those who would 
like to succeed to the office have been 
mentioned H. C. Preston of Mitchell, a 
leader of the Progressive party of the 
state; Otto H. Stablein of Alexandria, who 
has been in the insurance business for 
@ number of years, and T. Davis of Wa- 
tertown. 





State Senator George K. Cetone was 
found guiity at Columbus, Ohio, of ac- 
cepting a bribe of $200 from a detective 
in return for the use of his influence in 
obtaining the passage of an insurance 
bill in the legislature. 
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Tue Cricaco Law & Orper Leacue 
has instituted a nation wide campaign 
. against gambling, by asking all frater- 
nal orders to eliminate raffles from 
their lodges, holding that taking some- 
thing from members and giving them 


nothing in return, is unfraternal. It 
is not known whether or not the or- 
ganization will seek the discontinuance 
of gambling with mortality statistics 
and the taking of high rates from 
young members and giving. them noth- 
ing in return. 





DEAN ON CLASSIFICATION 


A. F. Dean has again made one of 
his valuable contributions to the litera- 
ture of fire insurance in his open letter 
to the special committee of the Na- 
TIONAL CONVENTION of INSURANCE Com- 
MISSIONERS that has been investigating 
the subject of classification. This 
latest pamphlet from Mr. Dean’s pen 
is free from technical terminology and 
can readily be comprehended and di- 
gested. 

Doubtless, the subject of classifica- 
tion is the main difficulty in the minds 
of legislators, insurance commissioners 
and many assured in reaching well 
grounded conclusions as to fire insur- 
ance rating. Statistics as to classes are 
called for with the hope of proving 
that rates are too high. If it were pos- 
sible to get classified data, the authori- 
ties believe that a proper equalization 
of rates could be made; in other words, 
that classification is the open sesame 
that will open the door of justice, in 
rate making. It is just this issue that 
is obseseing the mind of Commissioner 
BiakeE of Missouri. 

We are not surprised that these opin- 
ions prevail in the minds of the laity. 
It was not many years ago that fire 
underwriters themselves championed 
the efficacy of classification as the 
proper basis for rate making. Even 
now there are all degrees of opinion 
among fire insurance men on the sub- 
ject, ranging from President Henry 
Evans of the ConTINENTAL, who sees 
much value in it, to Mr. Dean, who 
opines that classification is utterly 
valueless. 

Before the underwriters can leave 
much impression on legislators, insur- 
ance commissioners and the public they 
must be of a common mind. 

Inasmuch as this subject is the crux 
of the problem now before law-making 
bodies, when they come to deal with 





rating subjects, we feel that it is highly 
necessary that the underwriters reach 
some agreement as to classification be- 
fore they can leave much impression 
on others. 

Mr. Dean’s treatise is the most con- 
vincing document on the subject that 
we have read and it deserves the care- 
ful perusal of us all. We propose to 
reprint it in our news columns in in- 
stallments and we commend it to our 
readers. 





LOCAL AGENTS, LOOK OUT 

Tue New York and Pennsylvania de- 
partments recently issued stringent 
rulings to prevent the twisting of “cas- 
ualty” policy. Now Commissioner 
Darst of West Virginia is calling upon 
the people of his state to demand a 
law having the same end in view. 

This anti-twisting campaign has been 
started and fostered by the industrial 
disability companies. They are justi- 
fied in their position, as their policies 
are of a continuing nature, with bene- 
fits increasing. The agent gets the 
whole of the first month’s premium, 
and often a policy fee in addition, for 
putting the business on the books and 
thereafter he gets only a small collec- 
tion fee. The business more resembles 
life insurance in its method of handling 
than it does fire, plate glass or lia- 
bility. 

In endeavoring to check the evil of 
twisting these industrial health and ac- 
cident policies, the departments are 
acting on the twisting of “casualty” 
policies. “Casualty” is a broad term. 
According to common usage, it includes 
liability, accident and health, plate 
glass, burglary, steam boiler, fly-wheel, 
sprinkler leakage, workmen’s collec- 
tive, workmen’s compensation and a 
few other lines. 

The insurance agents who are han- 
dling these various lines do not want 
either department rulings nor laws 
which will prevent their placing busi- 
ness one year in one company and the 
next year in another if they see fit. 
Yet that is what they appear very 
likely to get, if they do not look out. 

The commissioners and legislators 
should say what they mean. If they 
intend to stop the twisting of accident 
and health policies on the monthly pay- 
ment plan, they should so specify. If 
they intend to include also those on 
the commercial plan, let them make 
that plan. We very much ‘doubt 
whether they do intend to include plate 
glass, liability and the like, but by us- 
ing the word “casualty” they have done 
so. If they mean to establish a rule, 
either by departmental action or by 
legislation, that the company and not 
the agent owns the plate glass, burglary 
and other lines of casualty insurance, 


aside from health and accident, it is | 


time for the local agents and city brok- 
ers and the NationaL ASSOCIATION OF 
Locat Fire Insurance AGENTS to get 
busy and nip such action in the bud. 





Tue other day a Chicago agent was 
looking over his expirations and found 
he had a policy issued to a man named 
SHOEMAKER, who lived in a building 
also occupied by two others. One of 


these was named Frieestemn and the 
other Bernstein. Alas, what chance 
has poor SHOEMAKER to escape a loss? 


Personal Side of the 
Insurance Business 


Chicago friends of M. O. Brown, 
vice-president of the Westchester Fire, 
were shocked Wednesday on receiving 
news of his death that morning after 
a brief illness. Mr. Brown had come 
into prominence recently as chairman 
of the laws committee of the National 
Board, and it was practically through 
his untiring efforts that arrangements 
were made for a national bureau otf 
legislation in charge of O. B. Ryon ot 
Chicago. He was a forceful man and 
well liked. Prior to going to the home 
office he was western manager. He 
was elected secretary in 1898 and be- 
came vice-president on the death of 
John Q. Underhill. 

Mr. Brown was born in Clarence, N. 
Y., July 10, 1847. His parents moved 
later to Springfield, O., and then to 
Terre Haute, Ind. He enlisted in the 
army and served with great credit. He 
began his insurance career in 1868 as a 
clerk in a local agency at Terre Haute 
and later became book-keeper in an 
Indianapolis agency. He was admitted 
into partnership in the firm in a year. 
He entered the field service and after 
traveling a few years organized the 
Westchester’s western department. 





Albert S. Gillett, who was prominent 
in the organization of the Girard Fire 
& Marine, who served as its president 
for a quarter of a century, and prior 
to that as secretary and then vice-pres- 
ident, died this week at his home in 
Washington, D. C., aged 94 years. He 
retired from the presidency some five 
or six years ago. 


W. B. Howard, vice-president of the 
German American Life of Omaha, who 
becomes Nebraska state auditor Jan: 
1, was in Chicago this week, meeting 
some of the insurance men. Mr. How- 
ard was one of the founders of the 
German American Life and is well 
versed in insurance. He has been en- 
gaged in the business for 18 years. Mr. 
Howard is a man of mature judgment, 
finely poised and desirous of dealing 
fairly with all interests. Nebraska is 
fortunate in electing such a capable 
man to office. 


Howard F. Root, who is connected 
with the western department of the 
Aetna, was married the other day in 
Warren Avenue Congregational church, 
Chicago, to Miss Annie B. Sanford of 
Hartford, Conn. Mr. Root is a nephew 
of President W. B. Clark of the com- 
pany and the bride is a cousin of Sec- 
retary E. J. Sloan. 


Wilbur Wynant, former president, 
and W. R. Luke, former vice-president 
of the Toledo Life, are now arranging 
plans to promote a fire insurance com- 
pany with Indianapolis as headquar- 
ters. A million capital is proposed. 


Henry D. Green, deputy state auditor 
and insurance commissioner of Arkan- 
sas, will retire from the office Dec. 15. 
John M. Oathout, state auditor-elect, 
will enter the office at that time, to 
serve until he qualifies as auditor on 
Jan. 13. Mr. Oathout has not yet defi- 
nitely decided who will be appointed 
insurance commissioner. Mr. Green 
has accepted a position with the Cot- 
ton Insurance Association of Atlanta, 
but will continue his residence in Lit- 
tle Rock. 


Charles S. Hollinshead, for many 
years president of the Union of Penn- 
sylvania, died at his home in Philadel- 
phia the other day. After retiring as 
head of the company he did a broker- 
age business. Mr. Hollinshead was a 
life member of the Fire Underwriters’ 
Association of the Northwest. He was 
born Jan. 10, 1850. His father was 
secretary of the State of Pennsylvania 
for many years, and the son received 





his insurance training in that office. 





In 1872 he went with the Union as 
manager of its fire department. He 
was made president in 1889. 


Walter H. Sage, of Chicago, western 
manager of the German American, was 
called to the bedside of his mother a 
few days ago, she being critically ill. 
He arrived home two days before she 
passed away and had the satisfaction 
of spending the last hours with her. 
Mrs. Sage resided at Wellington, Ohio, 
the home place of the family for many 
years. Walter H. Sage started his busi- 
ness career in the town in 1879 as a 
bookkeeper in a bank there. 


L. Alexander Mack and Mott A. 
Brooks, two bright young men con- 
nected with the Weekly Underwriter 
of New York, have gotten out a very 
artistic and beautiful nonadvertising 
calendar for the holiday trade. The 
cover presents a background of sky- 
scrapers of New York City with the 
river in front. On the page for each 
month are characteristic scenes of the 
city and its environs, appropriate to the 
special month. It is a most commenda- 
ble piece of work. 

It is announced that Charles G. 
Revelle, assistant attorney-general of 
Missouri under E. W. Major, who has 
been elected governor, will be appoint- 
ed insurance superintendent of the 
state by Mr. Major. Mr. Revelle was 
a lawyer at Farmington, Mo., before he 
became assistant attorney-general. The 
term of Frank Blake, the present st- 
perintendent, expires March 1, 1913. _ 


Ernest W. Brown, secretary and 
treasurer of the Inter-State Business 
Men’s Accident of Des Moines, Ia., 
has taken unto himself the title of 
“mine host.” As president of the 
Brown Apartments Company he has 
iven to Des Moines one of the finest 
ooae in the country, one that many 
architects have pronounced the finest 
west of New York. It is named “The 
Brown.” The building is eight stories 
high and of reinforced concrete con- 
struction, absolutely fireproof. The 
hotel lobby and the home offices of 
the insurance company occupy the first 
floor, In the basement is to be a din- 
ing room, barber shop and sample 
rooms. The seven upper floors con- 
tain 140 outside rooms, with bath and 
disappearing bed. The disapearing 
beds make the rooms into parlors and 
dining rooms by day. Some rooms 
have kitchenettes with electric stoves, 
ice boxes and other conveniences. The 
baths are finished in white tile, marble 
and enamel. By forced ventilation the 
beds are aired through the day and 
the air changes in the bath rooms 
every three minutes and in the rooms 
every fifteen. On each floor is a par- 
lor furnished with easy and artistic 
chairs and guests may here entertain 
at cards or other social functions. On 
the roof is an Italian pergola, which 
has been named “The Top of the 
Town.” Electric elevators run_twenty- 
four hours of the day. The interior 
trim is mahogany and all of the furni- 
ture is of the same wood and was built 
especially for the hotel. It is up- 
holstered in leather and tapestry and 
follows the general color scheme of the 
decorations, which is gray. 

“The Brown” is on the old Brown 
homestead at Fourth and Chestnut 
streets, two blocks from the business 
center and the theater and five minutes 
from the Union depot. Across the 
street is the new $250,000 Y. M. C. A. 

Before plans were made Mr. Brown 
made a tour of the country and visited 
as many hotels of this kind as he could 
find. All of the ideas he accumulated 
have been reproduced in the new 
building. 





WwW. G@. Whilden—W. G. Whilden, of the 
general agency of Whilden & Hancock 
of New York, and president of the New 
Jersey was in Chicago last week. 
He is now devo almost all his time 


ting 
to the home office of the New Jersey at 
Newark. 
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CASUALTY AND SURETY NEWS 








SURETY BUSINESS NEWS 
RATE VIOLATIONS SERIOUS 


Conference Companies Reported 
Broken Loose on Pacific Coast— 
Situation Looks Bad at Present 





Surety rates are getting in a very 
bad way, so bad that in New York 
there is talk of throwing rates open 
and having such another war of ex- 
termination as was carried on for sev- 
eral years previous to 1908. On the 
other hand, the president of one com- 
pany: says that if demoralization be- 
comes general, he will call to the at- 
tention of the insurance commission- 
ers the danger that threatens the states, 
counties, municipalities and the public 
through the weakening of the loss- 
paying power of the surety companies. 

Association Is Weak 

The situation has come to a head 
through the inability of the Surety As- 
sociation of America to keep its own 
members in line. There has been des- 
ultory rate cutting by nonconference 
companies for some time, and this con- 
dition appears to have been even more 
acute on the Pacific coast than else- 
where. Now the Massachusetts Bond- 
ing and the American Bonding, it is 
charged, have met the outsiders’ rates. 
Another sign of the inability of the 
association to control its members is 
the defiance of the orders of one of its 
officers by a Baltimore company. As 
reported in the Journal of Commerce 
& Commercial Bulletin, one conference 
company, under the rules, gave up its 
contract with the Wisconsin Bankers 
Association for the handling of the 
fidelity business of the members. Then 
the Baltimore company made a similar 
contract. After investigation it was 
ordered to cancel it and reinsure the 
business in the company that lost the 
line. This it has absolutely refused to 


do. 

Hopes of Improvement 

Reports current in Chicago this 

week, however, point to the possible 
strengthening of the association. It 
is said that each of four leading non- 
conference companies—the Aetna Ac- 
cident & Liability, New England Cas- 
ualty, Globe Indemnity and Royal In- 
demnity—had agreed to come in if the 
other three would. It was hoped that a 
dinner in New York Monday, where 
representatives of these companies with 
those of several conference companies 
would result in favorable action. No- 
body wants a rate war. Some com- 
panies could not stand it. 

Effects of Demoralization 


Some surety poetient-—saperentty Mr. 
Joyce of the National—has been inter- 


teen companies mentioned in the tabula- 
tion, which have since retired from 
business by failure or other causes. He 
Points out that from Jan. 1, 1909, to Dec. 
31, 1911, the underwriting profits of the 
surviving companies amounted to only 
9.42 percent of earned premiums. From 
this he argues that the Towner rates do 
not give such a profit that any company 
can cut them materially and hope to come 
out whole. 

The New York department has ex- 
pressed the need of very close supervision 
over surety companies and the Treasury 
Department is increasing its already 
stringent requirements. Now there is talk 
of getting laws enacted to require surety 
companies to put up as loss reserve, not 
the estimated amount of the unsettled 
losses, but a specific percentage of the 
earned premiums, somewhat as is re- 
quired of lability companies. 

Demoralization Is Spreading 

It has been evident for some time that 
rate demeralization was spreading. Some 
very deep cutting has recently been —— 
at Omaha. There is serious complaint in 





. 
Chicago about rates. From Detroit it is 
reported that the New England Casualty 
is writing below the Towner estimates. 
The New England Casualty and several 
other prominent companies are not mem- 
bers of the Surety Association of America 
and are in no way bound to follow the 
Towner rates. The American Fidelity has 
its own rates right along. The Globe 
Indemnity its own rate book, which 
does not agree in all points with the 
Towner book, although it follows it 
closely. The Aetna Accident & Liability 
some months ago let it be known that it 
intended to follow the Towner rates, but 
that if it suffered from any rate cutting 
on the part of conference companies, it 
would not only meet their rates but 
would go below them. There is not much 
doubt it has found some such cases. 
Towner Rates Unequal 
While the Towner rates, according to 
the figures given by the president men- 
tioned above, do not give great under- 
writing profits, every well-informed agent 
knows that there is a considerable volume 
of business that can be written below 
them if it is carefully selected. They 
average up about right, but they are too 
low on some risks and too high on others. 
The companies have lost thousands of 
dollars in contract premiums in Chicago 
alone that they would have been glad to 
get at 25 cents five years ago and on 
which they would have made a good profit 
at that figure. Five years ago about $14,- 
000,000 of the $21,000,000 of Chicago city 
deposits were protected by corporate 
bonds; this year the amount of corporate 
surety on about the same amount of de- 
posits runs in the neighborhood of $56,000,- 
000. Although the clearing house banks 
of Chicago saw to it that yoy lost 
nothing by the failure of the W banks 
and after those failures installed the 
most searching examination system in 
force in any city in the country, the de- 
pository rates for clearing house banks 
in Chicago are the same as for those out- 
side the association and those of other 
cities and town 


Rates Cause Dissatisfaction 


It is this inflexibility, this failure to 
distinguish between the and the 
near-good in the same class which 
is making it possible for nonconference 
companies to “pick off” a lot of nice busi- 
ness at less than the Towner rates, with 
excellent prospects of making money on it. 
This causes dissatisfaction among agents 
who lose this business, which dissatisfac- 
tion is undoubtedly communicated to their 
companies. 

The Journal of Commerce states that in 
the east contract bonds are being written 
at 25 cents and that three-year agree- 
ments to write at 40 cents are being made 
with contractors. Presumably the com- 
panies writing at these figures expect the 
business to prove profitable. It is very 
doubtful whether all the active nonconfer- 
ence companies can be brought into the 
conference unless these inequalities in the 
Towner rates are corrected. Whether the 
conference companies can be held in line 
while the outelders are taking business 
they would be | to get at the same 
rates, if free to do so, is another question. 
The present situation on the Pacific coast 
points to a negative answer. 


DEPARTMENT MAY ACT 

The insurance department of Kentucky 
may take a hand in the surety bond situa- 
tion in Louisville, where the board of 
[ee ow works has insisted on contractors’ 
roposals being accompanied by bond pro- 
Vidieg liability of unlimited amount. The 
United States Treasury regulations pro- 
hibit companies which furnish it bonds 
from assuming such risks, and the in- 
surance commissioner of Kentucky has 
indicated that he regards it as decidedly 
unwise for a company to take on a risk 


of that kind. Consequently it is likely 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 





HUTCHINSON & COOLEY, Gen. Agts. for Illinois, 1915-17|Insurance Exchange,Ohiange 
CHRIS. SCHROEDER & SON, Gen. Agts. Wisconsin, 83-85 Michign Street,’ Milwauless 
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SALESMEN WANTED 
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STOCK SALESMEN 


The Only Million Dollar Casualty Company in Ohio 
Officers and Directors are Prominent State Officials, Bankers and Business Men. 
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that by the time of the next letting the 

offi will have decided to fix a definite 

y which they want the contractor 
surety to —n, 


uIMIT COMMISSIONS In 8ST. LOUIS 
Members of the Surety Agents’ Associa- 
tion of St. Louis have signed an ree- 
ment to limit brokers’ commissions to 15 
percent. Surety agents in St. Louis de- 
clare the commissions have previously 
been exorbitant, amounting in some 
to 25 percent of the premium. They 
dectare these heavy commissions have en- 
couraged rebating, which the limiting of 

the commission is expected to abolish. 


LATEST EFFUSION OF GLENN 
Promoter of Illinois Manufacturers’ 


Casualty Writes of the Virtues of 
This Unborn Infant 











The latest appeal to members of the 
Illinois Manufacturers’ Association to 
buy stock in the Illinois Manufacturers’ 
Casualty was sent out Dec. 6. It was 
a letter from Secretary John M. Glenn, 
as follows; 


wot t insurance rates have been 
mee reduced by the old line com- 
casles since May 1, If the Illinois Manu- 
facturers Association fails in its efforts 
to organize the Illinois Manufacturers 
Casualty Company it is reasonable to as- 
sume the rates will be restored to the 
level which obtained at the time the com- 
Pensation law went into effect. 
“Remember, every argument against the 
Illinois Manufacturers Casualty Company 
by an old line insurance man is because 
the new 9 Yel will keep money in 
your pocket that he wants in his. Re- 


“Those who have subscribed for the 
ehares are corrying the load, not only 
for the members of the association, but 
for all manufacturers in Illinois who are 
getting the advantage of reduced lia- 
bility insurance rates 

“If every firm in the association would 
take two shares of stock, more than 
pe capital would he subscribed to 

tart the company. The burden should 

be, equally distributed. 

‘If you have not already done so, will 
ecu kindly subscribe for from two to 
ve shares of the stock at once? En- 

closed is a subscription blank.” 

The letter is good reading. As a piece 
of humorous writing it is quite a peach. 
The naive way in which it is assumed 
that the reduction in liability rates since 
May 1 is due, even in the slightest de- 
gree, to the presence of this powerful 
defender of the poor and afflicted is re- 
freshing. It is good to know that “the 
new company is in no combination,” as 
cheerful as to know that an unborn child 
is not a suffragette; it is not in anything, 
except a slow and doubtful state of or- 
ganization. How sweet also to know that 
it “divides its profits by returning the 
money saved to the premium holders.” 
O happy premium holders, thus to be the 
beneficiaries of such a generous “divvy.” 

“Those who -have subscribed for the 
shares are carrying the load,” says Mr. 
Glenn. That is poetic license permitted 
an old newspaper man. Common people 
cannot oe read the minds of poets. 
inte 4 he means “those who subscribed 
for shares were carrying a load,” or 
“were loaded” or “had a load on.” Thus 
broadly interpreted, this expression might 
give a clew to how any of the stock came 
to be subscribed. 





WORTH AMERICAN TRANSFERS 

Following the appointment of Conley & 
Vanderpool as general ents of the 
North American Accident for the south- 
east, Agency Director H. O. Bird has been 
transferred from Louisville to Topeka, 
Kas., and R. 8S. Scott from Atlanta to 
Pittsburgh. 





E. P. Fatch & Co., pomms agents of the 
Pacific Surety at Cc icago, not at 
resent appoint a successor to williams Ww. 
imons, who had charge of their plate 
glass and burglary department, but re- 
cently went with the Globe Indemnity. 


AGENTS! LISTEN! 


Write insurance for a Strong, Grow- 
ing Company; one that pays losses 
promptly. We never had a lawsuit 
onaclaim. Then, too, we can give 


Decide to have these advantages Write us now 


American Casualty Co. 


READING, PENN. 
Accident Heath =» PlateGlam = Burglary 








NEW ACCIDENT POLICIES 


LITTLE HEARD ABOUT FRILLS 
Great Activity in Issuing Contracts 
Containing Provisions Prohibited by 
Report Now Before Companies 





Very little is heard at present about 
the report of the committee on “frills” 
in accident policies. It has been stated 
positively that the Globe Indemnity, 
which is going after accident business 
very actively, will not agree to it. It 
appears very probable that a number 
of other companies will take the same 
stand, as new policies containing fea- 
tures forbidden by the proposed agree- 
ment, are being issued almost every 
week. Perhaps at no time in years has 
there been as great activity in this line 
as since the committee reported. 

It was virtually decided some time 
ago that it would not be advisable for 
the companies to enter into a price- 
fixing agreement, as the report of the 
committee provided. Aside from the 
doubtful legality of such action, there 
are other reasons why it should not be 
taken. The Metropolitan Casualty, for 
example, seems to have struck upon a 
happy line of action when it issued its 

“Gold Medal” policies, so arranged that 
one can buy any amount of weekly in- 
demnity or any amount of principal 
sum he wants. The Chicago office of 
the company is selling a good amount 
of accident insurance, some policies 
calling for large weekly indemnity with 
small principal sums, and some for 
small weekly indemnity with large prin- 
cipal sums. The ratio of $5 a week to 
$1,000 principal sum is entirely dropped 
and the brokers appear to like the new 
arrangement very much. 


Health Insurance by Itself 


The custom of issuing health policies 
by themselves and not in connection with 
accident policies is growing. Mention of 
the Standard Accident’s recent adoption 
of this plan has been made. The New 
Amsterdam Casualty has been doing it 
for a year or more. Other companies 
also do this, including the Globe Indemity, 
which sells the health part of all its dis- 
ability policies, except one, as separate 
contracts where desired. A peculiar feat- 
ure of the Globe’s health policies is that 
they make no mention of house confine- 
ment and they provide for one-fourth in- 
demnity for partial disability from sick- 
ness. 


NEW AETNA POLICIES 


Two new accident policies have been 
issued by the Aetna Life. One gives full 
accumulations from the start, without 
extra premium, and is put on the market 
to meet the competition of those com- 
panies that have issued maximum con- 
tracts. The other policy, known as BA, 
provides for weekly indemnity of $30 in- 
stead of $25. his contract has no 
accumulation clause. 


MASSACHUSETTS CONTRACTS 


The new “Radium” disability policy of 
the Massachusetts Accident provides for 
ordinary death by accident, $7,500, and 
$15,000 for travel or combination acci- 
dents, with a weekly indemnity of $25 for 
ordinary accidents and $50 for combina- 
tion accidents; for total disability from 
accident, no limit; for partial disability, 
200 weeks; for sickness, $25 per week is 
payable for non-confining illness. It also 
pays for partial disability for sickness. 
It provides for settlement every four 
weeks. This policy is sold in classes 1 
and 2 for an annual premium of $60. 

The “Radium” accident policy contains 
all of the features of the disability policy 
with the sickness provisions eliminated 
and is sold for an annual premium of 
$25 in classes 1 and 2 





To Increase Membership 

As the semi-annual meeting of the 
National Mutual Union, the organiza- 
tion of mutual companies writing in- 
dustrial disability insurance, will be 
held in February, arrangements are 
now being made for an active canvass 
of outside companies with a view to 
increasing the membership. C. H. 
Brackett, president of the Hoosier 
Casualty, is chairman of the executive 
committee and has this matter in 
charge. This organization has proved 
of value to its members, as well as to 











Prudential Casualty Co. 


INDIANAPOLIS 


LINES WRITTEN 


Automobile Liability, Property Damage, Col- 
lision, Employers’ Liability, Public, Teams, 
Elevator, Workmen’s Collective, Workmen’s 
Compensation, General Liability, Physician’s 
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the Detroit Conference, which has se- 
cured additional members through its 
efforts. 





Quits Some Mine Districts 
The Maryland Casualty has discon- 
tinued writing liability insurance on 
lead and zinc mines in Oklahoma and 
Kansas in what is known as the “Jop- 
lin district.” 





To Strengthen New Amsterdam 


The directors of the New Amster- 
dam Casualty have called a meeting of 
the stockholders for Dec. 21 to act 
upon a proposal to reduce the capital 
stock from $314,000 to $250,000, thus 
creating $64,000. This will be followed 
on Dec. 23 by another meeting to act 
upon a proposal to increase the capital 





from $250,000 to $400,000, the new stock 
to be sold to produce $38,000 additional 
surplus. This action has been held ad- 
visable because of the reduction of the 
surplus to a low figure through heavy 
increases in reserves. 





TT WAS NOT A LOSS 

George S. Haskell, manager of the bure- 
— department of Fred S. James & Co. 
of Chicago, felt better Wednesday morn- 
ing. He has had several losses recently 
and Tuesday afternoon he received word 
that the messenger of the Fox River But- 
ter Company had been held up and robbed 
of $2,000. The butter company has a 
large burglary policy in the Casualty 
Company of America through the James 
office, with $4,000 messenger hold-up cov- 
erage. Wednesday morning’s papers told 
that the messenger, with $30,060, was 
slugged and thrown into a taxicab, but he 
managed to throw away his valise full 
of money and checks in the melee and it 
was recovered with no loss at all. 
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NEWS OF COMPENSATION 


DANGER OF STATE INSURANCE 


Iowa Mutual Plan Opposed—Outline 
of Oregon Measure—Kansas and 
Wisconsin Amendments 





That efforts are to be made in many 
states to pass workmen’s compensation 
laws with so-called state insurance fea- 
tures is evident from reports recenlty 
published. Labor interests will try to 
get a law based on the Ohio plan 
passed in New York. The Pennsylva- 
nia Manufacturers Association is pro- 
moting a state insurance measure, not- 
withstanding the industrial commission 
has turned the plan down. A minority 
of the Nebraska commission is said to 
favor state insurance. One Indiana 
manufacturers’ association is said to 
favor such a plan, with contributions 
both by employers and employes, al- 
though another manufacturers’ organi- 
zation is reported opposed to this plan. 
The Oregon commission has prepared a 
state insurance measure. In Califor- 
nia much study is being given to the 
question and it is understood that Pro- 
fessor A. W. Whitney, the actuary of 
the commission, favors a state mutual 
on the Massachusetts plan as a regu- 
lator of rates, to prevent the stock com- 
panies from charging too much. 


CONSIDER MICHIGAN LAW 

At a conference of employers, employes, 
and representatives of labor unions, civic 
reform and other organizations, being 
held in Lansing, Mich., this week, plans 
are being made to amend the workmen’s 
compensation law. _ Representative Noble 
Ashley, who introduced the bill in the 
legislature, is one of those present. He 
admits that the bill was not perfect, be- 
ing in part the result of a compromise, 
with points in it that are subject to dis- 
pute. 

The clause which says, “If an employe 
is injured by reason of his intentional 
and willful misconduct, he shall not re- 
ceive compensation,” is one of those which 
will receive attention. This gives an 
employer an opportunity to make all sorts 
of rules, and then, when a workman is 
injured, claim that he intentionally and 
wilfully disobeyed. The section regard- 
ing injury in case of an employe going to 
and from his work also must be made 
more explicit. 

An attempt probably will be made to 
give the insurance commissioner more ex- 
pensive and efficient help. Clerks in the 
office now receive about $800 per annum. 

Meetings of members of the Michigan 
Workmen’s Compensation Mutual of De- 
troit will be held monthly at which plans 
will be devised for the prevention of ac- 
cidents in factories. Every time one oc- 
curs its causes will be ascertained with 
a view to preventing a repetition. 


OHIO RATING PLAN 
The Ohio liability board of awards has 
adopted a new rating system. It is sim- 





eietty itself. The Ohio State Journal 
describes it thus: 

“Under the old rule of rating the clas- 
sifications were based upon a casualty 
experience of 10 accidents or fewer to 
$100,000 of wage expenditure. Thus 10 
accidents or fewer constituted class 1; 
11 to 25, class 2; 40 to 100, class 3, and 
so on. By the new method of the classi- 
fication for the first 10 accidents will 
remain as it was under the old rule, 
but the increases will be made by adding 
3 percent for each accident above $100,000 
of payroll.” 

From March 4 to Nov. 15, the income 
of the Ohio state compensation fund was 
$108,656.85; disbursements to injured em- 
ployes or dependents of those killed, 
$10,167.76; balance, $98,489.09. On this 
showing the liability board of awards re- 
duced rates. It should be remembered 
that most of those employers under the 
law have come in recently and that their 
premiums are largely “unearned” as yet. 


STATE SICKNESS INSURANCE 

Madison, Wis., Dec. 10.—(Special)— 
Sickness insurance for working men and 
women, to be administered by the state 
industrial commission, and to be corre- 
related with the administration of the 
workmen’s compensation act, is one of 
the plans to be worked out for presenta- 
tion as a bill in the next Wisconsin legis- 
lature. This scheme is not new. It has 
been tried in Germany for a number of 
years and was recently put into effect in 
England. The plan as contemplated for 
Wisconsin does not have the full scope 
of the English statute, that law provid- 
ing for unemployment insurance also. 

The plan will provide that every work- 
man shall contrbute a small part of his 
wages towards the insurance fund, and 
that the employer shall do likewise. In 
England the state contributes a share. In 
Wisconsin this would not be possible with- 
out constitutional amendment. 

In its broad features the bill will con- 
tain provision that the sickness insurance 
shall not lapse in case of unemployment. 
It is possible, in the event of the enact- 
ment of this law, that a man who is un- 
der the terms of the workmen’s compensa- 
tion law and has been injured in an ac- 
cident will be barred from drawing both 
compensation and sickness insurance. 
The industrial commission, it is proposed, 
will be given broad powers of adminis- 
tration and will decide the amount to be 
paid as claims are filed. 

To Amend Wisconsin Law 

President C. H. Crownhart of the Wis- 
consin industrial commission stated last 
week that the commission would recom- 
mend a number of changes in the Wis- 
consin compensation law. Perhaps the 
most important will be the destruction 
of the defense of contributory negligence, 
which it is believed would have a marked 
effect in reducing insurance rates and 
thus making it advisable for employers 
to come under the law. The commission 
will also endeavor to have a specified time 
fixed for payment on certain injuries, 
thus making adjustment of certain cases 
more easy and definite. 


IOWA PROSPECTS 

“The bill to make state insurance com- 
pulsory will not get to first base,” de- 
clared an Iowa manufacturer who is in 
touch with the situation in that state 
regarding workmen's compensation legis- 
lation. In this he referred to the plan 
proposed by the majority of the state 
commission for compulsory insurance in 
one mutual, whose first board of direc- 
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Chicago’s Finest Hotel 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotes for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
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All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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tors is to be appointed by the governor 
and which is to be under close state su- 
gets 
there is little 
doubt that before the session is over it 
will enact a workmen's compensation law. 
It appears certain, however, that the plan 
referred to will not be adopted. 

The Des Moines Capital has been se- 
curing some advance “dope” on the com- 
ing legislature. Views of le tors on 
various subjects that are coming up were 
asked. Out of the first sixteen to reply, 
two declare their ignorance of the sup- 
ject, five ask not to be put on record 
until they have made further investiga- 
tion and nine say they are in favor of 
some sort of employers’ liability insur- 
ance. The latter, however, do not specify 
that they are for the report as made by 
the state commission which by the way 
is made up of members of the last gen- 
py assembly with certain expert ad- 

ons. 


TO AMEND KANSAS LAW 

Two important amendments to the pres- 
ent workmen’s compensation law in Kan- 
gas are likely to be passed at the coming 
session of the legislature, if letters re- 
ceived from newly elected members by 
Topeka newspapers are a criterion. At 
present an employer must have as many 
as fifteen persons working for him be- 
fore he is eligible to come under the 
provisions of the law. An entire removal 
of thie limitation ts proposed. An em- 
ployer who wishes to avail himself of 
the law must elect to come under its 
provisions, and in so doing must file a 
statement with the state labor commis- 
sioner. The amendment proposed would 
bring under the law all employers who 
do not file statements electing not to 
come under the provisions. Both amend- 
ments are meeting with favor among 
Kansas insurance men. 


OREGON'S PROPOSED LAW 

The Oregon liability commission, ap- 
pointed by the governor from represen- 
tatives of the state grange, labor unions 
and employers, has prepared a bill and 
will report it to the legislature unani- 
mously. It provides for a state insurance 
fund, to be administered by a commis- 
sion of three members, who shall make 
investigations and give awards which 
shall be final. The law covers only dan- 
gerous employments, but employers and 
employes in less hazardous occupations 
may come under it by mutual agreement. 
Tt is elective in form, but the employer to 
whom it is applicable who refuses to 
come under its provisions loses his com- 
mon law defenses. 

In order to give larger benefits (those in 
the bill are 28 percent higher than un- 
der the Washington law), it was decided 
to have employes contribute also. The 
rate is to be a flat rate of 4 percent 
of payroll, of which the employers con- 
tribute 3 percent and the employes and 
the state each one-half of 1 percent. 

Peculiar Rating Method 

“Instead of classifying the different 
employments as to risk,” says the Port- 
land Oregonian, “the proposed bill re- 
quires the employer to collect monthly 
from each of his employes the latter’s 
share of the fund. The employer con- 
tinues to make these collections from his 
employes and at the same time make his 





3 percent contribution until his contribu- 
tions amount to 3 percent of his annual 
payroll, less the amout paid his employes 
out of the fund. The employer is then 
not required to pey any more, nor does 
he collect from his employes, until pay- 
ments from the fund to injured work- 
ingmen in his employ reduce the balance 
of his contributions below the required 
3 percent.” 

The following are samples of the bene- 
fits provided: In case of death of a 
workman entitled to benefits from the 
fund, his widow shall receive $25 a 
month for life or until remarried and $6 
additional for each child under 16 years 
of age, the total amount not to exceed 
$45 monthly. Total permanent disability, 
$25 a month for life. Permanent partial 
disability, $25 a month for specified pe- 
riods. is of arm at or above elbow, $25 
a month for eight ars. Immediate 
medical and hospital attention to an 
amount not exceeding $2560. 





Travelers Appointments 


: The Travelers announces the follow- 
ing appointments and transfers in its 
liability department: 


Earl H. Danforth, special agent, Al- 
bany, N. Y., has been appointed super- 
=e special agent, Dayton, Ohio, branch 
office. 

Floyd N. Dull, special agent, home of- 
fice, assigned to the Detroit, Mich., 
branch office. 

John R. Giblyn, special agent, Syra- 
cuse, N. Y., transferred as special agent, 
Indianapolis branch office. 

Irvin Fox, special agent, Bridgeport, 
Conn., transferred as counterman, Cleve- 
land branch office. 

William F. Long, special agent, home 
office, assigned to the Hartford, Conn., 
branch office. 

Ralph 8S. Eddison of Albany, N. Y., ap- 
weuntee special agent and assigned to the 

ridgeport, Conn., branch office. 

Frank X. Yung, special agent, home 
office, assigned to Detroit, Mich. 

Matthew S. Gardner of Piedmont, Mo., 
appointed special agent and assigned to 
St. Louis. 

Francis J. Scully of Dunkirk, N. Y., 
appointed special agent home office. 

oward Wright of Williamsport, 
Pa., appointed special agent home office. 

Frederic H. Mead of Watervliet, N. Y., 
appointed special agent home office. 

Gordon Stuart of Plainfield, N. J., ap- 
pointed special agent home office. 

Dorr C. Price of New York City, ap- 
pointed special agent home office. 

Harry H. Brigham of Malden, Mass., 
appointed special agent home office. 





Wants Antitwisting Law 

Twisting of casualty policies should 
be prevented by law, says Commis- 
sioner Darst of West Virginia, and he 
is asking the people of his state to 
insist on an antitwisting and antimis- 
representation law. He does not believe 
that policyholders in a casualty com- 
pany are the personal property of the 
agent who wrote them to the extent of 
being subject to a change of company 
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at his pleasure. He thinks that every 
time an agent changes companies the 
department should make a careful ex- 
amination and if the agent twists after 
his license has been changed he should 
be shut out of the business. 

Commissioner Darst also favors the 
adoption of standard provisions for 
accident and health policies. 


BOILER INSPECTIONS IN OHIO 
Department Reports Much Work pore 


by Inspectors Under New w 
—Convictions for Violation 








The Ohio department of examiners 
of steam engineers and of boiler in- 
spection recently made their reports 
to the governor for the fiscal year end- 
ing Nov. 15. The law creating the 
boiler inspection department became 
partially effective Jan. 1, but did not be- 
come fully effective until July 1. The 
following report of that department, 
therefore, covers only about seven 
months: 


State inspections reported, 1,980; insur- 
ance inspections reported, 11,670; boilers 
registered and certified, 12,150; boilers 
held for repairs, 302; boilers condemned 
and out of service, 198; “Ohio Standard” 
boilers built and approved since July 1, 
702; boiler manufacturers registered and 
authorized to build “Ohio Standard” boil- 
ers, 59, of whom 23 are Ohio builders and 
36 are foreign concerns; applicants ex- 
amined to qualify as boiler inspectors, 
170; qualified, 146; commissioned as gen- 
eral inspectors in the service of the state, 
10; commissioned to act as special in- 
spectors in insurance service, 104. 

Three boiler explosions, in which three 
persons were killed and one injured, were 
reported. Four explosions, which caused 
the deaths of four persons, and the in- 
jury of eleven, occurred on boilers not 
covered by the law. 

Total receipts from inspections, examin- 
ations and certificate fees, $16,431.25. 
a expenses of the department, $34,- 


The report of the examiners of steam 
engineers shows that there are 13,917 
licensed engineers and 1,822 licensed boiler 
operators in the state. A census of the 
steam plants in the districts including 
Cincinnati, Cleveland and Toledo resulted 
in the arrest and conviction of fourteen 
employers and eighteen operators for 
violation of the law. . 





American Casualty’s Surplus 


In a recent issue it was stated that 
the surplus of the American Casualty 
of Tacoma is $7,000. This was a mis- 
print. The correct amount is $75,000. 


CHANGES AT KANSAS CITY 

The Fletcher Cowherd Insurance Agency 
Company of Kansas City has taken the 
representation Fd the Standard Accident, 
succeeding W. Peirson, who has taken 
the city agency * the New Jersey Fidel- 
ity & Plate Glass. The Fletcher Cowherd 
agency is an important one and is ex- 
pected to be a strong factor in building 
up the Standard’s business in Missouri. 
E. J. Schofield, 
regular department of the Standard, made 
the transfer. 





SMALL COMPANY TO RETIRE 
The American Miners Accident of In- 
dianapolis is making arrangements to re- 
tire Jan. 1 and will reinsure in the Amer- 
ican Assurance. 





W. 8S. DIGGS TAKES CHARGE 

T. J. Falvey, president of the Massa- 
chusetts Bonding & Insurance Company, 
was in Cincinnati Tuesday arranging for 
the change in the general agency from 
Sprague & Diggs to W. S. Diggs. The 
Royal Exchange, Law Union & Rock and 
Home Fire of Wheeling are also pre- 
sented in the agency as fire companies, 
while it has the general agency of the 
London Guarantee & Accident for Cincin- 
nati and vicinity for liability and other 
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Death of Walter E. Hoag 


New York, Dec. 11—(Special)— 
Walter E. Hoag, assistant manager of 
the General Accident, in charge of its 
liability department, died last night at 
Alston’s Sanitarium in this city of 
Bright’s disease and heart trouble. Mr. 
Hoag was at one time in the head office 
of the London Guarantee & Accident 
at Chicago. As a liability underwriter 
he held a good rank. 


DETROIT SURETY MEN FEAST 


Annual Banquet Atter Attended by Officers 
of Many Companies and Others 
High in Business 
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Falvey will visit 








Detroit, Mich., Dec. 11—(Special)— 
The Surety Underwriters’ Association 
of Michigan held its annual banquet at 
the Hotel Pontchartrain tonight, with 
about thirty-five members and officials 
of companies present. It was one of 
the most successful social gatherings 
ever given by the association. 

Eight speakers were on the toast- 
master’s list, all representing large 
companies of various states east and 
west. Alexander Hamilton Sibley, of 
Burtenshaw & Sibley of Detroit, was 
toastmaster. He was introduced in a 
felicitous little speech by Charles Whit- 
taker, of Whittaker Brothers & Living- 
ston of Detroit, who was acting chair- 
man. 

Those who answered the _toast- 
master’s call to duty were R. ‘ 
Towner, manager of the Towner Rat- 





ing Bureau, New York; R. R. Gilkey, 
secretary of the Surety. Association of 
America; Howard B. Hodge, assistant 
to the president of the Fidelity & De- 
posit; E. D. Livingston, superintendent 
of the bonding department of the Royal 
Indemnity; Richard Deming, vice- 
president of the American Surety; 
William H. Drapier, assistant general 
manager of the National Surety, and 
William J. Unverzagt, vice-president 
of the American Bonding. 

Most of the surety and bonding men 
of Detroit were in attendance. T. J. 
Falvey, president of the Masachusetts 
Bonding, was on the program, but 
failed to make port in time. He is 
traveling in the middle west and had 
made a tentative promise to join in 
the good fellowship of the occasion if 
he could reach the city in time. 





CHICAGO TRAVELERS BANQUET 

After a twelve weeks contest on acci- 
dent and health insurance between two 
teams of agents in the Chicago branch 
office of the Travelers, the contestants 
and a few invited guests will enjoy a 
banquet at the Chicago Athletic Associa- 
tion Saturday evening. The Chicago 
branch is seeking honors in the inter- 
branch office contest and has through the 
contest within the office been able to 
greatly increase its new business. The 
winner of the intra-office contest will be 
announced at the banquet. About thirty 
will be present. 





DECISION ON HEALTH POLICY 


The Oklahoma supreme court has hand- 
ed down an opinion of importance to com- 
panies doing health insurance, in affirm- 
ing the decision of the lower court in the 
case of Andrew Kingkade vs. Continental 
Casualty, which was decided in favor of 
the company. The court holds: 

“A health insurance contract provided 


for the payments of indemnity in event 
the assured under certain specified con- 
ditions suffered from any of the diseases 
enumerated therein. The contract was 
so conditioned that it did not cover de- 
bility occasioned by or resulting from any 
chronic disease or diseases other than in 
acute and fully developed form. Held 
that the assured being afflicted with 
chronic nephritis, was not entitled to re- 
cover thereunder.” 





PROTEST McVEAGH’S RULING 
Big Surety Companies Assert New Re- 
quirements as to Investments Not 
Warranted by Law 





New York, Dec. 11—(Special)—S. 
Hazen Bond, representing six big 
surety companies, has filed a formal 
protest with Secretary of the Treasury 
McVeagh at Washington against his 
ruling in circular No. 54, by which all 
investments of surety companies in for- 
eign securities will hereafter be de- 
ducted as nonadmited assets. The 
protest says that the language of the 
circular is the same as when it was 
promulgated two years ago, and that no 
new conditons of fact exist to warrant 
any change in its interpretation. The 
language of the statute says invest- 
ments “may” be made instead of “shall” 
or “must,” leaving the inference that 
investments may also be made in other 
than the specified list of securities. 
The protest also points out that com- 
panies doing business in foreign coun- 
tries are arbitrarily required to invest a 
certain amount in their securities, and 
to disallow these securities will be dis- 
crimination against such companies and 
result in requiring them to discontinue 














aaaietien 
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business in foreign countries or suffer 
reduction of qualifying powers for 
federal business. 

The following are the signers of the 
protest together with the amount of 
assets of each affected by the order 
mentioned: Fidelity & Deposit, $232,- 
398; American Surety, $257,203; United 
States Fidelity & Guranty, $245,705; 
Maryland Casualty, $392,783; Fidelity 
& Casualty, $56,360; National Surety, 
$175,805. 





NEW CONSTITUTION DRAFTED 





Workmen’s Compensation Service & 
Information Bureau to Take On 
Additonal Functions 





New York, Dec, 11—(Special)—The 
committee consisting of Messrs. Hol- 
land, Lott and Reid, designated to 
draft a new constitution and by-laws 
for the Workmen’s Compensation & 
Service Information Bureau, having in 
mind the new objects and purposes 
with which it was invested at the meet- 
ing last week, held a meeting on Mon- 
day at which a rough draft of the 
document was presented by Mr. Hol- 
land. As nearly as can be learned, the 
tentative draft sets forth the objects of 
the organization as follows: 

To encourage the installation and use 
of the safety devices and appliances. 

To collect and collate information con- 
cerning industrial accidents. 

To aid in the preparation of plans for 
the compensation of injured workmen. 

To promote the interest of companies 
writing workmen’s compensation and lia- 
bility insurance and improve the serv- 
ice to the public. 

To provide facilities for the inspection 
of workmen's compensation risks. 

To provide means for the suitable re- 
insurance of workmen’s compensation 
policies. 

To assist the theory and practice of 
workmen’s compensation generally. 

To afford to companies, to legislators 
and to all legitimate inquirers informa- 
tion to assist in forming a sound basis 
for public opinion as to compensation for 
industrial injuries. 





Action of Compensation Bureau 

In adopting the merit system of rat- 
ing liability risks and in deciding to 
let local associations handle local situa- 
tions, subject only to supervision by 
the Workmen’s Compensation Service 
& Information Bureau, that organiza- 
tion last week did almost exactly what 
the Chicago liability men urged last 
spring. The plan of letting local mat- 
ters be handled locally has worked 
on the whole very satisfactorily both 
in Chicago and Detroit. ' 

Certain prominent casualty officials 
have worked for years to get merit rat- 
ing, but there was a disposition on 
the part of others to discourage the 
plan because of its expense. Circum- 
stances of late have practically forced 
the latter class to change position, as 
flat rates for large classes cannot be 
justified on the grounds of equity, 
they offer no inducement to improve- 
ment of risks and accident prevention 
and owners of big risks are fast reach- 
jng the point where they will not stand 
for such a crude system. 


CASUALTY APPOINTMENTS 
Tilinois 

.L. Bayard & Co., Vincennes, 
ind.; G. W. Smith, Lacon; 


E. C. Stephens, 
Murphysboro. 
Co. Co. “al Amer.—Anthony Haines, Rock- 


ford. : 
Empl. Liab:—I. R. Tuttle, Harrisburg. 





Aetna Life— 


Fid. & ag oe A Ste Metropolis. 
t. East. Cas.—J. A. Sayer, Quincy. 
Gent, ‘Accl.—G. . Stapleton, eet S. Louis. 


Mass. Bond.—J. H. Camlin and Carrie 
Skinner, Rockford; G. M. Trimble, Ottawa. 
pencente Pret. 2 ae, ~~. 
Pacific Coast Cas.—G. C. Spurgeon, Carter. 
Standard Live St.—C. C. Hopkins, Rockford. 
U. S. H. & poet oan Lease. Jr., Peru. 
U. S. Cas.—R. H. Jones, cago. 
Travelers—Bradford Gill, Chicago; Louis 
Blattner, Highland. 


Aetna Life—M. T. Brockett, Carmi; C. G. 
rooks, Blandinsville. } 

onn. Genl.—H. S. Dale and R. H. Feallis, 
Chica: 


Cont. Cas.—P. S. Flach, Aaher, 
Empl. Liab.—Morris Colyer, Albion; W. El- 


liott, icLeansboro. 
it. Sur.—H. H. Whittemore, Kankakee. 
Kelley, Dallas City; 


Equit. 
Anna. 
Cas.—Bert Baere, Harrisburg; A. M. 


Grt. East. Cas—J. F. 
M. C. Freece, 
Cont. 











Beem, East St. Louis; R. J. Beem, Mt. Ver- 
non; Dan Stewart, C . 
New Amst. *, H. Boeke, Chicago. 
Natl. Live St.—W. N. Dore, Chicago,” 
Hi ro; J. 


Pacific Mut.—L. H. Gillman, 
Hodge, Chicago. : 
Amer. Cas.—C. T. Appleyard, Springfield; 


P. Stocker, East St. Louis. 

Globe Indem.—D. A. Nobles, Aurora; K. C. 
Wettstein, St. Charles. 
Loyal Prot.—M. L. Knapp, El Paso. 
Guar.—D. C. Vaile, Rochelle. 
Lloyd Pl. Gl.—W. H. Gibbs, Galva. 
Natl. Cas.—Gertrude R. Hall, Chicago. 
Natl. Relief—W. D. Lucas, Chicago. 
New Amst. Cas.—R. L. Herrick, Harvard. 
Ridgely Prot.—J. W. Couch, West Salem. 





Standard Live St.—M. H. Cleary, Waverly; 
H. E. Pickrell, Lanesville. 

Travelers—W. B. Livesay, Peru, Ind. 

U C. A. Nuerenther, Peru; 


. S. H. & Acci.— 
A. E. Rotramel, West Frankfort; B. F. Gerard, 
Maywood. — 
Aetna Life—James Connor, Tilden. 
Fid. as.— . Scharenberg, 


Morton 
Grove; W. R. Kemper, Chicago. 





CASUALTY NOTES 


The New England Casualty has been 
licensed in Minnesota. 


Vice-President A. McM. Creed of the 
Title Guaranty & Surety, spent part of 
this week in Chicago. 

It is said the International Reassurance 
of Vienna is canceling its accident rein- 
surance contracts in this country. 

The Equitable Surety’s premium in 
November from straight surety business 
was $70,000, the largest for one month in 
its history. 


Charles E. Burg, formerly special agent 
of the Employers’ Liability, has joined 
the forces of the United States Fidelity 
& Guaranty at St. Louis. 


The North American Casualty (mutual) 
of Minneapolis has filed an amendment to 
its articles of incorporation, changing its 
name to the North American Life 
Casualty. 


A special meeting of directors of the 
Empire State Surety has been called for 
Dec. 12, at which an important proposi- 
tion for immediate consideration is to 
be presented. 

H. H. Woodsmall & Co., a growing 
agency at sore has been incor- 
porated with $50,000 capital stock by H. 
H. Woodsmall, Arthur G. Elliott, Francis 
I. Galbraith and Walton L. Dynes. 


One of the largest surety bonds given 
in Arkansas is that of A. O. Campbell, 
contractor for the new Pulaski county 
court house, which has just been written 
in the Southern Surety for $1,131,974. 

Pettis B. Lawrie, for several years gen- 
eral agent of the National Surety in In- 
diana, has been appointed _— agent 
of the fidelity and surety department of 
the Globe Indemnity of New York for 
Indiana. 


One of the largest surety bonds written 
in New York was executed Dec. 5 when 
the United States Fidelity & Guaranty 
issued a guardian bond for Mrs. Maria 8S. 
Boswick in Surrogate Millard’s court at 
White Plains for $5,000,000, the Fidelity 
& Deposit joining with the United States 
Fidelity and Guaranty. 

The United States Fidelity & Guar- 
anty, through William H. McBryan, its 
Detroit manager, has regained the half- 
million dollar fidelity schedule of the 
Knights of the Modern Maccabees on its 
subordinate officials for 1913. Last year 
the Southern Surety got it away from 
the Baltimore company. 

The $50,000 bond of Otto L. Teichmann 
of St. Louis as executor of the estate of 
Julius Sporleder and the contractor’s 
bond of H. J. Kilpatrick for the installa- 
tion of the plumbing in the Railway Ex- 
change building at St. Louis were signed 
last week by the Equitable Surety. The 
plumbing contract amounts to $130,000. 

George BE. Blake, general agent of the 
North American Accident at Nashville, 
Tenn., has announced himself as candi- 
date for the position of state comptroller. 
Before going into the insurance business 
he was secretary of the state funding 
board for eighteen years and prior to that 
date was postmaster at Fayetteville, Tenn. 


Askew & Co. has been incorporated to 
transact a fire and casualty business in 
Tennessee, with offices at Nashville. The 
company has an authorized capital stock 
of $25,000, and will take the agency for 
the Western Casualty & Guaranty of Dal- 
las, Tex., formerly held by B. Askew, 
who, with J. C. Askew, incorporated the 
business, 


The report of the Nebraska labor com- 
missioner for the year ending Oct. 1 
shows that during the first year of fac- 
tory inspection in the state serious and 
fatal accidents decreased every month 
from 87 in October, 1911, to 20 in Sep- 
tember, 1912. During the period 58 fatal 
and 260 serious nonfatal accidents were 
reported. 

The Prudential Casualty has appointed 
Ballard & Garrett, Inc. 100 William 
street, New York, general agents for 
Greater New York for all lines except in- 
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Home Office, East St. Louis, Illinois 


Writes Approved Forms of Health and Accident Insurance. 
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dustrial accident and health. The mem- 
bers of the firm are young men who have 
been engaged exclusively in the casualty 
business in New York for some years, 
and the company looks for a fine business 
from them. 


The circuit court at Hoopeston, IIl., has 
granted the petition of rs. Nellie I. 
Ridge that she be paid compensation for 
the death of her husband in a lump sum 
instead of monthly installments of half- 
wages for eight years. Her husband was 
electrocuted while at work for the Hoopes- 
ton Gas & Electric Company. The liabil- 
ity company carrying the risk objected to 
paying in a lump sum, 

The Kentucky Livestock Insurance 
Company, which, as reported last week, 
was authorized by its stockholders to in- 
crease its capital stock from $100,000 to 
$250,000, has filed amended articles of 
incorporation providing for the increase. 
All but a small amount of the stock has 
been subscribed for. The company ex- 
pects to issue its first policy before the 
end of the month. 


Announcement that because of heavy 
losses burglary insurance rates in Kansas 
City will be advanced on Jan. 1 to the 
Chicago manual has stirred up a desire 
for the regulation of pawn shops, second 
hand stores and junk shops, which are 





charged with acting as “fences” for much 





of the burglars’ loot. There being no 
hope of getting an ordinance a. an 
effort will be made to get the legislature 
to take the matter up. 


The Indiana supreme court, in an em- 
ployers’ liability case, decides that where 
a common laborer was taken from his 
employment and told to assist the oper- 
ator of a punching machine, the opera- 
tor stood in the place of the master in 
giving orders and the company was re- 
sponsible where the laborer was injured. 
The question of guards for machines is a 
question for the jury. The act intends 
to protect the workman from avoidable 
danger. 





Depositors’ Guarantee & Surety, Wheel- 
ing, W. Va.—The men interested in pro- 
moting this company are West Virginians, 
except the secretary, orge F. Bauer- 
smith, a former well known bank ex- 
aminer of Pittsburgh, who unearthed 
some of the notable bank steals through- 
out the country. West Virginia is noted 
for its many small banks. Considerable 
West Virginia money goes to Pittsburgh 
for deposit. This company, it is said, 
will strengthen the prestige of the various 
banks in the state. Stock is being sold 
at $10 a share, par being $5. Not over 
100 shares go to one purchaser. The 
capital will be $250,000. 
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MOTOR INSURANCE NEWS 
MEETING ON FOR THURSDAY 


William S. Warren Sends Notice 
to All Companies Writing Au- 
tomobiles in the West 





Following the recent meeting in 
Chicago at which the proposed west- 
ern automobile conference was dis- 
cussed and his visit to the east, Wil- 
liam S. Warren, western manager of 
the Liverpool & London & Globe, has 
issued a call for a meeting of western 
automobile underwriters to be held at 
the Chicago board rooms Thursday. 
This has gone to companies that are 
living up to the rules of the eastern 
conference and those that are not. It 
is understood that the Norwich Union 
and Standard of Hartford, which write 
only fire floaters and have caused some 
of the conference companies to issue 
similar forms, as well as the regular 
automobile policies, will be represented. 
The American Automobile, which is 
writing a special policy on Ford cars 
and issuing a full coverage contract in 
states where it is permitted, is said to 
think favorably of a western confer- 
ence. It feels, however, that it cannot 
go in unless all companies of conse- 
quence are members, as its only busi- 
ness is automobile insurance and it can- 
not afford to be bound up too tightly 
by any conference agreement. 

Basterners Not in Touch 

The eastern organization has been 
under the impression that its rules held 
in the majority of western states. As 
Illinois and North Dakota are the only 
commonwealths in the middle west not 
having anticompact laws, the confer- 
ence as now constituted really has lit- 
tle jurisdiction. Because the leaders of 
the eastern conference are not familiar 
with the laws of the west, the western 
underwriters want to handle their af- 
fairs through a conference of their 
own. Companies that are issuing fire 
floaters, including the Norwich Union, 
Standard, Queen, Liverpool & London 
& Globe, Orient, Glens Falls and others 
hold that insistence on the use of the 
regular automobile policy also shows a 
lack of knowledge of western condi- 
tions. They hold that for country busi- 
ness the fire floater or its competitor, 
the regular policy stripped of the theft, 
valued policy and transportation fea- 
tures and incorporating a private 
garage warranty, is the proper form. 

How Conditions Differ 

In the east country business is said 
to be the least desirable. The farmers 
there who do get cars find themselves 
unable to support them and are tempt- 
ed to sell their property to insurance 
companies. In the west the country 
business is first class. The farmers 
are really the best able to support cars. 
Thefts of these cars are hardly known 
and if their owners carry theft insur- 
ance they should certainly not be com- 
pelled to pay the same price as the 
owner living in a big city. As these 
cars are seldom, if ever, in big garages, 
the companies never get caught on 
them in big garage fires. Practically 
every city car is in public garages more 
or less, and should pay for the added 
hazard. 

May Promulgate Fire. Floater 

These various subjects will probably 
come up for consideration at the 
Thursday meeting and it is possible 
that a western conference will be 
formed. It is predicted that if the or- 
ganization is effected it may authorize 
several different forms of policies, in- 





cluding the so-called marine form, 
which is the eastern conference stand- 
ard, and some form of fire floater. 


THEFTS AT DES MOINES 


Thefts of automobiles at Des Moines 
are becoming more frequent and the city 
is beginning to think that it is harbor- 
ing an organized gang of car thieves, 
similar to those that have been operating 
in Chicago. The police department sus- 
pects chauffeurs formerly employed by 
owners of stolen cars, believing that 
badly damaged machines discovered in 
out of the way places after the thefts 
point to malicious damage. In Chicago 
such circumstances would cause the ad- 
vancement of a joyride theory. 


HORNS AS PREVENTIVE DEVICES 


Sewall & Alden, big automobile under- 
writers at New York City, are advising 
all policyholders to equip their machines 
with reliable danger sounders as they say 
that many of the 10,000 accidents that 
they have adjusted losses upon would 
have been prevented had machines been 
properly equipped. The ordinary bulb 
horns are not loud enough to be heard 
at times by pedestrians and are seldom 
heard by drivers of other cars. The re- 
sult’ is many personal injury and prop- 
erty damage losses. Horns also fail on 
numerous occasions and are as a result 
really conducive to accidents. 


THEFT BUREAU MEETING 

The Automobile Protective and In- 
formation Bureau of Uhicago held its first 
quarterly meeting Tuesday. Seventeen 
of the twenty-two companies belonging 
were represented. It was reported that 
sixteen cars had been recovered by the 
organization with a total expense of $275. 
All present were enthusiastic over re- 
sults attained thus far and it was decided 
to continue the bureau along its present 
lines in every respect. 

There was much rejoicing over the ex- 
pose of the gang of thieves that have been 
working in Chicago on automobiles and 
household goods. In fact the informa- 
tion secured by one company on tracing 
a theft last summer was responsible for 
the organization of the bureau. It ap- 
peared then that there were organized 
gangs working in Chicago and to get at 
these the bureau was formed. Through 
the tips given by the companies to the 
police one gang, which is believed to be 
the worst, has now been put to rout. 

The Pacific Automobile Underwriters 
Conference has asked the Chicago body 
about its method of operating and is now 
considering the matter of taking up the 
recovery of stolen cars in conjunction 
with its other activities. The Pacific con- 
ference, however, may farm all of the 
work out, turning the bulletin, detective 
and prosecuting work over to the Burns 
detective agency. 

There is also talk of the organization 
of a similar theft bureau in New York 
City. Nothing along this line has been 
done as yet, however. 


MORRISON & BLEW GET ALLIANCE 

Morrison & Blew of Chicago, general 
agents of the Massachusetts Bonding, 
have just secured the agency for Cook 
county of the Alliance of Philadelphia 
for automobile business. For general fire 
business the Alliance is in Marsh & Mc- 
Lennan’s office. In connection with their 
automobile liability business Morrison & 
Blew handle a large amount of the fire 
and burglary end, which they have 
brokered hitherto. The Alliance is a fine 
company with a million and a quarter 
of capital and surplus and, better yet, is 
under Insurance Company of North 
America control. It makes a valuable 
addition to the office. 


INTE TING LIABILITY OPINION 

In a suit against the owner and driver 
of an automobile, the steering rod of 
which broke, causing the machine to run 
into a group of school children, killing 
one, the Indiana supreme court decides 
that unlawful speed is negligence per se, 
that the driver was negligent in attempt- 
ing to guide the machine with a broken 
steering rod instead of using the emer- 
gency brake, with the children in view 
ahead of the machine, and that a judg- 
ment for $1,800 on account of the death 
~ | a thirteen-year-old son is not exces- 
sive. 





Home Officials on a Visit 
Following their conference with the 
field men of some of the states at Chi- 
cago, Vice-President F. C. Buswell and 
C. A. Ludlum of the Home of New 
York went to St. Louis and from there 
to Columbus, Ohio. Mr. Ludlum, who 
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takes charge of western offairs at the 
head office, is getting in touch with the 
field men. At Chicago a dinner was 
given to the field men with H. H. 
Walker, secretary of the western farm 
department, as toastmaster. It is an- 
nounced that Mr. Buswell will remain 
on some of the Western Union com- 
mittees until important problems are 
disposed of. 


DEAN ON CLASSIFICATION 


(CONTINUED FROM PAGE 1) 
namely: whether such statistics are avail- 
able as a mathematical or logical foun- 
dation for computing either basis rates 
or what are known as class or minimum 
rates. Class or minimum rates today 
are, if not obsolete, at least obsolescent. 
They exist only for a few unimportant 
property groups where the similarity of 
risks is so great, and the factors of haz- 
ard in risks are so few and unimportant, 
that an analysis of risk hazard is not 
justified, and consequently every risk of 
a class is given the same rate. 


Statistics no Basis for Charges 

As for the basis rate which Mr. Apple- 
ton intimates might mathematically be 
established by statistics, i‘ is proper to 
call your attention to the fact that every 
rating schedule consist: entirely of basis 
rates, charges, and credits. No one 
claims that statistics would be of any 
use in establishing cither charges or 
credits, for the most cursory examination 
of any modern schedule shows the utter 
hopelessness of help from classified sta- 
tistics in determining these factors. 
Such things as height, area, wall de- 
ficiency, floorway openings, combustibil- 
ity, damageability, exposure, protection, 
etc., appear as charges or credits in every 
schedule, and in varying degrees are par- 
ticipating factors in every fire, but the 
degree of their participation is not and 
never can be ascertainable from statis- 
tics. From the standpoint, then, of 
schedule charges and credits, we must 
dismiss classified statistics as hopeless, 
and fall back upon other recognized meth- 
ods of reasoning. 

Dismissing thus by eliminating class or 
minimum rates, charges and credits, our 
inquiry is. narrowed down to the basis 
rate and nothing else. 

Represents Only Unoccupied Building 

But the basis rate which appears in 
every tariff represents a standard unoc- 
cupied building, and as it is occupancy 
alone that distinguishes the of 
one property group from that of another, 
and the only object of classified experi- 
ence is to apportion the fire tax equitably 
among the different kinds of occupancy, 
the ascertainment of a basis rate is not 
germaine to the object of your investi- 
gations, even if it could be determined by 
classified statistics. 

In modern tariff the same basis rate 
applies to unoccupied buildings of like 
materials, and circumstances, and it is 
only after occupancy charges have been 
applied that unlike rates ensue, hence to 
maintain statistics of our classified ex- 
perience in order to establish basis rates 
would constitute what in logic is termed 
a vicious circle, in which, after traveling 
around Robin Hood’s barn, we would 
find ourselves again at the starting point, 
as far from our goal as when we started. 

Concerning Motives 

Mr. Appleton goes out of his way to 
convey the impression that fire under- 
writers who deny the utility of classified 








experience as a means of establishing 
rates, are insincere, intimating that raters 
are purposely kept in the dark as to this 
experience in order that rates may 
made as high as the traffic will bear, 
and the shrewd underwriter be able to 
secure the profitable classes and avoid 
the unprofitable; further, that it is only 
where rates prove to be too low that we 
stand ready to make public our classifi- 
cations. 

This sweeping arraignment of the good 
faith of fire underwriters on the part of 
an official of the great state of New York 
is to be regretted. Even if true, the 
same charge might be made with equal 
truth against every merchant and manu- 
facturer in the land, but the cold facts 
prove the injustice of Mr. Appleton’s as- 
persions. 

There never has been the slightest at- 
tempt on the part of underwriters to 
conceal the fact that preferred classes 
have existed, and, to a small and con- 
stantly diminishing extent, still exist, 
but it has long been the aim of the great 
body of company officials to eliminate 
these classes through a schedule equaliza- 
tion of rates, and, as a matter of fact, 
preferred classes have so nearly been 
abolished that it has become difficult to 
select any given class of risks with the 
assurance that it is exceptionally profit- 


able. 
Lost Faith in Statistics 


A more careful regard for the truth 
would have compelled Mr. Appleton to 
admit that underwriters tnemselves origi- 
nated the movement for uniform and 
combined classifications, and that numer- 
ous costly experiments have been made 
by them in this direction. In fact, it is 
due to the education gained through these 
experiments that so many underwriters 
have lost faith in the utility of such sta- 
tistics. 

Again, underwriters themselves have 
nothing to gain from an unfair distri- 
bution of the fire tax among the several 
property groups. On the contrary, it is 
a truism in fire insurance that as soon 
as a given class of risks begins to bear 
the reputation of being exceptionally 
profitable, it immediately excites cupid- 
ity and becomes the source of trouble. 

The ideal of every experienced and 
honest underwriter is that rates shall 
be so equitably adjusted that predatory 
rivals cannot detect the profitable classes. 
In the adjustment of rates among prop- 
erty groups, selfinterest on the part of 
the companies is in absolute Lampe mf 
with public welfare and the square deal. 


Honest Changes of Mind 

Unfortunately, the charge of bad faith 
uttered by Mr. Appleton is emphasized 
by another official of the same depart- 
ment in a statement published in the 
New York Journal of Commerce and 
Commercial Bulletin of Sept. 18, last. 
Mr. Hoey, second deputy superintendent 
of insurance of the New York department 
attempts to prove his charge by use of 
the parallel column in which he quotes 
the past opinions of underwriters them- 
selves, compared with their present opin- 
ions, as to the value of classified experi- 
ence for rate making purposes. Mr. Hoey 
fails to prove his charge of insincerity, 
but does prove that in his opinion a man 
cannot honestly change his mind. 

In earlier days, even as late as ten 
years ago, fire underwriters generally 
believed that classified experience, if 
made uniform and combined, would be 
useful as a basis for what they termed 
“scientific rates,” but at that time it 
would have been hard to find a man who 
could define either science or classifica- 
tion. The consensus of underwriting 
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opinion at that time was simply an un- 
questioning faith in a tradition that had 
been handed down from the fathers. It 
was a belief unsupported by a single fact 
or by any investigation of the subject 
whatever, but it is to be said on behalf 
of underwriters, that they were loyal to 
their belief. They began to combine 
their statistics in order to test their 


faith. 
Experiments Were Tried 


Experiment after experiment was tried, 
with the result that each succeeding ex- 
periment convinced at least a part of 
the participants of the futility of further 
attempts. 

In this series of experiments I was 
fortunate enough to have my education 
completed among the first, for I served 
as chairman of a committee entrusted 
with the task of making what was, so 
far as I know, the first attempt to se- 
cure the combined experience of the com- 
panies. This was about fifteen years ago. 
Among others, I had in the salad days 
of my underwriting experience accepted 
the classified legend as unquestioningly 
and religiously as at an earlier period of 
my career I had accepted the legend 
that the sun once stood still at the com- 
mand of Joshua. I had said and written 
much in support of classified statistics— 
in fact, was perhaps their most enthusi- 
astic advocate—but my experience in the 
first actual test of the theory effected a 
Permanent cure of my belief, not in 
classification, but in what I became con- 
vinced was not true classification, and I 
refused to participate in subsequent ex- 
periments. 

Acquiescence in Tradition 

My early belief was simply a blind ac- 
quiescence in something that had been 
handed down with the sanction of a gene- 
ral approval about as well founded 
on proof, perhaps, as the popular belief 
in the magic potency of the new moon 
or the number thirteen. My change of 
belief was reluctant, not to say humili- 
ating, for no man enjoys the confession 
that he is the victim of an error he has 
ardently advocated. Besides, I was loath 
to give up anything that gave the faint- 
est promise of utility in the true meas- 
urement of fire hazard. In fact, the the- 
ory was so seductively plausible that it 
was only after many years of subsequent 
study of the subject that I was able to 
aad my own mind where the fallacy 
ay. 
I think my own experience was simi- 
lar to that of the majority of under- 
writers who today have lost faith in 
classified experience for rate making pur- 
poses. They originally accepted a plaus- 
ible belief without thought that it could 
be wrong, and changed their minds as 
the result of subsequent study and ex- 
perience, 

In Throes of Revolution 


Mr. Hoey’s wholesale arraignment of 
underwriting good faith through “the 
deadly parallel” was not wisely chosen, 
for all human progress is directly trace- 
able to change of opinion, and if this is 
is to be regarded as evidence of insin- 
cerity, our law makers and politicians 
are “the chiefest of sinners.” Our na- 
tion at present is in the throes of a revo- 
lution in almost every theory of govern- 
ment, and among the changes of opinion 
I cannot recall one more violent or sud- 
den than the recent abandonment of the 
time-honored theory that “competition is 
the life of trade” for the new slogan 
“no discrimination.” A few years back 
we were threatened with the cat-o’-nine 
tails if we joined together in statistics, 
tariffs, standards, or any other common 
instrumentality for measuring fire haz- 
ard. Now we are threatened with the 
bastinado if we deviate a hair’s breadth 
from a common measurement. 

Brror in Original Assumption 

I have devoted too much time, perhaps, 
to the views of Mr. Appleton and Mr. 
Hoey, even if they presumably speak 
on behalf of our most important com- 
monwealth. Their views, however, are 
not devoid of interest from the fact 
that they are merely views and nothing 
more. They are suggestive, because typi- 
cal of every statement on the subject 
(including my own earlier utterances). 
Without any attempt to inquire into the 
nature of classification or measurement, 
or a single fact in proof; they assume 
that our combined classified experience 
will establish scientific rates, and that no 
underwriter can honestly challenge this 
assumption. 

This style of discussion did not origi- 
nate with the gentlemen from New York. 
The subject of classification has been in 
controversy among underwriters them- 
selves for many years, but on reflection 
I am unable to recall a-single argument 
in favor of classified experience that did 
not start with the assumption that the 
grouping of property classes by their vo- 
cational names as proposed was really 
classification, and that statistics compiled 
from such uping would form a reli- 
able basis for the making of rates on 
every class so grouped. 

Seemed Delightfully Self-evident 

Arguments, such as they were, accepted 
this a priori without challenge and con- 
fined themselves to a portrayal of the 
great advantages that would ensue from 
such classifications if companies 
would unite in one common list of groups 





and. report their experience with each 
group to a central bureau, for tabulation. 
It never seemed to occur to any one to 
question this original assumption on 
which the entire controversy rested, and 
it was many years before it dawned 
upon my own mind that “the African in 
the wood-pile” was concealed in the a 
priori which was the starting point of the 
entire controversy. 

* It seemed a delightfully self-evident 
truth which needed no proof—a truth as 
indisputable as the assumption that the 
sun traveled around the earth every 
twenty-four hours, which afforded our 
ancestors an a priori that it was long 
gee to life and liberty to ques- 
tion. 

Like Sun Moves Round the Earth 


We insure saloons and churches, the- 
atres and schools, breweries and tem- 
perance halls, with an impartiality like 
that of the rain which falls alike upon 
the righteous and unrighteous. Why not 
keep a ledger account of income and 
outgo with each group, and thus deter- 
mine mathematically the proper rate for 
each? What could be more self-evident, 
except perhaps the time-honored fact that 
the sun moves around our little earth 
every twenty-four hours, because every 
one can see for himself that it does. 

It is this apparent simplicity and self- 
evidence of the classification theory that 
explains its easy and general acceptance 
up to quite recent years, when it was 
found to fail in every practical test, and 
underwriters were forced to abandon it. 
But a study of fire insurance history 
shows that in the beginning classified 
experience had a stronger claim upon 
the hospitality of underwriters than mere 
plausibility of deceptive appearance, for 
in early days this form of classification 
was legitimate, and inevitable, but in the 
evolution of the business it has been 
superseded by another form of classifi- 
cation, equally inevitable, which makes 
the original classification not only un- 
necessary, but impracticable. 


Individuality of Our Risks 


In life, accident, and most other forms 
of insurance, except fire, it is legitimate 
classification to group risks of a kind in 
classes, because all the risks of a kind 
can be treated alike as to hazard and 
rates. In fire insurance as transacted 
today each risk has an individuality of 
its own, and must receive independent 
treatment, and risks even of the same 
occupancy may vary indefinitely in both 
hazard and rate. 

It is not generally known that origin- 
ally in fire, as well as in life insurance, 
risks of a kind were treated as sames, 
both as to hazard and rates. Fire rating 
as it exists today is the result of evolu- 
tion, and it is difficult for a modern un- 
derwriter to realize the blind gropings 
of our ancestors in their search for some- 
thing like order and system in the welter 
of unknown elements which create fire 
hazard, but it is interesting to note how 
instinctively the earliest underwriters 
turned to classification as the mind’s uni- 
versal solvent of confusion and disorder. 

Some Essentials in Classification 

It is not in the slightest degree prob- 
able that the underwriters of that day 
could have defined classification, for even 
today, with classification in the air—so 
to speak—as a topic of daily discussion, 
it would be difficult to find an underwriter 
—or, for that matter, a state official— 
who could define the term. In the re- 
port of the Merritt committee of New 
York a chapter is devoted to classifica- 
tion, but no attempt is made to define 
the terms or to determine whether the 
combined statistics it recommended would 
constitute classification under any _ recog- 
nized definition. Instead of definition, 
the committee contents itself with the 
dictum “All problems in classification are 
difficult and different from others.” 


Statement of Herbert Spencer 


Let us contrast this statement with 
that of Herbert Spencer, who says: 

“The ability to classify accompanies 
all life. The lowest sentient being must 
have a power of automatic classification, 
because it is a condition under which only 
it is possible for any creature to avoid 
danger and obtain food that it shall be 
differently affected by different objects.” 

It is true that some problems in classi- 
fication may be difficult, but the difficulty 
lies with the definition of classes rather 
than with the function of classification 
itself, which consists simply in the abil- 
ity to distinguish sameness in things. 
This ability primarily is a result of our 
consciousness, being “differently affected 
by different objects.” When the mental 
shock caused by the difference between 
two things is too minute or feeble to 
cross the threshold of consciousness, we 
automatically accept them as sames, and 
are thus able to reason about things in 
groups instead of being compelled to 
reason about everything singly. 

Logic and Classification 

Professor James in his Psychology 
says: “All things exist in kinds, not 
singly * * * so that when we have 
once verified our ideas of one specimen 
of a kind we are free to apply them to 
other experiences without verification,” 
*** “In a world where sentient things 
could not classify, logic would have no 





application for kind and sameness of 
kind are logic’s only instrument.” $ 

Mr. James further says that “no two 
objects of all those we know are, in 
scientific rigor, identical. We call those 
identical whose difference is unperceived.” 

It may be well here to explain that the 
Sameness must exist in our conscious- 
ness rather than in the objects them- 
selves, for classification is a practical 
thing that requires only that degree of 
actual sameness that will satisfy the 
mind for the particular purpose in view. 

In an orange packery, for instance, the 
fruit is classified and boxed according 
to variety, size, color, etc., when no 
two oranges in a box are identical, but 
the classification answers every purpose 
of commerce. 


Establish Groups of Sames 


All this goes to show that we classify 
things as their characteristics or mani- 
festations may affect us, and that the 
end of all classification is to establish 
groups of things sufficiently alike for us 
to treat them as sames for the purpose 
we have in view. There is no difference 
of opinion among authorities that it is 
the quality of sameness in the mind 
rather than in the things themselves that 
constitute a class. 

It is possible to classify things either 
by their qualities or by their quantities, 
in as many different ways as we may 
need information concerning them, and 
we can classify any given parts of ob- 
jects as well as objects taken as wholes, 
though, when we classify parts instead 
of wholes, the classification must be pre- 
ceded by an analysis of the whole into 
the parts we desire to investigate. 


Some Facts About Measurement 


Finally, when we classify things by 
their quantity instead of their quality, 
we deal ‘with differences as well as sdme- 
ness. We do this through measurement 
in which, by means of graded scales, we 
are able to compare the things that dif- 
fer with things that are standard, i. e., 
that conform to the requirements of a 
class as defined. 

Without attempting an exhaustive defi- 
nition of measurement and standards, it 
is proper to say that comparison accom- 
panies every reasoning act of our lives, 
and the word “measurement” is used 
simply for that small part of the com- 
parison we make, where the comparison 
is made through an accepted standard. 
Measurements can yield us nothing but 
ratios. 

The words “ratio” and “rational” come 
from the same root, and a rational mind 
is literally a mind of ratios. No meas- 
urement can afford us absolute results; 
the answer to every measurement must 
simply be a relation of the thing meas- 
ured to something else. 

Some Facts About Standards 

Again, measurement can function only 
through standards, and the requisite of 
every standard is that it shall not 
change. Further, every standard is a 
purely arbitrary thing. Being the uni- 
versal instrument that measurement uses, 
it cannot itself be established by meas- 
urement of statistics. Many standards 
consist of graded scales, in order that 
measurement may determine the exact 
ratios in things that differ in quantity, 
but every graded scale used as a stand- 
ard is simply a repetition of the arbi- 
trary standard itself. A foot rule is 
simply twelve inches, and a yard stick 
three feet or thirty-six inches. 

I_ realize the incompleteness of this 
crude description of classification, analy- 
sis, measurement, and standards, in which 
I have been compelled to condense into 
two or three pages subjects that occupy 
chapters and even volumes in the library 
of pure science, but my brief explanation 
is necessary if we are to understand 
what is to follow. 

Some Facts About Fire Hazard 

The next question is, what is fire haz- 
ard, and is it measurable? 

It is a truism of science that all things 
are revealed to us by their manifesta- 
tions. The thing itself evades -us and 
exists only to our perception through its 
manifestations. We know a certain ob- 
ject—say an orange—by its size, shape, 
color, smell, taste, etc., and if these 
manifestations were banished, one by one, 
nothing would remain of the orange that 
our senses could recognize. 

Manifestations Measurable 

This is a universal truth that applies 
perhaps to everything in the universe, 
nor need the thing be material to mani- 
fest itself to our minds. No man ever 
saw time, space, energy, or the interstel- 
lar ether, and yet they manifest them- 
selves to us, and their manifestations 
are measurable. On the other hand, many 
qualities of everyday objects are not 
measurable. 

Turning our attention now to what is 
popularly termed fire hazard, we find it 
to be like everything else, a manifesta- 
tion of matter through the special form 
of motion known as heat, which changes 
or disintegrates matter in such a way as 
to impair or obliterate its value. In 
other words, one manifestation of matter, 
fire hazard, obliterates another manifesta- 
tion of matter known as value, precisely 
as the manifestation of an orange known 
as decay might obliterate all its other 





manifestations, 
taste, and value. 


Real Elements of Hazard 


Again, fire hazard varies widely in 
quantity in different risks, according to 
their nature and circumstances; hence it 
is a manifestation which admits of quan- 
titative comparison. In the vocabulary 
of fire insurance, hazard is segregated in 
each building and contents. The quantity 
of hazard segregated in each such risk 
varies so widely that the amount of haz- 
ard in one may be one hundred times as 
great as in another. To measure this 
quantitative difference by methods that 
conform to the requirements of measure- 
ment is the task before us, and the evo- 
lution of fire rating has demonstrated 
that this measurement is concerned not 
as originally with groups of risks, but 
with the parts of individual risks, as 
shown by analysis. It is these analyzed 
parts of hazard which constitute the real 
hazard-units, and in these units exist the 
real averages which constitute hazard. 
Each of these parts embodies hazard— 
some more, some less. Each must be de- 
fined, and its contributory ratio of hazard 
standardized by processes which are to- 
day recognized as scientific but which, in 
the brief time I may claim your attention, 
it would be impossible to explain. 


(TO BE CONTINUED) 
CINCINNATI SUFFERS A LOSS 


including color, smell, 








Old Gibson House Burns and $75,000 
Damage Is Done to Union Trust 
Building 





Failure of the water curtain or open- 
head sprinkler to work, combined with 
wooden window frames and the absence 
of wired-glass windows and metal 
frames resulted in a $75,000 loss to the 
so-called fireproof skyscraper of the 
Union Trust Company at Cincinnati 
Tuesday night. The fire started in the 
pit of the New Gibson House founda- 
tions, which are being laid. A large 
areaway created a suction which broke 
through the flimsy board and tar paper 
false wall protecting the front part of 
the old hotel, still being used, and 
gutted it completely. A bonfire com- 
posed of loose boards forming the roof 
to the underground work and part of 
the old hotel swept against the un- 
protected side of the Union Trust 
building, caught on the wooden window 
sashes, broke through the unprotected 
window glass on each floor and dam- 
aged the rear offices on every floor 
clear to the top. 

The fire is a blessing in disguise to 
the New Gibson Hotel Company, mak- 
ing the work of dismantling much 
simpler and even burning the old Ren- 
digs-Lothman building on Fourth 
street, which had been purchased by 
the new hotel to give a Fourth street 
entrance, the Union Trust building 
having refused to allow the new hotel 
to use its Fourth street entrance. The 
total insurance loss is estimated at 
$450,000. The charge of 23 cents in the 
rate on Fourth street houses on account 
of the old Gibson House hazard had 
been removed after part of the hotel 
had been torn down and the restaurant 
given up. As it turned out, a greater 
hazard was substituted through the 
construction work of the new hotel. 

A building concern was putting up a 
new hotel. Many feel that the old Gib- 
son House was not a proper subject for 
insurance. The building carried $100,- 
000 insurance in addition to $5,000 rental 
and about $6,000 on contents. Insurance 
on building and rental: Connecticut, 
$10,000; Massachusetts, $5,000; 
$7,500; National, $1,600; London & Lan- 
a te $1,500; Calumet, $6,500; General, 


The insurance was placed by William 
Klappert & Co. Mr. Gibbs, of Neare, 
Gibbs & Co., states that the insurance 
loss on the Union Trust building will 
be less than $75,000. His firm carried 
the entire line of $300,000. The big gen- 
eral agency of Neare, Gibbs & Co. is 
now located in the basement of the First 
National Bank building, and will be do- 
ing business as usual Thursday. The 
Prudential Life office was also badly 
burned. The office records of Neare, 
Gibbs & Co. were preserved. They had 
secured the entire line of the Union 
Trust building only a few months before, 
it being taken from another agency. 
Policies on contents of the old Gibson 
House were being dropped from time 
to time as the building was being torn 
down. The policies on the building pro- 
vide that the money must be applied to 
rebuilding or restoration or as partial 
payment on purchase price. The lease 
stipulated that at least $100,000 insur- 
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ance should be carried for the benefit of 
Harriet F. Gibson. Manager Cleveland, 
of the prevention bureau, will issue a 
special report on the fire Friday. 





To Organize Reinsurance Company 

New York, Dec. 11—(Special)—S. H. 
Boynton, who organized and launched 
the Southwestern Surety of Denison, 
Texas, wil resign as superintendent of 
agencies of that company on Jan. 1 to 
organize a large fire reinsurance com- 
pany in the west. A capital of a million 
dollars and a like surplus are con- 
templated. It expects to begin busi- 
ness Sept. 1. 
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Tyler and Curtis, Underwriters Associa- 
tion of New York State, Syracuse; E. R. 
Hardy, New York Fire Insurance Ex- 
change; H. H. Glidden and Jay Glidden, 
Chicago Board of Fire Underwriters; F. E. 
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WANTED—To buy a second hand vol- 
ume of the Sanborn Map of Sioux 

in good condition. Address 
care The Western Underwriter. 








insurance Attorneys 





Frederick A. Brown 
5 N. La Salle Street 
Chicago 





AVERILL & TURNER 
Suite 416 American Central Life Building 
Indianapolis, Ind. 
INSURANCE LAW 


Henry W. Bullock 


ATTORNEY-AT-LAW 


Suites 415-416 Law Bidg., Indianapolis, Ind. 


Corporation and Insurance Law, Life, Liability, Etc. 
Practice in all state and Federal Courts. a 
Referencee—Fidelity Trust Co. 

W. H. O’Baren, Auditor of State, Indianapolis. 


NORRIS & McPHERSON 
Attorneys and Counsellors 
921-729 Mich Trust Bldg., Grand Rapids, Mich 
Special Attention to Fire Insurance Litigation 











FRED W. KELSEY 
Attorn Prudential Casualty 
Sy and ad juates in Mining District 
JOPLIN, JASPER COUNTY, MO. 





-BURKETT, WILSON & BROWN 
Lawyers 
802 First National Bank Building, Lincoln, Neb. 
General Practice—Special Attention to Insurance Law 


William Otis Badger, Jr. 





Insurance Atty. for Best’s Ins. 
Losses Reporting Agency 
NEW YORK 
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Members of the Chicago Board of Underwriters 
FRED s. 
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GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


1535-39 Insurance Exchange, Chicago 





Cabot, Boston Board of Fire _ Under- 
writers; Charles A. Hexamer, Philadel- 
phia Fire Underwriters Association; Wil- 
liam Burkhardt, New Jersey Fire 
Actuarial and Insurance Office; 5S. A. 
Reed, Suburban Fire Insurance Exchange, 
New York; Louis Wiederhold, Jr., Under- 
writers’ Association of the Middle Dis- 
trict, Philadelphia; T. B. Sellers, Ohio In- 
spection Bureau, Columbus; J. V. Parker, 
Western Actuarial Bureau, Chicago; P. 
D. McGregor, Thomas E. Gallagher and 
A. F. Dean, uniform schedule committee 
of the Western Union; and C. H. Barry, 
actuarial committee of the union. 





MISCELLANEOUS NOTES 


The Pacific coast general agency of the 
Michigan Commercial has been trans- 
ferred from J. T. A. Tiedemann to George 
) A Brooks, secretary of the California 

re. 


Herman L. Kloeb of Celina, Ohio, has 
been appointed bookkeeper in the Ohio 
department, succeeding B. F. Windecker, 
who takes a position in the city clerk’s 
office at Cleveland. 


The insurance department of New Jer- 
sey rules that property insured in an- 
other state and transferred to New Jer- 
sey must have a new policy, counter- 
signed by a resident agent of New Jer- 
sey. 

Although insurance companies “required 
to file annual reports” with the Ohio de- 
partment are excepted from the operation 
of the Willis corporation tax law of that 
state, the attorney-general holds that an 
insurance company in process of organiza- 
tion, which has not been licensed and 
therefore is not required to file annual 
statements, must make the Willis law re- 
ports and pay the 1 percent tax on capital 
stock imposed by that law. The ruling 
was made in the case of the Bankers’ 
Guaranty & Casualty. 
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“Pointers for Local Agents”’ is a book of 256 pages, 
containing all the data that has appeared in this 
column for more than six years, thoroughly classi- 
fied and indexed for quick reference. It is supple- 
mented with other valuable data, and is bound in 
red flexible leather, the cost being $2.00 per copy. 
For sale by The Western Underwriter. 


Question—Please answer the follow- 
ing questions: 

1. John Jones dies willing his prop- 
erty to his wife for her life time, at her 
death he stipulates it shall go to their 
children. How should the insurance 
be written? 

2. John Jones dies leaving no will, 
his family consists of a wife and. chil- 
dren. How should the insurance be 
written? 

3. Mrs. Sarah Jones, who is the 
owner of realty, dies leaving no will. 
She leaves a husband (no children) 
and brothers. How should the insur- 
ance be written? 

We occasionally find a customer who 
seems to question how the insurance 
should be written. 

Answer—In most states, and we be- 
lieve in Ohio, on the death of the 
owner the title to real estate vests im- 
mediately in his heirs or devisees. It 
does not go to the executor or admin- 
istrator and does not form part of the 
“estate” of the deceased, as lawyers un- 
derstand that term. Where the prop- 
erty is disposed of by will, as in the 
first question, it would be strictly cor- 
rect to write the policy in the names of 
the widow and children, adding “de- 





visees under the will of John Jones, 
deceased, as their interest may appear.” 

According to a common practice the 
policy may, however, be written in the 
name of “Estate of John Jones, de- 
ceased.” While the technical objections 
to this method are numerous, there 
seem to be no practical objections, as 
cases of trouble over it are almost un- 
known. It is, perhaps, as good a way 
as any, although it is well to include in 
the form a statement showing the con- 
dition of the title. 

Dower also vests immediately upon 
the death of the husband and therefore 
in the second case the policy may be 
written in the names of the widow and 
children, “as their interests may ap- 
pear,” or simply in the name of “Es- 
tate of John Jones, deceased.” The 
different interest of the widow does 
not make necessary any difference in 
the writing of the policy, as the clause 
“as their interest may appear” covers 
the question of interest. 

We have not at hand the Ohio statute 
regarding the descent of property in 4 
case like the third, but suppose the 
brothers have some interest. If the 
property all goes to the husband he is, 
of course, the only one that need be 
named. If all take an interest the policy 
may be written in the names of all, 
“as their interests may appear,” or in 
the name of “Estate of Sarah Jones, 
deceased.” 

In all of these cases it would not be 
amiss to state in the form the condi- 
tion of the title. 

It is quite commonly supposed that 
real estate forms part of the “estate” 
of a deceased person, no ddubt be- 
cause of the legal limitations on the 
immediate enjoyment of the inherit- 
ance or devise. These limitations are 
imposed, however, to give time for the 
appearance of other heirs or for the 
settlement of the estate (the real prop- 
erty being liable for debts of the de- 
ceased if the personal property is in- 
sufficient to pay them), and do not 
affect the title in most states. In a 
few states laws have ‘been enacted 
which hold the title in abeyance for 
certain legal formalities, but we be- 
lieve not in Ohio. 

These views apply only where the 
property remains unpartitioned. After 
it has been partitioned among the 
heirs it would not be well to insure in 
the name of the estate, as each heir 
then has sole title to his share and can 
insure separately. Technically the prop- 
erty is, however, no more the property 
of the “estate” before the partition 
than after. 


Question—Is there any reason why 
an assured in Indiana that has signed 
a switch contract and released the rail- 
road from liability should not have the 
subrogation clause in his policy form? 
Is a policy just as good without the 
clause when the railroad has been re- 
leased and the policy holder’s attention 
has been called to lines 102 to 105? 

Answer—Where the assured has 
executed an agreement releasing a rail- 
road from liability for fire caused by 
the railroad or its servants, the subro- 
gation waiver clause must be attached 





The Highest Class of Surplus Insurance 


FRED. S. JAMES & CO. of NEW YORK have secured the exclusive 


representa’ 


in the United States of the following high-class English 


Companies for SURPLUS BUSINESS: 


Central Insurance Co. of London 
Northwestern of Liverpool 


Liverpool Victoria Insurance Corp., Ltd. 
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Legal Ins. Co. of London 
Gresham of London 
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Promptattention. Applications in Central and Western States should be addressed to 
HERBERT DARLINGTON, Insurance Exchange, 175 W. Jackson Bivd., Chicago 


Keep this *Ad"—You may Need our Facilities. 


to the policy. The waiver is a macersal 
fact affecting the risk and the company 
must have notice. It is not sufficient 
to call the assured’s attention to lines 
102 to 105. The assured legally has 
notice of every line in the policy. 


Question—The manager of a corpor- 
ation refuses to insure the company 
property because of the high rate and 
one of the stockholders who holds fif- 
teen of the sixty shares desires to pro- 


tect himself. Can he insure his undi- 
vided interest? 


Answer—In 1889 the New York 
court of appeals decided that a stock- 
holder did have an insurable interest in 
the corporate property and since then 
the law has been laid down that a 
stockholder whose holdings are worth 
$20,000 or more has this right. How- 
ever, insurance companies are loath to 
accept lines under such conditions as 
considerable difficulty might be ex- 
perienced in adjustment of losses. The 
relation of the stockholder to the com- 
pany property is far different than thai 
of the member of a partnership and 
while both are supposed to have access 
to company records, books and ac- 
counts, it is very often necessary for 
a stockholder to go to court to secure 


such access and he is then refused it 
many times. 


_Question—Kindly let us know what 
kind of a wind-up the Louisville Fire 
made when it quit. Was it reinsured 
or broke? 

; Answer—The Louisville Fire was re- 
insured in the Globe & Rutgers Fire, 
111 William street, New York City, 


and all policyholders were f - 
tected. seed 
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FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 
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Insurance Company 
Lansing, Michigan 
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MEETING OF AGENCY MEN 
PHOENIX MUTUAL GATHERING 





Representatives of Mid-West and East- - 


ern Associations Hold Annual Con- 
vention in City Beautiful 





Detroit, Dec. 11—(Special)—The sec- 
ond annual convention of the field men 
of the mid-west and eastern districts 
of the .Phoenix Mutual Life opened 
here Tuesday at the Hotel Cadillac, 
with about 125 agents in attendance. 
The meetings will continue through 
Wednesday. 

The home office was represented by 


A. A, Welch, second vice-president and | 


actuary; Winslow Russell, agency man- 
ager; Oliver M. Thurman, assistant 
agency manager; Charles W. Burpee, 
editor; M..C. Terrell, field correspond- 
ent, and Leon A. Soper, circularizing 
department. 

The convention opened at 10:30 a. 
m. with an address prepared by Presi- 
dent John M. Holcombe, which, in his 
absence, was read for him. This was 
followed by an open discussion upon 
“Increased Incomes,” conducted by 
Assistant Agency Manager Oliver M. 
Thurman. Next E. R. Putnam, man- 
ager at Pittsburgh, spoke on “The 

alue of a Definite System.” After a 
discussion of the points brought out 
in this address noon adjournment was 
taken. 

Selling Contest Entertaining 

“The opening discussion of the after- 
noon was on “Increased Efficiency 
Through Home Office Helps,” con- 
ducted by C. W. Burpee. An address 
by Carl LeBuhn, Davenport manager, 
on “Conserving Losses in Quality of 
Settlements,” 
quent discussion. 


The most entertaining feature of the 
day was the policy selling demonstration 
which came last. The method was dif- 
ferent from last year, when the contest- 
ants were picked by lot. When it was 
over the opinion was unanimous that to- 
day’s plan of selecting the antagonists in 
advance was much better. There was but 
one drawback—the selling of the policy 
in each instance being a foregone con- 
clusion, the seller could not be at his best 
and the contest to a certain extent must 


(CONTINUED ON PAGE 19) 








United States Annuity and 


Life Insurance Company 
Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 
Now is a favorable time to secure a direct contract. Liberal policies, 


gooG commissions, renewal. 
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William T. Smith, Secretary 
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Founded 1868 
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United States of America 


ALBERT M. JOHNSON, Prest. 
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in Life Insurance, are selected as Field Representatives for 
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ROBERT D. LAY, Secretary. 
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WHY DON’T YOU represent a Company 
that helps you make good all the time? We 
have the best agency proposition you can get 
in the Central West. rite us today. 


THE PEORIA LIFE INSURANCE COMPANY 


Peoria, Illinois 











LIFE PRESIDENTS MEET 
TRIUNE PROGRAM A SUCCESS 





Much Interesting Matter Was Pro- 


duced at the Annual Gather- 
ing in New York 





New York, Dec. 9—(Special Corre- 
spondence)—Notwithstanding its rec- 
ord of excellent and important meet- 
ings, the sixth annual meeting of the 
Association of Life Insurance Presi- 
dents, which concluded Friday last, is 
regarded as the best of all. The adop- 
tion of the centrat theme, “The Better- 
ment of Life Insurance Service,” and 
its subdivision. into three sections: 
“The Conservation of Funds,” “Pro- 
longing Lives of Policyholders,” and 
“Fitting the Policy to the Policy- 
holder,” gave the meeting a definite 
turn, while the grouping of the various 
addresses under the sub-topics added 
to them a certain emphasis sometimes, 
perhaps often, lacking at conventions. 
Having started with an admirable pro- 
gram, admirably arranged, the charac- 
ter of the speakers made the meeting 
complete. They were men who spoke 
with authority of matters they knew to 
be true, and what they had to say was 
listened to with profound interest by 
men who realized that what was being 
said had a vital bearing on the business 
of life insurance. It is, therefore, lit- 
tle matter whether the published ac- 
counts of the meeting are widely read 
or not; the men who were there and 
listened are men who will see to it 
that the important points brought out 
are made use of, so far as is practi- 
cable. 

Was a Representative Meeting 

More executives were present than 
at any previous meeting, and they rep- 
resented more important companies. 
There was a more earnest tone than 
has, in the opinion of many, been found 
at any other meeting of the association. 
This was apparent at the very begin- 
ning. The paper by President Ide, of 
the Home Life, pointed out the sacred 
nature of the trust reposed in life in- 
surance companies and showed how 
this trust must not ‘be violated when 
making investments. An analysis of 
railroad securities with reference to 
their availability to Jife insurance in- 
vestors was next given by Chairman 
Walker D. Hines of the executive com- 
mittee of the Atchison, Topeka & Santa 
Fe Railroad, who explained many 
points that have proven stumbling 
blocks to those not so thoroughly post- 
ed as is Mr. Hines. 

Herrick Presents New Views 


Myron T. Herrick presented an en- 
tirely new thought to the consideration 
of the men in charge of investments, 
and did it so earnestly and clearly that 
more than a passing interest was and 
will be taken in the development of 
farm loans along the lines suggested. 
President Tesse R. Clark added.to the 

(CONTINUED ON PAGE 19) 
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LIFE SERVICE BOND COPYRIGHTED CONTRACT—Best contract for conscientious 
and persistent insurance salesmen 

1—GOOD COMMISSIONS 

3.—_CONTAINS FEATURES OF A LIFE INSURANCE POLICY 


Over a half million of insurance placed on COPYRIGHTED MONTHLY 
PENSION BOND POLICY, the unique and unexcelled insurance contract. 


THE LA FAYETTE LIFE INSURANCE COMPANY 


LA FAYETTE, INDIANA 


2.—A LIFE CONTRACT 


Managers Wanted for 
Kansas, Kentucky and Missouri 


BERTRAM DAY, President 











CONFIDENCE IN AGENTS 


DISCUSSION BY N. D. SILLS 


To Be Fitted With Policy, Applicant 
Must Understand Insurance and 
Trust Solicitor 


That an applicant for life insurance, 
to be fitted with a policy suited to his 
needs, must trust the agent sufficiently 
to disclose his family and financial cir- 
curistances, was a point made by Com- 
missioner Hardison of Massachusetts 
in his address at the meeting last week 
of the Life Presidents Association in 
New York. In the discussion that fol- 
lowed this point was taken up by Neil 
D. Sills, president of the National As- 
sociation of Life Underwriters and 
manager of the Sun Life of Canada at 
Richmond, Va. Mr. Sills outlined work 
that is being done by various local as- 
sociations in the way of educating the 
public, besides discussing specific prob- 
lems on the program. He said: 

Young Married Man of 25 


Most men in the field have often been 
asked the question: “What is the best 
policy for an employed married man about 
26 years of age, with no children, no 

ropsrty, who has, first, only a meager 
ncome, or a moderate income, or an 
abundent income?” And the agents all 
over the country are interest in this 
discussion here today. 

The man with a meager income, as esti- 
mated by Mr. Cox’s indication, is one with 
somewhere between $1,000 and $2,000, so 
I have taken $1,500 as the basis, or $125 
@ month. I believe that the average man 
has to make up his budget for the year, 
for his monthly expenses, to see how 
much he has left for some of the other 
things. This man would likely have to 
pay out $25 for house rent, $35 for groc- 
eries and meats, $5 for water and light, 
10 for fuel, $10 for clothes for himself, 

for traveling and incidentals, and 
about $18 for an allowance for his wife, 
making $110, and he would possibly have 
about $15 left for life insurance. 
Should Protect Wife 

His principal idea, I believe, should be 
protection for his wife. This $15 a month 
would buy about $8,000 life insurance on 
the ordinary life plan, which I think 
should be payable, the first thousand in 
one }ump sum in case of his death, and 
the balance in monthly income. 

The man with a derate i , as 
estimated, was between $2,000 and $4,000, 
so I have taken $3,000 or $250 per month. 
This man in dividing up his budget would 
find that he would have to pay out about 
$175 a month for household expenses, 
servants and the necessities. He would 
have about $75 a month left for invest- 
ment and for life insurance. I believe 
thet this man now is up to the point 
where he should take mostly 20-pay life 
insurance. He wants some policy where 
he feels that he will get a benefit for his 
later years. I believe that man should 
carry $10,000 20-pay life, and $5,000 
ordinary life, $2,000 payable in one lump 
sum in case of his death, and $8,000 to 
be paid in monthly income. 

Man With Abundant Income 


The man with the abundant income, 
$4,600 and up, as estimated, we have 
taken on the basis of $6,000 or $500 per 
month. We feel that that man ought to 
carry at least $20,000 20-pay life and 
$20,090 straight life. This would erable 
his beneficiary to draw in the neighbor- 
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hood of $200 a month if he were taken 
away. 

The permanent structure has unques- 
tionably got to be built on some firm 
foundation, and in order for the appli- 
cant to get the best policy suited to him, 
it is necessary for him to have some 
knowledge of the insurance business, and 
the different policies, and to have con- 
fidence in the ability and integrity of the 
agent. I believe that this can be best 
brought about by continuing the great 
campaign started several years ago on 
education, and so ably discussed, I think 
at your fourth annual meeting of this 
body. Seeing the need of this the Na- 
tional Association of Life Underwriters, 
at the twenty-third convention in Mem- 
phis last October, passed a resolution and 
appointed a committee on publicity, edu- 
cation and conservation, with the central 
idea of life insurance education. All the 
publicity that we are trying to accom- 
Plish is along the line of education, and 
the one particular feature that we are 
trying to yy this year as much as pos- 
sible is that of education through uni- 
versities, colleges and high schools. 

Lectures in Universities 

The Cleveland Association of Life Un- 
derwriters has put a course of lectures 
in the Western Reserve University. The 
Atlanta association is endeavoring to put 
a course of lectures in state universities. 
A week ago today in Rochester the sec- 
retary of the association delivered two 
lectures, and last Monday the Syracuse as- 
sociation had an engagement with Chan- 
cellor Day to arrange for putting a course 
of lectures in the university at Syracuse. 
Others are preparing. In Richmond, Va., 
arrangements have been made to put a 
course of three or four lectures in the 
high schools. Our idea is this: The 
high school brings the boys and girls 
who are at the keen age to a knowledge 
of life insurance, and that night at home, 
around the supper table with father and 
mother, they talk about life insurance, 
right in the home where the agent does 
not have the privilege of getting. 

Given by Local Men 

We recommend at all times that these 
lectures shall be given by local insur- 
ance men, with the assistance frequently 
of the man from the head office. Our rea- 
son is this: we realize, if we can have 
courses of lectures, whereby men would 
become acquainted with the principles of 
insurance, that they will buy more. We 
need, not more men to take out a policy 
for $150,000 or $500,000, but we need to 
have the average man take more insur- 
ance; adjust it, if you will, and it is 
better for the company, and better for 
our people. 

We want these local men to give these 
lectures for this reason: It will help 
them to get better posted, and then they 
will stand better among the business men, 
who will say, “These fellows are giving 
lectures on insurance; therefore they 
know their business; we can safely trust 
them for counsel along certain lines of 
insurance.” It raises the business in that 
locality, and it immediately establishes 
in that community confidence in, the minds 
of the people who are going to insure, 
and they frequently invite in the insur- 
ance man as their counsellor, in connec- 
tion with the insurance which I think is 
as it should be. 





The Western Underwriter is desirous of 
securing the address of John V. D. Linden 
and would be glad to hear from him per- 
sonally, or through any agency with 
which he may now be connected. 


The Cleveland Life Insurance Company 


has quite the best financial and business backing of any of 
the younger companies organized in recent years. AGENTS 
IN SELECTING A COMPANY should carefully study the 
principles back of the management and the character of the 
men who are responsible for its future. 


Write WILLIAM H. HUNT, President 


THE CLEVELAND LIFE INSURANCE CO. 
Cleveland, Ohio 


Life—Health—Accident Insurance 








The Best Company to Work For is one which 


is making.the most rapid progress because, among other good points, it grants 

the most complete protection to policyholders through combinations of Life In- 

surance, Permanent Disability insurance and Weekly Indemnity for loss of time. 
For agencies address 


The Columbian National Life Insurance Company 


BOSTON, 


Artuur E.Cuitps, President | Wrtam C. Jounson, Vice President and General Manager 














Opportunity for ambitious young men is of- 
fered by this Company in Managing Agents’ 
contracts involving highest commissions and 
renewals, together with salary contingencies. 
@ Two new districts to be opened up in Ohio 
in 1913. We invite correspondence from ex- 
perienced personal writers and organizers 
whose record will bear investigation. No 
others need apply. 
@The record made by our present Agency 
Managers speaks for itself. 

Address, B. F. REINMUND, coLumBus, OHIO 


‘ ‘ HARD 
A Combination 7% fear 
Ordinary Life 


Commercial Casualty 
Industrial Life Industrial Casualty 


Opportunity grows with growth. That’s what you want. 
A General Agency will be the money maker for the right man and 
we have them to offer. 


Wisconsin National Life Ins. Co. 
OSHKOSH, WISCONSIN 





DR. W. O. THOMPSON, President. 

































NON -PARTIC 
Age 35 


Cash or LoanValues Paid-upLife Policy 








RATES AND VALUES 


$500.00 Insurance et em, CS 


GUARANTEED VALUES FOR TWENTY YEARS 











The Liberal Life Assurance Company #& Indiana 


SPECIAL OFFER 


We will issue in pours or to individuals, our FIVE HUNDRED DOLLAR SPECIAL 


NG TERM AND LIMITED PAYMENT LIFE POLICY 


COST OF INSURANCE FOR TWENTY YEARS 
Se Sy Maen $157.00 


Free alos ot ond of Twenty ¥ 53.50 
t end 0} en ears - - - 

Cae BOs PROTECTION-IN TWENTY YEARS 103.50 

Detendediesenss NETAMNUALCOST - - - + + - 6B 


Order of M: r{ th two with- 
We wil accept members in good standing who ae oie ie cod health, in classes of TWENTY-FIVE OR MORE, 
Liberal Contracts and Territory open to Men of Ability. Write at once for further information. 
ARTHUR H. JONES, President LIBERAL LIFE ASSURANCE COMPANY, Anderson, Indiana 


W. H. HINTON, Secretary 
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District 
Managers 
and 


Favorable attention is essential to a successful canvass. We 
have the Policy Contracts which Secure Attention and Hold the 
prospect and which will Interest him until you get Action. 

We want a few District Managers; men can who 








uce and 





Men. information. 





Local Agents, otzsnize « local agency force. 
600 Stockholders and thousands of good leads through them 


Our system of handling young men who are desirous of engag- 
Inexpe rienced ing in the Life Insurance business is unexcelled. 





Write for 


Conservative Life Insurance 
Company, :: of Indiana 


HEAD OFFICES, - SOUTH BEND 
J. W. FITZ GIBBON, J. G. A. BOYD, Supt. of Agents 











Vice-Pres. & General Manager 618 Hume-Mansur Bldg. 
SOUTH BEND, INDIANA INDIANAPOLIS, INDIAN. 











MOST VALUABLE ASSETS 


TALK BY WILLIAM D. WYMAN 





Contented Body of Policyholders In 
First Place—Discontent Due to 
Misfit Policies 





William D. Wyman, president of the 
Berkshire Life, was one of those who 
took part in the discussion on “Fitting 
the Policy to the Policyholder” at the 
meeting of the’ Life Presidents’ Asso- 
ciation in New York last week. He 
spoke as follows: 


It has been often stated that one of 
the most valuable assets of a life in- 
surance company is a body of contented 
policyholders. Where you find a discon- 
tented policyholder he is a man who had 
been misfitted as to the kind of policy 
which he is carrying. 

Pull of Privileges, Not Conditions 

There has never been a time in life 
insurance when the policyholder has re- 
ceived as much for his money in the way 
of a policy as he does at the present day. 
The old policy of years ago, which was 
full of exceptions, which provided that 
under many conditions the policy could 
not be collected, has been supplemented 
by the modern up-to-date policy which is 
just as full of privileges as the old pol- 
icy was full of conditions. The applicant 
of the present day, however, cannot, with- 
out a guide, understand the present policy. 
He cannot travel through it and pick out 
and understand the many privileges which 
are granted to him under it. 

Question Not a New One 

This question of fitting the policy to 
the policyholder is not a new one. I 
remember some thirty years ago, in at- 
tempting to fit the policy to the policy- 
holder, when I first started out with a 
rate book; we had a little circular to aid 
us and aid the policyholder in making 
this selection. That circular is thirty 
years old. The subject of it is, “What 
plan shall I choose?” The plan selected 
for the policyholder in that circular was 
a 20-payment life policy. The argument 
which is carried through it in explaining 
this policy is that that policy struck the 
golden mean between the low rate of an 
ordinary life policy and the high rate of 
a 20-year endowment policy. It was 
found even then that when men took an 
ordinary life policy and succeeded in life 
they would wish later on that they had 
taken a limited payment life. 


Wished for Ordinary Life 


Many men who took endowment poli- 
cies in those days, who did not meet with 
the success in life which they expected, 
later on wished they had an ordinary life 
Dolicy. And I believe that the agents of 
the country who followed that line of ar- 
gument and wrote mostly applications for 
20-payment life policies, acted conscien- 
tiously in what they believed was in the 
best interests of the policyholder. 

That circular was followed later by one 
dated Dec. 20, 1890. This article was 
quoted from the United States Review. It 
is an extract from an article written by 
one of the most successful life insurance 
agents and solicitors in this country, a 
gentleman who has rounded out fifty years 
of successful work. He was a prince 











Good Places forMen Who Work 


—ohe egpltentene end diiva velidies 
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capacity fer corvice i, large. » {daw 
able of productive tertitory. 
UNION MUTUAL ‘LIFE INSURANCE CO. 
PORTLAND, MAINE 
FRED E. RICHARDS, President 


Addr . 
ose ALBERT E. AWDE. Pupetiggentent 























among the fieldworkers. _His name was 
I. Leighton Register, of Philadelphia. 
Circular Shows Cycle 

This circular is a short one, and I will 
read it to you gentlemen to show that 
then this question was being seriously 
considered: 

“The old saying that out of every hun- 
dred tradesmen or business men only five 
succeed and the rest fail, is not an ac- 
curate statement. Up to about the age 
of 50, the majority of men succeed in 
business. The dangers generally occur 
among those who continue in business 
after they have grown too old to know 
how to manage to keep up with the times. 
I knew a man who started in business 
having as capital certain elements of 
character that were better than money— 
ability, energy, industry, opportunity and 
uprightness. Working on this firm foun- 
dation, he accumulated $25,000 when 25 
years of age, at 30 he was worth $50,000, 
at 40 $100,000, at 50 $200,000. At 60 he 
began to lose money, having reached the 
period when newer ideas were crowding 
him out of the beaten track, and when he 
began to lose his grip. At 70 he had lost 
all, and at 80 he was buried by the hands 
of charity. 

Policy Would Have Aided 


-“Had he known the value of life in- 
surance and during the productive period 
of life taken a portion of his income to 
secure a policy payable at 60 or 65 
when his circumstances changed, he would 
have played well the many parts of the 
seven ages of life.” 

Thousands of those circulars were cir- 
culated to procure business, and it re- 
sulted in a large amount of business I 
believe. 

In fitting the policy to the policyholder 
an officer and agent, it seems to me, 
should consider two things: Not only 
the danger of the applicant dying at an 
early age, but the danger of his living, 
and living possibly to be old and poor, 
and living to such a time in life when 
he may be dependent upon others, and 
bitter is that condition where he does not 
have the wherewithal to supply him in 
his declining years. 

Policy for Young Man 

Mr. Cox asked me to say a word today 
in reference to No. 7 on this slip, a young 
man 20 to 30 years of age, unmarried, no 
immediate matrimonial prospects, no de- 
pendents, moderate income. By moder- 
ate income he refers to an income from 
$2,000 to $4,000. There are very few 
young men at 20 years of age who have 
an income of two thousand dollars. There 
is no better method by which a young 
man can commence his life’s savings than 
by taking out a life insurance policy. He 
should at least expend one-twelfth of his 
incOme, one month’s wages out of twelve 
should be saved and devoted to carrying 
life insurance. 


Recommends Modern Ordinary Life 


And if I were to recommend a policy 
for that young man would rec- 
ommend for him the modern ordinary 
life policy. In those early days 
he can carry more _ protection for 
father or mother, and later on for 
his family, which is sure to come, for 
he is the right kind of young man. The 
modern life policy as issued by all of 
our companies is convertible by slightly 
increased payments to all forms of life 
and endowment policies which we issue. 

He can carry that on, if he succeeds 
in life, to such a time as he can make 
this change. It contains all the privileges 
of change of beneficiary, and so forth, 
with which you are all familiar. 

The best method we know, and the only 
method we know to fit the policyholder 
to the agent is by equipping and sending 
out a good organization of men, honest, 
intelligent, well equipped life insurance 
agents. Today it seems to me that our 
companies are represented in this depart- 
ment by the finest body of men who ever 
carried a rate book. 





Some Proposed Changes 
A tentative draft of amendments to 
the antirebate law of Illinois makes the 
company amenable to fine only when it 
can be proved that it had knowledge of 
the agent rebating or was responsible. 
The recipient of a rebate is made 
equally guilty with the agent. Im- 

munity is given to the informer. 








The Provident Life and Trust Company 
OF PHILADELPHIA 


Insurance in Force (Paid-for Basis) eeeee Pervert iii itt ee ee 
Assets (market value December 31, 1911).......cecscsccececsccserscececcrsseseeeecseeesesenee st 0018, 966.96 


Contingency Reserve (Including Capital Stock $1,000,000) se0eees+ecceescccce:soecessccces secce® CTO MISS 


The new endowment policy of the Provident may be converted at maturity into a 
joint monthly income on tne as either insured or beneficiary shall live. 


. q fI artment 
J. Thomas Mosse; Movin, Massanin te 














Has a New and Complete 
“Kit of Tools” for YOU. 


Writes Ordinary and Industrial 


NATIONAL 


PROGRESSIVE 
LIFE 


INSURANCE COMPANY Containing every Up-to-date Sestune. 
ODD FELLOWS TEMPLE 

JOHN J. RADEL. JOHN F. RUEHLMANN. 
CINCINNATI, O. President Secretary 














The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 


ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


THE WABASH LIFE 


DANVILLE, ILL. 


Otto Schenk, President 





A. L. WARD, Pres. S. W. INNS, Secy. 


Some of the “Richest” territory in the 
West now opened for contract. @Let us 
have your selection as soon as possible. 


Address, N. H. MACQUEEN, Vice-President and Director of Agencies 


A strong Company, writing the policies agents like to sell. 


Old Colony Life Insurance Co. 
of Chicago, Illinois 


As sound in principles and as honorable in its 
dealings with Agents and Policy Holders as 
were the Colonists who founded this revublic. 








@For choice direct General Agency contracts 
in Illinois, Wisconsin and Michigan, write the 
Company, Old Colony Building, Chicago, II. 
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A. J. CONOVER, President 


THE GEM CITY LIFE INSURANCE COMPANY 


HOME OFFICE, DAYTON, OHIO 


Operating in Ohio, Indiana and Michigan only. 
with successful local agents who are capable of broader work. Will give 
exclusive territory as general agent in both Life and Accident Departments. A splendid 
opportunity with a young Company in a splendid financial condition. 

Inquiries will be treated strictly confidential 


H. R. STAPP, General Manager 
We wish to get in touch 











TURN 


URGES 


BACK TO SOURCE 
LOCAL 





INVESTMENTS 





Senator Luke Lea Says Companies 
Should Build Up Fields Where 
Money Originates 





Speaking on “The Call of the South 
for Life Insurance Investments” at the 
meeting of the Life Presidents’ Asso- 
ciation at New York last week, Senator 
Luke Lea of Tennessee advocated the 
voluntary investment of life insurance 
reserves in the territory where they 
originate. He said the Robertson law 
of Texas is unjust because it forces a 
market for unworthy securities. As a 
matter of good business policy, how- 
ever, he held that life companies should 
build up the territory where the insur- 
ance is written. Every dollar returned 
to the field, he declared, means an- 
other dollar for the payment of pre- 
miums. 

Senator Lea said in part: 


Several millions of policyholders are 
periodically placing in your care and un- 
der your control their respective premium 
payments amounting to billions, in re- 
turn for the protection which you guaran- 
tee them and their posterity against the 
day when their earning power ceases, Out 
of every premium there must be set aside 
a sum which with a minimum interest 
earning affords a warranty for the ful- 
fillment of each insurance contract. 

Very wisely the laws of each state have 
prescribed the character of securities in 
which these reserve or trust funds shall 
be invested. There can, therefore, be no 
discussion as to what these reserves 
should be invested in, but a question of 
great importance, not only to the insur- 
ance companies, but to the sections of 
the country from whence come the in- 
surance premiums, is: Where shall these 
reserves be invested? 

Advocates Local Investments 

The subject assigned is one with espe- 
cial reference te the south as a desirable 
fleld for investment, but the underlying 
principle of such a subject deals with the 
entire investment of insurance reserve 
funds. That is, the insurance reserve 
funds should be invested as far as prac- 
ticable in the territory or section from 
which those reserves are derived. It is 
not only a wrong to the section from 
which the premiums out of which the re- 
serve fund is created, but an injustice 
to the company investing this reserve 
fund, for the reserve funds arising from 
one state or section of our country to be 
employed in aiding in the upbuilding of 
another section, to the detriment of the 
originating section, provided, of course, 
the originating section can, as is the 
case in nearly page state in the Union, 
afford satisfactory investments for these 
funds, 

Recognize Merits of Claim 

No one can be a true friend of an in- 
dividual or an institution without speak- 
ing criticism that is not carping but sin- 
cere, and every friend of the life insur- 
ance system does an injustice to the sys- 
tem when he fafls to urge the adoption 
of this principle. It is one of the grati- 
fying signs of the times that insurance 
companies are recognizing the merits of 
this proposition and are by practice seek- 
ing to carry it into effect. There has 
been much complaint, however, that this 
policy is aot as generally prevalent as 
equity demands. There has been and is 
now just complaint from the south that 
there is not adequate investment in it 
of the insurance reserves created out of 
the premiums paid by the south. 

Sentiment Sound, Law Unjust 

This complaint found drastic expression 
in Texas in a statute requiring all com- 
panies doing business in Texas in a sta- 
tute requiring all companies doing busi- 
ness in Texas to invest in that state a 
specified portion of the reserves created 
by Texas policyholders. As a result of 
this law, most of the standard companies 





withdrew from Texas, and both Texas 
and the insurance companies were the 
losers thereby. The sentiment underly- 
ing such a law is proper. The law itself 
an injustice, for it guarantees a market 
for questionable securities. 
Belongs to Managerial Judgment 

While a major portion of Texas reserves 
should, if practicable, be invested in 
Texas securities, the law itself was un- 
sound, for the reason that this is not a 
proper matter for legislation, but is one 
that peculiarly belongs -to sound man- 
agerial judgment and as is created and 
fostered by your association. Such a 
viewpoint as to the impropriety of sta- 
tutory requirement on the subject, places 
the responsibility upon our life insurance 
executives to give consideration to the 
equities of each section. If the public 
becomes satisfied that such consideration 
is generally being given, there would be 


small danger of the Texas idea becom-. 


ing contagious and afflicting insurance 
companies and policyholders alike in other 
states. Otherwise, there may be Texas 
breakers ahead in other states. 

Primarily of Interest to Companies 

The wisdom of the policy of insurance 
managements giving preference in invest- 
ment to the localities from which funds 
are derived, is so patent as not to admit 
of contrary argument. It is primarily 
of interest and vital importance to the 
companies themselves. Every dollar of 
insurance premiums paid by Tennessee, 
for example, which as part of a reserve 
fund is reinvested in Tennessee, furnishes 
another dollar with which additional life 
insurance premiums may be paid in Ten- 
nessee. On the contrary, every dollar of 
reserve fund paid by Tennessee policy- 
holders and invested in another or a com- 
petitive section of the country, renders 
one dollar less available tor investment 
by Tennesseans in additional life insur- 
ance. 


Argument Against New Companies 


There are at this time but few stan- 
dard life insurance companies other than 


those having their home offices in the. 


east, and every dollar of insurance pre- 
miums returned for investment to the 
originating section, is the strongest and 
most effective argument against the or- 
ganization and upbuilding of new insur- 
ance companies. 

Admitted that insurance is alike a ne- 
cessity and a benefaction, it is of tre- 
mendous importance from the standpoint 
of the individual that each section be en- 
couraged in every way possible to in- 
crease its insurance. From a commun- 
ity’s standpoint, it is of the greatest im- 
portance that the resources of each sec- 
tion be developed along its natural lines, 
and it is therefore urgent that the funds 
which far-seeing wisdom invests in pro- 
tection against the loss of life be re- 
turned to that section to be available for 
reinvestment in safe securities. 

(Senator Lea then pointed out the pos- 
sibilities of the south as an investment 
field, and urged the establishment of a 
system of agricultural credits.) 





Object to Brokerage Price 

Some agents in a few offices in Chi- 
cago are up in arms against the com- 
pensation their managers are paying 
for brokerage. They say that not- 
withstanding they are giving all their 
time to the business and are making 
the interests of their companies their 
own, yet when brokerage business is 
offered by an outsider, the office pays 
just as much for it as the full time 
agents get. This is causing some 
agents to cast about for new connec- 
tions. 





Campaigns for Mobile Law 

In his campaign for better insur- 
ance laws Commissioner Darst of West 
Virginia advocates the adoption of the 
Mobile bill. He says the present stat- 
utes governing fraternals do not re- 
quire a society to make provision for 
meeting future obligations and that 
there can be only one result when an 
organization writes at inadequate rates. 


Citizens Union Life Insurance Co. 
1106 Engineers Building CLEVELAND, OHIO 
Chas. mR Wickham, Fre» President and General Manager 
basis that eit va tend ep em of Fhe maecay Any Saneatlinstohine There 


is room for more stock salesmen who can place stock at a fair margin of expense. We 
employ only high-class men whose references are fi . No stock is soid through 
misrepresentation. 


Address the President 


COMMON SENSE 


The agent who is making good money, is grow- 

ing in business and in favor with his people 

and the G. N. L. I. Co., has planted himself 

upon the solid rock of success) KEEP YOUR 

EYE ON HIM! WATCH HIM GROW! 
A Few Openings For Good Men. 


JOSEPH STOUT, President. 


SOUTH BEND 

















LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 





OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN_ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 


STOCK SALESMEN 


The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. Address 


DEPARTMENT ORGANIZATION AND DEVELOPMENT 
Swetland Building CLEVELAND, OHIO 


A Penn Mutual Premium, less a Penn Mutual 

Dividend, a Penn Mutual Policy, 

Penn Mutual Values, makes an Insur- 

ence Proposition which in th 
unsurpassed 


e sum of all ite 
Benefits, is for net low cost and care 
of interest of 














‘A Life Pension for You’’ 





The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 


Procrastination is the thief of time 


A new idea in life insurance 

that a s to self-interest. 
Best seller in the market today. 
Write for the booklet. 


The Fidelity Mutual Life 


INSURANCE COMPANY 
L.G.FOUSE, Pres. PHILADELPHIA 

















for a 


Western Life Indemnity Company 


Masonic Temple 
Chicago * 





Gen. Geo. M. Moulton, President 


J. L. Mitchell, Genl. Agency Manager 
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. “*Bwerybody Isn’t Doing It” I 
the FPrankiin Way 
THE FRANKLIN LIFE HAS MADE PROGRESS IN “ TWENTIETH CENTURY” STYLE, STEADILY ADDING, YEAR BY YEAR, TO ITS STRENGTH. 
These five columns tell the Franklin Story since the beginning of the present century: 
ADMITTED ASSETS LEGAL RESERVE JAN. Ist. CAPITAL, SURPLUS AND SPECIAL FUNDS OUTSTANDING INSURANCE 
$ 812,173.75 $ 586,628.00 1900 $164,862,94 $15,706,191.00 
1,010,244.29 778,967.00 1901 207,736.16 088,564. 
1,256,166.47 994,961.00 1902 218,001.14 21,549,750.00 
1,550,786.85 1,236,492.00 1903 276,464.44 24,102,794.00 
1,890,136.42 1,553,452.00 1904 307,223.19 26,387,192.00 
2,287, 72 1,920,235. 1905 336,182.29 29,523,386.00 
2,811,177.31 2,348,017.00 1906 410,358.53 32,068,660.00 
{ 2,797 417.00 1907 477,626.08 33,465,050.00 
3,962,797.60 3,282,767 .00 1908 623,631.03 33,574,330.00 
4,610,730.89 3,750,096.00 1909 706,682.24 35,460,107.00 
5,064,430.36 4,086,157.00 1910 768,074,19 36,853,610,00 
5,430,804.85 4,312,432.00 1911 876,430.02 40,021,110.00 
5,732,085.84 4,583,720.00 1912 903,906.17 42,410,962.00 
OLDEST AND STRONGEST . . 
ILLINOIS COMPANY The Franklin Life Insurance Company 
SPRINGFIELD. ILLINGOIS 

















CONSIDERS MAN OF 35 


CIRCUMSTANCES AFFECT NEED 





Henry Moir of Home Life Would Re- 
gard Temperament as Well as 
Financial Condition 





In the discussion on “Fitting the 
Policy to the Policyholder” at the 
meeting of the Life Presidents’ Asso- 
ciation in New York last week, Henry 
Moir, assistant actuary of the Home 
Life, offered the suggestion that the 
temperament, or rather the thrift, of 
the prospect should be taken into con- 
sideration. It was his idea that a “free 
spender” should carry heavy insurance. 
Mr. Moir discussed propositions for 
men of 35 in different circumstances. 
He said: 

Engaged in Hazardous Business 

I have been asked to add a few re- 
marks on the subject of fitting the pol- 
icy to the policyholder, with particular 
reference to the circumstances of a mar- 
ried man, age 35, with three young chil- 
dren, and who is engaged in a business 
subject to serious hazard of loss. 

Up to this point the circumstances are 
not uncommon where such cases arise, 
but after this point it is suggested that 
we consider three types of men—the first 
with a meager income, the second with 
a moderate income, and the third with 
an abundant income. 

My advice to the man with the meager 
income would be emphatic and would 
have nothing whatever to do with life 
insurance. It would be to get out of 
his hazardous occupation as quickly as 
he could because the only excuse for a 
man being in an occupation of this type 
is that he has possibilities of making 
an abundant income; otherwise there is 
no sense in incurring the hazard. 

Are Interesting Subjects 

People in business subject to serious 
hazard of loss are interesting subjects 
for life insurance. Often they are lov- 
ing husbands; and if so they are large 
patrons of the life insurance companies. 
Those who are really and truly wealthy 
do not generally carry the largest lines 
of life insurance—they don’t need it. But 
in practice we find that the venturesome 
business men have the largest policies, 
and too often they take the cheapest form 
of insurance they can obtain—even term 
insurance—and seldom anything at a 
higher premium than the ordinary life 
rate. Moreover, it is this type of risk 
which causes the condition in life insur- 
ance peculiar to America, whereby the 
mortality rate amongst policies of large 
amount is considerably greater than the 
rate amongst policies of small amount. 

Not Viewed With Favor 

Accordingly they are not viewed with 
particular favor by the life insurance 
companies. I have been inclined to call 
this a temperamental risk arising out of 
conditions which are encouraged by the 
general prosperity and wonderful possi- 
bilities of this country. Such people need 
more than anything else a thorough train- 
ing in habits of thrift. Their ebullience 
and gay unconcern should be toned down, 
and they should be led to realize the 
seriousness of incurring obligations in- 
volving others and which are predicated 
on optimisitic ideas on their part. 

The man with an abundant income 
from such a business should therefore 
be taught the value of an endowment pol- 
icy, whereby a considerable part of his 
income would be set aside in a safe, 
sound and conservative investment. It 
is probably not too much to say that a 
man of this type should set aside as 





much as 20 percent or 25 percent of his 
annual income during times of prosperity 
in such forms of life insurance; and most 
of it should be taken in favor of his wife 
and children so as to form a complete 
and sure protection for them in all cir- 
cumstances, 

Endowments Maturing in Old Age 

Some of the insurance might perhaps 
be taken on the 10-payment life plan, 
but it would be better still to take en- 
dowments maturing at ages 60, 65 or even 
70, paying for these policies by ten pay- 
ments. man cannot continue a busi- 
ness subject to serious hazard of loss 
in his old age; such business needs the 
alert vigor of youth or middle age, ac- 
cordingly provision against old age should 
be made in the heyday of youthful 
strength. Such policies build up rapidly 
an estate which soon brings about a com- 
fortable feeling of security and banishes 
the gloomy view of the mortality ques- 
tion under such types to which I have 
already referred. 

Not Pamiliar With Circumstances 

But this is a recommendation based on 


theoretical grounds and upon what ought | 


to be. What it is is a very different mat- 
ter, and agents rarely have the incentive 
to argue with a man of this type against 
insurance on the ordinary life plan and 
in favor of high priced insurance along 
savings bank principles. Moreover, in 
the large cities agents do not have the 
familiarity with the financial conditions 
of applicants which this subject indi- 
cates. In a large city an agent often can- 
not tell whether a man’s income may be 
$3,000 or $20,000 a year; nor does he know 
whether the business is a hazardous or 
a safe one. In country districts agents 
have an opportunity of being better 
posted, but in the large cities they sel- 
dom know even the manner of life of 
the people they solicit for insurance. 
Insure at Lowest Premium 

Accordingly the general practice in such 
a group as I am now discussing is for 
these people to take large amounts of in- 
surance at the lowest possible premium 
rates when they can be convinced of the 
value of life insurance at all. Many of 
such men also are alert and intelligent 
enough to say, “Why, I can invest my 
money better in my business.” Often 
that is perfectly true, they can invest 
their money better in their business, but 
these are the very men who do not do 
it. They are the very men who spend the 
money, and what I would recommend they 
should put into endowment insurance is 
money they would otherwise spend. In 
other words, it is a question of education 
in thrift rather than pure insurance talk. 
Yet I think it is apparent that this prac- 
tice is exactly contrary to what ought 
to be. 





Held Agency School 

About eighty men attended the 
agency school of the St. Louis office 
of the Equitable Life of New York. 
They were accompanied by twenty 
women relatives, who were the guests 
of the company at a theater party while 
the men attended an evening session 
of the school. Courtney Barber, one of 
the general agents of the company at 
Chicago, addressed the agents on “In- 
surance Salesmanship” and “Life In- 
surance as a Profession.” 

The Equitable general agency at St. 
Louis has removed its office from the 
second to the fifth floor of the Equita- 
ble building in order to secure addi- 
tional space needed. W. E. Billheimer, 
inspector of agencies, who was recently 
transferred to St. Louis from Little 
Rock, has added twelve women agents 
to his force in St. Louis. 





We Are Now in Our 
Magnificent New Building 


We have the most liberal policy contracts with every ap- 
proved selling feature, including double indemnity if death 
results from an accident, and total disability clause that is 
simple, plain and broad. A company that has in its fifth 
ear more than $1,000,000.00 in assets and will this year 
ead every other old line, legal reserve life insurance com- 
pany in its Home City. Good reliable agents that want a 
clean proposition are requested to write today for territory. 


JAMES R. DUFFIN, Pres’t 











GEORGE G. SUMMERS, Secy 


INTER-SOUTHERN LIFE WSURANGE 
LOUISVILLE, KY. 


Guarantee Fund Life 
Association 


OMAHA :: NEBRASKA 
ORGANIZED JANUARY 2, 1902 

















Assets, October 1, 1912 . : ° $919,054.76 
Reserve Fund, October 1, 1912 . , . , ° 746,516.40 
Securities with State Department, October 1,1912 . é e 416,787.60 


Rate per thousand, age 35 (other ages in proportion) $8.75 
Mortality Cost per each $1,000 Insurance, mean amount, year 1911, $3.10 
Depository Banks appointed, 1517 


The security for payment of future losses in proportion to total losses sustained since 
organization, is in the ratio of $4.50 to $1.00 


Licensed in California, Iowa, Illinois, Kansas, Indiana, Michigan, Montana, 
Nebraska, North Dakota, Oklahoma, Oregon, South Dakota, Idaho, Wash- 
ington, Texas and Wyoming, and preparing to enter Missouri. 


Men capable of producing the best class of business 
wanted as State Managers and Solicitors. 
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OPPOSES TERM POLICIES 


VIPOND HAS SOLD ONLY TWO 
Every Premium Should Increase the 
Equity of the Assured, Says Ca- 
nadian Speaker 





In practically every case, savings 
should be combined with life insurance, 
and therefore term insurance should 
seldom be sold, said A. Homer Vipond, 
ex-president of the Canadian Associa- 
tion of Life Underwriters, who took 
part in the discussion of the topic, 
‘Fitting the Policy to the Policy- 
holder,” at the Life Presidents’ Asso- 
ciation meeting in New York last week. 

In general, Mr. Vipond favored the 
20-payment life form, for a man of 35. 
His remarks were as follows: 

Can Come Close to Mark 

In discussing the kind and amount of 
insurance best fitted to the subject al- 
lotted me for consideration, being that 
of @ married man with three children 
from 2 to 10 years of age, possessing 
no property and with a varying income 
as an employe. I feel that while it would 
be impossible to fix a definite amount 
and select a particular kind of policy that 
would be best fitted in every way to meet 
the needs of the case ey of 
whatever circumstances might exist, yet 
I am more or less convinced that in the 
majority of cases we can come very close 
to a mark, 

First let me say, that the kind of in- 
surance best fitted to fully meet the re- 
quirements of this case would be, in my 
opinion, a good old 20-payment life pol- 
icy, without any frills. A man 35 years 
of age can reasonably expect to have 
at least twenty good productive years in 
which to pay premiums, still leaving 
about twelve years of a surplus from his 
expectation in which to enjoy the fruits 
of his labors without the burden of hav- 
ing to maintain his insurance by con- 
tinued payment during his declining days. 
This condition of affairs must make for 
longevity, happiness and all that is best 
as the God given endowment of the human 
race. 

Combines Protection with Investment 


Secondly, the combined features of rea- 
sonable protection and moderate invest- 
ment that characterize the limited pay- 
ment life policy that are so essential for 
the salaried man with a meager or a 
moderate income, seem to me to meet the 
requirements of this case in a marked 
degree. It is not only most important 
that a reasonable amount of insurance 
should be carried, but it is most essen- 
tial that every dollar so spent should be 
a@ dollar saved. The absence of property 
or a profitable business on the credit side 
of the ledger undoubtedly mean that the 
main provision made for future depen- 
dency will be the money thus accumu- 
lated. I am strongly of the opinion that 
the man who buys insurance for the pro- 
tection of his ay should, by the pay- 
ment of each premium, help to increase 
the reserve on his policy, and thus add 
to his equity under the contract avail- 
able for future needs. 

Too Much Term Insurance Sold 


If he fails to do this he is getting 
worse instead of better, the longer he 
lives the more premiums he pays, and 
is practically in the same position as a 
man insured with some fraternal order, 
save as regards the stability of the com- 
pany. Unfortunately this principle is 
not adhered to by all agents and by all 
companies; far too much term insurance 
is being sold as a short cut to getting 
the applicant’s signature or a desire to 
show a large volume of business rather 
than @ determination to further the true 
principles of sound life insurance. I make 
no apology for this statement. I am 
against such practices, believing they are 
against the interest of the policyholder 
and company alike. We sell the kind 
of insurance we set out to sell and a life 
insurance peter delivered to an appli- 
cant should be sold as the result of a 
firm conviction ——— by the agent as 
to its adaptability to the best interest 
and needs of his client. Sixteen years 
in the field, during which time I have 
sold two term policies, have convinced 
me beyond a doubt that the kind of in- 
surance we place is determined more by 





the presentation of the facts by the agent 
rather than by the income of the as- 


sured. 
Disposition to Save 

Regarding the amount of insurance that 
one should buy with a meager, moderate 
or abundant income, first let me say that 
we have all learned by experience that 
a man’s ability to save money is not de- 
termined so much by the amount of his 
income as it is by his disposition to save. 
I have today among my clients some who 
with an income of less than $1,000 per 
annum, are paying for $5,000 insurance 
with greater ease than others are doing 
with several times that income. It is 
safe to say that the average man we 
meet is generally under-insured rather 
than over-insured, the tendency being to 
carry the minimum rather than the maxi- 
mum amount; this being so, the agent is 
fully justified in selling in most cases 
to the limit of his ability, particularly 
with such an adverse inclination toward 
insurance to overcome. 

Carry $5,000 on $1,000 Income 

If it is feasible and just to set aside 
a tenth of one’s income for church and 
charities, and it is ——., conceded to 
be so, being borne out by Holy writ, an 
even greater amount than this should be 
invested for the security of loved ones 
who are entirely dependent on this form 
of protection against the possibility of 
necessity and want, so that by applying 
about one-half as much more as we give 
away for good purposes to the payment 
of life insurance premiums, we will find 
that the man with a $1,000 income carry- 
ing $5,000 insurance, with $2,000 carrying 
$10,000, and with $4,000 carrying $20,000, 
and in each case a proportionate increase 
on any additional income over the above, 
these amounts I think are fair and in 
keeping with the spirit of the age and 
the demand of the times. 


NELSON TO GIVE FULL TIME 


President of the Scandia Life Will De- 
vote All His Attention to the 
Company 


N. A. Nelson, president of the 
Scandia Life of Chicago, has arranged 
his affairs to give his full time to 
the company after the first of the year 
in view of its growing business and 
larger responsibilities. Mr. Nelson has 
been most successful as a business man. 
He has built the Svea Building & Loan 
Association up to handsome propor- 
tions. He also organized the Chicago 
Cemetery Association with $100,000 
capital He has been looking after 
these two companies as well as the 
Scandia in addition to other interests. 

Mr. Nelson has always taken a deep 
interest in the Scandia and urged some 
years ago that it go on an old line 
basis. He is conservative in his ideas 
and believes in business building on 
solid and permanent lines. The Scan- 
dia has rearranged its home office in 
a more compact form and now Presi- 
dent Nelson and Agency Superin- 
tendent Olson will have their offices 
leading off from the general office. 

The Scandia plans to organize its 
field into divisions and have a field 
superintendent over each following the 
method it adopted in the northwest 
where Gilbert Knudtson is manager of 
the northwest department. 

The Scandia will have its agency 
meeting and banquet in Chicago Jan. 
23. 














John A. Hartigan Has Resigned 

John A. Hartigan, formerly Minne- 
sota insurance commissioner, and since 
leaving office, agency supervisor of the 
Equitable of New York in the north- 
west, will leave the life business, and 
on Jan. 1 will become president of a 
new company dealing in mortgage loans 
and other securities. 





S. D. Martin of St. Louis becomes man- 
ager of the Minnesota Mutual for north- 
eastern Missouri. 





The McKinley National Life Ins. Co. 


Mahoning Bank Building, Youngstown, Ohio 





SIX STOCK SALESMEN to present a high grade 
proposition that is backed by the substantial interests of the 


great Industrial Center. 


INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock $325,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U.S. A. 





The only Life Insurance Company that invests the full reserve 
from premiums, in the states where business is written. 


Issues all forms of non-participating life policies. 


Union Life Insurance Go. 
OF CHICAGO 


HOME OFFICE 


1220 Stock Exchange Building 


S. W. Corner La Salle and Washinéton Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


STOCK SALESMEN 


Million Dollar Illinois Company 


Business Men and Bankers Endorsement 
High Grade Producers—territory ready 
The most attractive proposition today 


MERCHANTS NATIONAL FIRE INSURANCE CO. 
1001 National Life Bidg., CHICAGO 


Can You Write Life Insurance— 
Can You Write Accident and Health Insurance— 
Can You Write Monthly Life, Accident and Health Insurance— 


if the forms of contract are up-to-date and issued by a progressive 
Company with the Management behind the Agent? 














If so, write the PHILADELPHIA LIFE, North American Bldg., today. 





STOCK SALESMEN to assist in placing the $1,000,000 capital stock of 


The Marquette National Fire Insurance Company 
throughout the United States. Leads furnished. 





E. W. ZINSER, General Field Manager, Peoples Gas Building, CHICAGO 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a high 
tate of income from investments, the security behind the policy contracts is given increased and unusual 


stability. ; 
CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITION TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 
Mr. Insurance Producer! ! 
We Can Appreciate You! ! 








We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 
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SHOULD TRAIN AGENTS 
LARGE PERCENT OF FAILURES 


Manager Darby A. Day of Chicago 
Says Fault Lies With the Com- 
panies and Managers 





That more attention should be 
given by companies to the training of 
agents was declared by Darby A. Day, 
manager of the Mutual Life at Chicago, 
in a paper which he read at the meet- 
ing of the Life Presidents’ Association 
in New York last week. Of those who 
take up agency work, only 2 percent 
succeed, according to an estimate cited 
by Mr. Day, and he declared that the 
fault lies with the companies and the 
managers. Much literature is put out 
for the education of the agent in regard 
to insurance, and in fact in most cases 
knowledge of the subject is over- 
worked. Mr. Day would have the 
agent trained in the psychology of 
salesmanship, in love of the business 
and in conscientious service. 

Little Attention in Past 

Mr. Day’s subject was “The De- 
velopment and Conservation of Field 
Forces” and his paper was as follows: 


It is an honor and indeed a privilege to 
address you upon any topic, more partic- 
ularly so to have assigned to me one so 
in accord with my thoughts, so in keep- 
ing with my efforts, during the several 
years it has been my pleasure to have 
played an inconspicuous part in this great 
business of ours—“The Development and 
Conservation of Field Energies.” 

Much -has been done and more has been 
said of the conservation of life. Many 
innovations and reforms have been in- 
stituted in the home offices, agency meth- 
ods and the general management of our 
companies. The progress and success of 
the field man, the soldier upon the firing 
line, has been incident thereto—a by- 
product of the great achievements by you 
gentlemen, the executives of the com- 
panies, along other lines. 

EKnowledge of Subject Overworked 

The literature sent forth by the com- 
panies is largely descriptive of our goods 
and statistical. In some few cases where 
the companies publish through their 
agency department field papers, sugges- 
tions are made and theories promulgated 
for the advancement of the agent, adding 
to his education and improving his knowl- 
edge of our business. It seems to me 
that in most cases knowledge of the sub- 
ject is overworked. We secure an agent 
from the fields of other labors and the 
offices of other professions, induce him by 
painting a picture of the possibilities of 
life insurance to join our cause, march 
with our army, and having won him over 
to us, supply him with a few educational 
leaflets, some literature, rate books, ap- 
plication forms, etc., and “turn him loose” 
with the result that there is a vast waste. 
If I may be pardoned for using this com- 
parison, if the trend in mortality were 
as variable and as uncertain as is the suc- 
cess of the new men who embark in life 
insurance, our science would be indeed 
exploded and our companies would soon 
become bankrupt. Life insurance would 
no longer be the great and glorious insti- 
tution that it is and the energies and 
ability of you gentlemen who handle the 
financial end of the business would be of 
no avail. 

But not so. Aided as we are by the 
various states, governments, medical as- 
sociations, sanitary boards and other in- 
stitutions, in the conservation of life and 
the obliteration of unhealthy conditions, 
the mortality trend is steadily decreas- 
ing and on the wane. 

Instill Love of the Business 
A scientific application could and should 
ie to the agency end of the busi- 
ness. There should obtain a given per- 
centage of successes who embark in the 
business and more thought should be 
given to the instruction of our managers; 
more development made along lines of 
Psychology—to be able to instill in the 
mind of the man who is willing to risk 
his future fortunes with us a love for the 
business and respect for his company’s 
Personnel and honor for its executives, 
backed by an ability to diagnose, as does 
the successful physician; to be able to 
segregate classes of men whom he meets; 
to know his business and be master of it 
and not let it master him. 

This, gentlemen, can be accomplished 
only by the same process that cy 
os Proficiency are attained by men in 


t they now are well pro- 





Experience is a Good Teacher 


The history of the life insurance business proves that the permanently successful agencies have NOT 
been built up on large first year commissions with salaries and advances against renewals. 


THEY HAVE BEEN BUILT ON 
Continuous and Non Forfeitable Renewals 


We are anxious to talk with men who already have records for successful work. To such we will give 


an Old Style General 
arbitrarily. First look up the record of the LINCOLN 


when it said ‘“‘The Lincoln Life is in the 


ARTHUR F. HALL 
1st Vice-Pres. and Gen. Mgr. 


t’s Contract that ts @ sure enough contract—one we cannot cancel 
IFE. Then if you think the New York Insurance Press was right 
hands of men who know how,” write (confidentially if you desire) for our proposition. 
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FORT WAYNE, INDIANA 


WALTER T. SHEPARD 
3rd Vice-Pres. and Mgr. Agencies 
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UNIQUE AGENTS’ CONTRACTS 
BRIEF, EXPLICIT, SAFE, LIBERAL, VESTED RENEWALS 
YOU NEVER SAW ONE LIKE IT 


THE SMALL PRODUCER gets the only square deal ever offered him 


Ohio, Michigan, West Virginia and Kentucky Agents who are alive to op- 
portunities will write for a sample copy 


The Columbus Mutual 


Writes—Life, Health, Accident 


= | 
Entering New States 
after 
Five Years’ 
Successful Operation 
in Ohio 
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vided with. Let your managers tabulate 
the number of men employed, the per- 
centage who obtain mediocre success, the 
percentage who are ordinarily successful, 
and those who attain great success. Clas- 
sify the efficiency of your field repre- 
sentation by this process of building and 
not by the volume of business that they 
produce, and time will evolve a better un- 
derstanding of insurance, a more thor- 
ough acceptation of its principles and a 
greater business to all of the companies. 
Instructors to Visit Agencies 

If it were possible I should like to see 
every company in the business today form 
a department of instruction for its agents, 
consisting of as many instructors as its 
corps might need, and that they should 
visit each and nnn | agency with as great 
frequency as possible, cooperating with 
the general agents and managers in cor- 
recting erroneous theories that are so 
prevalent in new men who have only a 
superficial knowledge of our business, 
teaching them the psychology of sales- 
manship, developing in them the love and 
respect for their business, impressing 
upon their minds that their work is a 
missionary one, that they have a duty to 
humanity to perform for which they shall 
be held accountable, and I should further 
like to see each and every manager feel 
that his company rewarded him for the 
good that he did rather than for the re- 
sult that he accomplished in dollars and 
cents. I should like to see a better and 
more thorough understanding in the new- 
est agent, and from a business point of 
view, a feeling like that of the president 
or any other executive of the institution, 
that he had in his keeping the safety, 
aye, even the future heritage and living 
of widows and camene. His education 
should consist in the morality of life in- 
surance, the elimination of avarice, so 
that when he went forth and found a 
man who did not know what he should 
buy, but admitted that he wanted insur- 
ance, must have it, wanted to give to 
his loved ones that protection which in no 
other manner could be accomplished, he 
would not because of the man’s willing- 
ness saddle upon him a policy not fitted 
for the purpose simply because it paid 
him—the agent—more money. 

Only 2 Percent Succeed 

It has been said the percentage of men 
who embark in the life insurance busi- 
ness and who succeed is as low as 2 per- 
cent. This, if true, is indeed a sad com- 
mentary on those of us, gentlemen, placed 
in the field as representatives to educate 
and develop them, teach them to conserve 
their energies, improve their personality, 
and, in truth, represent the company. In 
no vocation from the most lowly manual 
laborer on up through the skilled labor, 
from the mechanic to the scientist of the 
day to the professional fields do we find 
such a vast amount of failures—98 out of 
every 100 men. And I maintain, gentle- 
men, that it is our fault—not that of the 
man who goes into the business, for surely 
he would not embark therein if he did not 


forth a formula which, if adopted by 


terment, the advancement, of our field 
men, their elevation to a plane, socially 
and in a business way, commensurate 
with the good and laudable work that 
they are performing, but I cannot. Only 
the evolution of the business, the concen- 
tration of our efforts, the spread of the 
work broadcast that we may all profit by 
the success of the one and by the ad- 


GERMAN AMERICAN LIFE 
a INSURANCE COMPANY owas 


—FEemtetel) This is an old line legal reserve company organized under 

; the superior Iowa deposit law. It has just gotten outa set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lowa 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
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Illinois Bankers Life Association 
Home Office, MONMOUTH, ILL. 


Gain in Cash Assets, @ Can use a few good men in Chicago 
1911, over 25 Per Cent. { 648 Insurance Exchange 


Great W estern Life Assurance Co. 


TERRE HAUTE, IND. 
Backed by the best in Indiana 


We are ready to receive applications for agencies 











Address, Agency Department 
Odd Fellows Bldg. - » Indianapolis, Ind. 


LIVE PRODUCERS 


will do well to investigate our 


ECONOMIC POLICY 


a new form now being printed 
GOOD OPENINGS 


Address ARTHUR O. MAIN, General Manager of Agencies 


THE COMMERCIAL LIFE INSURANCE CoO. 
Indianapolis, Indiana 
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vancement of the other, will bring about 
this desired result. In years gone by this 
vast city was but a village, the greatest 
structure therein but two stories high, 
but commerce _s people learned to con- 
centrate, and the demand of the day has 
brought to us these cent steel 
structures, one of which we are in at the 
present. In the early and primitive days 
of this country, when we tilled the soil 
for our living, man’s work was from sun 
to sun—a tallow candle gave us light. 
Agent Blazes the Trail 

The progress and advancement of man 
demanded that our big industries should 
run on avid on, ceasing only for the time 
required for rest and repairs, that when 
the factory wheels whirred as they do 
now day and night the candle no longer 
would cast sufficient rays of light to ex- 
tend safety to the worker. The continued 
and tiring effort in so dim a light would 
blind a man, and so the lamp, subse- 
quently the gas, and ultimately the won- 
derfx! accomplishment of the brain of 
Thomas Hdison—the electric light—were 
evolve. 

Truiy, this is a world of evolution, and 
I ceme to you as the representative of 
perhaps 60,000 men who are carrying the 
rate book, asking that you, the executives 
of life insurance, evolve a plan, a method 
or means whereby the man with the rate 
‘ook shall be elevated to the position that 
he so truly deserves. is he who must 
find a prospect, he who must create the 
demand, he who must fill the same. It is 
he who must blaze the trail of our com- 
panies into new fields. It is he who must 
counsel and advise the applicant just how 
that policy shall be written, to whom it 
shall be payable, what course to pursue 
if there are complicated conditions to gov- 
ern, such as the oo part to busi- 
ness, part to family and part to a trus- 
tee, et cetera. And what does he get for 
it? Ele goes forth, gentlemen, on his own 
responsibility, aye, on his own time, gaug- 
ing his compensation only by the result 
he accomplishes. Carrying the rate book 
is truly the work of a soldier. In many 
cases if he does not get results, he does 
not eat. It takes a brave heart and a 
courageous man, an honest worker, a 
loyal friend, 


Hand of Beciprocity 

Therefore, if you, the executives of the 
companies, can devote your thoughts to 
his imprevement, to his advancement, you 
are doing a humanitarian work. You are 
extending the hand of reciprocity to the 
man who works for you. He will fight for 
you end your company. He plants its 
beaner in the most remote.corners of the 
world wherein you do business, and he 
takes a great and glorious pride in pro- 
claiming that he is a life insurance man 
and a representative of your company. 

In conclusion, I want to extend a word 
of appreciation from these same field 
forces for the able manner in which the 
affairs of cur companies of today are ad- 
ministered and to bring you in their 
names our heartfelt thanks for the sym- 
pathy, the cooperation and the sincere 
effort that we all know is being put forth 
by you, end I trust that my message may 
bear fruit and that time wi]l evolve a 
gent improvement in this, our business, 

eveloping, as it no doubt will, an “Hdi- 
sonian mind” that in our business shall 
spread the light of a new dawn, elevat- 
ing the agent to the heights that he would 
attain, inuring good to the company and 
spreading the wings of life insurance over 
this vast country of ours from the At- 
lantic to the Pacific, from the snow-clad 
north to the sun-kissed land of the south. 


HAS COMBINED CAPITAL OF $250,000 


The merger of the Mississippi Valley 
Life of Little Rock, and the Home Life 
& Accident of Fordyce, Ark., was not 
unexpected. The combination represents 
@ capital of $250,000, with $125,000 paid 
up surplus, total assets of $650,000, and 
an aggregate business in force of $5,000,- 
000, contributed equally by each concern. 

The new company will be named at the 
annual meeting the last week in Janu- 
ary, at which time the officers will also 
be elected. Meanwhile, the two com- 

anies will continue separate operations. 

he merger was a formal ratification of 
the action taken by the stockholders in 
October. 

The Home Accident was chartered by 
A. B. Banks and associates in 1900, and 
became the Home Life & Accident com- 
pany in 1909. The Mississippi Valley 
was chartered in 1908. : 





ADAPTATION IS NEEDED 


UNFITNESS CAUSES WASTE 





Training and Aptitude Necessary for 
Successful Work—Agent Must In- 
spire Confidence 





_ Fitness for the work he is engaged 
in is necessary to the life insurance 
agent no less than to other men who 
would succeed, said Commissioner 
Frank H. Hardison of Massachusetts 
in an address he delivered last week at 
the meeting of the Life Presidents’ 
Association in New York. Life in- 
surance must be suited to the man who 
buys it or the work of the agent is 
wasted, even though by his commis- 
sion he was overpaid for his time, de- 
clared Mr. Hardison. Fitness, adapta- 
tion, are the key words of successful 
effort in every line of activity, he said. 

Mr. Hardison spoke on “Fitting the 
Policy to the Policyholder.” His ad- 
dress was in part as follows: 

Priction Uses Up Power 

My old Robinson’s geometry defined an 
axiom as a “self-evident truth.” In 
other words, it is a proposition the truth 
of which is so clear as to n no dem- 
onstration even if it were possible to give 
one. Yet an axiom is something that can 
be talked about, compared with other 
axioms, and with our observation and ex- 
perience, and general information. There 
are many axioms in all departments of 
common knowledge, as well as in science 
and mathematics. There are a great many 
near axioms also that to men of intelli- 
gence have come to have the force of 
axioms. Among them is this proposition: 
Friction uses up power. This applies not 
only in mechanics, but throughout human 
experience. Another is that adaptation 
tends to harmony, reduces friction, and 
makes the work easier, the burden lighter, 
and the result better. This, too, is true 
in all human experience. We see it illus- 
trated every day of the year. 

Every Man Fit for His Place 

When the athletes of a college begin 
their preparation for the great contests 
of the gridiron, somebody determines in 
the course of their training, and after 
due observance of the traits of each, who 
shall be the center, who the general, who 
the watchful backs at the rear of the line, 
who the flying wings to speed down the 
field with the booted ball, and who to act 
as the other units in the operation of the 
human machine. No misfits are permis- 
sible. The “coach” who errs in his judg- 
ment loses his job. The player must be 
adapted by his mental aptitude, by his 
instinct, by temperament, by physical 
makeup for the partons place he occu- 
pies. And what he lacks in knowledge, in 
skill, in will, in courage, in persistence, 
Hw nerve, and grip must be worked into 

m. 

When two teams, each player of which 
is so fitted to his place and so trained in 
body that he can use his strength and 
speed, and in mind that the thing to do 
flashes upon him like a lightning stroke 
without his stopping to think, and in 
spirit and will that he knows no fear but 
of defeat—when two rival college teams 
like this come together it is no wonder 
that great multitudes turn out to see 
them. The reason cannot be explained 
on the ground of college partisanship. 
Thousands who care little which team 
wins are as eager for the game as the 
“cheering sections” themselves. It is the 
thrill of seeing the operation of the ma- 
chine composed of eleven highly trained 
human units, coordinated in their work, 
prepared for anything that may happen in 
the game and alert to take advantage of 
every situation—units adapted to their 
respective positions and then developed 
to the highest degree of efficiency. 

Select Fittest for Work 


Take another case: A sick man calls a 
physician to his aid. The malady is diag- 
nosed from a careful examination of all 
the facts and conditions and a course of 
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Wanted a man to act as Secre- 
tary and Actuary for a young western life insurance 
company. Address, giving experience and furnishing 


43-V, Care The Western Underwriter. 














“EQUITABLE” 


ADVANTAGES 


Some of the Good Things Enjoyed 
by Equitable Representatives: 


The backing of one of the largest and strongest 
financial institutions in the world. 


A Participating Company. 


A Prompt Paying Company. 
Of the 5,089 domestic death claims paid by the 
Equitable during 1911, 5,035, or nearly 59% were 


paid within one day after receipt of “Proofs of 
Death.” 


A Company whose policies are standard con- 
tracts, drawn to conform to the insurance laws 
of New York and other States. 


A Company issuing every desirable form of in- 
surance, including Corporation Insurance, In- 
come Insurance, Employe Insurance, Home 
Purchase Insurance, Joint Life Insurance and 
a large variety of Annuities. 


A Company sufficiently large and strong, and 
with ample facilities to insure applicants for 
large amounts under a single policy. 


A Company whose policyholders include the 
world’s Captains of Industry, whose indentifi- 
cation with the Equitable is in itself an en- 
dorsement. 


A Company which insures women at the same 
premium rate as men. 


A Company whose canvassing documents are 
comprehensive, adequate and attractive. 


A Company engaged in a broad “conservation of 
life’ movement—aiming to lengthen the lives 
of its policyholders as well as insuring them. 


The Society has openings in practically every 
Western State for energetic agents of character 
and ability. Address 


H. L. ROSENFELD, 
Assistant to the President 


THE 
Equitable Life Assurance Society 
of the United States 


165 Broadway NEW YORK 
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treatment begun. Gradually the recuper- 
ative forces of the patient are strength- 
ened in the fight against the destructive 
ones and slowly begin to prevail, and 
finally win a = victory. The phy- 
sician, fitted by his experience and study, 
fitted his remedy to the disease and the 
happy result followed. The doctor was 
indeed a wise counselor because he had 
fitted himself for his work. Suppose a 
lawyer had been called to diagnose the 
case or even suppose that a clergyman 
had been summoned. But why pursue that 
line further?—it needs no argument to 
prove that here the fitted man—the spe- 
cialist—is the one that would be em- 
ployed. 

n take a case in court when the 
stakes are large. The man who is sum- 
moned to conduct it is not the learned 
scientist, the great teacher, the profound 
thinker, the revered preacher, but the 
skilled lawyer, one no more entitled to 
being considered an intellectual giant 
than any of the others, but one whose 
talents and training mark him as a man 
fitted to the work of trying cases in 
court. 

In business the “fitness” of a man for 
his line is necessary for the highest suc- 
cess. A Marshall Field and a John Wan- 
amaker might have been comparative fail- 
ures in other lines. They were merchants 
by instinct and by obedience to their 
natural aptitudes they followed the line 
of least resistance, and built up their 
huge business houses by better fitting 
their transactions to the needs of others 
than their competitors who gave less 
study and less attention to the subjects 
of fits and misfits in trade. 

Goes Eagerly to Work 

In the professions the lawyer who 
ought to be a doctor, and the minister 
who ought to be a lawyer, all of whom 
are misfits in their present places, are 
working without a knowledge of how to 
fit things to their places. It is impossible 
for them to go to their tasks with that 
sense of satisfaction which one feels who 


“is fitted for his work and turns out a fin- 


ished product, the ideal situation for the 
one contented with his work and adapted 
to it. Said a great insurance president 
in my hearing, “I go to my office every 
morning with all the eagerness of a boy 
to the playground, for I find great en- 
joyment in my work.” He was not a 
misfit. There was no distaste for the par- 
ticular line of effort, no wandering of his 
thoughts to something that might be 
more congenial. The full force of his 
mind without diversion could be applied 
to the problems in hand. There was no 
friction. It was a splendid example of 
the man fitted to the work, or, reversing 
the statement, of the work fitted to the 
man. It is superfluous to say that his 
company is highly successful. And why 
is it superfluous to say that? Because 
your experience and observation have 
made you accept it as an axiom that such 
fitness of the work to the man and man 
to the work brings success. 

In family life look upon this house- 
hold, where there is peace and serenity, 
a spirit of self-control and self-denial and 
kindliness among all its members, and 
then on that where selfishness and jeal- 
ousy and peevishness and distrust are 
evident and the members do not seek to 
avoid friction by self-denial or self-con- 
trol, but hesitate not to utter harsh and 
bitter words instead of those which are 
fitted to turn away wrath and strife. 
Which makes a success of family life? 
To ask the question suggests the answer. 
The waste in the latter family is pro- 
digious. Lives are shortened, efficiency 
hampered, happiness interfered with, nor- 
mal and happy development and growth 
curtailed. And it is all the natural re- 
sult of the lack of adaptation of its mem- 
bers to the places they occupy in that 
family. There is a misfit or a series of 
misfits and the self-evident truth is forced 
upon us that friction means loss and 
waste. 

“Order Is Heaven’s First Law.” 

Fitness, adaptation, is a great, funda- 
mental fact of the universe. We believe 
that it has been so for the eternity past 
and must be for the eternity to come in 
all the countless worlds of which we have 
a clear vision and all those which we are 
told are beyond the realm of human im- 
agination. Do you not recall many 
phrases that recognize this fact of adap- 
tation in its broad sense? “Order is 
heaven’s first law,” “The harmony of the 
universe,” “The morning stars sang to- 
gether”’—not wrangled— 


“For the world was built in order 
And the atoms march in tune.” 


“The want < order is the mother of con- 

fusion , 
These and kindred expressions are at- 
tempts to express the great fact that must 
be apparent to every one who _ contem- 


plates the subject, that the ordering of. 


the universe and of the forces within 
must be by laws, sure and unbreakable, 
fitted to produce harmony, not now and 
then, but every moment, holding the 
myriad of worlds in their orbits and pre- 
venting a mighty cataclysm. 

Yes, we can agree, I think, that har- 
mony is the order of the universe—that 
from everything of which we have knowl- 

ge, from our inner consciousness, from 
the lessons of nature and of experience 
we must believe that fitness or adaptation 
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Force of the Detroit Life at Once 


@ Although less than two years old, the business written by the DETROIT LIFE will exceed 
Five Millions before January 1, 1913. 4 If you can write life insurance, and can show us that 


you have made 


unsurpassed 
the best territory in Michigan. This contract will include li 


sions, together with office and traveling expenses. 


good, we can offer you an 


cy contract covering some of 
first year and renewal commis- 
If you are ambitious, here is the place for you. 


A POINTER—Only about 10% of the insurable population of Michigan carry Old Line Insurance, Write to me. 


rrespondence held strictly confidential. 


DETROIT LIFE INSURANCE COMPANY 


M. E. O’BRIEN, President 














REAL HELP FOR THE 


WE have just placed a contract for advertising that will reach one out of every 
three farmers in Ohio, the most prosperous State in the Union..« Direct leads 
will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bldg., TOLEDO, OHIO 


AGENT 











is a fundamental fact and that any de- 
parture from that fact either through ig- 
norance or carelessness, or lack of ap- 
preciation of the law, makes our work 
harder, and introduces waste and loss. 
Misfit Policies Lapse 

Now let us apply this law to the busi- 
ness of placing life insurance. Shall the 
policy be fitted to the circumstances and 
needs of the insured? Shall it be one 
that he can carry without its seeming to 
be an intolerable burden? Shall it be 
adapted not only to his actual financial 
resources, but likewise to his mental 
state on the theory that if the friction 
of unsettled convictions is removed that 
the insured will find ways and means of 
bearing contentedly burdens that would 
weigh like mountains upon him were he 
in doubt as to the wisdom of bearing 
these burdens? Take, if you please, the 
case of a life insurance salesman: He 
has spent hours in laying his plans to 
get an application. He has brought all 
the influence to bear upon the prospect 
that he could think of. He has talked 
through the whole vocabulary of argu- 
ments and tried a lot of new ones, which 
came to him in the still watches of the 
night. He finally gets the application at 
a great expenditure of effort. It has been 
at high cost. For a proper return the 
prize ought to be a valuable one. The in- 
sured, however, begins to realize as the 
months go on that the burden he has as- 
sumed is heavy. It isn’t properly adjusted 
to his figure. It chafes and irritates. He 
sees where he would have been better off 
under his circumstances to have had more 
insurance for the same or less money, or 
less insurance for it, with a chance that 
he would benefit by it in his old age 
when he might need it rather than some- 
one who had no claim upon him. He 
concludes, and perhaps wisely, to drop it 
as not adapted to him. 


Effort Was Wasted 


Now it is evident that the time and 
effort spent in placing that policy was 
to some degree an economic waste. The 
agent may have received his commission 
and in so doing received over-pay for his 
time; but that does not change the com- 
plexion of the fact that the effort was 
fruitless. Had it, on the other hand, 
been properly directed, giving the appli- 
cant a policy that was adapted to his 
means, adapted to his ase; adapted to the 
family conditions, and withal as flexible 
as would be consistent with the safety 
and the prudent management of the com- 
pany, the chances would have been much 
better a the policy would have stuck 
and that its full fruits would be finally 
gathered at ge time. Friction would 
have been removed by adaptation of the 
policy to the subject. The course of the 
peer would have been as smooth as the 
running of a beautiful machine, the oper- 
ation of the mind of the trained profes- 
sional man, the life of a well-ordered 
family, the coordinated work of the Har- 
vard football team of this year of grace. 

But how can this self-evident truth, 
so clear to us in our own observation and 
experience of material things above and 
about us—the great things of the uni- 
verse and the smallest things we can 
conceive—how can this self-evident truth, 
that adaptation is the condition of effi- 
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Grow Up and 
Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 
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27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 

















YOU Mr. Life insurance Man— 


Are looking for better things, for op- 
portunities to increase your income. 





There is a demand for Moderate Priced 
Protection on the Reserve Fund Plan of 
the Merchant’s Life Association of Burlington, la. Hence: 





Many Prospects, Good Income. 
Producers. Drop us a line. 


Good Contracts for 
Let’s talk it over. 











THE KIND _OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want tobetter your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 

Liberal contracts to the right men. Address 127@Q, 
care THE WESTERN UNDERWRITER. 
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ciency, be applied to life insurance? In 
other words, how can the policy be fitted 
to the policyholder? That brings us back 
to 7 the question how can the rem- 
ony be fitted to the disease? How the 
hair spring to the chronometer? How the 
brief to the case? How the address to 
bo ° eaenmald How the athlete to the 
eam 


Specialization Only Answer 

There is only one answer—specializa- 
tion—fitting the man that he may fit the 
instrument. We recognize this in the 
professions, in the skilled trades, but in 
respect to life insurance, wiy, “anybody 
can sell that” they say, just as they say 
anybody can run a newspaper. And so 
we have too frequently seen men, who 
have made a failure of about everything 
else they ever tried, seeking for licenses 
as agents to sell life insurance. One rea- 
son for it is that we have given insuffi- 
cient weight to the value of getting rid 
of friction and waste by adapting the 
policy to the policyholder. When full 
value is given to that thought in selling 
life insurance more attention will be 
given to the agent who sells it, who must, 
like the physician and the lawyer, enter 
into confidential relations with the appli- 
cant to be of the most service. When a 
man applies to a physician for advice he, 
if he is wise, discloses every symptom 
to that physician, telling him about things 
he never breathed aloud before, perhaps, 
and making him a partner in a knowledge 
of the innermost secrets of his body as 
far as he knows them. The physician 
is then in a position to apply his skill 
by resting his diagnosis on the truth, the 
whole truth and nothing but the truth. 
So too in legal matters, the lawyer who 
does not get the details of the case is in 
no position to advise wisely. But to what 
physician ‘and to what attorney does a 
person give up all this private and secret 
knowledge? nly to one in whom he has 
confidence. The wiser the one wanting 
advice the wiser counselor he seeks. ° 
youth in his teens will be sought for ad- 
vice On these subjects. Hence those who 
wish to practice law or medicine must not 
only prepare themselves for it by a long 
course of study, and then s certain 
tests of knowledge which the state re- 
quires, but must spend years of waiting 
for maturity in thought and judgment. 
Then men turn to them and not in vain. 

Agent Must Inspire Confidence 

Can you expect that a person will take 
the opposite course waen life insurance 
is the object of his attention? True it 
is that he may take a policy from a per- 
son whom he has not selected with the 
Same care as he has his doctor or his 
lawyer; but think how many times greater 
are the chances of a misfit than would be 
the case were the agent a person in whom 
the applicant had as much confidence as in 
the doctor or the lawyer—a person whose 
knowledge and judgment he felt to be 
sound and to whom he could tell in con- 
fidence all his pérsonal, family and busi- 
ness affairs in order that he might ob- 
tain insurance fitted to his needs by one 
trained as an expert in such matters. But 
you need not think that a man is goin 
to give his confidence to a boy or gir 
ia his teens such as I have been vainly 
importuned to license, the importunity 
coming from agency directors whose 
thought seemed to be that here was a 
chance to get perhaps a few applications 
from the relatives or friends of the agent. 
Such agents are not suitable for advisers, 
they cannot give worthy counsel for the 
one reason if for no other that they will 
not be given the same full information 
upon which to come to a conclusion which 
shall result in a policy which fits the 
policyholder. What I have predicated of 
the youthful agent is almost as true of 
the unschooled and ill-adapted one, whose 
efforts to fit the policyholder would be 
bungling at best. 

Now what is the moral of all this: 
Simply that fitness tends to reduce fric- 
tion which results in loss and waste in 
every field of which we have any knowl- 
edge. To conserve this loss and waste 
by reducing the friction through fitting 
the policy to the policyholder should be 
an aim of every insurance company; but 
it will be done consistently only by a 
class of agents who have the ability to 
judge, the disposition to serve and con- 
serve, and that quality which inspires and 
holis the confidence of their fellowmen. 
Such an agent is not only a prize for his 
company, but for the community in which 
he lives, for there is no person who can 
do more for the up-building of its citizen- 
ship than he. 


State Mutual Gains 


The State Mutual of Massachusetts 
will write between twenty-one and 
twenty-three million this year. Its 1911 
new business was better than nineteen 
million and at the end of October it 
was 20 percent ahead of the record of 
last year. 





The Equitable Life of New York has 
brought suit for the cancellation of a 
$50,000 policy on the life of Cornelius 
Brierly, a young man who was killed by 
@ train at Claysville, Pa., recently. Al- 
though Brierly was in modest circum- 
stances, he took out $200,000 of life and 
accident insurance within three or four 
months before his death. 
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The College Educational Policy 


college or technical training, issued onl by The Columbia Life at ages from 1 month years. 
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OLD FORMS OUT OF DATE 
INSURANCE CEASE WITH NEED 





David Parks Fackler Would Have Pol- 
icies Cover Only While Man 
Has Dependents 





In the symposium on “Fitting the 
Policy to the Man” at the meeting of 
the Life Presidents Association in New 
York last week, David Parks Fackler, 
the noted actuary, advocated a form of 
policy under which the insurance grad- 
ually diminishes in old age until it 
amounts to little more than a burial 
benefit, and under which the maximum 
amount of protection is given during 
the years when the assured’s death 
would be most disastrous financially to 
his dependents. The old fashioned 
forms have persisted, he said, because 
of their crude simplicity, and it might 
require some trouble to teach agents 
how to present the new forms to the 
public. The normal function of life in- 
surance, said Mr. Fackler, is to make 
good to dependents the financial loss 
caused by the death of the bread win- 
ner. His address was as follows: 

Policies Behind the Times 

My desire is to show that the old fash- 
toned policies, giving an uniform amount 
of insurance for the whole of life, are as 
much behind the age as tallow candles 
in these days of electric lights, and 
should therefore be retired from genera: 
use just as was the percentage method 
of making dividends when the sources 
of surplus came to be understood. As 
a doctor who takes his own medicine, I 
would state that though my earliest in- 
surances, beginning over forty-five years 
ago, were taken on the old fashioned 
plans, ordinary, or limited payment life 
and long endowment, my later insurances, 
taken within the past twenty-five years, 
have in the main embodied the princi- 
ples which I now commend to your at- 
tention. 

The average family man needs insur- 
ance most while his children are young, 
and will need it less after they are wholly 
or partly grown up, when they will prob- 
ably be able to contribute to the sup- 
ort of their mother. On these accounts 
t follows that men generally need a 
greater amount of insurance before the 
age of sixty than afterward. If we re- 
place the ordinary life policy by a form 
of contract which will gradually curtail 
the insurance after the age of sixty is 
pee » we can for the same cost give a 
ather a much larger amount of insur- 
ance up to the age of sixty, and also 
free him from all premiums at the age 
of seventy or seventy-five, when he will 
probably cease to be self-supporting. 


When Insurable Interest Ceases 


The usual ordinary life policy is in 
the majority of cases neither the most 
economical nor the wisest; for it is surely 
a waste of money to pay for more in- 
surance than is likely to be needed dur- 
ing old age, and it is wrong to under- 

e 





e that the burden of pay- 
ment will fall on others. On this - 
eral subject I would quote Elizur Wright 
—the first urance commissioner of 
Massachusetts, who did more than any 
one else to found American life insur- 
ance on sound and ee principles; 
this man, whose writin are classics, 
said in his ninth and tenth state reports: 

“If the life of a husband or father con- 


ponent. 

his life might be to them point of 
love. . . . A policy of insurance on 
the life of a beloved relative when there 
is really no insurable interest is 
awkward and 


and we why, S 
able ro ay pm y, after the insur. 








Come to the Northwest 


We have a few good Districts open in Minnesota 
and The Dakotas. Real Home Office co- 


operation furnished. 


The Minnesota Mutual Life Insurance Co. 
E. S. ALBRITTON, Supt. of Agencies ST. PAUL, MINN. 


Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 








SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


THE SAME BRIGHT STORY! 


UR new business for the first ten months of 1912 was far 
larger than for the same months of 1911. Each month 
wasagain month. Reasons: Unexcelled policy contracts, 

satisfying dividends, low net cost, agents that stick, Massa- 
chusetts prestige, and a nation-wide reputation for proper 
treatment of policyholders. 

We occasionally have a general agency opening. 

Good domattanition for district anete. _— 


Massachusetts Mutual Life Insurance Co. srtiscimiossstonsser 


INCORPORATED 1851 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 
than any other A the cad OF ae otk tans Gants tne bad tunes caer 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1911 
526 per day in Numberj of Claims Paid. 6,482 !per day in Number of Policies issued and revived for 


day in New . $233,386.44 day in payments to Policy- 
‘and addition to Reserve. $128,468,73 per day in Increase of ioe ’. “4 


AGENT-BOOSTERS are 


BUSINESS PRODUCERS 
200 BOOSTING STOCKHOLDERS 
Come In 


SENDING IN PROSPECTS 
TERRITORY 
HAMMOND, INDIANA 


YOU MAY BE 


EMPLOYEES LIFE & CASUALTY COMPANY 
Satisfied to go on where you are, but that is because 


CAPITAL, $100,000.00 
ou are not in touch with Public Savings pro; . Your 
ture will begin when you write for information.  - 


PUBLIC SAVINCS INSURANCE CO., OF AMERICA 
HOME OFFICE: Indianapolis, Ind. 
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even permitted to pay further pre- 
miums? 

“The com es cannot justify them- 
selves in refusing to issue policies at an 
advanced age without equally condemn- 
ing themselves for issuing at earlier ages 
policies to extend beyond that age.” 

Indemnity Forms 

The special forms to which I would 
call attention were first introduced about 
fifteen years ago under the name of “ad- 
usted indemnity” or “economic” policies. 

hese forms provide that when the in- 
sured attains the age of sixty-one, and 
yearly thereafter, the insurance shall be 
reduced by 5 percent, or $50 per thou- 
sand, unt e seventy-five is attained, 
when the uction ceases, and the in- 
sured has a paid-up policy for one-fourth 
of the original amount, or $250 for each 
st thousand. 

ould any one think that this insur- 
ance for one-fourth of the _ original 
amount, $250 per thousand, or $2,500 out 
of $10,000, beyond the e of seventy- 
five, is too small to be of any value, or 
else more than needed at that age, I 
would urge that when a man has at- 
tained the age of seventy-five it is un- 
likely that any one will be wholly de- 
peneee upon him; and on the other hand 

e is very liable to be dependent on 
others. For this reason it is desirable 
that he should have enough paid-up in- 
surance to cover the doctor’s bills, and 
other expenses that will be connected 
with his death and funeral; so that 
should he become dependent on others, 
he shall not have the unpleasant con- 
sciousness that his friends will have no 
guarantee of repayment for the expenses 
they may incur on his behalf. 

More Insurance When Needed 

The practical benefits of this plan will 
be illustrated by the following example: 
If a man of thirty-five elects the twenty 
payment economic plan, he can obtain 
$4,000 of insurance at no greater cost 
than for $3,000 on the usual twenty pay- 
ment life plan. For a man of forty the 
benefit would be still greater, as he could 
obtain nearly $7,000 of insurance for the 
cost of $5,000 on the usual plan, and a 
man of fifty would be given nearly $8,000 
at the cost of $5,000. These instances 
show the Ca advantages of an eco- 
nomic distribution of the insurance. ben- 
efit that can be purchased by a certain 
amount of premium. 

Some millions of insurance have been 
issued upon these plans in the United 
States and Canada. In some companies 
the last annual premium on the cheapest 
form is payable at age seventy-five, and 
in others at age sixty-nine; the latter 
age being chosen so that if premiums are 
paid quarterly, there shall be no pay- 
ment after age seventy is attained. 

Some of the companies which have 
adopted this form of insurance make it 
a rule not to issue such policies for less 
than $2,000, by which course they escape 
the heavy ratio of expense connected 
with the issue of very small policies, and 
can add a somewhat lower percentage of 
loading than would otherwise be neces- 
sary. In this way they can give, ac- 
cording to the age, from about one- 
fourth to one-half more present insur- 
ance than could be had for the same 
amount of money under an ordinary life 

licy. A contract which will give the 

rgest amount of insurance during the 
active life of the insured and terminate 
the premiums when the premium-paying 
ability will probably cease, is a policy 
which ought to commend itself to every 
intelligent man, and would doubtless do 
so if fully and properly explained. 
Leave Enough for Burial 

Nothing has been said as to the way 
the need of insurance may be gradually 
reduced On account of the insured’s sav- 
ings and accumulations, for we all know 
how liable men are to save but little. 
So far as they do save, they may need 
less insurance in old age, and, if they 
do not save, they should surely be re- 
lieved from premium payments in old 
ise. and not have to resort to policy 

ns. 


Some people may be inclined to say: 
“If a man lives past the age of seventy- 
five, when his insurance has reduced to 


this is, that the man has his 
money’s worth of insurance, is to be 
congratulated on living so long, and 


no reasonable man considers that he 
has thrown away his money when his 
policies expire without having had a fire 
or an accident. It is equally unreason- 
able for a man to think that his money 
Was unwisely spent for life insurance 
that diminished as the need for it de- 
creased, and if agents educate their cli- 
ents to understand this they will earn 
their respect. 


Normal Function of Life Insurance 


loss caused by the 
To provide for the old 
winner, though proper, 
rtance, and 








largest amount of insurance that can be 
given for the premium he is able to pay. 
Doubtless every insurance manager 
knows that more profit will accrue from 
a premium of $100 paid on an ordinary 
life polic n from the same payment 
on an endowment, and every actuary will 
admit that still more profit will result 
from the same premium applied to the 
purchase of an “economic” policy. 

Probably every agent who has had in- 
timate knowledge regarding the payment 
of death claims under very old policies 
knows that in many cases the insurance 
was not needed by those receiving it. 

We are proud of cases where insur- 
ance saves widows nad orphans from des- 
titution, but we can hardly feel so when, 
at the death of an old man, a large in- 
surance, purchased by self sacrifice in 
his eari years, is gy out to persons 
either already wealthy, or entirely inde- 
pendent of him. 


Disgrace to Die Over-Insured 

Mr. Carnegie has said that “it is a dis- 
grace to a man to die rich.” May we not 
also say that it is a disgrace to a man 
to die with an excessive amount of in- 
surance upon his life? And might it 
not also be said that the companies are 
blamable for offering policies that tend 
to such a result in many cases where old 

e is attained? For every elderly man 
who dies with an excessive amount of 
insurance, it is likely that several other 
men, his erstwhile associates, insured 
under the same blind system, have died 
with much less insurance than their fam- 


ilies needed; while under better fitting 
policy forms they might have been in- 
sur for from one-quarter to one-half 


more than they were. 

If agents are asked to fit people out 
with policies suited to their needs, the 
companies must provide the forms and 
make sure that they are appreciated by 
the agents themselves. he old fash- 
ioned forms have survived partly be- 
cause of their crude simplicity, and it 
may require some trouble to teach the 
agents how to present the new forms to 
the public, but it can be done, and then 
as before shown, great advantages will 
result both to the public and to the 
companies. 

As the keynote of these meetings is the 
identity of the interests of the public 
and of the companies, it is respectfully 
claimed that the companies owe it both 
to the public and to themselves to re- 
place crude and antiquated forms of con- 
tract by others which are truly economic. 





GORE APPROVES POLICY 


Actuary of Prudential Sees Good in “Eco- 
nomic” Form 





In the discussion following the ad- 
dress of Mr. Fackler, John K. Gore, 
vice-president and actuary of the Pru- 
dential, said that the “economic” policy 
advocated by Mr. Fackler was prob- 
ably the best form, but he feared that 
it could not be sold to the public. Mr. 
Gore said in part: 


As I understand it, under the proposed 
economic plan a man 35 years old 
could get a policy for $4,000 for the same 
premium that he would pay under our 
regular policy corresponding for the 
amount of premium on a $3,000 policy, 
and when he is 40 he would have $7,000 
for a $5,000 policy, and at 50 $8,000 for 
our $5,000, comparing on a 20-payment 
basis. 

Now, I have not made any calcula- 
tions, but another way of putting this 
would be that somewhere around age 
35, or perhaps age 36, and through 
the older years, a man could get a 
20-payment life policy along this plan 
what he now pays for a whole life 
policy, so that the value of such a policy, 
having all the insurance that he could get 
for the other premium, he would thus 
have under the 20-payment life plan, mak- 
ing the payment period much shorter. If we 
could imagine such a thing as a general 
law compeling the companies to issue only 
one form of policy, and the problem were 
to find that policy that would suit the 
greatest number, it does seem to be that 
Mr. Fackler’s suggested economic policy 
would be the solution. Of course, as a 
matter of fact, such a law would be most 
unwise. 


Public Would Not Buy 


We have been hearing here about fitting 
our policies to the policyholders, and the 
varying needs of the people demand di- 
verse forms of insurance. Personally I 
am very much afraid that our popular 
old forms, whole life, 20-payment life, 
and 20-year endowment, providing for a 
constant amount of insurance throughout 
will continue to hold the center of the 
stage for many, many years to come. The 
people as a rule do not think what the 
companies think to be best for them, but 
rather what they themselves think to be 
best or what the agents think to be best. 
And there is many an old line company 
that has prepared a policy which its 
otticers think to be better than the regu- 
lar lines, only to find they could not sup- 
plant the old forms. But I thought, as 
I heard Mr. Fackler, that with his strong 
public recommendation, this economic 
form of policy perhaps after all could 
be carried on in the future with much 
more enthusiasm dnd success than it has 





ERIDIAN 
EN 

AKE 
OsT 
ONEY. 


ERIDIAN 





R. AGENT:- 


Y TIP IS—BE A 
MAN—Write the 


ERIDIAN LIFE 


INDIANAPOLIS, 


INDIANA 




















is open in the 








A GENERAL AGENCY 


STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
t 





30-5 























No long sermon 





ness day. 


is needed 
to prove the stability of our Policies. INSURANCE 
More than two million of them in “t CAMPBELL 
force—hundreds more written every busi- » we 











@ Wisconsin ranks high as a 
wealth producing state. Yet 
there are fewer life companies 
operating in Wisconsin than in 
any Northern state. 


@ Men who are doing moder- 
ately well elsewhere should be 
able to do vastly better in an 
almost unoccupied field. 


q Operating in Wisconsin only. 


nsurance 
Home Office, Madison, Wis. 





WILL BUY: 


U. S. Annuity & Life 

Am. Bankers Ins. Co. 

Am. Life of Illinois 

Central Life of Illinois 
National Fidelity & Casualty 


WILL SELL: 


Federal Life 
German Nat’! Life 
Midland Casualty 
Midland Operating 
Prudential Casualty 
Badger Casualty 
Cloverleaf Casualty 
No. Amer. Life 
Union Securities 
Michigan Com’! Ins. Co. 
Detroit Nat’l Fire 
Central Nat’l Fire 


DUDLEY A. TYNG & CO. 
Ground Floor, 29 S. La Salle Street 
CHICAGO 








Scranton Life 





NEW POLICIES 


NEW RENEWAL CONTRACT 
Both Worthy An Inquiry 


SCRANTON, PENNA. 


Insurance Co. 











National Life Insurance Company 
MONTPELIER, VERMONT 


CHARTERED 1848 


PURELY MUTUAL 


JOSEPH A. DE BOER, President 
OSMAN D. CLARE, Secretary 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsur- 
passed policy contracts and having the record of advancing 
dividend scales four times in the last four years, offers to the 
agent who knows and will act peculiar opportunities in field work. 


If interested, send for Company’s sixty-second annual report. 


Correspondence solicited. 


EDWARD D. FIELD, 
Superintendent of Agencies. 
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had. I hope it may, although, as the 
Scotchman says, “I hae me doots.” It 
is a good policy. 

Following Mr. Gore’s remarks, Chair- 
man Cochran said he could not help 
feeling that the income policy is the 
one which will be most largely pur- 
chased. Mr. Fackler pointed out that 
the income form of settlement could 
be made a part of the economic as 
well as of other forms. 


MERGER HAS “BEEN APPROVED 
Commissioners’ Tribunal Passes Fav- 


orably on Great Western Life 
Deal with International 








The tribunal, consisting of the in- 
surance commissioners of Missouri, 
Kansas and Texas, which went into the 
proposed merger of the Great Western 
Life of Kansas City with the Interna- 
tional Life of St. Louis, has agreed 
to allow the amalgamation, making 
proper allowances for holders of special 
contracts in the Great Western. 

In order to pacify all opposition to 
the merger the commission wrote into 
the contract a clause concerning the 
holders of annunity certificates which 
was agreed to by attorneys represent- 
ing both sides. This provides that a 
suit be brought in the courts of Mis- 
souri in such an amount as would give 
the supreme court jurisdiction on ap- 
peal and the final judgment of such 
suit is made binding on the Interna- 
tional and its successors for all time. 

It was agreed between attorneys, 
after this was written into the con- 
tract, that the suit now pending in 
the court of common pleas of Wyan- 
dotte county, Kan., restraining the 
Great Western from merging with the 
International and also _ restraining 
Commissioner Lewis of Kansas from 
agreeing on a merger, should be dis- 
missed, 

The commissioners agreed on a 
signed letter to be sent to Great West- 
ern policyholders as follows: 

We have approved the merger agree- 
ment between the International Life of 
St. Louis, Mo., the Great Western Life of 
Kansas City, Mo., and believe that the 
merging of these two large Missouri com- 
panies will be of benefit to the policy- 
holders of both companies. 

Regular policies issued by the Great 
Western Life are all assumed by the In- 
ternational Life, which will carry out all 
the terms and provisions of such policies. 
The special income policies, under the 
merger agreement, will be entitled to the 
following rebates on their premiums for 
— thousand dollars of insurance, to- 

t: On the dollar seats t for the year 
Tot, ba 16; for = at s5 1914, $2.26; 

$2.31; f $2.36; for 1917, 
Hy a vane for Pq cod thereafter will 
be entitled to a reduction calculated on 
all Great Western business which re- 
mains in force,-according to the terms 
and conditions set out in said special in- 
come provisions in the said policies. On 
the twenty-five cent special for the year 
1912, $1.15; for 1913, $1.20; oe! 1914, ae 
for 1915, $1 .80; for 1916, $1.35; for 1917, 
$1.40, and for’ each year thereafter wili 
be entitled to a reduction calculated on 
all Great Western business which remains 
in force, according to the terms and con- 
ditions set out in said special income pro- 
visions in the said polici 

Statements have been published re- 
garding the merging of these two com- 
panies which might cause policyholders 
of the Great Western to drop their poli- 
cies and take out insurance in other com- 
ey Your policy is amply protected 

a deposit of securities with the insur- 
ance department of the state of Missouri 
sufficient to cover the full reserve liability 
on the policy, and there is no reason why 
you should not continue to pay the pre- 
miums on your policy to the International 
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Pension Mutual Life Insurance Co. 


Pension Life Bldg, 
1901 Fifth Ave. PITTSBURGH, PA. 


Life, the reinsuring company. In due 
time the International Life of St. Louis 
will send you a rider to attach to your 
policy, which is evidénce of such assump- 
tion of liability. 


REGISTER LIFE’S DIVIDENDS 


Refunds Payable in 1913 Make Cost of 
Insurance mee g ved Low In Dav- 


enport Company 


Dividends payable in 1913 on policies 
issued in various years have been an- 
nounced by the Register Life of Dav- 
enport, Ia. They make the net cost of 
insurance extremely low. The scale 
for quinquennial ages follows: 

ORDINARY LIFE 








Age Prem. 1912 1911 1910 1909 1908 1907 
25... $19.86 ee 03 +. 29 i * 65 $8.87 $5.08 


80... 22.59 4.21 4.55 4.77 4.99 9.42 5.48 
85... 26.17 ‘ ‘BT 4.90 5.19 5.47 10.22 6.08 
40 80.85 5.22 5.49 5.82 6.19 11.45 6.98 
45 87.08 6.11 6.46 6.82 7.34 18.42 8.34 
50 45.49 7.50 7.98 8.60 9.32 16.93 10.76 
55 57.06 9.77 10.57 11.52 12.48 22.71 14.88 
60 73.11 18.384 14.95 16.20 17.45 31.04 18.95 


26... 80.08 4.48 4.78 56.06 5.84 9.65 5.92 
30.. 82.78 4.86 5.16 5.48 5.80 10.88 6.44 
35 36.08 5.28 5.68 5.97 6.83 11.15 7.02 
40 40.05 5.56 5.94 6.34 6.74 12.08 7.55 
45. 45.19 6.17 6.61 7.05 7.49 18.50 8.37 
50.. 52.02 7.12 7. 68 9.18 16.57 10.18 
55.. 61.38 9.28 10.46 11.46 21.94 18.20 
60.. 74.71 18.84 14.72 16.00 16.70 80.74 18.10 
20-YEAR ENDOWMENT 
25 47.48 5.02 5.58 6.04 6.56 11.11 7.58 
30 47.84 5.06 6.08 6.60 11.388 7.64 
35 48.52 5.12 5.62 6.14 6.69 11.70 7.78 
40.. 49.78 5.28 5.78 6.25 6.78 12.20 7.82 
45.. 51.91 5.58 6.11 6.64 7.17 13.18 8.13 
50... 55.76 6.89 55 8.21 8.87 16.42 10.19 
55... 62.88 9.28 10.13 10.99 11.84 21.98 13.55 
60.. 78.14 18.84 14.19 15.04 15.89 30.08 17.58 





Tonight Is “Ladies’ Night” 

The Life Underwriters Association 
of Columbus, Ohio, will hold a regular 
monthly meeting and dinner Thursday 
evening at the Virginia hotel. The af- 
fair will be “ladies’ night.” Dr. W. 
O. Thompson, president of Ohio State 
University and also of the Midland Mu- 
tual Life, will be the principal speaker. 
At 6 o’clock, before the dinner, a re- 
ception will be held on the mezzanine 
floor of the hotel. 

Some time ago the association 
adopted a resolution on competition 
which a few of the members have not 
yet heard of. It is as follows: 

“Resolved, That competition shall 
cease when the application, signed in 
good faith, has been secured by a reg- 
ular agent of a legal reserve life insur- 
ance company.” 





Travelers Changes 


Recent appointments and promotions, 
life and accident departments, of the 
Travelers are: 


Harry W. Lyndall, special agent, Grand 
Rapids, Mich. has been promoted to the 
position of supervising special agent, 
Dayton, Ohio, branch office. 

A. H. Meinke, special agent, Springfield, 
Mass., has been transferred as _ special 
agent, Grand Rapids, Mich., branch office. 

John N. Muth has been ‘appointed spe- 
cial agent at Indianapolis. 

Derr B. Neagley has been appointed spe- 
cial agent at Milwaukee, Wis. 





Rebate Investigation in Kentucky 

Following information laid before 
him previously by Louisville life men 
on the subject of rebating, Commis- 
sioner M. C. Clay of Kentucky heard 
additional evidence in Louisville last 
Saturday, and C. F. Thomas, a deputy 
of Mt. Sterling, Ky., has been assigned 
to investigate. Those who conferred 











3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 
Capital $300,000 Deposited with State 





1300 Stockholders S to Boost 
HOWARD C. BOONE, J. A. McVOY, 
President 








with the commissioner were Henry J. 
Powell of the Equitable, former presi- 
dent of the National association; W. 
H. Harrison of the Fidelity Mutual, 
president of the Louisville associatio-; 
George L. McDonald of the Phoenix 
Mutual, and W. W. Dennis of the Mu- 
tual Benefit. 


formal charges were filed with the com- |’ 


missioner by the Louisville agents, but 
that they had presented certain data in- 
dicating the existence of rebating, and 
this the commissioner will follow up. 
He has promised to prosecute all who 
are found guilty of violating the law in 
this respect. 


COMMITTEE PLAN IS WINNER 








Largest Meeting of the Year Held by 
Indiana Association of Life 
Underwriters 





The Indiana Association of Life Un- 
derwriters has a versatile chairman of 
the entertainment committee. He and 
his committee have tried various plans 
for increasing the attendance and in- 
terest in the monthly meetings. For 
the December meeting, last Saturday, it 
was decided to “put on some dog” by 
dining at the Columbia Club, the ex- 
clusive catering place of the city. It 
worked. The old members flocked in 
and seven new ones were voted in. Not 
only this, four more came along and 
asked for admission. Their credentials 
will be examined and a formal vote 
taken at the January meeting. Allto- 
gether it was the largest attendance of 
the year, a fitting climax for the asso- 
ciation’s 1912 history. 

After the “eats” and the routine busi- 
ness were disposed of, President Pinkus 
recalled that he had heard Gary S. Brew- 
ster, vice-president of the association and 
the prize business getter of the Hartford 
Life in the United States, agitating some- 
thing that ought to interest other in- 
surance writers besides himself, and he 
was asked to air his views for the benefit 
of the association. It turned out to be 
a roasting of the state of Indiana for 
collecting in taxes from the insurance 
companies about ten times what it costs 
to run the insurance department. He 
urged the association to prepare a bill for 
presentation to the legislature meeting 
next February, calling for a reduction of 
taxation of insurance companies. He 
urged further the building up of a power- 
ful life insurance association, so that the 
bill would have something back of it. 
He reminded his fellow-members of what 
the Pittsburg association had done and 
what the Philadelphia association had 
done to Mr. Kight and his abstracting 
scheme as sample of what can be done 
by strong associations. 

A committee of three was appointed, 
Isaac Pinkus, William E. Osborne and E. 
E. Flickinger, to confer with those that 
might know and learn what insurance 
legislature is in prospect for the next 
ss of the general assembly of the 
state. 





Writes Handsome Business 

The Michigan state agency of the 
Massachusetts Mutual Life will close 
this year with about $2,500,000 of new 
business written in the state. The com- 
pany has only two large agencies in 
Michigan, one in Detroit and one in 
Grand Rapids. 

Lawrence C. Hull, formerly with the 
Massachusetts Mutual in Michigan, but 
for the past two years with the Equita- 
ble, has returned to the Massachusetts 
Mutual in the capacity of special rep- 
resentative. 

Eugene G. Webb, author of Webb’s 
Comparisons and Ratios, also has 
joined the Michigan state agency of the 
Massachusetts Mutual as a special rep- 
resentative. 





Indianapolis Life Dividends 
The Indianapolis Life will pay divi- 
dens in 1913 on the same scale as paid 
in 1912. 





PRATERNAL GIVES OPTIONS 


The American Insurance Union, a fra- 
ternal of Columbus, Ohio, has made pro- 
vision that at the age of 60 a certificate 
holder may have the option of discon- 
tinuing payments and _ receiving the 
amount of his net payments with divi- 
dends, or may have a paid-up certificate 
under prescribed conditions, or may ob- 
tain a cash settlement for half the face 
of his certificate. 





Western Life Companies 





It was stated that no]! 


Report of Their Activities and 
Progress 














Columbus Mutual Life, Ohio—The 
Ohio department recently completed an 
examination of the Columbus Mutual 
Life. The report of the company filed 
last Dec. 31, was first verified, and then 
a financial statement as of Sept. 30 was 
made. This statement shows a very 
aw nine months’ business. The 

Ppany’s admitted assets have increased 
rs "$276. 422.11, its reserve to $107,062, and 
its net surplus to $40,671.59. The mor- 
tality has been less than 20 percent of 
the expected. 

Last April a 5 percent dividend on 
stock was paid. The unusual thing about 
this is that although not five years old, 
the company will close the year with a 
surplus larger than the original premium 
on stock paid in, and the dividend will 
represent actual earnings. In this day of 
high pressure methods and excessive cost 
of new business, this cannot but attract 
attention from ae who are versed in 
life insurance 

The company has ‘ecttten a fair amount 
of business and now has about three 
and a half million in force. Careful 
management has, however, so reduced 
the expense incident thereto that the dis- 
bursements never greatly exceeded the 
income, and for the last two years the 
company has been building surplus quite 
rapidly. 

eee 

Reliable Life, Indianapolis—Hunsaker 
& Woodmancy, financial agents in the 
Corn Exchange Bank building, Chicago, 
have been given the sale of additional 
capital for this company. They are send- 
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CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 


oe F. CAMPBELL 


CONSULTING 
ACTUARY 


856 Peoples Gas Building 
Telephone Randolph 1530 


CHICAGO, ILL. 


PRANK 3. HAIGHT 


Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 


J. McCOMB 
@ Ex-Insurance Commissioner of Oklahoma 
ATTORNEY AND COUNSELOR 
ACTUARY 
Colcord Building 
OKLAHOMA CITY 
The Law of Insurance A Specialty 


J H. NITCHIE 
° 


1219 Association Building 
Telephone 19 S. La Salle St. 
Central 739 CHICAGO 


amen J. PORTER 


CONSULTING 
ACTUARY 
INSURANCE ACCOUNTANT 
(Ordinary and Industrial) 


2433 Glenwood Avenue 
TOLEDO, OHIO 


Consulting Actuary 


A well known actuary (officer auary 
surance Company) can give Consulting 
Services to two which desire 
close, personal relations on lines similar to 
those of the sy wow home office actuary. 
Authoritative Advice on arrangements for 
Home Office Efficiency, on the System of 
Accounts, on Insurance Practicein Gen- 


eral and on the more usual duties of the 
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ing out “feelers” together with prospec- 
tuses mentioning no names. The firm 
has circularized ten states thus far and 
placed salesmen in this territory. It will 
organize fifteen other states. 


ence Life, bg vt com- 
pany has $46,000 of its $200,000 capital 
and like amount of surplus subscribed. 
All of the stock has been sold at a 20 
percent commission with home office ex- 
pense of 6 percent. M. Mundhenk, of the 
M. Mundhenk Fuel Company, is handling 
the stock sales. E. H. Alford, a life in- 
surance man who had charge of this for 
a short time, is no tonger connected 
with the company. F. F. Loomis, a Chi- 
cago life insurance broker who was form- 
erly located at St. Paul for the Home 
Life of New York, has his office with the 
company and is assisting Mr. Mundhenk. 
The Independence Life was originally in- 
corporated by Ex-Mayor David S. Rose of 
Milwaukee, Ex-Governor Peck of Wis- 
consin and others, but they retired 
within a short time and the charter was 
taken by some of those who had pur- 
chased stock. It was planned at the time 
to make it an exclusive life company, 
but deals are now pending with an acci- 
dent insurance company and it is pro- 
posed to take up this line as well. 


Lite, mn4—The company 
will close this year with about $1,500,000 
new business and will show about an 
bag 000 increase. It will start 1913 with 

good working agency and going at about 

a 82, 000,000 a year clip right from the 
start. The first week of December was 
the best week the company ever had 
from every standpoint. 

The company has paid out $24,500 in 
death claims this year, which is enormous 
considering the age and size of the com- 
pany, but the officers say it is in the life 
insurance business and must take the 
bitter with the sweet. 

Among its recent important agency 
appointments are William Walton, for- 
merly with the State Life, and Charles 
E. Smith, who has been with the United 
States Life and also more recently with 
the Provident Life & Trust, both of whom 
are doing fine work. 


Mid-Continent Life, Muskogee, Okla.— 
The affairs of the company are now in a 
condition which is considered entirely 
satisfactory by the Oklahoma department. 
Recently D. N. Fink, president of the 
Commercial National Bank of Muskogee; 
H. N. Ogden, president of the First Na- 
tional Bank; A. C. Trumbo, i of 
the Muskogee National Bank, and H. C. 
Hoagland, manager of the oR, Gas 
& Electric Company, secured control of 
what is said to be a majority of the stock 
and were added to the directorate. The 
reorganized board has elected R. C. Reese 
secretary and George W. Ransom treas- 
urer of the company. 

* o a 

Southern States Mutual, Charleston, W. 
Va—The annual statement will show 
nearly three-quarters of a million of cash 
assets and about six millions of business 
in force and a gain in surplus of $30,000. 
The company is not yet seven years old 
and shows a larger proportion of reserve 
for protection of policyholders than any 
other participating company in the coun- 
try did at the same age. The reserve is 
greatly in excess of the legal require- 
ments. Of the business on the books 85 
percent was written in the home state. 





Would Retain Promoter 

The Bankers National Life has 
brought suit in the circuit court at In- 
dianapolis to restrain Guy G. Shaw 
from participating in the management 
of the company and the court has is- 
sued a temporary restraining order. It 
is alleged that the directors of the 
company entered into a contract with 
Shaw, Edward V. Fitzpatrick and 
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Samuel N. Quillen whereby the three 
took charge of the management and 
supervision of the company, the con- 
tract to be in force thirty years. It is 
averred that Fitzpatrick and Quillen 
have withdrawn from the agreement 
and that this action on the part of the 
two has nullified the instrument. It 
is also contended that a thirty-year con- 
tract is contrary to public policy in 
Indiana. 





L. H. Whiting Is Promoted 


The Illinois Life announces the pro- 
motion of Lawrence H. Whiting to the 
position of assistant manager of its 
Chicago agency. Mr. Whiting entered 
the service of the Illinois Life as agent 
in the spring of 1907, when he was only 
seventeen years of age. Through hard 
work and close attention to business he 
was able after one year of continuous 
work to lay by a sufficient sum of 
money to pay his way through the 
University of Chicago. As a college 
student he devoted his spare hours to 
the writing of insurance for the Illinois 
Life and all his vacations were spent 
in the field for the company. 

Mr. Whiting made a fine record in 
college and at the close of the 1911 
football season was elected captain of 
the team for the succeeding year. He 
left college, however, late in 1911 to de- 
vote his entire time to the Illinois Life 
as a special representative of the com- 
pany in Illinois, doing special work 
with new agents and agencies, and dur- 
ing the past year he has made a splen- 
did record. The increasing business of 
the Illinois Life’s Chicago agency has 
made necessary the employment of an 
assistant to Manager John D. Cleveland 
and Mr. Whiting was offered the posi- 
tion. 

The splendid financial success and 
rapid advancement of Mr. Whiting in 
the life insurance business furnishes a 
fine illustration of the great opportuni- 
ties that lie open to the capable young 
man of good education in the field of 
life underwriting. 





Louisville Meeting Held 

The Louisville Association of Life 
Underwriters took action at its meet- 
ing last Monday in line with the rec- 
ommendations of the council of the 
National Association of Life Under- 
writers, which recently endorsed the 
recommendations of the special com- 
mittee on advertising appointed at the 
Memphis convention, where endorse- 
ment was given the plan to exploit life 
insurance generally. The Louisville or- 
ganization appointed a special commit- 
tee of three consisting of Paul Bur- 
lingame of the Equitable, W. L. Mc- 
Pheeters of the Massachusetts Mutual, 
and George L. McDonald of the Phoe- 
nix Mutual, to look after the matter. 

Addresses were delivered at the meet- 
ing of the association by Charles Dobbs, 
of the Insurance Field, on “The Ethics 


of Life Insurance”; W. J. Graham, of the 
home office of the uitable, on “Group 


Insurance,” and C. D. man, of the 
Northwestern Mutual, on “Helping the 
Beginner.” Mr. Graham, who is a former 


Louisville man, and is now superintendent 
of the group and corporation department 
of the Equitable, was formerly actuary 
of the old Sun Life of Louisville, and 
was the ok southern fellow of the Ac- 
tuarial Society. 

By reason of a change in the - 
which fixes the time of the annual elec- 
tion of the Louisville association as Janu- 
ary instead of June, the annual meeting 
of the organization will be held next 
month. As W. H. Harrison, of the Fidel- 
ity Mutual, has served as president but 
six months, it is expected that he and the 
remainder of the present staff will be 
reelected. 





Old Officers Reelected 

At the executive session of the As- 
sociation of Life Insurance Presidents, 
held last Thursday, officers were re- 
elected for the ensuing year as fol- 
lows: 

Robert Lynn Cox, of New York, 
general counsel and manager; Alfred 
Hurrell, of New York, attorney; John 
J. Brinkerhoff, of New York, actuary. 

The following executive committec 
was elected: Robert Lynn Cox, chair- 





man; Jesse R. Clark, of Cincinnati, 
Ohio; Forrest F. Dryden, of Newark, 
N. J.; Sylvester C. Dunham, of Hart- 
ford, Conn.; Haley Fiske, of New 
York; Alfred D. Foster, of Boston; L. 
G. Fouse, of Philadelphia; and George 
E. Ide, W. A. Day and Charles A. 
Peabody, of New York. 





LIFE APPOINTMENTS 
Tlinois 


Berkshire—S. H. Axtell, Chicago. 


Bankers, Ia.—C. G. Baunach, Chicago; J. M. 
Crabb, Warren. 
Columb. Nati.—J. C. Hamil, Chica 
Equitable, Ia.—J. E. Harper, Eure 
Germania—J. * Armstrong, Argenta; Arthur 
Stein, Fayetteville. 
war. Fun E. Mooney and W. F. 


Mooney, Rockford. 
Hom . L. Green and C. W. Miller, Chi- 


0. 
ntermediate—Edgar Leathers, Carmi; J. P. 
Ree, De Danville, 


ca 


Mutual—C, E. King, Mattoon; F. B. 
Storm, Neoga; F. S. Biggs, altimore, Md. 
Mich. Mut.—H. L. C Chevi evillon, Richmond. 


Y.—Judson Fusch, Lincoln; T. E. 
Jefferson “om = W. Osborne, Jackson- 
ville; John T Bg Lynn alte 

Springfield; Rollo. Marseilles; Richar 
Baker, Deight’ 


National, Ia.—C. G. McPherron, Canton; A. 
B, Kortendick, Chicago. 

New York—G, Ww Holt, Jr., Prairie City; 
Nathan Wolff, La 

hoenix Mut.—F Jones, Ciseage. 

Reliance—C, M. Sutton, Peoria. 

State Mut., Mass.—J. R. McFee on 

Aetna—J. i. Carter, Gary, I Ind.; om 


Da- 
vidson, Tecumseh, Mich.; 


P. H. Dawson, rrow- 


smith; ns Heberling, Easton; W. E. Jones, 
Quincy; E. t tock Island; A. E. Mie- 
enz and 7. oF a om Chicago; B. Scogin, 


Waterloo; a . Seyler, 
Whiteside, oslin, 
Bankers, i = 7% E. L. Jones, Peoria; F. M. 
Ottmar and F = Stewart, Chicago. 
a » es Y—J. P. Hand, J. J. Man- 


Preemption; ; F B 


ang, Boese, Adolph Wiener. Eugenia 
obinson, E. V. B. Parke, Davi , ae 
berg and H. C. Erwin, Chicago; et & Lewis, 
Alexis; E. P. Parrish, Seaton; C. Miller, 
Du_ Quoin. 


Germania—G. H. Madden and John Goedt- 
ner, Mendota; A. F. Hammann and G. A. 
Meims, Chica 

Guar. Fund—T. B. Reeve, Jacksonville. 

International—A. H. Tracy, Chicago. 

Merchants—C. W. eee, Fithian; W. J. 
-—-?* Mt. Vern 

Mut.—H. ug “Arnold, Colfax; R. L. 
Ward, Decatur. 
Marshall, 


ew York—F. L, 
James pereel, Colchester; M. A, 
cages G G ‘Schicht, Shermerville. 

W. Wau G. . Guthrie, 
poms L. E. Hotchkiss, H. G. Robertson 
a O’Connell, Chicago; W. 
eas ° Schmit, 
Matheny, pringfield; C 
B. Nelson, Gorham; S. L. 
J. M. Day, Milwaukee, 
Chrisman; j. 
Old Lit 


Penn Mut.—T. a 
man, Chicago C. Staga, Kankakee; | 
Cox, Cairo; 5 B. Hinman, Mt. Vernon. 

Phoenix Mut.—F. M. Heller, Argo. 

Prov. L. & T.— —_ Chicago. 

State Mut., Mass.—W. . Hendy, Western 


Springs. 
Frevslere—O. C. McCabe, Mattoon; A. D. 
Sidle, Harvey 


Langel and G. E. 
Life—A. E. Vollbracht, 


Port Byron; 
Riman, Chi- 


West 
and 
. Hutchison, 
Harrisonville; Ww. 
Henry, Noble; 
Crane, Pittafeld; 
Wis.; Scott, 


Muller, Peoria; A. 


Union Mut. 


Point. Comp 


Michigan 
Old Colony—C. E. Cone, Cassopolis. 
Pacific Mut.—M. S. Kearns, Saginaw. 
Phoenix Mut.—C. H. Pomeroy, Grand Rap- 
ids; Meyer Stone, Detroit; Monroe Realty Co., 
a rred—R. I. _ Be 
— s mton Harbor; G. 
A, Church, Rapid City; M. E. Syrjala, Kal 
W. C. Gault, Gobleville. rae, — 
Benton Harbor; 


Prud.—Henry H. Brown, 
Mortimer J. Keough, Hancock. 
Reliance—W. G. Wiltz, E. C. Austin and J. 
Vermilya, Flint; J. S. Chestnut, Fenton; B. W. 
Preston, Mt. Pleasant. 

Travelers—G. E. Wagner, Befios: Carl 
Fritz, Vandalia; L. G. Raeder, Grand R 

Union Cent.—L. E. } me ol hg = Creek. 

Wisc. Natl.—G. K. H Battle Creek. 

Aetna—A. J. Schwall, Bay 4 * C. P. John- 
son, Jackson. 

Bankers, Ia.—K. Dykema and E. D. Noth- 
stine, Grand ovide. 

Cleveland—W. W. Chalmers, Toledo, Ohio, 

Conn. Genl.—W. F. Streich, troit. 

Conn. Mutual—A,. D. Dexter. 

Detroit—A. W. 
venson, Detroit; 
a Jarvis, Houghton; J. F lesong, Ewen; H, 
oh Sank F pacects ; % E. Pogiceone. Sandusky; 
mii 


Fidel. Matt L. Morse, Detroit. 
Lincoln Natl—F. A. Stowell, Hastings; Ed- 
mund Sneden, Morley; Charles Snelling, Elsie. 


Emmett; Silvola 


Mich. State—P. P. Petty, Kalamazoo; John 
Ahrens, Detroit. 
Mutual, N. Y.—M. M. Dean, F. 


Teesoil. 
Mut. ‘Benefit—T. E. a. 
ONG Liivdtiuanan— 
0 


rth me, tre 4 -¥ ‘Schofield Petos 
s. ek Danville . rites anand 
. Burkhardt, Mt. Cl ; 
CG. Saginaw; C. A. Me Chenes 
Clemens. 
Phoenix Mut.—E. A. Dulmage, Port Huron. 





Preferred—Floyd Oliver, 
con, Fenton. 
Peninsular—E. B. Ruddock, Flint. 
Prov. L. & T.—J. K. Lowe, Adrian, 
National, Ia.—H. A. Hilton, Traverse City. 
Roman Standard—W. A. P Ludington; W. 
N. Sayles, Hart. 
Travelers—Frank Hussey and H. I. Siegrist, 


Detroit. 

Ohio 
Conn, Genl.—Bess E. Drury, Tet. 
“y w.e C. Smith, Piqua; H. 
and = , ae. Jackson Center. 


McCullough ng A. B. Ward, 
Colenbant J. R. Barr, Ce 


Farwell; Henry Ba- 


. Stinson 


ambrid 


Mut. Senet —Dagee & Alderfer, Mansfield; 
A. B. Cark, Warren. 
Mutual, N. Y.—Buell & Cozad, Lorain; Sta- 


oy. Haines, oe 


4 , Goer. Ashtabula; P. 


Pitts. L. & i; T. Gohn, Bellevue; W. D. 
Porterfield, Neffs; T. Howard, Wooster; O. 
D. site, eee - 

Tov. —Edit Lancast nd F. 
H. Hadley : poser 
eserve 


B. Smith, Rising Sun. 


ass.—Stanley Stone, Cincinnati; 
Mut, Mase > Tiffin ee 


M. Wood, Cleveland; 
H. 4; vom Da - 
nited States—O. G. Davis, Cleveland. 
Union Mutual—C. C. Lindall, Lima. 
Aetna—B. T. Rowland, Columbus; H. C. 
Richoff, Cincinnati; C. A. Elliott, Middletown; 
Jonah ‘Jones, Cincinnati. 
Amer. Assur.—A. S. Griggs, Hamilton; B. E. 
Allen, Portsmouth, 
Cont. Assur.—G. F. Claypool and W. F. 
Shannon, Toledo. 
Equitable, Ia. —Carl Walter, Jeromeville. 
Equitable, N. Y.—J. H. Adrian, a 
Federal, Ill—Graham Closson and s. 
Laughhin, Cleveland; G. L. Allen, Was lesten 


Hartford—R. C. Nusser, Marion. 

Mass. Mutual—Henry Hohenstein and Amor 
Smith, Jr., Cincinnati; C. H. Dewey, Dayton. 

Mich, State—F. M. Trier, Toledo; James Col- 
gan, Medina. 

ut. Benefit—M. J. Burke, Marion; W. E. 
Roum, New Vienna; Snyder & Hoffman Cleve- 

n 

Mutual, N. Y.—P. W. Flicker and G, W. 
Byram, Cleveland; George Haas, Norwalk. 

National, Vt. —Allen Speen, Thornville; 
H. E. Humphrey Cleveland. 

National, U. S. A—A. L. Stratton, Wood- 
stock; A. M. Brammer, Cleveland; E. H. Moore 
and Clement Stroup, Cincinnati. 

New York—E. F. Maxwell, Lima; E, 
Smith, Milledgeville; Joseph Whithead, | OB 
bus; Ra ~ vesteeens } a E. Lewis, 
Fremont; J. M. Toner, Edon; H, ag oo 
Cincinnati; L. W. Howell, Toledo: J . Fisher, 
Canton, 

Philadelphia—R. R. Jones, Newark; ~~? 
McBride, Albert Weeks, Canal Dover; 

Culver, Warren; Harper Brosius, Alliance; 
Babcox, Canton; B. F. Linnville, Rush- 
A. Hogenmiller, Wellsville; Fred Estelle, 

Phoenix Mut.—Herman Herzfeld, Cincinnati; 
A. D. Baumhart, Vermillion. 

Pitts. L. & T.—Samuel Sussman, Steubenville; 
L. O. Tharoman, Waterville; P. D. Hill, Nel- 
sonville; David Weiner Cleveland; R. R. 
Kinsman; C. B. and A. D. Rees, ‘Luckey; F. E. 
Frazier, McClure. 

Reliance—M. S. a» pag Cleveland. 

aren Mut. E. Bessire, oo. 

nd 


State, wow J Ne, Jones, Defiance; .W. 
Seran, Canton. 

State Mut., Mass.—L. M. Gable, Fredericks- 
town. 


Travelers—C. H. Pistor, Cincinnati; J. C. 
Park, Tiffin; Ollie Gibsen Columbus; 
Danforth, Dayton; Fred eimer, Cincinnati. 

Indiana 

Aetna—C. W. Bauge, J. E. Irwin, Indianap- 
olis; C. B. Sundy, Centreville. 

Amer. Cent.—R. Marsh, Hartford City; G. F. 
Young, Lowell. 

Anchor—W. N. Hobson, Kokomo. 


Columbia—L. > Lartee Mt. Verno 
Commercial— N. Williams, Cobuntbuss w. 
M. Cole, Butler. 
Conservative—J. ¥. aT" H. F. Miller, 
Jones, C. E. Hornbeck and 


&. Yen ittopher | on A 
ngt O. Sherrill, Lebanon; E. V. 
Walton, Indiana Harbor. 


iene ey Ta. Shay oe . —— 
awe, Indianapo 

Philadelphia, Ww asonville. 

rere Gerber 

State—C. E. Welborn, ‘Knightstown 

Travelers—J. R. Giblyn, and H. C. Kellar, 


Indianapolis. 
Bankers, Ia—W. H. Wilkin, Plainfield. 
Mich. me a Lowe, 


Mut. 


eet 
Mutual—E. F. Zahn, Huntin 
Philedelpbis Elimore Crecelius, Milltown. 
Travelers—Deffendol & Harris, Petersburg; J. 
M. Muth ya 
West. South. at Plummer and Wall! 
i Richmond; a F. Runyon, Anderson; 
agel, Max Goldberg, 7. 
Ernest Motter, Fort Wayne; 
B. Lieber, W. D. C and wrence 4 
Indianapolis; R. E. Rhoader, Evansville; J. 
Freels and Bert Leeds, Vincennes. 
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E-ditorial 


ERHAPS the 
P factor in the life insurance busi- 
ness is the man with the rate 
book. This plan has sufficed to build 
up the greatest business in the land. 
All good advertising nowadays is rec- 
ognined to be simply salesmanship. 
The great mail order houses of Chi- 
cago have put the retail stores out of 
business (in Texas to the extent of 60 
percent) through their substitution of 
the advertising idea for the personal 
method of soliciting business. 

Most people prefer to do business in 
person, and in the increase of acquaint- 
ance, contact with people, exchange of 
ideas, etc., feel willing to pay a little 
more for the privilege than by doing 
business with some unknown entitv a 
thousand miles off through the mails. 
Life insurance agents in asking their 
companies to spend money for a cam- 
paign of publicity and education on life 
insurance are really asking them to 
give up a part of their expense funds 
to help their greatest competitor, the 
mail order and advertising agencies, 
which money will eventually be taken 
from them. 

We believe in the personal method of 
doing business and that the by-prod- 
ucts are sufficient to justify the system 
on an economic basis. The greatest 
factor in keeping the life insurance 
companies properly regulated and able 
to perform the service for which it 
was intended is the agent in the field. 

There is no regulative force in the 
printed page of an advertising section 
of the magazine, nor will an imitation 
typewritten letter, showing a man the 
advantages of life insurance and solicit- 
ing him to take out a policy, be any 
great moral and personal force in see- 
ing that the life insurance comnanies 
of the country properly perform their 
functions. What recourse have the 
policyholders of the Postal Life of New 
York against the officers of that com- 
panv in case they wish to work injus- 
tice? 

The agent of a regular company is 
its living and breathing representative 
who can be “got at” any time his com- 
pany does anything wrong and he can 
“set at” the company. This is a world 
of people, not of theories and ideas. To 
conduct the life insurance business on 
the system of the Postal Life might be 
more satisfactory than is the existing 
system, but we doubt it. It takes good 
red blood, peonle with ideas. living per- 
sonality to make a successful business. 
Avaunt life insurance through the ad- 
vertising pages of the magazines, via 
the imitation typewritten circular, 
avaunt the mail order proposition in 
I've insurance! 


MAKE EARLY DECISION 

It pays an agent before he becomes 
“set in his ways,” to decide very de- 
cisively the character of insurance and 
company that he is going to represent. 
An agent gets well grounded in his 
arguments and beliefs. He becomes 
fixed in his mental alignment. Take 
for instance star men, in selling as- 
sessment insurance. They talk it day 
and night. Their arguments are 
against old line indemnity. They be- 
come thoroughly enthused over assess- 
ment arguments. Many of the best as- 
sessment writers trying to write old 
line policies after their companies went 
on a legal reserve basis have dismally 
failed. 

Agents who get into the stock selling 
field lose their insurance spirit. They get 
a taste of the promotion game and 
like it. The arguments are different. 
They abandon something of the life 
talk and manner of thinking. 
When “— try to “come back,” they 
find it difficult and often impossible. 

Agents who are conscientious in 
selling participating insurance talk it 

the time. They are imbued with 
that spirit. They believe it. Let them 


reatest advertisi®s 


Comment 


after a while represent a nonparticipating 
company and their whole manner of 
argument has to be changed. They 
are like a duck out of water. 

A ~ company man gets into the 
atmosphere of greatness, large assets 
and surplus. His talk is in millions. 
He tries a smaller company and finds 
that he is out of his element. There- 
fore it behooves the agent to decide 
before it is too late his alignment 
and it should be permanent. 


OWNERSHIP OF SURPLUS 
_ The question which has often been 
in dispute, to whom does the undivid- 
ed surplus in a company writing par- 
ticipating insurance belong, has been 
taken up in the case of the Provident 
Life & Trust by a policyholder who 
sued for an accounting of his share of 
the company’s surplus under two en- 
dowment policies which have matured, 





stockholders, as they would be the only 
ones left to receive it. 

In the case of a mutual company it 
is taken for granted that the members 
active at the time of the withdrawal 
from business would receive each his 
geneeeies of the surplus on hand. The 

ennsylvania supreme court in the cases 
mentioned has decided that notwith- 
standing that dividends have been paid 
annually on the endowments now ma- 
tured, the holder is entitled to the re- 
maining amount which was retained by 
the company during the running of his 
policies, which had been retained for 
the general protection of the company. 

President Asa Wing of the Provident 
Life & Trust says of the decision: 

“The court does not say that we 
shall distribute every dollar of our sur- 
plus to such policyholders. We shall 
comply with the order to the best of 
our ability, but I have never yet come 
across an insurance actuary who could 
figure down to a nicety just what is 
due such a policyholder under the cir- 
cumstances. Fi 

“It is extremely difficult to determine 
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NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 


DISTINCTIVELY Westen Mutual 


Has openings for live general agents, under direct 
Office—Guaranteed Renewals 
—in Iowa, South Dakota, North Dakota, Montana 


Policy contracts are liberal and up-to-date. 
Real producers desiring to build a business on a per- 
manent basis will be given an unlimited opportunity 


and the strongest backing and co-operation possible. 


Paid to policyholders and beneficiaries since organi- 
zation over $12,500,000.00. 


Insurance in force $30,000,000.00. 
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and on which the regular annual divi- 
dends were paid. The case is similar 
in any of the stock companies writing 
participating policies, each of which has 
accumulated a general surplus for the 
ultimate protection of the policyhold- 
ers and the company. 

It has been argued that both in a 
stock and a mutual company, in case a 
company should discontinue business 
and its assets be divided, it would not 
be fair to pay the policyholders who 
happened tobe in the company at the 
time of its dissolution, surplus which 
had been accumulated previous to their 
entering the company, or accumulated 
from the funds of others than them- 
selves, and that, in the case of a stock 
company at least, the money would 
naturally go to the stock holders. 

This question has often been argued 
in the case of the Equitable of New 
York and it has been pointed out that 
while the stockholders could not pos- 
sibly secure more than their dividends 
allotted to them by the charter during 
the company’s continuance, should the 
company stop business and reinsure its 
risks the logical sequence would be that 
the surplus would be divided among the 








how much of the surplus White is en- 
titled to, because the fund grew over 
a long period of years and started be- 
fore he became a policyholder. If the 
court will tell us Am to divide it we 
will appreciate the suggestion. Whether 
our compliance with the decision will 
be satisfactory remains to be seen. It 
may result in additional litigation.” 





NEED THE AGENT 

Can life insurance be successfully 
written without the intervention of 
agents? This question was asked the 
general manager of an accident in- 
surance company the other day. THE 
WEsTERN UNDERWRITER representative 
said: 

“Mr. G., you are a well informed ac- 
cident man and are brought in touch 
with insurance men of all classes. Your 
line of insurance is personal indemnity, 
the same as life insurance. You know 
the value of life insurance and realize 
its uses im building up an estate. I 
presume, therefore, that having so much 
more knowledge of life insurance than 
the ordinary business man, you volun- 





tarily apply for a policy when you need 
insurance.” 

Mr. G. spoke in substance: “There 
is where you are mistaken. I have 
never asked a life man to fix me up 
but once in my career and I have car- 
ried and still carry considerable life 
insurance. The fact is that I have to be 
solicited just about as much as any other 
man. Although I have had opportunity 
to know more about life insurance than 
most men not directly connected with 
that department of underwriting, yet 
even in my case I need the prodding 
and persuasive power of the agent. It 
takes the force of personality to make 
me buy. 

“This is true in life insurance and it 
is true too in accident. State insurance 
will never amount to much so far as 
either life or accident is concerned sim- 
ply because so few people will carry 
either unless they are pressed by an 
agent. The agent is an essential factor 
and you can not supplant him. So- 
liciting by mail or trying to get policies 
through advertising will not bring re- 
sults. Here is a commodity that has 
to be sold face to face.” 





EFFECT OF GOOD FELLOWSHIP 


Life Underwriters Associations Are 
Doing Much to Bring About a Bet- 
ter Feeling Among Agents 








There is a good fellowship value in 
the life underwriters association that 
counts for much. At a meeting of the 
Chicago association recently Jules Gi- 
rardin, manager of the Pheonix Mutual, 
said that if conditions were the same 
as those that prevailed when he en- 
tered the business over twenty years 
ago he would not have the courage to 
face them. He called attention to the 
cut-throat competition, the misrepre- 
sentation, continual and hard knocking, 
false statements, rebating and so on. 
It seemed as every agent were pitted 
against every other man of a competing 
company and the worst an agent could 
say of his competitors would be in 
order. 

He declared that the life underwrit- 
ers association had brought men to- 
gether in a spirit of good fellowship 
and that when men got well acquainted 
and became personal friends they would 
not engage in such a campaign of 
slander and unethical practices. 

“Come to the meetings,” said Mr. 
Girardin, “slap a man on the shoulder 
and tell him you are glad to meet him 
and that he is the best fellow on 
earth.” 

Then President Isaac Miller Hamil- 
ton of the Federal discussed the sub- 
ject and in substance said: 

“Do you know that in the life under- 
writers associaiion meeting this habit 
of competing ~ vents telling others that 
they are the best fellows on earth has 
a big effect. Why even if a man is not 
a good fellow, if a lot of his competi- 
tors continually tell him he is, after a 
while he will begin to think that there 
is something to it and he wants to real- 
ly merit the compliment. So he does 
become one.” 





COMMISSION COST LOW 


The general public and many in- 
surance men also believe that the 
agency cost in the life insurance busi- 
ness is high. In comparison to other 
branches of insurance and many other 
lines of business it is, in fact, very 
low. It can be truthfully said the av- 
erage first year commission to solicit- 
ing agents when all business written 
by various companies is considered and 
the differences in commissions on va- 
rious policies is taken into account, 
amounts to about 45 percent and at 
most not over 50. Renewal commis- 
sions average 5 percent and as the 
average policy remains in force but 
seven years only six of these renewals 
are paid. This makes the total com- 
mission on seven years premium 75 
or 80 percent of one annual premium, 
putting the annual cost at about 11 
percent. 
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INSTRUCTION OF AGENTS 


ONE MORNING A WEEK SPENT 
IN STUDY 





Chicago Representatives of Northwest- 
ern Mutual Hear News, Points on 
Business and Selling Talk 





There is much talk nowadays about 
the necessity of soliciting agents hav- 
ing a better knowledge of the life in- 
surance business. At meetings of gen- 
eral agents the methods of instructing 
men are always discussed. The Na- 
tional Association of Life Underwrit- 
ers in its annual conventions devotes 
much of its time to this subject. Lo- 
cal associations consider it in their 
meetings. The Life Insurance Presi- 
dents at their recent meetings heard 
about the matter and were advised by 
Darby A. Day, manager of the Chi- 
cago agency of the Mutual Life, to 
have local and correspondence schools 
of instruction. With all this atten- 
tion to the subject it is interesting to 
know how some general agencies do 
instruct their men. 

Time Honored Institution 

The Chicago general agency of the 
Northwestern Mutual Life has an 
agents’ meeting every Monday. This 
is a time honored institution in the 
agency and the company, the general 
agents and men are reaping the bene- 
fits. The firm of Hobart & Oates em- 
ploys a statistician to assist agents on 
all matters and to conduct these Mon- 
day morning meetings. Frank Mann, 
now of the general agency of Mann 
& Junod at Omaha, was formerly sta- 
tistician. The present incumbant is 
Edwin S. Jewell. The program that he 
conducts has three divisions. The 
meetings are opened with a review of 
the latest life insurance news. Mr. 
Jewell clips all that is important to 
Northwestern men from the insurance 
and daily papers and reads the vari- 
ous articles. Questions are asked and 
there is often a long discussion on some 
matter. 

Three Points a Week 

Under heading of “Three Points,” 
Mr. Jewell presents three arguments 
that agents may use. One is about life 
insurance in general, one about the 
Northwestern and one about a compet- 
itor. Under the latter two net costs, 
policy conditions and companies are 
compared. Under the point about life 
insurance in general some argument, 
put in terse English, is given. With 
one exception, which is Elizur Wright’s 





definition of life insurance, these argu- 
ments used during the last ten weeks 
are originally worded by Mr. Jewell: 
They are as follows: 

Protection in General 


Vital forces—the uncertainty of the 
length of life; the dependence of more 
than half the people. 

Life insurance machinery enables men 
to erect the framework of an estate im- 
mediately; then completed on the in- 
Stallment plan. Life insurance machin- 
ery makes future surplus earnings as cer- 
4 as past and present surplus earn- 

Life insurance is an amalgamation of 
individual weaknesses. The strength of 
a life insurance organization is in the 
weakness of the parts. The organization 
can do things for individuals that indi- 
viduals cannot possibly do for themselves. 

There is always the possibility that the 
insured will live to old age. Everybody 
benefits. The proceeds of a level premium 
life insurance policy will provide the same 
benefits to the insured in event he lives 
that an equal amount would provide to a 
yaad in event the insured should 


e. 

Paying life insurance premiums is sim- 
ilar to cutting a sliver off the wedge of 
pie that is before you when you are very 
hungry and carefully laying it away to 
make sure that there will be pie on hand 
tomorrow. 

Life insurance is a form of communism 
which allows unrestrained individualism. 
Life insurance is a financial invention by 
which capital in the shape of productive 
life can perpetuate itself. Life insurance 
gives to an energetic man who has not a 
spare dollar the power of making a will 
good for several thousand in event of his 
death.—Elizur Wright. 

If one person owns 100,000 houses—if 
one company owns 1,000 ships—if one 
woman is supported by 100 husbands it 
can be demonstrated that it will be more 
profitable not to insure than to insure. 

The lives of nonproducers have no in- 
surable value. The purpose of life insur- 
ance is to equalize the providing power 
7 producers whose lives vary in dura- 

on, 

A dependent nonproducing person with- 
out bank account or income property and 
lacking training or strength to produce 
wealth is about as secure economically 
and socially as a birch bark canoe would 
be out in midocean directly in the track 
of a hurricane. 

Insurance, such as fire, plate glass, ma- 
rine and automobile, insures the fruit 
only. Life insurance insures the tree that 
produces the fruit. 


Selling Talk by Salesman 

The third part of the morning pro- 
gram is a selling talk by either a mem- 
ber of the firm or agency staff. They 
are to enthuse the men. Inspired by 
these and armed with a better knowl- 
edge of the business and their own 
proposition the agents start out each 
week stronger life insurance men. The 
weekly meeting and the special help 
for agents to which Mr. Jewell devotes 
practically all of his time, are consid- 
ered to be more than successful by the 
men who bear the expense. 





“The way of the transgressor is hard for in- 
surance companies.” 




















The only Company in the United States Writinge Regular Life, 
Monthly Payment Life and Monthly Payment Health and Accident 


YOUR TIME IS YOUR CAPITAL 





You Lose No Time When You Work For 


The Ohio National Life 


of Cincinnati 
The Third Largest and Strongest Company in Ohio 


Capital - - - $449,000 Net Surplus- - $214,000 
Ohio Is Good Enough For Us 
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BUSINESS POLICY USED 


—_—— 


NEW FORM RECENTLY PUT OUT 
BY UNION CENTRAL 





Contract Made Out on the Ordinary 
Life Plan at Age 35 for $100,000 
in the Company 





The subjoined is the form of busi- 
ness insurance policy now being used 
by the Union Central Life. The sam- 
ple is for $100,000, age 35, ordinary 
life, follows: 


The Union Central Life Insurance Com- 
pany of Cincinnati, Ohio. 


o. 0000. 
Amount, $100,000.00. 
Age, 35. 


Premium, $2,688.00. 

In consideration of the payment of 
Twenty-six Hundred Highty-eight Dollars, 
and of the payment of a like amount an- 
nually thereafter on the seventeenth day 
of October, in every year during the con- 
tinuance of this policy, does hereby in- 
sure the life of John Doe of Cincinnati, 
in the county of Hamilton, in the state 
of Ohio, in the amount of One Hundred 
Thousand Dollars, payable, less the un- 
paid balance of the current year’s pre- 
mium, if any, and any other indebted- 
ness and advances on the policy, at its 
home office in Cincinnati, Ohio, to The 
Richard B. Roe Company, a corporation, 
on receipt of due proof of death of said 
insured during the continuance of this 
policy. 

It is hereby agreed: 

Grace—That a premium shall be deemed 
to be in default if not paid on the day 
when due, but a grace of thirty-one days 
shall be granted for the payment of any 
premium after the first, subject to an 
interest charge of six percent per an- 
num, during which period the insurance 
shall continue in force. 

Pa t of Premiums—That all pre- 
miums shall be payable in advance, either 
at the home office, or to an authorized 
agent of the company on delivery of a 
receipt signed by the president or sec- 
retary and countersigned by such agent. 
The failure to pay any of the first three 
years’ premiums, or instalment thereof, 
shall avoid and nullify this contract. 
After three full years’ premiums have 
been paid in cash, on the failure to pay 
any subsequent premium or instalment 
thereof, this policy shall lapse and its 
value shall be applied as set forth in 
article thirteen. 

Conditions—That this policy shall be 
null and void, except for the amount of 
premium paid, if the insured shall die 
within one year by self-destruction, 
whether sane or insane; or, except for 
the reserve value of the policy and of 
any paid-up additions thereto, if the in- 
sured at any time shall have engaged 
in the military or naval service in time 
of war (the militia not in actual service 
excepted) without having obtained a spe- 
cial permit to serve, which will be granted 
on request on payment of an extra an- 
nual premium not to exceed three per- 
cent of the face of the policy. 

Incontestability—That this policy shall 
be incontestable after one year from date 
of issue, except for nonpayment of pre- 
mium or instalment thereof. 

Age—That in the event of the age of 
the insured being misstated, the amount 
payable shall be such as the premium 
paid would have purchased at the correct 

e. 

*eSontract—That this policy, together 
with the application, a copy of which is 
endorsed hereon, shall constitute and 
contain the entire contract between the 
parties hereto, and that all statements 
shall in the absence of fraud be deemed 
representations and not warranties. No 
such statement shall avoid this policy or 
be used in defense to a claim thereunder 
unless it is contained in the written ap- 
plication, and unless a copy of such ap- 
plication is endorsed on or attached to 
the policy when issued. 

Dividends—That this policy shall par- 
ticipate in profits, as apportioned by the 
directors, and that beginning at the end 
of the first policy year, provided the sec- 
ond year’s premium is paid in cash, divi- 
dends shall be declared annually during 
its continuance. At the option of the 
beneficiary such dividends may be with- 
drawn in cash; or applied to the payment 
of premiums; or applied to the purchase 
of paid-up nonparticipating additions to 
the policy; or left to accumulate with in- 
terest at three percent until the maturity 
of the policy, subject to withdrawal at 
any anniversary thereof. If the bene- 
ficiary shall not elect any other such op- 
tion the dividend shall be applied, on the 
expiry of the days of grace, to the pur- 
chase of cate 4 additions, except that 
if the policy shall lapse the dividend 
shall be paid in cash. aid-up additions 
are convertible into cash at any time 
at the request of the ye for 
amounts not less than the o ai 
den 

Values—That after three full years’ 
premiums have been d in cash the re- 
serve value at the end of the policy year, 





computed according to the American Bx- 
perience Table of Mortality with interest 
at three and one-half (3%) percent (less 
@ surrender charge in no case exceeding 
one and one-third (1%) per cent of the 
amount of the insurance, and decreasing 
annually until the fourteenth year, after 
which there will be no charge), may be 
used at the option of the benefic in 
any one of the following ways, all of 
equal value, as set forth in the follow- 
ing tables, provided there be no indebt- 
edness or advances on this policy: 

Bxtended Insurance—first. Applied to 
the extension of this policy as non-par- 
ticipating term insurance from the date 
to which premiums have been paid in 
cash, without any further payment. 
ble 1.) The value of any paid-up addi- 
tions will be used to increase the term 
of extension. 

Paid-Up Insurance—Second. Applied 
to the purchase of paid-up non-partici- 
pating insurance, on written request and 
the surrender of the policy before the ex- 
piration of the days of grace. (Table 2.) 
Any paid-up additions will be added to 
the amount of the paid-up insurance. 

Loan Values—Third. Borrowed or taken 
in advance in whole or in part on the 
sole security of the policy, on assignment 
thereof, less the unpaid balance of the 
current year’s premium and any indebt- 
edness and previous advance on this pol- 
icy, at 6 percent interest, payable an- 
nually on the anniversary of the policy, 
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interest to be discounted and paid in ad- 
vance. (Table 3.) 

Failure to repay any such advance or 
to pay interest shall avoid this policy 
whenever the total indebtedness and ad- 
vances hereon with interest shall ual 
or exceed the then loan value, provided, 
however, that failure to repay any such 
advance, or to pay interest, shall not 
avoid this policy unless the total indebt- 
edness and advances hereon shall equal or 
exceed such loan value at the time of 
such failure, and until one month after 
notice shall have been mailed by the 
company to the last known address of the 
in and of the assignee, if any. The 
loan ue will be increased by the value 
of any paid-up additions. Consummation 
of loans may deferred by the company 
sixty days. 

Cash Value—Fourth. Collected in cash 
on written surrender of the policy before 
the expiration of the days of grace. (Ta- 
ble 4.) Payment may be deferred by the 
company sixty days. 

TABLES OF VALUES 
(Surrender charge having been deducted) 


r-———- Insurance———_,, 3.*Loan 
End 1. Extended End or 


of Yr. Yrs. Days 2. Paid-up of Yr. 4. Cash 
3 on 22 $5,900 3rd 


rd 2 3 9 $ 2,300 
4th .. 4 62 300 8 4th 3,700 
Sth .. 6 267 12,600 6th 5,200 
6th .. 7 93 15,900 6th 6,700 
ith .. 8 260 19,100 7th 8,200 
8th .. 9 367 22,300 8th 9,800 
9th ..11 46 25,500 9th 11,400 

10th ..12 41 28,600 10th 13,000 
llth ..12 348 31,600 11th 14,700 
1zth ..13 239 34,600 12th 16,500 
18th ..14 84 500 13th 18,200 
14th ..14 264 40,300 14th 20,100 
16th ..15 23 43,000 15th 21,900 
16th ..15 101 45,500 16th 600 
17th ..15 154 48,000 17th 25,400 
18th ..15 184 60,300 18th 27,300 
19th ..16 194 52,600 19th 29,100 
20th ..15 187 54,800 20th 31,000 
26th 14 320 64,900 25th 40,700 
30th ..13 261 73,300 30th 50,400 


*Less interest to next anniversary. 


The loan values are available at any 
time during the policy year if premiums 
have been paid to the end of the year. 
Valves for the years not stated are based 
on or equal to the full reserve and will 
be furnished on application. 

If no option is exercised, on failure to 
pay a premium before the expiration of 
the days of grace, such value shall be 
applied as provided in Option 1. If de- 
fault shall occur at any time other than 
the end of the policy year, the reserve 
value at the date of default shall be the 
basis of calculation for extended insur- 
ance, paid-up insurance and cash values, 
and the values for the preceding policy 
year shall be proportionately increased 
for the portion of the policy year for 
which premiums have been paid. If there 
be any indebtedness or advances on this 
policy, the cash value shall be reduced 
thereby; the paid-up value shall be re- 
duced proportionately; and the extended 
insurance shall be for the face value of 
the policy less the indebtedness and ad- 
vances and for such term as said reduced 
cash value will provide. 

Paid-Up »y Dividends—That on the 
written request of the beneficiary this 
policy shall be endorsed as fully paid 
up with participation in profits, on any 
anniversary when its reserve value and 
the cash value of any additions (which 
shall be surrendered for such purpose) 
equal the corresponding net single pre- 
mium for this policy at the attained age. 
An: excess of such total value over the 
said single premium will be paid in cash. 


Reinstatement—That this policy will be 
reinstated at any time within three years 
from the date of lapse, provided it has 
not been surrendered, on evidence of in- 
surability satisfactory to the company 
and the payment of premium arrears with 
six per cent interest per annum and the 
payment or reinstatement of any other in- 
debtedness and advances with accumu- 
lated interest. 

Privilege of Change—That the bene- 
ficiary shall have the privilege on thirty 
days’ written notice and the surrender of 
this policy prior to lapse, to have substi- 
tuted therefor without medical examina- 
tion, at any time within five years of the 
due date of the first regular premium, a 
life or endowment policy (except a con- 
tinuous instalment or monthly income 
policy) of the same amount, with a higher 

remium, written at the same age and 
foarte the same date, by paying in cash 
the differences in premiums with interest 
at 6 percent per annum compounded an- 
nu‘lly from their respective due dates to 
the date of exchange; or, after five years, 
seoeremng to the company’s rules then in 
‘orce. 


Authority—-That none of the terms of 
this policy shall be modified, nor any 
forfeiture under it waived, save by an 

ent in writing, signed by the pres- 
ident, vice-president, secre or assist- 
ant i whose authority for this 
purpose shall not be delegated. 

In witness whereof, the Union Central 
Life Insurance pany has cau 
cinngti: State of" Ono: ths Stth ‘ay ot 

innati, e 0, 17t ay 0 
October, 1912. 


; J. R. CLARK, President. 








“WUESTIONS 
AND ANSWERS 


Question—Can yau tell me whether 
the New England Mutual in converting 
a term policy to a higher priced one at 
age of entry will pay the excess divi- 
dends that would have been declared 
on the higher priced form, to the as- 
sured? 

Answer—No excess dividend is paid 
by the New England Mutual under the 
condition named. However the com- 
pany converts a policy at age of entry 
on a different plan that that pursued 
by most companies. It merely requires 
the assured to pay the difference in re- 
serve. Most companies require the 
difference in premium paid at com- 
pound interest. 











Question— Can you give me the fea- 
tures of the “Special Twenty Payment 
Life Accumulative Bonus Policy” of 
the Old Colony Life of Chicago? 

Answer—The company furnishes the 
following information: 

“While issued on the 20-payment life 
plan, which provides that the policy 
shall be paid up for its face value at 
the end of twenty years, it also con- 
tains a provision in the event of death 
during the first re for a return to 
the beneficiary of the full first annual 
premium along with the face of the 
policy. During the following nineteen 
years the bonus coupons added to this 
policy become operative. Each of these 
provides for an addition to the face of 
the insurance amounting to $15.00 on 
each $1,000, and are at once fully paid 
up for life as soon as the annual pre- 
mium for the current year is paid. For 
a slightly added premium each of these 
coupons is issued for a face value of 
$20 per $1,000 and added to the face of 
the policy each year. If the latter con- 
dition is not desired, each coupon, on 
payment of respective annual premium, 
may be converted into its guaranteed 
cash value and used in payment of cur- 
rent premium. On the other hand, 
matured coupons may be allowed to ac- 
cumulate and be converted into their 
cash value at any desired period. 

“Each of the coupons possesses a 
loan value after the payment of its re- 
spective premium which is in addition 
to the regular loan value of the policy 
itself. 

“A full month’s grace is allowed in 
the payment of all premiums after the 
first year. Should death occur during 
the grace period, the full face of the 
= would be paid, less the premium 

ue. 

“The insured may elect that the face 
value of the policy at his death, or at 
the maturity of the policy, be paid in 
installments instead of a single pay- 
ment. 

“Three installment options are of- 
Swat, either of which is extremely lib- 
eral. 

“Option A> provides that a given 
amount of money shall be paid each 
year for a fixed number of years. 

“Option B provides that a given 
amount of money (regulated by the age 
of the beneficiary at the death of the 
insured) shall be paid to the registered 
eared so long as he or she shall 
ive. 

“Option C provides the same as Op- 
tion B, except that installments for the 
first five years will be greater than 
those that become due thereafter. 

“Everything in this policy is abso- 
lutely guaranteed, removing from the 
mind of the insured any possible doubt 
as to just what the results will be under 
the policy. These policies all contain 
very liberal provisions for loans, cash 
surrender values, change of bene- 
ficiary, reinstatement, paid ip and ¢x- 
tended insurance, also nonforfeiture 
provisions.” 





Policies represent the triumph of 
good impulses. Procrastination sug- 


gests the temptation of selfish motives. 








American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company 
Established 1899. 


INSURANCE IN FORCE 
OVER THIRTY MILLIONS 


OVER TEN MILLIONS WRITTEN 
DURING 1911 


For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President 


FOUR STATES LIFE 


THE QUESTION OF THE DAY 


Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
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F AN active Life Insurance Agent, your efforts should be associated 

with this Company. If not an active Agent, become one and see how 

easy it is to write business for the MID-CONTINENT. The MID- 

CONTINENT is licensed in Kansas, Arkansas and Oklahoma. The 

MID-CONTINENT wrote more business in its own State (Oklahoma) 
during 1911 than any other company. WRITE FOR AGENCY. 
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Just Among . Ourselves 


The agent who makes good these 
days must deliver the goods. All his 
education, training, ability, finesse, 
salesmanship quatications, knowledge 
of human kind, constitute but dead as- 
sets unless he can get results. The 
capital of an agent is his power to sell 
insurance and that power is composed 
of many elements. The agent therefore 
should get his capital in good working 
order so that it will yield the highest 
possible return. 

This calls to mind a story. It seems 
that a country minister last summer 
was talking to Joe Wood, the celebrated 
pitcher for the Boston American League 
baseball team. The clergyman said: 

“Your position and mine seem strange 
to me. I took many years in school, 
went to college, attended the theological 
seminary. I work hard every day in 
the week, am asked to do all sorts of 
things, am called on to serve mankind 
in many ways, and yet I struggle along 
on a salary of $800 a year. 

_“Here you are, without much educa- 
tion, you have spent no money in your 
training, you work about six months 
out of the year and two days or so a 
week. Yet I am told you receive $5,000 
a year. It does not seem right to me. 
Now why is it?” 

To this Pitcher Wood replied: 

“My friend, it is all a matter of de- 
livery.” 











* * * 


I have been interested in that incisive 
essay by President Hibben of Princeton 
University on “The Superfluous in 
Education.” Dr. Hibben applies his 
subject, naturally, to a college course, 
but out of his observations there can be 
gathered much sage wisdom that we 
men of business can well assimiliate. 

The question that interests me at 
this particular moment is whether a life 
insurance man who devotes all his time 
and energy to a study of his own pro- 
fession, who cares but little for other 
excursions into the realms of knowl- 
edge, is a better man that he who, 
while making a study of his own work 
and its relations, gives time to an in- 
vestigation of some of the other great 
subjects of life. 

We hear the utilitarian doctrine these 
days, that is loudly applauded, “Fit the 
boy for the special work he has to do.” 
And there is much good sense in that 
practical declaration. “Business is busi- 
ness,” we hear in the marts, while the 
same philosophy in statecraft is known 
as “practical politics.” 

Apply it to the life man, and it would 
be translated into a phrase something 
like “Sacrifice every thing else in being 
a success in getting signatures on the 
dotted line.” I have not much fault to 
find with this doctrine because the great 
weakness in many life men is that they 
are content with studying their business 
:o little. They do not use their brains. 

It has occurred to me, however, that 
a man should possess some reserve 
power over and above what he needs 
in his particular specialty. This reserve 
he may be called on at some time to 
utilize in his special work. An excess 
of power is a significant factor in ef- 
ficiency. ’ 

The mechanical engineer never thinks 
of calculating the stress and strain at 
precise figures. He figures on the limit 
of any possible exigency. In a similar 
way, a man’s efficiency should exceed 
the exactions of his task. There should 
always be a reassuring margin. Every 
man should possess some power that is 
not actually in operation. 

I have a greater confidence in a doc- 
tor if I feel that back of his profession- 
al knowledge there is a great reserve 
force. It is this element that distin- 
guishes the ordinary from the extraor- 
dinary physician. When one possesses 
this excess power, he brings to his daily 
task a nature larger than the occasion 
demands. You feel it when you are 
dealing with him. 

A man is doomed to mediocrity if he 
possesses but little knowledge outside 





his own craft. He is never capable of 
meeting any more than the ordinary de- 
mands. He finds himself a stranger in 
| other than his own special guild. 
he life man should emancipate him- 
self, it seems to me, from his specialty. 
The relations of his business to the 
great world are innumerable. If, how- 
ever, he only knows policy contracts, a 
smattering of actuarial knowledge, if 
he has some of the essentials of sales- 
manship, and is able to handle the de- 
tails of his work, but cares nothing for 
the great principles that underlie his 
business, if he does not study and ob- 
serve the many relationships and angles 
of his craft, if he fails to take any inter- 
est in the questions and issues that in- 
volve all life, if, in other words, his 
knowledge is coextensive only with his 
prospective duties, he lacks just the ele- 
ment of being great in his own work. 

Because of the larger knowledge that 
a life man possesses, he brings to his 
business greater power and efficiency. 
He impresses men with being more 
than an ordinary salesman. It is this 
excess or margin that makes him a 
larger force in his work. 

It is the right use of the by-products, 
the leisure moments of life, the time 
when the mind is not given over to 
one’s daily task, which galvanizes the 
mental energies. The mind that has 
established for itself a widely ramify- 
ing network of associations is richly 
furnished. It leads to new points of 
view, new discoveries, greater working 
strength, and gives a man a value over 
and above his professional attainments. 

The man who is no bigger than his 
specialty is narrowed to a small com- 


pas. The responsibilities of life press him 


at all sides. There radiate from him a 
thousand lines of actual and potential 
energy. He should be more than a 
life acent. He should be a student, a 
citizen, a friend, a companion, a home 
maker. 

We all appreciate the overflow of a 
large nature, which gives a man a rec- 
ognized place in his community and 
makes him a significant part in the 
circle of his influence. Back of his 
speech, his deeds, his work, we see the 
warmth and wealth of his personality. 
It inspires the greatest confidence, ad- 
miration and love. 

The other day I heard a man say of 
an eminent scholar, “He is a great 
scholar, but a small man.” There you 
have it. He lacked the superfluous, so 
called. There was no depth or ex- 
panse in the veins of his humanity. 
Without this reserve power a man’s 
life is incomplete. It never reaches 
fruition. It withers while it is still 
green. It has lacked the elements that 
round out character. When the office 
or workshop has closed its doors for 
the day, the door of the world should 
swing open to us. 

x * * 

Johann Gottlieb Fichte, teacher, phi- 
losopher and patriot, so intimately as- 
sociated with the beginnings of the 
University of Berlin, preached a sane 
doctrine. It affected not only his pupils, 
the university and the German people, 
but all mankind. It was the philosopy 
of opposition. Fichte’s theory was 
born out of struggle and hardship, out 
of opposition and adversity. His creed 
was that power is born out of opposi- 
tion, that struggle begets strength, that 
resistance provokes vigor. 

After all, we are in the world to fight 
and struggle. And the man who gives 
up in the midst of the fray is a coward. 
His very fight gives him power. It 
hardens him, it develops him. The 
line of least resistance is the easiest 
to follow, but it does not make brain 
force and will power. Under the fire 
of opposiiicr a new spirit is cultivated. 
Every man's work is a call to arms and 
duty. - 
Opportunities come with obstacles. 
The man who can surmount them is 
made a better man. Resistance cre- 
ates a demand for all that is in us, for 
hidden forces, for initiative, for cour- 
age, for new methods, for a wiser di- 
rection of effort. Progress comes from 





an overflow of opposition. Man de- 
velops the stubborn stuff that wins 
if he goes at resistance with deter- 
mination and intelligence. Every vic- 
tory brings a greater confidence. 

Along the conducting wires of our 

ordinary electric lighting system there 
is no visible evidence of the existence 
of a force. It needs the opposing car- 
bon points to bring out the light. 
_ Complete mastery comes with mak- 
ing our opposing forces, co-operative 
agents. Every life man must learn the 
secret of dominating circumstance. 

New life agents are very apt to be- 
come discouraged. Old agents weaken 
themselves by making excuses in not 
canvassing what are supposed to be 
hard cases. Attainment is only pos- 
sible with effort. And effort should 
not be a mere blind beating of the air. 
In times of resistance, in a crisis, all 
energy needs to be expended with in- 
telligence and determination. Our 
powers should be rightly directed. 
Where there is a triumph over opposi- 
tion a removal of difficulties, a mastery 
over resistance, there is a growth of 
character. 

The strongest men in the business 
today are those that have had to 
struggle. Their faith has been tried. 
They have been through the fire, they 
have been tested by struggle—but they 


have won. 
+ * ” 


Sometimes in getting up advertising 
copy for companies, I have been im- 
pressed with the fact that certain in- 
stitutions have an individual atmos- 
phere, they stand out with a definite 
personality, so to speak. They have 
striking features. They have a color 
tone, there is something about them 
whereby you could easily recognize 
them as they stand in the great com- 
munity of life insurance. They have a 
policy of their own, there are particular 
talking points, their experience has 
brought out well defined lines. 

Others are just as a pea in a pod. 





They all look alike. There is nothing 
that makes them different from others. 
Their aim simply seems to be to get 
business and carry on the daily grind. 
They have not risen to the heights 
where they are seen. There is nothing 
that marks them distinctively. There 
are no talking points. Their career 
tells no special story. Like many men 
they simply tread on the dead level. 
There is no particular force in them, 
no striking characteristic. They move 
aimlessly along. They carry no par- 
ticular banner or have no slogan. The 
men behind them are colorless and the 
companies partake of that nature. 

© =. G. 





THAT SALARY BUGABOO 


The agent of a big eastern company 
was in competition with a small assess- 
ment concern. The prospect had been 
greatly impressed with the fact that 
the assessment company paid its presi- 
dent $5,000 a year while the eastern 
whale spent $50,000 for its executive. 
To his mind it was a great saving in 
the cost of the insurance. The agent 
of the big company took the figures 
of the two companies and by dividing 
the amount of insurance in force in his 
company by that in force in the assess- 
ment company found that his — 
could pay eighty-seven times as muc 
salary, or $435,000 a year, without it 
costing the policyholder as much as 
the services of the assessment com- 
pany’s president did. It is not how 
much a company president is receiving 
that concerns a policyholder, but rather 
how much in comparison to the amount 
of insurance in force. Comparisons of 
salaries and general expenses in the 
hands of most agents are unfair. 





Society isn’t a nursemaid. Every 
man must rear himself. You have no 
more excuse to quit than a bird at- 
tempting to fly. The law of the wild is 
merciless—only the courageous survive. 
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DATA AS TO FARM LOANS 


PLAN OF UNION CENTRAL LIFE 
IS GIVEN 


President Clark Furnishes Some Ex- 
perience of the Company in This 
Field of Investment 


President’ Jesse R. Clark of the 
Union Central Life in his paper before 
the Life Presidents’ Association gave 
some facts concerning that company’s 
methods and experience as to farm 
loans. He said: 

“The Union Central Life has the 
unique distinction of having a greater 
proportion of its assets invested in 
mortgage loans on farm lands than 
any other company. It has established 
its investment branch of the business 
wpou the principles suggested in this 
paper. It started in Ohio; has added 
territory as needed cautiously and grad- 
ually, until it now operates in thirty- 
four states. 

Complete Organization of Its Own 

“It has a complete organization of 
its own, which means that it does not 
buy mortgage paper from brokers or 
investment companies—but deals di- 
rectly with the farmer in the original 
transaction. This branch is managed 
by the treasurer of the company and 
consists of thirty-five financial corre- 
spondents with local agents, land ex- 
aminers, abstracters of title, local at- 
torneys—all operating in the field; to- 
gether with a financial department at 
the home office equipped with a divi- 
sion to handle each phase of a loan— 
security, title, final settlements, collec- 
tion of maturities either principal or 
interest, taxes and assessments, fire in- 
surance, foreclosures, and real estate. 

“The application for loan form con- 
tains an exhaustive statement in detail 
of the character and conditions of the 
security offered, together with an ex- 
hibit of assets and liabilities, income 
and outgo of applicant. It further con- 
tains a sworn appraisement of the se- 
curity by two land owners and resi- 
dents of the county, and a report of 
personal examination and recommenda- 
tion of the amount to be loaned, by the 
local agent. 

Personal Examination Is Made 

“The financial correspondent makes a 
personal examination of the security 
and financial condition of the applicant 
himself or through his salaried land 
examiner, and in a written report he 
bases his recommendation of amount to 
be loaned on statements in the appli- 
cation, verified by personal examina- 
tion and by his office records of other 
examinations in that immediate local- 
ity. This is the field work done upon 
every application before it is submitted 
to the company. The financial de- 
partment of the company assumes a 
position of absolute independence of 
the applicant, appraiser, local agent and 
financial correspondent, and proceeds 
to investigate the security and the ap- 
plicant as it deems best. The records 
at the home office of the loans already 
made in the locality afford a reliable 
guide, as they are the result of actual 
examination and the report of subse- 
quent changes in ownership indicatin 
purchase price in sales. If abnormal, 
specie home office agent is sent out 
if the circumstances warrant such ex- 
amination. When information from all 
sources is accumulated, it is abstracted 
and condensed in a single sheet for 
each loan and a copy is placed before 
each member of the executive commit- 
tee—the investing authority of the com- 
pany—which finally decides the amount 
of loan justified by the security. 

Statistics as to Loans 

“During its history of forty-six years, 
the company has made 75,102 loans to 
farmers, amounting to $133,838,549.44, 
secured by mortgages on 11,462,363 
acres—an average loan of $1,728.00 to 
the borrower, and at $11.59 per acre. 

“It has been of practical assistance 





to 38,453 of that number, for they have 
repaid their loans amounting to $66,- 
573,823.62. These payments have been 
made largely under a prepayment privi- 
lege. A loan of $3,600, although made 
for a term of ten years, was paid in full 
within five years, by sixteen payments 
ranging from seventy-five dollars to 
eight hundred. 

“It is now assisting 36,649 farmers 
with loans, amounting to $67,264,725.82 
secured by mortgages on 5,803,686 acres 
of land, valued at $216,970,654, with 
buildings valued at $34,579,832 insured 
for $10,621,402, making a total security 
of $251,550,486. 

Not Wait for Speculative Rise 

“Tt has been a basic principle not to 
hold real estate obtained under fore- 
closure for speculative rise in value, but 
rather to force the quick sale of it. The 
test of a mortgage investment is the 
experience with real estate obtained 
under foreclosure. During forty-six 
years the company has acquired 871 
pieces of real estate through foreclo- 
sure of mortgage, costing a total of 
$2,839,660.27. It has sold 859 pieces, 
and now has on hand 12 pieces located 
in five states and costing $46,331.19. In 
determining the total cost of foreclosed 
real estate, the following items were in- 
cluded: Principal—interest accrued 
calculated at penalty rate—taxes and 
assessments—court costs—attorney fees 
—and all incidental expenses. The to- 
tal loss upon the investment of $133,- 
838,549.44 during the contingencies of 
forty-six years has been $193,485.11. 
Such a result has been attained by sys- 
tem perfected through years of ex- 
perience. 





WORKS AMONG THE FIRE MEN 





Manager Develops a Successful Plan 
of Using Local Agents to Write 
Life Insurance 





A life insurance manager who has 
been successful in securing agents has 
induced quite a number of fire insur- 
ance agents in the smaller cities and 
towns in his field to take up life in- 
surance work. His plan is to show that 
a local insurance man, well known in 
his community, and experienced in 
salesmanship, is often wasting his time 
in looking after renewals and collec- 
tions on old business, whereas he might 
just as well employ a bright young 
man or woman at $40 or $50 per month 
to manage his fire insurance depart- 
ment and give his personal attention 
to life insurance, which requires a high 
order of salesmanship. 

Many fire insurance agents have se- 
cured all the business in their com- 
munities which is to be written and 
really spend their time doing clerical 
work and giving attention to details 
which could well be handled by some- 
one less experienced and whose time 
is less valuable. All fire insurance men 
write life insurance when they can and 
are more or less versed in the business. 
When once interested in life insurance 
they make the best kind of agents, 
particularly in the smaller cities, where 
acquaintance counts for so much. The 
agent of course attends personally to 
his larger fire insurance renewals and 
any matters which cannot be handled 
by his subordinate. 

The idea is a good one and doubtless 


many fire insurance agents who would 
otherwise give a part of their time to 
real estate or other business can in this 
way devote all their time to insurance. 
They are usually financially responsible 
and having already an established in- 
surance office of their own are not 
under the same expense which an agent 
doing only life insurance has to bear. 





HOW TO PROCURE PROSPECTS 


President Hamilton of the Federal Life 
Illustrates the Point With a 
Good Story 





President Hamilton of the Federal 
Life tells a good story, illustrating the 
subject discussed at the Memphis con- 
vention of the National Life Under- 
writers Association on how to find 
prospects. He says a general agent was 
visiting his agent in a city and the 
agent said he had one prospect at hand 
that he was working on and desired to 
call on him with the chief. They started 
out and before going very far saw a 
man working with a blue print at a 
building being erected. The general 
agent stepped up to him and asked him 
who was the best architect in the city. 
This led to some conversation, and the 
general agent finally broached the sub- 
ject of life insurance, the man stating 
that he would take a policy. 

They then stopped in a cigar store. 
The general agent asked the clerk what 
family he had. He invited the clerk to 
take dinner with him that evening. The 
clerk said he did not want any life in- 
surance. 

“I am not discussing that point with 
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you,” said the general agent, “I am 
just inviting you to dinner.” 

The result was that in the course of 
the meal a policy was sold. 

They continued and stepped into a 
store. The general agent approached 
a likely looking clerk and inquired as to 
his family, salary and amount of life 
insurance. This led later to a policy. 

The upshot was that the agent was 
convinced that there were many pros- 
pects all about him and he needed to 
enlarge his list. 





Nashville Association Meets 


The Nashville Association of Life 
Underwriters met Dec. 7, and in view 
of the prospect of insurance legislation 
developing at the session to be held in 
Nashville next month, appointed a spe- 
cial committee on legislation composed 
of J. W. Smither, Reau E. Folk, C. C. 
Dabney, P. T. Throop and C. A. Craig. 

The association appointed a publicity 
committee to work in company with 
others, appointed by associations affil- 
iated with the National Association of 
Life Underwriters. It is composed of 
Willard Throop, W. J. Webster and 
J. W. Smither. 

The association decided that mem- 
bership cards which will be issued 
shortly will contain declarations against 
rebating, twisting and misrepresenta- 
tion, and members signing cards will 
thereby subscribe to those principles. 
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LIFE PRESIDENTS MEET 
(CONTINUED FROM PAGE 1) 
discussion of this sub-topic the experi- 
_ence of his company, covering a period 
of forty-six years, with farm loans. 
Later in the convention Luke Lea, 
United States senator from Tennessee, 
pointed out the advantages of the south 
for those desiring to make profitable 
and safe investment of life insurance 
funds. The attitude of the up-to-date 
insurance department, as given by Su- 
perintendent Emmet of the New York 
department, was spoken of as one of 
‘the fairest programs ever announced 
by a supervising authority. Mr. Em- 
met displayed an intention not to harass 
the insurance business, but rather 
showed his desire to give help wherever 
possible. He was congratulated by 
scores on the sense of his paper. 

How to Prolong Lives 


The meeting then turned to the dis- 
cussion of how to prolong the lives of 
policyholders, which afforded opportunity 
for the introduction of the experience 
and results of investigation by experts. 
Dr. Allen J. McLaughlin and Dr. Watson 
S. Rankin are two of the foremost sani- 
tary authorities in the country. Dr. Mc- 
Laughlin showed what might be accom- 
plished by the purification of the water 
supply with particular emphasis on the 
statistics as to typhoid fever. The value 
of a proper registration of the vital 
statistics of a state or country was set 
forth by Dr. Rankin, and a plea for help 
in this matter came from Health Officer 
Palmer, of Springfield, Ill., who said that 
his best attempts to secure uniform filing 
and reporting of vital statistics in his 
state had so far been unsuccessful, but 
that an effort was to be made this year 
to secure legislation to that end, and he 
asked the help of the powerful influence 
of the life companies in sending the bill 
through the next general assembly. He 
said that apathy was to be feared more 
than opposition. 

The report of the health committee of 
the association was then made and re- 
ferred to the committee on resolutions 
and this will be promulgated later, there 
being numerous additions to be made. 

Agency Men to the Fore 

The second day’s program brought out 
the agency men of the companies in full 
force, the topic being on the writing of 
the right kind of policy for each man. 
The public was most ably represented by 
Commissioner F. H. Hardison, of Massa- 
chusetts, who drew from his wide ex- 
perience as a general observer of the 
business and from his personal touch 
with companies, their agents and their 
policyholders. He pointed out that there 
is yet much to be done in the way of 
seeing that the agent helps each man he 
insures to get just the kind of protection 
best suited to him and in just the right 
amount. Other features of the subject 
were spoken of by Frank O. Ayres, fourth 
vice-president of the Metropolitan Life, 
and President W. D. Wyman of the Berk- 
shire Life. The discussion was continued 
by President Neil D. Sills, of the National 
Association of Life Underwriters, and 
Actuary Henry Moir, of the Home Life, 
who aptly concluded his remarks with 
this rhyme: 

“If, of all sad words of tongue or pen 
The = are these: ‘It might have 
een’; 
More sad are some that we daily see— 
‘It is, but it hadn’t ought to be.’” 
Daily a Day Is Heard From 

Vice-President W. C. Johnson of the 
Columbian National Life, Homer Vipond, 
former president of the Canadian Life 
Underwriters’ Association; Secretary Har- 
ley, of the Bankers’ Life; Editor Charles 
Lakey, of “Insurance”; and Herbert 
Coxe, of the Imperial Life of Canada, 
also participated in the discussion, which 
developed some interesting features and 
experiences. During the closing session 
of the convention the discussion was con- 
tinued by Darby A. Day, Chicago manager 
of the Mutual Life, who read a carefully 
prepared paper on field energies and how 
to develop and conserve them. The senti- 
ments of Mr. Day will be widely quoted 
by life insurance workers as time goes 
on and they will result in much benefit, 
both to the agent and the business gen- 


erally. 
Touch of the Academic 


A touch of the academic was given to 
the proceedings by the address of David 
Parks Fackler, senior ex-president of the 
Actuarial Society of America, who de- 
scribed some policy forms that are not 
familiar to the average life insurance 
worker. Chairman Cochran, who came 
from the opposite coast expressly to pre- 
side at the meeting, and who added much 
to its success by his capable handling, 
brought out some interesting discussion 
of Actuary Fackler’s address by calling 
on Actuary John K. Gore, of the Pru- 
dential, President Wilmer L. Moore, of 
the Southern States Life, and Sidney A. 
Foster, vice-president and secretary of 
ine Royal Union Mutual Life of Des 

es. 


The southern and western delegates 





brought their good humor with them and 

with it enlivened the second day’s ses- 

sions to a highly enjoyable extent. 
Robert LL. Cox Is Named 


A fitting action in response to the 
cordial invitation from the National 
Council of the World’s Insurance Con- 
gress was the adoption of a resolution 
designating General Manager Robert Lynn 
Cox to be the representative of the asso- 
ciation on the council. The invitation was 
brought by Mr. Cochran as a special 
commissioner from Commissioner Hath- 
away, who is in charge of the Congress. 

A special word is due Secretary George 
T. Wight, of the Association of Life In- 
surance Presidents, for his capable hand- 
ling of the work of reporting the conven- 
tion. Everything was provided for the 
convenience of the trade and lay press 
representatives attending, and within an 
hour after the close of each session a 
verbatim report of the session was ready 
for distribution. It is the only insurange 
convention in the country that is so com- 
pletely reported for the benefit of the 
newspapers. 

It was resolved that the discussion of 
“Fitting the Policy to the Policyholder” 
be commended and the subject be referred 
for further consideration of the executive 
committee of association, with the sug- 
gestion that a committee be appointed 
to formulate the questions that should 
be considered by agents and applicants 
for insurance in determining what form 
of policy is best suited to those who may 
need life insurance. 





MEETING OF AGENCY MEN 


(CONTINUED FROM PAGE 1) 
be fictitious. To the credit of the partici- 
pants, however, it must be said that they 
were mighty good actors, both in their 
arguments and demeanor. In fact, they 
could not have appeared more in earnest 
had the rules of the contest provided that 
the seller was not to sell unless he ac- 
tuallly could out-argue the prospect, and 
that the prospect was to get as much 
credit for staving off the agent as the 
agent would for making the sale, on the 
hypothesis that as the objects of the con- 
test were to set forth instructive selling 
talks, a victory by the prospect would 
teach a good lesson. 
Burpee Made to Buy 

By reason of their high places in the 
home office, the little drama in which 
Agency Manager Winslow Russell sold 
Editor Charles W. Burpee, ostensible bond 
broker, a life income policy, was perhaps 
the most interesting. Mr. Burpee’s de- 
fense was a contract with another com- 
pany he was supposed to be insured with 
and he made such a good fight of it that 
after it was over Manager Russell ad- 
mitted that if the editor had gone much 
further he probably would have thrown 
up his hands. The discussion that fol- 
loyed brought out several points wherein 
the selling talk could have been accept- 
ably amended. 

Two other policies were sold, R. C. 
Allen, of Cleveland, president of the east- 
ern association, taking his townsman, 
Lewis Hall, into camp on Option No. 2. 
F. B. Miller, of St. Louis, president of the 
mid-west association, illustrated to Man- 
ager Leavell, of St. Louis, and the host 
assembled, the value of selling protection 
rather than loans, cash values, etc. The 
closing contest did not end until 5:30, so 
the discussion was limited to fifteen 


minutes. 
Dinner in Evening 


The very pleasant and instructive day 
was closed with a dinner in the evening, 
at which Will A. Waite, manager of the 
Detroit agency, was toastmaster. The 
speakers were A. A. Welch, on “Confi- 
dence”; Jules Girardin, on “Phoenix 
Mutual Sentiment After a Fifth of a Cen- 
tury”; Charles W. Pickell, Michigan man- 
ager for the Massachusetts Mutual Life, 
on “Salesmanship”; Rev. Morris Penfield 
Fikes, one of Detroit’s most widely known 
ministers, on “The Law of Compensation.” 

The following agencies were repre- 
sented: Chicago, Jules Girardin; Cincin- 
nati, J. M. Johnson; Detroit, “Farmer” 
Will A. Waite; Indianapolis, J. L. Shields; 
Kansas City, I. B. Mapes; Louisville, G. 

; St. Louis, B. R. Leavell; 
. A. Keller; Fort Wayne, E. C. 
Ungemach; Des Moines, E. D. Bream; 
Ironton, N. M. Potts; Davenport, Carl Le 
Buhn, all of the mide-west association. 

From the eastern association came: G. 
M. Kimberly, Baltimore; Walter Moses, 
Philadelphia; E. R. Putnam, Pittsburgh: 
W. H. Whitney, Cleveland; J. R. Morri- 
son, Harrisburg; O. E. Carey, Scranton; 
8S. L. Fitch, Olean. 

By special invitation B. E. Ellis, of 
Minneapolis, W. E. Dow, of Nashville, and 
A. R. Ferguson, of Watertown, attended. 

Discussion on Wednesday 


An open discussion at the morning ses- 
sion formed the most interesting feature 
of Wednesday’s meetings. It was con- 
ducted by A. A. Welch, second vice-presi- 
dent and actuary. The questions under 
consideration were. “Conserving Re- 
newal Commissions,” and “Conserving 
Future Dividends.” In the first, the 
minimizing of policy loans and cash val- 
ues and the increased repayment of loans 
were gone into in detail. The proper use 
of term insurance, the certainty of re- 


newing and the improvement of the qual- 
ity of risks were the points brought out 
under the second heading. Plans of ef- 
ficiency were taken up in a general way. 

In the afternoon there was another 
policy selling bee, fully as instructive 
as that of Tuesday. S. R. Thomas, man- 
ager of the Pittsburg agency, sold L. R. 
Stansburg, his supervisor, a policy in 
competition with three other good com- 
panies. Thomas and Harry Van- 
Duzer, of the Davenport agency, illus- 
trated approach, rebuff, closing and ob- 
taining a settlement. Assistant Agency 
Manager Thurman sold Vice-President 
Welch a large business policy. Criticisms 
of all sales followed. 

B. E. Ellis, field superintendent, of Min- 
neapolis, made an address upon “Loyalty 
to the Company as a Salesman’s Asset.” 
“The Cost of Supervision,” was the topic 
taken up by George L. McDonald, man- 
ager of the Louisville agency. At 4 
o’clock Vice-President Welch closed the 
convention with a short address, in which 
he touched upon the good work being 
done by the force and the value of the 
convention in improving efficiency. The 
place and date of the next meeting were 
not decided upon. 


SARVER IS MADE PRESIDENT 








R. A. Hann Becomes Secretary of the 
Ohio State Life—Executive 
Force Is Strengthened 


At the meeting of the directors of 
the Ohio State Life, December 10, the 
resignation of President Lewis C. Lay- 
lin was presented and accepted, owing 
to his continued absence from the city. 
John M. Sarver, who has been secre- 
tary of the company since its organ- 
ization in 1906, and one of the best 
known and most efficient insurance 
executives in the country, was unani- 
mously elected president to succeed 
Mr. Laylin. 

Robert A. Hann was elected secre- 
tary to succeed Mr. Sarver. He was 
lately the actuary of the Colorado in- 
surance department, and for seventeen 
years was with the actuarial and aud- 
iting department of the Equitable Life 
of New York. His late father was as- 
sociate to the chief actuary of the same 
company, and his brother is actuary 
of the Pacific Mutual Life. 

Edward B. Caldwell of Mansfield, 
Ohio, of the wholesale drug firm of 
Caldwell & Bloor, was elected to suc- 
ceed Jacob Babst as director, Mr. 
Babst having retired. Mr. Caldwell is 
well known as a director of the Rich- 
land Mutual Fire of Manseld, Ohio, 
and brings to the company a broad in- 
surance and business experience. 

The election of these men will con- 
tribute to making the executive branch 
of the Ohio State Life one of the most 
efficient among the younger companies 
of the country. A number of impor- 
tant agency appointments will shortly 
be made. 





LIFE NOTES 


C. K. Lackland becomes superintendent 
of agents for Missouri under John J. 
Kelly, general agent of the State Mutual 
of Worcester, Mass. 

The Pittsburgh Life & Trust has made 
a contract with the German American 
Life of Burlington, Iowa, to take care of 
the latter’s excess lines. 


Harry H. Fouse, secretary of the Fi- 
delity Mutual Life, has resigned and will 
enter the automobile business. He has 
been with the Fidelity six years. 

Robert E. Swetland of Omaha, who has 
been connected with the Germania Life, 
has been appointed manager of the Minne- 
sota Mutual for eastern Nebraska. 


Internal strife has developed in the 
Bankers’ National Life of Indianapolis. 
The company has sued Guy G. Shaw, one 
of the promoters, asking that he be en- 
joined from interfering with its affairs. 


Agents of the Mutual Life at Aurora 
and surrounding towns met in that city 
last week. The program of the meeting 
included a banquet at which Manager 
Bruce Whitney of the northern Illinois 
district acted as toastmaster. 


David Monteith of Port Huron, Mich., 
has been appointed district agent for the 
Detroit Life, his territory being St. Clair 
and Sanilac counties. Mr. Montieth was 
elected to the legislature from the first 
district of St. Clair county this year. 

Cc. 8S. McGaughey, manager of the Union 
Central Life for Oklahoma, was one of 
the first victims of the hunting season. 
His gun was accidentally discharged, the 
charge taking effect in his right foot and 
—-, the amputation of the big 
oe. 


Ralph L. Fansier, son of Thomas L. 





Fansler, formerly with the Northwestern 











Mutual at Chicago, and at one time presi- 
dent of the Chicago Life Underwriters 
Association, and now general agent of 
the Northwestern at Philadelphia, has re- 
turned to Chicago to look after his 
father’s interests there and also to be- 
come connected with the financial bond 
house of E. T. Konsberg & Co. 


McKinley Wational Life, Youngstown, 
0.—This company in process of organiza- 
tion proposes to write both industrial and 
ordinary business. It will have $1,000,000 
capital. A. Jackson Teller, the president, 
was formerly an ent for the Prudential, 
Lincoln National Life and the Security 
Mutual of New York. More recently he 
was general agent of the Cleveland Life 
at Toledo. Charles H. Curry, secretary, 
was formerly with the Prudential and 
for two years or so has been superin- 
tendent of the Western & Southern at 
Cincinnati. 


SAVINGS BANKS RATES 


The new rates put out by the savings 
banks of Massachusetts on the insur- 
ance plan of that state on a $500 policy 
effective Nov. 1 are: 








Ord. 20-Pay. 20-Yr. 

Life Life End. 

$ 7.02 $10.83 $20.42 

7.21 11.04 20.51 

7.41 11.21 20.57 

7.63 11.38 20.63 

7.86 11.55 20.69 

8.09 11.74 20.738 

8.26 11.98 20.78 

8.45 12.23 20.84 

8.65 12.49 20.90 

8.85 12.77 20.96 

9.06 13.06 21.04 

9.29 13.35 21.12 

9.53 13.65 21.21 

9.78 13.97 21.31 

10.04 14.30 21.48 

10.32 14.64 21.55 

10.61 15.01 21.69 

10.92 15.38 21.84 

11,24 15.76 22.00 

11.58 16.17 22.17 

11.95 16.60 22.36 

12.33 17.04 22.57 

12.73 17.50 22.79 

13.17 17.99 23.04 

13.62 18.50 23.30 

14,10 19.04 23.59 

14.68 19.52 23.89 

15.28 20.04 24.23 

15.94 20.58 24.60 

16.63 21.15 25.00 

17.37 21.75 26.43 

18.15 22.39 25.90 

18.99 23.07 26.41 

19.89 23.79 26.96 

20.84 24.56 27.56 

Cae 21.87 25.37 28.22 
Shc ccccevcse 22.87 26.24 28.92 
Tieteckseovns 23.93 27.16 29.69 
BBs cccvssceee 25.07 28.14 30.53 
BEccceccoese 26.29 29.20 31.48 
BOccccccecses 27.58 30.33 32.42 
BO ccsvcvcees 28.97 31.53 33.656 
Di etecceeoes 30.45 32.84 34.81 
SOsy enna ane 32.02 34.22 36.07 
BPescccorvees 33.72 35.72 37.44 
aaa 35.52 37.33 $8.92 
Bhecccosvese 37.45 39.07 40.34 
ienss00sda0 39.52 40.94 42.07 
Serr 41.74 42.96 43.94 
SE cccoccess 44.12 45.15 45.96 
Be eb2seveksn 46.66 47.61 48.13 


The banks that have qualified under 
the law are: Whitman Savings Bank 
of Whitman, Peoples Savings Bank of 
Brockton, Berkshire County Savings 
Bank of Pittsfield, City Savings Bank 
of Pittsfield. 


MORRIS WEIL’S COMMENT 


Agents’ Counselor Morris Weil of 
the New York Life says he rarely 
meets a man who is insured for as 
much as he can carry. Agents are too 
apt to strike a man for $1,000 or $2,000 
and let another agent come along and 
write him for two or three times as 
much. When a fire insurance agent 
approaches a prospect he first finds out 
the value of the building, and then 
insures it for 80 percent of its value. 
Do life men find how much a man’s life 
is worth to his family and what loss 
would be entailed if he should die? 
One thousand dollars insurance means 
an income of only $50 a year, $4 a 
month. Show a man that when he earns 
$10 a week his death would mean a 
loss of $10,000 to his family. When he 
earns $20 a week his death would mean 
a loss of $20,000. Thus you attune his 
mind to large figures. 








It is said that “affirmation is the key 
to power,” and there’s a chance for 
every man to test the truth of the say- 
ing for himself. But isn’t it a self- 
evident truth? Affirm and keep on 
affirming that we were built for suc- 
cesses and not failures, and what’s the 
answer? 


a 
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GREATEST 
COM PANY 
CHICAGO 
LARGEST 
ILLINOIS § 


INSURANCE IN FORCE 
OVER 


$60,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 













FEDERAL LIFE 


INSURANCE IN FORCE - - $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all standard forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO 














The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY SIX YEAR PERIODS 


Year Assets Insurance in Force Income 
18938 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,061,558 


1905 1,824,295 31,739,266 6,245,918 
1911 6,122,365 56,060,715 12,703,247 


Branch Offices tn all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 











Take Out an Agee Sit he THE GENER AL 
LEADING COMPANY 
Has the easiest and most-popular line to sell. Combination Health and Accident 
Policies on the popular monthly payment plan. Cost, $1.00 per month and up- 
wards. New Physician’s Policy, $100.00 per month for any accident or illness; 
$5000.00 accidental death and dismemberment indemnity; $36.00 per year. 
The Policies That Shield— yee a ees Ra Neko! lanai 
ment; School Teacher's Policy; Special Accident; Woman's Policy. 

Prompt, Pleasing Payments for the Assured 

Prestige, Power, Profits for the Agent 

WRITE FOR TERMS TO THE 


General Accident Fire & Life Assurance Corp., Ltd. 


55 John Street, NEW YORK 
KELLY & NORIE-MILLER, United States Managers N. B. THORP, Department Manager 








ARE YOU IN the RIGHT PLACE? 


Men of ability, who are ambitious to 
succeed, will find an opportunity 
with us. Results will be recognized. 


PITTSBURGH LIFE & TRUST CO. 


Home Office: PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD S. SUTPHEN, Director of Agencies 





SOLICITING INSURANCE FOR 
The Mutual Life Insurance Co. of New York 
IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Are you in the business to stay?_Choose a Company good enough for you to stay WITH, 
and strong enough to stay with YOU, during your whole career; 


The oldest Com in America, which business seventy years ago, is bigger, better 
and stronger ay an ever before, and be still bigger, better a stronger seventy 
years ; 

Not the company which YOU must introduce, but the Company which introduces YOU 
wherever you go; 


The Company whose better selling policies earn most for you in the way of commissions; 
The Comany which furnishes the insured the largest protection for his money. 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 24 Vice-President 
a4 Hogans Strest ee, fet ee New York, N. ¥. 











“THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest : Notthe Largest : Just the Best 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. ovides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for Vice President 


Men Who Can “‘ Do Things” 1231 State Life Building 














HOME LIFE’S PROSPEROUS YEAR 


fifty-eecond annual statement of the Home Life Insurance Co., of which George B. Ide is 

t, shows that the company has enjoyed « most in every t. 
The insurance in force on December 31, 1911, was $1 7,760, against $100.214,968 ber 
$1, Ly ay php h for the twelve months. Total assets of the company are reported 


et $26,377, as com: with $25,025,299 on December 21, 1910—the increase for the year 
py Uy ge RI 121. After the payment of death claims, matured Endowments, etc., 





A New Feature of Prudential Ordinary Policies 


The Disability Clause 


Upon the payment of a small extra premium 
new insurants in the Ordinary Department 
may have included in their policy a disa- 
bility clause, providing for the cessation of 
premiums in case of permanent disability 
before age 60. 


Agents Wanted 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Pounded by JOHN P. DR» DEN, Pioneer of Industrial Insurance in America 
FORREST P. DRYDEN, President. Home Office, Newark, N. J. 


Incorporated as a Stock Company by the State of New Jersey. 




















: “SAFE AS A GOVERNMENT BOND’ 
(©) The OHIO STATE LIFE 

; LIFE, HEALTH, ACCIDENT**° MONTHLY - INCOME INSURANCE. 
SEE— Our New Agency Proposition »> FOR FACTS 


Our Policies: Best and latest, 
Correspondence confidential. 




















